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Laying Foundation of Good Will 


On a recent day Guy Ballard, of the Ballard Lumber 
Co., Amboy, Ind., sat in his office thumbing the pages 
of the AMERICAN LUMBERMAN of March 31. At page 30 
his attention was flagged by an article headed, “This Is 
a Crackerjack Selling Plan—Why Not Use It?” with 
an introductory note by the editor: 

“Here’s a wonderful idea for promoting a Special 
Sale Day, putting your yard or store in the limelight, 
creating good will and lay- 
ing the foundation for fu- 


enamel (one to a family). Each filled out the coupon. 
On reverse side of the circular was printed a “Sug- 
gested List of Articles for Sale at Ballard Lumber Co.,” 
embracing about seventy-five common items of stock, 
ending with the inclusive one, “Anything that can be 

made out of lumber, hardware or building materials.” 
Mr. Ballard informs the AMERICAN LUMBERMAN that 
he is very well satisfied with the advertising his yard 
has received as a result of 





ture patronage of ‘the rising 
generation.’ It can be ap- 
plied in any community hav- 
ing a High School.” 

Guy Ballard read and pon- 


Senior Day at the Lumber 
Yard! 


enior Class of Amboy High School will be in 
‘ 


holding “Senior Day,” and 
he expects to make it an 
annual affair. A direct bene- 
fit in the way of publicity 
was the publication of a 
feature news story nearly a 
column long on the front 
page of the local newspaper. 

“T have had many compli- 
ments on the idea,” said Mr. 


‘ ng. clerking and delivering 
rove credits and generally oversee the 








dered; then resolved, “I'll 

give the thing a whirl any- On SATURDAY, APRIL 14, the S 

way!” pect emponi cena 6 Mera 
Mr. Ballard is a man who business 

thinks and acts quickly 


especially when he feels that 
he is on the right line—and 
before leaving his desk he 
had sketched out a rough 
draft of the announcement a cated 
which, considerably reduced, tmnmeatind sent 6 
is reproduced on this page. 
Handbills conveying the an- 


that material be deliv 


10% of All Sales Made on That Day Will Go to 
the Senior Class To Help Them Defray 
Commencement Expenses. 


and let them make the preftit. Usual credit terms if nece 


ered on that day if you prefe 


Ballard, “and only wish I 
could take the credit for 
originating it; but what 
started me was the story in 
the March 31 issue of the 
AMERICAN LUMBERMAN 
where you told what the 
“ — Brown Lumber & Hardware 
= alate Co., at Mondamin, Iowa, had 





nouncement were circulated 
freely throughout the com- 
munity, informing the peo- 


Remember the Day--Next Saturday, April 14, 1934 


done in a similar way. I 
thought if the plan worked 





ple of a startling innovation 
—that Saturday, April 14, 
would be “Senior Day at the 
Lumber Yard!” ; that on said 
day the senior class of the Pk 


make purchases 


ase do not send children for t 


FREE PAINT! 


To one adult member of a family who calls at the Lumber Yard on that day, either to 
or justa friendly good will call, the class 


One 25 can of NU-DA (fourhour) Bnamel. 


s free paint 


for one lumber firm it ought 
to work equally well for an- 
other, and so I decided to 
try it out. Credit is due 
you for telling dealers about 
this and many other good 


will give free 





Amboy High School would eo---- 
be in charge at the Ballard 
Lumber Co. yard, doing all 
the selling, clerking and de- 
livering, though with the 
regular staff on hand to ap- 
prove credits and generally 


Received one can NU-DA Enamel 


COUPON! 


Good for one 25c can of Nu-Da Enamel if presented to Senior Class at 
Ballard Lumber Co., 








—-+ ideas. I am always inter- 

' ested in the ideas that you 
publish.” 

Although the day selected, 
Saturday, April 14, was a 
very busy one with the farm- 
ers, who were all in the field 


Saturday, April 14. 











T 
. a aS _— § = See the other side of : A = 
oversee the business. The Signed this sheet for a sug- plowing, the class did a nice 
66? . ” Sign _= gestive t of articles © © 
milk in the cocoanut” was Feericndp-wes business and received a 
that 10 percent of all sales Address ! check for $25.31, represent- 





made on that day would go 





ing their commission of 10 








to the senior class to help 
defray their commencement 
expenses. Therefore, the argument ran, “Help this good 
class and school by making purchases on that day. If 
you are going to need a new roof, new porch, paint—in- 
side or outside—a new fence and posts for yard or 
field, farm gates, or any of a multitude of other things, 
give this class the order and let them make a profit.” 
As a further inducement, it was promised that each 
adult who called at the yard on that day, either to buy 
or just to drop in, would be given a 25-cent can of 


_ 


percent of the gross sales as 
advertised. Mr. Ballard says 
that the youngsters got a great kick out of trying to 
sell people not only what they asked for, but other mate- 
rial that they had no previous intention of buying. 

The senior class was made up of twenty-four boys 
and girls, who worked in shifts, some being on duty 
in the forenoon and others in the afternoon. The boys 
handled the sales and deliveries of lumber and building 
materials, fence and coal, while the girls worked in the 
office and in the hardware and paint departments. 
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From the Rich my Valley 


California Pine Finish Lumber 


When you want wide, clear finish, put your needs up to Clover 
Valley. Long bodied trees, 3 to 5 feet in diameter, give us a tre- 
mendous advantage in supplying finish lumber—in fact, all shed and 
yard items, shop, clears, box shook, etc. 

a Clover Valley California Pine is soft textured, air dried or kiln dried. 
rz Manufacture is unexcelled. 


Get acquainted today with 


; stock from the famous 
Clover Valley of California. 


Our values will interest you, 


os CLOVER VALLEY LUMBER Co. 
‘wy | ~=~General Sales Office: LOYALTON, CALIF. 


onreaee REPRESENTATIVE: M. L. Hansen, 308 W. Washington St., Chicago, Ill. 
E: F. T. Staats, 829 Chrysler Bidg., New York City 
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Your Stocks 
YZ Up—And Your 
YF Investment Down 


ff By availing yourself of our 
af unusual mixed car service— 








the same car with Cedar Posts, 





HOLT 


MAPLE, BIRCH AND WISCONSIN 
RED OAK FLOORING, 
HEMLOCK LUMBER, POSTS 
AND LATH, WHITE CEDAR 
SHINGLES, NORTHERN 
HARDWOOD LUMBER 


BUY and USE 
SCOHY WINDOW GLASS 


It’s perfectly clear—Quality does count. SCOHY Maple Flooring Manufacturers 
WINDOW GLASS is as clear as the waters of a \ Notions! Herdweed Lumber 
tropical lagoon—consistently so. Glass Contractors Ys 

know Scohy Service and Reputation—they are our 
references. One look through HEALTH-LIFE Window 
Glass proves SCOHY Quality. Send for circular. 


SCOHY SHEET GLASS CO. 
SISTERVILLE WEST VIRGINIA 
"WINDOW GLASS COSTS LESS THAN PLATE" 
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Northern Hemlock & 
Hardwood Association 
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Association 


AMERICAN LUMBERMAN, 


Published by The American Lumberman—FEstablished 1873—Office of Publication 
Street, Chicago, !1I. 


COPYRIGHT 1934 BY AMERICAN LUMBERMAN 


Hemlock and Hardwood Lumber in 

Lath, 

Maple, Bircn and Wisconsin Red Oak Floor- 
ing. Write today for Quotations. 
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The Test of Industrial Organiza- 
tion and NRA 


ACK of the N.R.A.” 
might well be the title given to an 
illuminating address delivered by Wil- 
son Compton, chief of trade associa- 


Scenes in 


tions of the N.R.A., before a meeting 
f the American Trade Association Ex- 
ecutives in Washington recently. The 
title of the 
speaker was “The Test of Industrial Or- 


the address as given by 
ganization and N.R.A.” 

It is doubtful if there is another single 
individual who has contributed more real 
thought and study to the problems of 
the lumber industry and to trade organ- 
izations than has Wilson Compton. In 
which he has 
secretary-manager of the National Lum- 
ber Manufacturers’ Association, he has 


the years in served as 


become recognized as a real leader, and 
his many and reports are 
their logical and searching 
presentation of facts. It was not as a 
representative of the lumber industry 
that he addressed the American Trade 
Association Executives, but in his ca- 
pacity as a member of the N.R.A. or- 
ganization, from which, however, he is 
voluntarily retiring. In this address he 
was as delicate as a surgeon but just as 
unsparing in laying bare some of the 
festering sores that have become fast- 
ened upon the industries, the codes and 
the N.R.A., from which they must be 
separated if a completely healthy condi- 
tion is to be enjoyed. His address laid 
down two major premises, as follows: 

“First, industry—by which I mean 
ownership and management — simply 
must find a reasonable way of getting 
along with those who depend on it for 
a livelihood or who buy its products— 
namely, labor and consumers. 

“Second, wnat happens to trade asso- 
ciations and code authorities will depend 
much more on what they do for them- 
than on what the National Re- 
covery Administration does to them or 
for them.” 

Speaking from the knowledge gained 
through his work with the N.R.A., Dr. 
Compton did not hesitate to lay bare 
the weaknesses that have de- 
veloped, nor was he sparing in his 
comments on and criticism of some of 
the activities of those charged with the 
administration of the industrial codes. 
Commenting on some of the episodes 
that have come under his personal ob- 
servation during his work with the 
N.R.A., Dr. Compton said: “We have 
been freely criticizing N.R.A.—and 


addresses 


classics in 


selves 


some of 


much of the criticism I think is justi- 
fhed—but, gentlemen, we have some things 
to clean up in our own back yard before 
we seek too many distant worlds to con- 
quer.” 

While by no means concurring in 
everything that has been done by the Re- 
covery Administrator, the speaker paid 
a real tribute to General Johnson, of 
whom he said: “General Johnson is 
forthright and courageous. Especially 
he is an honorable man. His performance 
in sturdy resistance to organized pres- 
sures on great issues, even 1f not on 
smaller ones, I regard as phenomenal. 
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If the principles for which he has stoog 
and still stands can be firmly fastened 
on N.R.A., there will be little doubt of 
the maintenance of the opportunity for 
industrial self-government if’ we do ony 
part.” 

The AMERICAN LUMBERMAN sincerely 
regrets that demands upon its available 
space make it impossible to present to 
its readers the address of Dr. Compton 
in full. However, the address has been 
printed in pamphlet form every 
reader of the AMERICAN LUMBERMAy 
who can secure a copy should not fail 
to do-so and then to give it a carefyl 


and 


perusal. It is one of the most courag- 
eous and forthright utterances on the 
problems concerning industrial codes 


and the N.R.A. that has been presented 
from any forum. 


Gentlemen of the Lumber Industry, 


Come 


KOR another issue of the AMEk- 
IC\N [LUMBERMAN has reached its 
readers throughout the country, the gates 
of the great 1934 Century of Progress 
exposition will have been thrown open 
and millions will have 
begun to surge through the grounds to 
witness an exposition that will be far 


better in every way and more complete 


once more the 


in every particular than was the record- 
breaking World’s Fair of 1933. 

Because the minds of the people gen- 
erally are more than ever turned toward 
home building, that section of the ex- 
position set apart for home building ex- 
hibits interest even 
than was shown a year ago when millions 


will be of greater 
of people passed through the various 
houses and home building exhibits that 
were on display. 

More than 2,000,000 people inspected 
the Lumber Industry House at the 1933 
exposition. With an entire 


set of new 


furnishings and refurbished and put in 
excellent condition, the Lumber Industry 
House again will be thrown open to ex- 
position visitors this year. However, it is 
not altogether to the credit of the industry 
that, although the opening date of the ex- 
position is only two weeks away, the 
necessary funds for the lumber house 


have not yet been fully subscribed. Con- 
fident in the belief that the industry will 
not fail in this tremendously important 
project, those who have it in charge are 
going forward with plans for completing 
the house for the opening day and main- 
taining it throughout the five months 


Across 


during which the exposition will remain 
open. It would be much more comfort- 
ing and satisfactory, however, if all of 
the required funds were in hand by the 
time the 
AMERICAN 


exposition opened, and _ the 
ILUMBERMAN lumber- 
men, individually and through their or- 
ganizations, to rally quickly to the sup- 
port of this project and see that the 
necessary funds are provided. 


urges 


There are going to be on display a 
number of houses built of other materials 
than lumber, some of which will be more 
attractive even than those that were pre- 
sented last year. The lumber industry 
can not afford to lag behind and it 
should cease thinking about codes and 
other activities long enough to make cer- 
tain that the Lumber Industry House 
will be ready before the first visitor 
enters the exposition gates on opening 
day and will remain open until the last 
visitor has departed from the grounds 
on the day the exposition closes. 

The lumber industry owes a debt of 
gratitude to George W. Dulany and those 
associated with him who have so faith- 
fully and earnestly carried on in connec- 
tion with plans for presenting a credit- 
able Lumber Industry House to the mil- 
lions of visitors to the 1934 Century of 
Progress This debt of 
gratitude can best be acknowledged by 
prompt response to the final effort to se- 
cure all of the funds required. 

Gentlemen of the lumber 
come across! 


Exposition. 


industry, 
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Conferring on Proposed Protest 


[Special telegram to AMPRICAN LUMBERMAN] 

WasuincTon, D. C., May 10.—Conferences 
were held on Wednesday and are being con- 
tinued today, between lumber manufacturers, 
wholesalers and retailers, in an effort to agree 
on a protest against the inclusion in the lum- 
her code of the N.R.A. revised definition of the 
houndaries of the wholesale lumber trade. No 
conclusion has yet been reached, : 

The National Recovery Administration has 
riled that floor layers shall be considered con- 
sumers or contractors and shall pay not less 
than the minimum prices established in the re- 
tail lumber code, unless they buy in carload 
, Valley Authority has rejected a 
lumber bid from the Bright-Brooks Co. of At- 
lanta, which quoted the $2 differential allowed, 
on an intermediary price of $23.50 instead of 
the correct code price of $26. This is said to 
e the first N.R.A. case of this kind under the 
recent presidential order with reference to the 
yse of public funds in the purchase of lum- 
her and other materials. 





To Open Bids on Coulee Dam 


Construction 


SpokKANE, WasH., May 5.—Of great impor- 
tance to the entire Spokane and Inland Empire 
country was the confirmation during the week 
of a report that bids for the main construction 
job on the $63,000,000 Coulee Dam and power 
plant will be opened June 18 in the Civic Build- 
ing in Spokane. The bids on the building of 
the 34-mile railroad to be constructed by the 
Government will be opened May 17, also in 
Spokane. Bidders on the main construction will 
be required to post a $5,000,000 bid bond, and 
a $5,000,000 performance bond. 





New Sawmill Is One of Best 
in South 


Hurtic, ArK., May 7.—The new $200,000 
plant of the Union Sawmill Co. began opera- 
tions April 30, with approximately 475 men. 
It replaces one destroyed by fire Oct. 9, and is 
said to be the most modern in the State and 
among the best in the South. Construction was 
under the direction of L. B. Stephens, of Was- 
kom, Tex. It has been said that the mill will 
operate two 8-hour shifts, one night and one 
day, on a 5-day, 40-hour week. 





Not Sending Sawmill Men to 


Brazil 


Ovzan, N. Y., May 7%—Having received 
numerous letters from individuals in Ohio, par- 
ticularly around Toledo, asking for information 
with reference to sending men to Brazil for 
sawmill construction, J. S. Reid, president of 
Clark Bros. Co., has issued a statement to the 
effect that his company is not interested in 
sending men to Brazil for sawmill work, nor 
does that company know of any sawmill con- 
struction in prospect in that country. 





Sells Two Codeads of Bridge 


Lumber 


Granp Istanp, Nes., May 7.—The Wheeler 
Lumber, Bridge & Supply Co., of Des Moines, 
lowa, was the successful bidder, on April 24, 
when bids were opened here by the county clerk 
lor one car of creosoted No. 1 common, full 
sawed Douglas fir lumber, and one car of Cali- 
lornia redwood laminated flooring, for use in 
the construction of bridges in this county. The 
Specifications called for the following Douglas 
ir: 250 pieces 3x12-inch, 20-foot planks—in- 
csed two sides; 150 pieces 3x12-inch, 18-foot 
Planks—incised two sides; 75 pieces 4x16-inch, 
*0-foot stringers—incised four sides; 10 pieces 


AMERICAN LUMBERMAN 


8x10-inch, 24-foot caps—incised four sides; 10 
pieces 8x10-inch, 22-foot caps—incised four 
sides. All to be treated with No. 1 grade coal- 
tar creosote by the empty cell process to a 
retention of 8 pounds per cubic feet. 

The car of California redwood laminated 
flooring is to contain 22,000 to 24,000 board feet, 
2x4-inch, 6-, 8-, 10-, 12- and 14 feet, not over 
one-quarter of the total number of pieces to be 
of any one length. 

The Wheeler Lumber, Bridge & Supply Co. 
specializes in bridge material, and in this terri- 
tory represents a group of California redwood 
producers. 


Big Montana Tract to Be 
Tapped by New Line 


SPOKANE, WASH., May. 5.—It is reported in 
Spokane that the Chicago, Milwaukee, St. Paul 
& Pacific Railroad has filed a petition with the 
Interstate Commerce Commission for the con- 
struction of a line along the Big Blackfoot 
River in Montana, in order to tap a section 
containing 423,000,000 feet of timber. This tim- 
ber is for the Anaconda Copper Co., and is 
said to be sufficient to supply it for ten years. 
The Anaconda company is building a log road 
northward from the end of the Milwaukee line, 
which will be completed at the same time con- 
struction is finished by the Milwaukee. 


President Will 
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Sponsors Tennis Tournament at 
Home Show 


Manpison, Wis., May 7.—A table tennis tour- 
nament resulting in sporting page publicity for 
seven days was the novel tie-up featured by 
J. J. Fitzpatrick, wholesale lumber dealer of 
this city, in connection with his display at the 
Wisconsin State Journal’s first annual home 
and food show. The display was unique in it- 
self, consisting of a model rdom created out 
of an old tool shop in the building housing the 
exposition. The room, completed in a few days 
with fir plywood, demonstrated the possibilities 
of creating modern living or recreation rooms 
in attics or basements at small cost. 

In the center of this model room was a full 
sized indoor tennis table and during the show 
a city-wide tournament was held under the 
direction of the sporting editor of the news- 
paper sponsoring the show. Eleven doubles 
teams entered the tournament and matches were 
played each night. Prizes were awarded the 
contestants by several local merchants includ- 
ing J. J, Fitzpatrick. 

Besides being viewed by over 15,000 people 
who attended the show, the results of the tour- 
nament were written up on the front page of the 
sporting section of the newspaper each night, 
resulting in seven days of excellent publicity 
for the lumber company. 


Send Housing 


Message to Congress 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., May 9.— President 
Roosevelt announced this morning that he ex- 
pects to send a message to Congress on hous- 
ing within the next couple of days. 


While no official information has yet been re- 
leased as to the plan for reviving home building 
and repair that will be recommended by the 
President, it is understood that he has given 
approval to the program suggested by Frank C. 
Walker, director, and his associates of the 
National Emergency Council, which for some 
time has been making a study of the housing 
situation. Instead of direct financing of home 
building and home repairing by the Government, 
this plan contemplates guaranteeing by the Gov- 
ernment of the payment of both principal and 
interest on mortgages taken by building and 
loan associations, mortgage companies and other 
financing institutions. It is confidently expected 
that with this Government guarantee back of 
these mortgages, at least $1,500,000,000 of pri- 
vate capital will be brought out of hiding and 
put into service in the building and repairing of 
homes all over the country. 

For the purpose of insuring these mortgages, 
Federal insurance organizations will be formed 
and the mortgages insured will have to comply 
with certain regulations and standards laid down 
in the legislation that will be enacted. 

Modernizing loans to qualify for insurance 
shall be for not less than $200 nor more than 
$2,000, to be repaid in monthly or quarterly in- 
stallments, with a minimum monthly payment of 
$10 and a maximum term of five years. The 
maximum insurance permitted will be 20 percent 
and the mortgage will bear 5 percent interest. 

For new home building, loans may be made 
up to 80 percent of the value of the property 
and may be for a term of 20 vears, the net in- 
terest return to the holder of the mortgage to 
be not more than 5 percent. 


Through the payment of 1 percent per annum 
of the original face value of the mortgage to 
the insurance corporation, it is expected that a 
20-year mortgage in good standing at the end 
of 17 years will have built up an insurance re- 
serve sufficient to retire at that time the re- 
maining unpaid principle of the mortgage. 

Under the plan contemplated, the annual total! 
charge on a 20-year mortgage yielding 5 per- 
cent to the lender, including interest, amortiza- 
tion and insurance, would equal 9 percent of the 
original face value of the loan. 

A story recently sent out from Washington 
carried many additional details of the proposed 
plan, but because the President had made no 
official announcement and the bill to be sub- 
mitted to Congress had not been prepared, the 
AMERICAN LUMBERMAN was requested to hold 
these details in confidence until officially re- 
leased. 

As soon as the President’s announcement has 
been made public, the details of the proposed 
legislation are released and the request that they 
be held in confidence is rescinded, the AMERICAN 
LUMBERMAN will present to its readers these 
details in full. 

It is believed that this plan, together with the 
proposed nationwide campaign for a revival of 
building, will quickly set the wheels of the con- 
struction industry in motion and create a tre- 
mendous demand for labor and for all the mate- 
rials that go into the modernizing, repairing 
and building of new homes. 


Preparing to Launch Program 
[Special telegram to American LuMBERMAN] 

Wasuincton, D. C., May 10.—Charles Ed- 
ison, eldest son of the late Thomas A. Edison, 
serving as staff executive of the National 
Emergency Council, is engaged in setting up 
a preliminary organization for the council's 
program of home modernization and construc- 
tion. 
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Recent Developments and Interpre 


Defining a Wholesaler—The Waters 
Are Muddied 


When the new Schedule “B,” Rules of Fair 
Trade Practice under the Lumber Industry 
Code was submitted to the Administrator after 
a long, arduous hearing and after many hours 
of intensive labor by committees representing 
the various interests, the entire industry breathed 
a sigh of relief and felt that at last had come 
a fruition of years of effort. It only awaited 
the approval of the Administrator to put this 
new Schedule “B” in effect. Much to the sur- 
prise of practically everyone in the industry, 
the National Recovery Administration has 
taken upon itself to substitute a new section 
in Schedule “B” defining wholesale trade. In 
the amended Schedule “B” as finally submit- 
ted to the Administration, Section 3, Chapter 
II, defined wholesale trade as follows: 

(a) In the softwoods “wholesale 
trade” is defined to include sales of lumber 
and timber products, in carload quantities or 


case of 


more: (1) to wholesalers and retail lumber 
dealers; (2) to departments of the United 
States Government, and to or for United 
States Government river and harbor work; 
(3) to and for railroads; (4) for shipyards, 


underground work in mines, docks, dams and 
bridges; and (5) to industrials for remanu- 
facturing or shipping purposes; and sales in 
less than carload quantities to retail lumber 
dealers, wholesalers, or manufacturers of 
woodwork for resale. 

(b) In the 
trade” is defined to 
wood lumber (1) to 
lumber 


hardwoods “wholesale 
include sales of hard- 
wholesalers and retail 
dealers; (2) to departments of the 
United States Government and to or for 
United States Government river and harbor 
work; (3) to and for railroads; (4) for ship- 
yards, underground work in mines, docks, 
dams and bridges; and (5) to industrials for 
remanufacturing or shipping purposes. 

(c) Nothing in 
“wholesale trade” 
piling or railroad 


case of 


the foregoing 
shall 


ties. 


N. R. A. Proposes a Substitute 


The National Recovery Administration now 
has proposed a substitute for Section IIT, Chap- 
ter 2, Pronosed Rules of Fair Trade Practice, 


definitions of 


apply to logs, poles, 


defining “wholesale trade’ as follows: 

a. In the case of softwoods, wholesale 
trade is defined to include the sale of lum- 
ber and timber products, in carload quanti- 
ties or more: (1) To wholesalers and retail 


lumber yards; (2) to and for U. S. govern- 
ment and state governments; (3) to and for 
railroads and electric railways; (4) to and 


for ship yards, docks, dams and 
to and for mines, except for 
struction purposes; (6) to 


bridges; (5) 
building 
industrials 


con- 
for 


manufacturing and shipping purposes; (7) 
sales in carload quantities shipped direct 
from the mill to the job, consumer or con- 


tractor by rail; or in the case of water cargo 


shipments, shipped direct from the mill to 
the job, consumer or contractor in not less 
than minimum ecarload quantities as deter- 
mined by weights prescribed by railroad 
tariffs, rules and regulations, in any one de- 
livery; or in the case of truck shipments, 


shipped direct from the mill to the job, con- 
sumer or contractor in not than mini- 
mum carload quantities as determined by 
weights prescribed by railroad tariff rules 
and regulations in deliveries completed in 
24 hours; (8) and sales in than carload 


less 


less 


quantities to retail lumber dealers, whole- 
salers and manufacturers of wood work for 
resale, 

b. In the case of hardwoods, wholesale 


trade is defined to include sales of hardwood 
lumber and timber products: (1) to whole- 
salers and retail lumber yards; (2) to and 
for the U. S. government and State govern- 
ments; (3) to and for railroads and electri- 
cal railways; (4) to and for ship yards, 


and 
for 


dams, 
except 


docks, bridges; (5) to and for 
building construction pur- 
poses; (6) sales in carload quantities shipped 
direct from the mill to the job, consumer or 
contractor by rail; or in the case of water 
cargo shipments shipped direct from the mill 
to the job, contractor in not 
less than minimum carload quantities as de- 
termined by weights prescribed by railroad 
tariffs, rules and regulations, in any one 
delivery, or in the truck shipments, 
Shipped direct from the mill to the job, con- 
sumer or contractor in not than mini- 
mum carload quantities as determined by 
weights prescribed by railroad tariffs, rules 
and regulations in deliveries completed in 
24 hours; (7) and sales in than carload 
quantities to retail lumber dealers, whole- 
salers and manufacturers of wood work for 
resale. 

ec. The foregoing definitions of wholesale 
trade shall not apply to logs, poles, piling or 
railroad ties. 


mines, 


consumer or 


case of 


less 


less 


Notice has been given that any objections to 
said revision of Schedule “B” must be filed with 
Deputy Administrator A. C. Dixon, Room 202, 
907 Sixteenth Street, Washington, D. C., prior 
to May 15. According to announcement “all 
such objections will be given consideration and 
the Administrator will act only after consulta- 
tion with special advisors representing indus- 
tries, workers and consuming public.” 


Lumber Code Authority Dissents 


In a bulletin sent to divisions and subdivisions, 
the Lumber Code Authority, referring to this 
order of the Administrator, said: 

It should be noted that the proposed sub- 
stitute intends to grant to retailers, as well 
as to wholesalers, the authorized wholesale 
discount on all sales, in carload quantities or 
more, to retailers, to specific construction 
projects, to consumers and to contractors. 

The Lumber Code Authority has had noth- 
ing to do with the drafting of this proposal: 
it has not assented to it, nor has it in any 
way modified its stand in respect to its own 
proposed definition of wholesale trade. 


Serious Questions For Wholesalers 


In a bulletin to its members, W. W. Schupner, 
secretary National-American Wholesale Lum- 
ber Association, said: 

This proposed definition raises a very seri- 
ous question for lumber wholesalers as it 
makes every retailer a potential wholesaler. 
It would also divert much business from the 
usual retail channels of distribution and 
which has always been recognized as retail 
trade. If this definition is finally approved 
by the Administration it will nullify all the 


efforts of recent years on the part of the 
three branches of the industry to join in an 
acceptable distribution policy. In my opin- 


ion, it will mean utter demoralization in lum- 


ber distribution and very seriously affect 
many wholesalers and retailers. 
During the public hearing on trade prac- 


tices many protests from contractors, mines, 
cities, mail order houses, and others seeking 
quantity discounts were heard against the 
proposed definition now in Section 3, Chap- 
ter II, Schedule B. Apparently, under the 
urging of the Consumers Advisory and other 
Divisional Boards, N. R. A. is trying to meet 
all these objections by suggesting a defini- 
tion which will throw down all bars and 
upset practices of years’ standing. 

Mr. Schupner further said: “Under this 
definition any direct mill shipment carload 
sale of softwoods to any contractor or con- 
sumer, any L.C.L. sale of hardwoods to cer- 
tain trade, and any direct mill shipment car- 
load sale of hardwood to consumers will be 
a wholesale sale. This would mean that 
under the proposed substitute, any retailer 


wholesale 
wholesale 


such a 
the full 


making 
tled to 


sale will be 


. enti- 
discount. 


Retailers Urged To Take Action 


The Retail Lumber & Building Material Code 
Authority, informing all divisions and all deal 
ers of this action of the Recovery Administra. 
tion, advised that immediate action was neces. 
sary, and said: 

In making comments, we suggest you give 
definite reasons for any statements or objec- 
tions and how it would affect your particular 
business. If suggested 
posed, why they are 


changes 
being 


are pro- 
state proposed, 

Cautioning dealers not to be guided by the 
suggestions of the Retail Lumber & Building 
Material Code Authority, but to analyze this as 
the dealer himself sees it, the following ques. 
tions are submitted in the hope that considera- 
tion of them will help the dealers to reach a 
decision. 

Can a retail dealer successfully 
Wholesale business in competition 
perienced wholesalers who follow 
ness exclusively? 


operate a 
With ex- 
this busi- 


If the manufacturers refuse to grant re- 
tailers the wholesale discount, in what posi- 
tion would the retailer find himself? 

What volume of business which has been 
sold through retail yards would be diverted 
to carload sales on the proposed basis, and 
how would this affect the retail prices on 


the smaller volume which could only be sold 


through retail dealers? 


Could a retail dealer with the investment 
required for a retail yard exist on carload 
sales on which he would receive approxi- 


mately 8 percent for selling? 


How would the small contractor who has 
no finances to make carload purchases be 
affected when in competition with large 
operators who could buy on the carload 
basis? 

How could the retail dealer compete with 


a wholesale distributing yard which receives 
Wholesale discounts on all its purchases and 


is now striving to make all the retail sales 
possible? (These yards for both hardwood 
and softwood are refusing to recognize the 


Retail Lumber Code but sell a great deal of 
their lumber in less than carload quantities.) 
Would the following happen? Retail yards 


would become distributing yards and dis- 
tributing yards would become retailers and 
retailers would become wholesalers, and 


wholesalers would go into retail business. 
Since the manufacturer controls the situa- 
tion he could have a representative in every 
city in order that no opportunity of solicit- 
ing business might be overlooked. Manufac- 
turers could put in distributing yards in 
order to render a retail service wherever 
cooperation could not be secured with retail 
dealers. 

Apparently, the substitute offered by the Re- 
covery Administration is satisfactory neither 
to manufacturers, wholesalers, nor retailers. 
Already numerous objections have been filed 
with the deputy administrator in Washington. 


—_—_—_— 


Intercoastal Distributors Recognized 


New York, May 7.—The authorization by the 
NRA of the intercoastal subdivisions of the 
Lumber Code as a subdivision of the West 
Coast logging and lumber division is the re- 
sult of a long extended and continuous effort ot 
the intercoastal distributors to secure recogni 
tion of the importance of this branch of this 
industry, and the necessity of providing propet 
rules and regulations to effect back haul de- 
livery of West Coast products on the Atlantic 
Coast. 

L. B. Anderson, formerly vice president of 
Krauss Brothers Lumber Co., and in charge ol 
that concern’s New York office for eleven years, 
handling intercoastal shipments, is executive 


officer of the Intercoastal Lumber Distributors’ 
Association, and H. P. Wyckoff, of A. C. Dut- 
ton Lumber Corporation, is chairman of the 
hoard of directors. The organization was form 
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tations Relating to the NRA Codes 


in June 1933, incorporated in August, and since 
November, Mr. Anderson has been functioning 
as administrative agent for the West Coast 
jumber and logging division of Atlantic Coast 
water shipments. — 

In addition to forty-two wholesale members, 
six large West Coast manufacturers: are in- 
cluded in the roster of this organization. All 
shippers of West Coast lumber products of 
fr, hemlock, cedar and spruce to the Atlantic 
Coast by water are under the jurisdiction of 
this subdivision, whether or not they are mem- 
bers of the Intercoastal Distributers’ Associa- 
tion. The association, with headquarters at 155 
Fast 44th Street, New York City, publishes and 
maintains official c.i.f. price list covering fir 
and hemlock, and cedar; also back haul tariffs 
to enable shippers to compute established mini- 
mum delivered prices into the back haul terri- 
tory by rail, lighter and truck. 

Mr. Anderson, executive officer, announces 
that in accordance with the new provisions a 
compliance board soon will be created to handle 
trade practice complaints. 


Listing Certified Wholesalers 


New York, May 7.—In a recent bulletin to 
its members, W. W. Schupner, secretary Na- 
tional-American Wholesale Lumber Association, 
has advised that up to April 28 1,011 names had 
heen forwarded to Lumber Code Authority of 
wholesalers who had supplied certificates claim- 
ing to be entitled to the wholesale discount and 
more certificates were being received daily. Pub- 
lication by Lumber Code Authority of the list 
of certificates received has been delayed, owing 
to discussion with N.R.A. regarding manner of 
publication. 





Contracting Concerns Affected 


Wasnincton, D. C., May 7.—The authority 
recently granted to members of four divisions 
and subdivisions of the Lumber & Timber 
Products Industry to sell certain mattress lum- 
her at approximately $5 per thousand feet less 
than the minimum cost protection prices fixed 
by the Code Authority will affect thirteen con- 
struction firms in six States, who have con- 
tracts with the Government for river improve- 
ment work projects on the Missouri and Mis- 
sissippi rivers. The contractors to whom the 
lower priced lumber may be sold are as follows: 

Woods Bros. Construction 
Neb.; Massman Construction Co., Kansas 
City, Mo.; Kansas City Bridge Co., Kansas 
City, Mo.; McGeorge Construction Co., Pine 
Bluff, Ark.; A. W. Farhey (Inc.), West Kan- 
sas City, Mo.; C. W. Hunter Co., Memphis, 
Tenn.; Addison Miller (Inc.), St. Paul, Minn.; 
Wickham Pipe & Bridge Co., Council Bluffs, 


Co., Lincoln, 


lowa; Condon-Cunningham-Cole Co., Omaha, 
Neb.; Union Bridge Co., Kansas City, Mo.; 
C. F. Lytle, Sioux City, Iowa; Morrison-Glas- 
cock-Conner Co., Kansas City, Mo.; and Bil- 


horn, Bowers & Peters, St. Louis, Mo. 


Trade Practice Complaints 
Committee 


New Oreans, La., May 7.—The personnel 
ot the Trade Practice Complaints Committee 
lor the Southern Pine Division, before which 
will come all complaints of code violations 
other than those relating to hours and wages, 
has been announced by Secretary Berckes of 
the Southern Pine Association, as follows: 

L. K. Pomeroy, Ozark-Badger Lumber Co., 
Wilmar, Ark.; R. G. Turnbull, Rowland Lum- 
ber Co., Norfolk, Va.; B. E. Kenney, Brown- 
Florida Lumber Co., Caryville, Fla.; W. L. 
Legg, Sumter Lumber Co., Electric Mills, 
Miss, ; J. R. Oden, Oden-Elliott Lumber Co., 
Birmingham, Ala.; J. H. Bell, Bell Lumber 
“0, Richland, Ga.; Eli Wiener, Angelina 
County Lumber Co., Dallas, Tex. 


Comments on Code of Special Interest 
to Retailers 


Wasuincton, D. C., May 7.—A hearing on 
April 25, held by the National Recovery Re- 
view Board, headed by Clarence Darrow, the 
aim of which board is to protect small dealers 
against monopoly and oppression brought about 
by requirements of codes, was attended by 
Homer Ballinger, chairman of the Retail Lum- 
ber Code Authority and an assistant deputy 
administrator. Reporting on this hearing, 
Chairman Ballinger said: 

A number of written complaints have been 
registered and a legal representative ap- 
peared in defense of one particular firm. We 
were able to furnish answers to all of these 
protests and the fact that our new mode 
figures will make provisions for the allow- 
ance for services not rendered was greatly to 
our favor. 


The research and planning division of the 
Recovery Administration has almost completed 
the analysis of the dealer cost data from re- 
ports submitted for 1933, which is to be used in 
developing new mode figures for establishing 
minimum cost protection prices. The new or- 
der covering modified mode figures will be for 
a period of approximately six months, ending 
Nov. 1, 1934. The cost of operation is showing 
some reduction from the figures submitted by 
dealers to obtain the first mode. 


No approval has yet been given to the mer- 


chandising plan submitted by the Asphalt 
Shingle and Roofing Code Authority. Many 


protests against some of the provisions of this 
merchandising plan have been filed. Wholesalers 
and jobbers object to having less than carload 
sales to industrials and to the Government con- 
sidered as under the jurisdiction of the Retail 
Lumber and Building Material Code. Opposi- 
tion is coming also from application roofers, 
who claim that no qualification should be placed 
on the definition of an application roofer. 


Representatives of the Mail Order Associa- 
tion of America, the National Retail Lumber 
Dealers’ Association, National Woodwork As- 
sociation, and the Lumber Code Authority, it 
was announced, would attend a meeting in 
Washington on May 10 of the mail order com- 
mittee, to discuss problems affecting the rela- 
tions of the mail order houses to the Retail 
Lumber Code. 

Answering complaints from roofing manufac- 
turers that in some cases wood shingles were 
being favorably priced and in other cases as- 
phalt or other composition roofing was being 
favorably priced by retail lumber dealers, the 
Retail Lumber Code Authority has said that it 
is not in position to govern retail prices except 
where dealers are selling at prices below the 
minimum cost protection prices for the area in 
which they do business. The Authority advises 
that the mode mark-up should be applied on the 
same basis to all classes of roofing materials, in 
which case no discrimination could be claimed. 


Complaints have been received that divisions 
have arbitrarily assessed and collected fines 
without authority of the State Compliance 
Office. Divisions are advised that no authority 
has been granted to them to resort to such 
measures in connection with violations. 


Filing Retail Price Lists 


The Retail Lumber Code Authority has sent 
out the following interpretation of Article 
VIII, Section 2, Clause a, amended, and Article 
VIII, Section 8: 


1. Section 2 (a), amended, of Article 8 is 


not mandatory upon the part of the Code 
Authority to request filing of prices. 
2. It is optional upon the part of each 


division or 
shall ask 

3. tegardless of whether or not dealers 
are required to file their prices, no dealer is 
permitted to sell below the minimum cost 
price as developed by the mode under Sec- 
tion 8 of Article 8, and should he sell below 
such a minimum price, he would be in viola- 
tion of the Code and subject to the penalties 
thereof. 


subdivision whether or not it 
its dealers to file prices. 


Divisions are advised to take no action coun- 
termanding orders already issued until they are 
informed of any modifications in the mode fig- 
ures which may be issued as a result of changes 
in cost reflected by the data on 1933 reports 
submitted by the dealers and any other re- 
quirements in order to comply with the Ad- 
ministrator’s order No. 33-9. 

One of the important divisions that has not 
required its dealers to file prices is the North- 
western Retail Lumber & Building Material 
Code Authority, with headquarters in Minne- 
apolis. In most other divisions members have 
been required to file their prices with the local 
code authority. 


Trouble Brewing In Mountain States 


DeEnvER, CoLo., May 7—The Mountain States 
Lumber Dealers’ Association a few days ago 
sent a telegram to General Johnson, Recovery 
Administrator in Washington, urgently request- 
ing him 
to correct completely demoralized condition 
in retail lumber industry caused directly by 
continued stay of execution on Article III 
otf Retail Lumber Code as regards carload 
shipments and by elimination of distribution 
statement from Lumber Code. Carload sales 
have always formed substantial part of re- 
tail yard sales in this area under long estab- 
lished code of ethics agreed to by manufac- 
turers and wholesalers until codes broke 
down ethical relations by failure to cover. 
Yesterday representative of all Wyoming 
dealers notified this office of complete dis- 
affection with N. R. A. and association co- 
operation is threatened there from absence 
of distribution statement and ruin of many 
small dealers imminent. Same condition pre- 
vails throughout Colorado and New Mexico. 
Impossible to maintain small yards at re- 
quired hours and wages determined under 
former conditions unless same conditions are 
restored. Immediate action necessary. 





Organize Woodwork Survey Bureau 


New Or.eans, La., May 7.—To carry out 
the purposes of the millwork provision of the 
Lumber and Timber Products Code in the sur- 
veying and pricing of special non-stock mill- 
work, the Woodwork Survey Bureau, a non- 
profit association, has been organized here, 
with E. A. Hamilton as administering agent. 
Officers of the bureau are as follows: 

President—Bert Wilson, 
millwork manufacturer. 

Vice president—Ben L. 
Lumber Co. 


cypress lumber 


Johnson, Madison 





Secretary-treasurer—E. A. Hamilton. 

Directors—Cyril P. Geary, William Geary 
& Son; George V. L’Hote, National Sash, Door 
& Blind Co.; Louis Wahden, Forrest-Wahden 
Sash & Door Co.; Meyer Cohen, Liberty Lum- 
ber Yard; Louis A. Tiemann, Crescent City 
Sash, Door & Blind Co., and the previously 
named officers. 


The charter recites the objectives of the 
bureau to be to ‘conduct scientific investiga- 
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tions, perform educational work, general ad- 
vancement of the millwork industry, procure 
and distribute general information, provide a 
means of meeting for the industry and to serve 
as an agency to carry out any program de 
vised by the members. 





Changes In Official Personnel 


WasHincton, D. C., May 7.—Homer W. 
Ballinger, chairman of the executive committee 
of the Retail Lumber and Building Material 
Code Authority, has been appointed by the Na- 
tional Retail Lumber Dealers’ Association to 
succeed Alton J. Hager, of Lansing, Mich., as 
the member of the Lumber Code Authority, rep- 
resenting the retail branch of the industry. The 
successor to George D. Rose, of Dubuque, Iowa, 
as the alternate retail member of the Lumber 
Code Authority has not been announced. Both 
Mr. Hager and Mr. Rose recently tendered 
their resignations. 

Frank Carnahan has been commissioned chief 
of the enforcement division of the Retail Lumber 
and Building Material Code Authority. His 
first duty will be to follow up all cases of non- 
compliance reported to the Authority. He is 
working closely with Mr. McKnight, chief of 
the litigation division. 





Resigns From Retail Code Authority 


MINNEAPOLIS, MINN., May 7.—J. V. Dobson 
having resigned as a member of the National 
Retail Lumber & Building Material Code Au- 
thority representing the Northwestern Division, 
George D. Rose, of the Spahn & Rose Lumber 
Co., Dubuque, Iowa, has been appointed to suc- 
ceed him, with L. Lampert, jr., of St. Paul, 
as alternate. In accepting Mr. Dobson’s resig- 
nation, the Northwestern Code Authority execu- 
tive committee expressed regret at his action 
and voted him a tribute for “his untiring efforts 
and his valiant defense of the interests of all 
lumber dealers in the middle West, who are 
dependent almost entirely upon farmers for 
their patronage.” 


Finds Flew In Retail Mode 


New Or-eans, La., May 7.—R. L. Hill, local 
retail code authority chairman, upon his return 
from the recent code authority meeting in 
Washington, said the most significant and en- 
couraging feature of the meeting was greater 
recognition of the importance of the local au- 
thority in enforcing the retail lumber code. Mr. 
Hill criticises the retail mode of figuring costs 
on the ground that it imposes a penalty on the 
retail dealer who handles superior grades of 
lumber. Calculating the $4.80 mode as applied 
in this district on the basis of the average 
value, he said “the dealer handling common 
grades and sub-standard products obtains a 
profit, whereas the retailer handling, say, $60 
items, or quality lumber, which are slower mov- 
ing, must take a smaller return in pro- 
portion to his investment and to his costs, and 
loses money.” The proper method of applying 
a mark-up mode, he thinks, would be a fixed 
percentage applicable to all grades alike. 

—_—_—_ 


New Southern Pine Price List 


New Orveans, La., May 7.—A new minimum 
cost protection price list, Lumber Code Au- 
thority Bulletin No. 107, governing sales by 
mills of southern yellow pine lumber, has been 
announced, the revised price list to become 
effective May 18. The new list makes virtually 
no change in the general level of minimum 
prices which has prevailed heretofore, but re- 
flects the revisions approved by the cost pro- 
tection committee of the southern pine division 
at its meetings held in January. The changes 
proposed by the southern pine committee were 
co-ordinated with the prices of other divisions 
at the February meeting of the Lumber Code 
Authority. Among the changes noted in the 
new list is a revised schedule of molding prices, 
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which it is believed will enable southern pine 
to compete with other species on a more equi- 
table basis. Most of the changes from the old 
list are in the nature of footnote revisions 
designed to prevent evasions by mills of the 
established minimum prices. The new bulletin 
includes established minimum prices on. all 
items of lumber published in LCA Bulletin No. 
34; also the provisions for inter-manufacturer 
purchases of rough green lumber set forth in 
Bulletin No. 82, and the revised freight rate 
equalization for delivered prices, as published 
in Bulletin No. 101. 





Some Changes In Western Pine 
Prices 


PortTLAND, Ore., May 5.—Superseding Lum- 
ber Code Authority Bulletin No. 33, a new 
minimum price bulletin, designated L. C. A. 
3ulletin No. 111, has been issued, to become 
effective May 14. On that date all outstanding 
quotations and present minimum prices are auto- 
matically canceled and superseded by the re- 
vised minimum prices shown in Bulletin No. 
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111 for the woods of the Western Pine Divi. 
sion. The price changes consist largely of cor. 
rections of errors or are the result of actio, 
taken at recent meetings of the Inter-Divisig, 
Co-ordination Committee. There are a {ey 
advances, but essentially the list is the same 4 
now. No. 3 common Ponderosa 1x4 to 1xy 
has been advanced one dollar per thousand 
while 1x12 has been advanced $1.50. No. 4 
common Poderosa has been advanced 50 cents 
all widths and No. 3 Idaho white pine has bee, 
advanced $1 per thousand, four inch and wider 
while No. 4 Idaho white pine has been advaneg 
50 cents, all widths. There has been an advance 
of three points in molding prices and som 
minor and unimportant changes in D and ( 
selects, Ponderosa. 





Issues New Cypress Price List 


Revised minimum prices on red cypress are 
published in Lumber Code Authority Bulletiy 
No. 77, which supersedes Bulletin No. 19 
Prices contained in this new bulletin become 
effective on May 15. 


Organizing For Railway Cross 
Tie Division 


Will Represent District No. | 


New York City, May 7.—At an election 
held on May 1 under the auspices of the North- 
eastern Lumber Manufacturers’ Association, 
Owen Johnson, Johnson Lumber Co., Man- 
chester, N. H., and C. A. Seeds, Tyrone, Pa., 
were elected as the two non-members of the 
Railway Tie Association to serve on the ad- 
ministration committee of the railroad cross 
tie division representing district No. 1, com- 
prising New England, New York, Pennsylvania, 
New Jersey and Delaware. E. H. Comstock, 
Edward H. Comstock Co., Rome, N. Y., was 
elected by the Railway Tie Association as a 
representative of that organization for district 
No. 1 on this administration committee. 





Action in Sixth District 


Denver, Covo., May 7.—At an election held 
in this city on May 3 and 4, James G. McNary, 
president Cady Lumber Corporation, McNary, 
Ariz., and Walter Neils, president J. Neils 
Lumber Co., Libby, Mont., were elected to the 
administrative committee for subdivision No. 6 
of the Railway Cross Tie Division of the Lum- 
ber Code, R. C. Johnson of the National Lum- 
ber & Creosoting Co., Denver, previously hav- 
ing been elected as a member of this committee 
representing the Railway Tie Association. 

When the committee met for organization 
purposes, James G. McNary was elected chair- 
man, and R. C. Johnson, secretary. As mem- 
bers of the National Tie Co-ordinating Com- 
mittee, R. Van Metre, of Wyoming Tie & 
Timber Co., and James G. McNary, were 
elected, the former as a representative of the 
Railway Tie Association, the latter representa- 
tive of the non-members of that organization. 

The Western Pine Association was desig- 
nated as the staff administrative agency of the 
subdivision, with such office force in Denver as 
may be found necessary. The following were 
designated by the various regions of the 6th 
District as members of the advisory committee, 
and by action of the committee were invited to 
take part in all its deliberations: 


E. B. Pound, Pound Bros. Lumber Co., 
Chama, N. M.: C. D. Williamson, Wyoming 


Timber Co., Hanna, Wyo.; Louis Cohn, Samuel 
Cohn Co., Denver, Colo.; A. L. Watne, Con- 
tinental Tie & Lumber Co., Denver, Colo.; 
Major W. H. Smead, Montana & Idaho Lum- 
ber Co., Ashton, Idaho; John S. Richards, 
Atlas Tie Co., Coeur d’Alene, Idaho; C. J. 
Warren, for W. W. Winters of the Custer 


Lumber Co., Custer, S. D.; R. Van Metre, 
Wyoming Tie & Timber Co., Chicago, IIL; 
Carl E. Brown, Brown Tie & Lumber Co., Me- 
Call, Idaho; J. J. Orr, New Mexico Lumber 
Co., McPhee, Colo.; M. J. Sweeney, Great 
Lakes Timber Co., Salt Lake City, Utah, and 
J. A. Tatum, Southwestern Lumber Co., Ala- 
magordo, N. M. 


Major David T. Mason, manager Western 
Pine Association, who had conducted the elec- 
tion of the committee for this district, upon 
motion was invited to sit with the committee 
and participate in its deliberations. 





District No. 4 Elects 


OsHkosH, Wis., May 7.—At an election, 
held here on May 3, under the supervision of 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association and the Northern Pine 
Manufacturers’ Association, M. P. McCullough, 
Brooks & Ross Lumber Co., Schofield, Wis., 
and John C. Campbell, jr., Duluth, Minn., were 
elected by the manufacturers and distributors of 
railroad cross ties in district No. 4 to serve on 
the subdivision administrative agency of the 
Railway Cross Tie Division of, the Lumber 
Code. Paul D. Webster has been selected by 
the Railway Tie Association as the third mem- 
ber of the committee. 

This committee, in conjunction with a similar 
committee being set up in district No. 2, which 
includes Ohio, [ndiana and Illinois, will jointly 
elect one member who shall not be a member 
of the Railway Tie Association to its National 
Tie Co-ordinating Committee, which will be 
made up of eleven members. 





District Three end Five Nominate 


New Orteans, La., May 7.—At a meeting 
to be held in Memphis, on May 12, four mem- 
bers of the subdivision administrative agencies 
in districts three and five of the newly created 
railroad cross tie division of the Lumber Code 
will be elected, together with one member from 
these two districts of the co-ordinating com- 
mittee, the administrative body for the railroa 
tie division. Those nominated for the subdi- 
vision administrative agencies in district No. 3 
are J. W. Mayhew, W. M. Ritter Lumber Co. 
Columbus, Ohio and A. B. Hutton, Hickory, 
N. C., and in district No. 5, Parrish Fuller, 
Hillyer-Deutsch-Edwards, Oakdale, La., and 
A. T. Curtis, Chester, Va. For member of the 


co-ordinating committee, to represent districts 
three and five, Parrish Fuller is nominated. 


JFOR ADDITIONAL INTERESTING CODE INFORMATION TURN TO PAGE 52] 
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State Retail Lumber Code Approved 


Wisconsin Governor Signs Document Establishing Trade Practice Rules 


More Favorable to Organized Retailers Than Are Offered by NRA Code 


Mapison, Wis., May 7—Governor A, G. 
Schmedeman last Saturday morning approved 
and signed the code of fair competition for the 
retail lumber, lumber products and/or building 
materials and building specialties industry in 
Wisconsin, as submitted by the Wisconsin Re- 
tail Lumbermen’s Association and amended at 
4 hearing in the capitol last Thursday. The 
code was submitted under the provisions of 
what is commonly known as the Wisconsin Re- 
covery Act, and regulates intrastate trade in a 
manner similar to the regulation of interstate 
lumber business by the national Retail Lumber 
Code. It is expected that the code will become 
effective May 10. 

The code is to be administered by an author- 
ity composed of seven members, five of which 
will be selected by the directors of the associa- 
tion from the association membership and the 
other two named by the State recovery admin- 
istrator to represent labor and consumers. The 
authority will elect an executive secretary—not 
necessarily an association member—who “may 
not be removed from office excepting with the 
consent of the administrator.” The authority in 
turn is to establish the various district arbitra- 
tion committees which will be necessary for the 
administration of the code in speedy and effi- 
cient manner. The authority will also act as 
a board of arbitration in disputes between deal- 
ers, but not in labor disputes between employers 
and employees. 

When this code was submitted for hearing 
hefore L. C. Whittet, in the assembly chamber 
of the Capitol, its chief spokesmen were Haw- 
ley W. Wilbur, of West Allis, chairman of the 
executive committee of the association, and 
George W. La Pointe, jr., a member of the 
advisory board, assisted by President J. L. 
Burt, of Wausau, and Secretary Don S. Mont- 
gomery, of Milwaukee. Mr. Burt at the close 
of the hearing expressed the lumbermen’s appre- 
ciation of Administrator Whittet’s co-operation, 
and when he called for a rising vote of those 
in favor of the code the approval was almost 
unanimous. 

In fact, Mr. Montgomery told the AMERICAN 
LUMBERMAN, “at least 98 percent of our deal- 
ers are thoroughly in favor of a State code,” 
and he anticipated that the approval of the 
document would iron out many difficulties. It 
has a tremendous advantage over an enabling 
act permitting the Federal Government to use 
“tate officers to enforce the national code, he 
said, because its work will be confined to Wis- 
consin and there can be no question of the 
enforceability of this code on grounds of intra- 
‘tate versus interstate jurisdiction. 

“The Wisconsin Recovery Act,” Mr. Mont- 
gomery continued, “provides that the violation 
an approved State code is punishable by a 
fine not to exceed $5,000 or imprisonment in 
a county jail not to exceed six months, or both. 
The State administrator informs us that the 


State code will be rigidly enforced in every 
particular.” 


Added Regulations in State Code 


Some of the outstanding regulations which 
this State code provides, but which the national 
code does not, include: Jurisdiction over all 
sales to contractors and consumers, in both car- 
load and Lc, quantities; wage schedules 3 
‘ents per hour higher than those provided in 
the national code—that is, 48 cents per hour in 
“ities over 500,000 population (1930), 43 cents 
N 50,000-500,000 population bracket, 40 cents 
‘or populations of 10,000 to 50,000, 38 cents in 
Populations of 2,500 to 10,000, and 35 cents in 
communities with populations less than 2,500; 
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a $14 minimum wage for clerical and office help 
(instead of $12) ; 

A dealer, before he can sell in districts other 
than his own, must file his schedule of prices 
with the respective district arbitration commit- 
tees, and these prices he files must be in con- 
formity with the minimum prices for that dis- 
trict; advertising that is vague or deceptive is 
declared to be an unfair method of competition 
and therefore subject to the law’s penalties; 


retail prices and lot-inventories of products to ~ 


be sold as odd sizes, mis-manufactured, off- 
grade and shop-worn stocks must be submitted 
to the chairman of the district arbitration com- 
mittee, and “if said proposal meets with his 
approval, sale of such materials at said prices 
shall be lawful”; the authority may establish 
the delivered price, carload and lL.c.l., in any 
trade area; 

Decisions of the district committees may be 
appealed to the authority within ten days, and 
its decisions may be appealed to the adminis- 
trator, whose decisions will be final and bind- 
ing; injunctions in circuit court are to be used 
as the method of preventing and stopping vio- 
lations of code regulations; supplemental pro- 
visions amending or adding to the code must be 
both approved and published before they become 
effective, so that all alike may operate under 
them, using whatever advantage they may 
offer; any provision of the code that proves to 
be unenforceable against any dealer who has 
not consented to the code will also be unen- 
forceable against dealers who have signed it. 


Paragraphs Deleted at Hearing 


Two other provisions in the code as_ sub- 
mitted met with so much opposition at the hear- 
ing that they were deleted. One of these estab- 
lished the boundaries of dealers’ “immediate 
normal trading area’ and provided that any 
dealer must add a charge of 20 cents per ton- 
mile (one way) to the price, for deliveries 
outside this area. The other would have forced 
any dealer engaged in contracting to give the 
owner, before any actual delivery, a written, 
itemized statement of the sale price of any mer- 
chandise under the jurisdiction of the code. 

The exact wording of some of the provisions 
mentioned above, which because of their impor- 
tance will be of special interest to AMERICAN 
LUMBERMAN readers, is as follows: 

ARTICLE II—DEFINITIONS 

Section 1. The term “Lumber, Lumber Prod- 
ucts and/or Building Materials and Building 
Specialties’ as used in this Code is broadly 
defined, without limitation, to include all 
those products used in building and con- 
struction work, including products used for 
re-manufacture and fabrication, handled, 
sold and dealt in by retail lumber dealers. 

Section 2. The term “Dealer” as used herein 
is defined, but without limitation, as a person 
who maintains an adequate and permanent 
plant or plants which are properly equipped 
for service to the public with office, storage 
yard or warehouse, kept open during busi- 
ness hours, with such handling facilities and 
sales service as are commensurate with the 
nature of the business, and who carries a 
sufficient stock of lumber, lumber products 
and/or building materials and building spe- 
cialties (for the purpose of selling at retail 
in small or large quantities and not for his 
own consumption) to supply the general re- 
quirements of the community and the natural 
trade area surrounding such place of busi- 
ness, 

ARTICLE III—JURISDICTION 

All members of the industry engaged in 
the business of selling to contractors and/or 
consumers, lumber, lumber products, build- 
ing materials and building specialties, in 
carloads and/or less than carloads shall be 
subject to the provisions of this Code and 
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all amendments thereto and all approved 
rules and regulations issued thereunder, and 
shall be compelled to adhere thereto under 
such penalties as may be prescribed by the 
law. 

ARTICLE VIII—UNFAIR METHODS OF 

COMPETITION 

2. Filing and Publishing Price Lists. (A) 
Within 10 days after notice from the Code 
Authority, or its duly authorized agency, 
each member of the industry shall file with 
the Code Authority, or such duly authorized 
agency as it may designate, and publish his 
retail prices individually prepared by him, 
but in no event at less than the prices com- 
puted pursuant to the provisions of Section 8 
of this Article and any rules and regulations 
duly issued in relation thereto and pursuant 
to terms and conditions of sale then lawfully 
in foree; thereafter, no dealer shall quote, 
sell or offer to sell any product on such terms 
and conditions, or at such prices as will 
result in the purchaser paying therefor 
prices different from those noted in such 
dealer’s price list, or on terms and condi- 
tions of sale other than the terms and con- 
ditions of sale in accordance with the provi- 
sions of this Article and in effect at the time 
of such sale. Each member of the industry, 
before making sales and/or deliveries of any 
materials in other than the Subdivision or 
District of his own place of business shall 
first file his retail price list with this Code 
Authority or its delegated agent in such 
other Subdivision or District. Prices on sales 
in such other District shall be in conformity 
with the costs established under the Code 
and all approved terms and conditions of 
sale and credits, and must not be less than 
the minimum retail delivered prices estab- 
lished for such other Subdivision or District 
within which delivery is made. 

B. To prevent unfair competition, de- 
structive to small dealers, caused by basing 
the delivered cost in carloads of lumber 
and/or lumber products on certain carload 
freight rates less than those most commonly 
used from various sources of supply to a 
particular destination in any trade area; or 
caused by basing the delivered cost of stock 
millwork and other lumber products and/or 
building materials and building specialties 
on carload quantities when a large majority 
of small dealers in any trade area purchase 
these commodities in less than carloads, the 
Code Authority may establish the delivered 
cost of lumber and/or lumber products based 
on the carload freight rate most commonly 
used on shipments Ito such trade areas, and 
a less than carload delivered cost as the 
cost on such less than carload shipments, 
subject to the disapproval of the Adminis- 
trator. 

Section 12. Advertising. All advertising, with- 
out limitation, materially inaccurate or de- 
ceptive, or otherwise false, and any failure 
to include in any advertisement the grade, 
quality, quantity, substance, character, na- 
ture, origin, species, size or finish of any 
product of the Industry so advertised, is 
hereby declared to be an unfair method of 
competition, 

ARTICLE IX—CONDITIONS OF SALE 

1. Acceptance of Quotations. All quotations 
shall be subject to acceptance within 15 days, 
or such longer period as may be required for 
the awarding of the contract upon which the 
quotation applies, but in no case longer than 
60 days from date of quotation. 

2. Errors in Quotations. A lump sum quota- 
tion reflecting the use of prices below the 
member of the industry’s published price list 
and/or below the minimum cost price estab- 
lished for his subdivision trade area, shall 
be withdrawn whether due to error in foot- 
age, extension of price, additions or other 
inaccuracies. 

3. Quantity Not Guaranteed. No quotation 
shall be based upon a guarantee of a suffi- 


(Continued on Page 49) 
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These two playhouses were made and displayed by the Sheridan Lumber This playhouse is notable for its attractive setting, there being trellis around 
Co., of Los Angeles, Calif.. Note the little dog house between—the chil- the door, window boxes, and grass-like sward. It was built and displayed 
dren would probably insist on taking it along for their playmate by the Von Platen-Fox Lumber Co., of Iron Mountain, Mich. 


PLAYHOUSE TIME IS HERE 


A Field for Use of Lumber, Plywood, Wall Board Etc. 


Sectional playhouses made by Frost Lumber With most children the instinct to “play 
Industries (Inc.), Shreveport, La. a 


house” is inborn and inbred; a sort of hang- 
over of the racial urge to seek shelter which 
impelled primitive man, after emerging from 
the caves and burrows which formed his first 
habitations, to construct huts, then cabins and 
finally modern houses. But to play at house- 
keeping in any real and satisfying way re- 
quires a playhouse; that is, a miniature struc- 
ture that bears such resemblance to a real 
residence, in all except size, as to satisfy the 
natural instinct already spoken of, without im- 
posing too heavy strain upon the juvenile im- 
agination. True, children may have a lot of 
fun “playing house” in an old packing box, 
but they soon weary of mere “make believe,” 
whereas a real playhouse, built with some at- 
tention to architectural design and detail, 
satisfies the youngster’s instinct for reality 
and is a lasting delight. 








In recent years the construction of play- 
houses for children has come to be recognized 
as Offering a very considerable field for the 
consumption of lumber, and one which does 
not detract from any other field. Many re- 
tailers have found that they can profitably 
utilize the spare time of certain of their em- 
ployees, as well as make use of relatively low- 
priced short-length lumber, and various odds 
and ends of material that collect in a lumber 
yard, for construction of playhouses which, 
attractively painted and placed “out in front, 
usually do not have to wait long for buyers. 
Meantime they can be made to serve effective 
ly as advertisements of home building. An 
attractively designed and painted playhouse, 
with appropriate embellishments, makes 4 
good window display; an effective central fea- 
ture for a parade float, or “focal point” for an 
outside display of lawn furniture, trellis etc. 


Effective and colorful lawn display which has sold many playhouses of plywood construction. Manufacturers, too, are turning their atten 
The inside display and salesroom extend across entire front tion to the production of attractive and even 
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artistic playhouses. These are shipped knocked-down, 
easily assembled by the dealer or the customer. 

Some of the sellers of these little structures have aimed 
at low price and wide sale, while others cultivate selected 
prospects — people possessed of good incomes and fine 
homes, who wish playhouses in keeping with the surround- 
ings and are willing to pay for quality and finish. There 
is a very considerable potential field for products of both 
classes. In dealing with people of moderate income, a 
certain concern made effective use of the argument that 
the playhouse, after the children had grown to an age when 
they no longer cared for it, could be used for a toolhouse, 
or an outside storehouse for taking care of the various ap- 
pliances used about the yard, such as wheelbarrow, roller, 
lawnmowers etc. 

Besides lumber, many other materials enter into the con- 
struction of playhouses, especially those handled in retail 
yards, such as roofing, wallboards (and of course plywood), 
insulation etc. Generous use of insulation, especially of the 
roof, is desirable, to protect the children against intense 
summer heat. Log cabin siding has a special appeal for 
nature-loving children. 

The accompanying illustrations and descriptions will 
afford some useful suggestions for playhouse construction. 
It will be observed that a number of the houses shown are 
made still more attractive by such embellishments as shut- 
ters, window flower boxes, trellises etc. The children love 
these little “extras” and they help greatly in selling the 


houses. Ornamental fence, too, “goes well” with playhouses. 








This miniature house was displayed at Christmas time by the Kuntz-Sternen- 

berg Lumber Co., of Austin, Tex., for advertising purposes. It permits the 

suggestion that Christmas is one very appropriate time to turn the attention 
of parents to playhouses—springtime is another 














This log cabin playhouse was built by the Restrick 
lumber Co., Detroit, Mich., and was part. of its 
display of outdoors furniture 





Playhouse of Ponderosa log cabin siding. It is 
lined inside with shiplap and is roofed with red 
cedar shingles 
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Here are two designs of playhouse made and sold by the Webber Building 
Co., of Los Angeles, Calif. The company found that people who buy 
playhouses want good appearance; these are well built, carefully finished 
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This is a knock-down type of playhouse, made by the Pacific Lumber Co., 

of San Francisco, Calif. Siding is novelty; roof, T&G with V pattern inside; 

floors, 3-piece lindermanized board; wall lining, Hammond Lumber Co. 
core board; insulation, Palco defiberized bark 








This little house, built on an automobile chassis for advertising purposes, 
so attracted and delighted children that it carries the suggestion of dis- 
playing playhouses in this manner. Builder was the Crescent Lumber Co., 


of High Point, N. C. 
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“House That Dee Built," shown by St. Paul & Ta- 
coma Lumber Co. to demonstrate uses of low 
grades, is incidentally a fine playhouse 
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EALM OF THE RI 
Business and Education : \ 
in the Eastern Kentucky - 


Mountain Country a 


sively with farmers. Farmers need agri- years. We do expect to make a good many 





cultural machinery, and of late years it sales for repairs and small remodeling. By a La 
has been difficult to make a successful busi- during the flush times before the depres. stock far 
ness composed wholly of selling farm tools. sion the country was fairly well built up. to see. I 
There isn’t volume enough. But Mr. Col- People are likely to be cautious about obji. spring da 
lier, by combining this trade with his lum- gating themselves to pay off large mor. the pride 
ber, can handle it with littke or no addi- gages. Loans are still hard to get, though winners. 
the newspaper reports of Federal legisja. crop, an¢ 

Reproduction of pioneer Kentucky school shows ent a rey: rag direct, we Perhaps to great bat 
opening at end of fireplace through which logs S antee interest and principal on home of this c 


construction, indicate that a_ consider. 


able boost may be given to small-home Educati 
building. They say that there is a need 


were taken in and ashes taken out 








M. P. Collier, of the Bourbon Lumber Co., tion of overhead expense. He has the ware- for new homes in some sections. I feel Boys ™ 
Paris, Ky., tells us that the spring signs house and sales space and doesn’t need to rather doubtful if that need is great, though At no 
are pointing to a rather good building sea- hire additional clerks. He is near enough it may well exist in certain places. I don't village | 
son. He added that such a statement had to Cincinnati so that he doesn’t need to think there is need here, and this is the fame. I 
to be qualified and explained a little, for ©@Ty much surplus stock, for he can send place where I'll have to make my sales. In Located 
no lumber yard he knows about is clut- @ truck to the wholesale house and bring MY event it looks to me as though these west ant 


tered up with buyers—at least not to the back machines as needed, at no additional 
point of needing traffic officers. But sales Cost over freight charges. 

are being made, and the general public has “When I took on this line,” he said, “a 
that indefinable but important feeling of friend remarked that, so far as he’d ob- 
encouragement that readily translates itself Served, every farm-machinery dealer soon 
into building repair and remodeling and Went broke. I started handling machines 
some new construction. Farmers—who as uring the depth of the depression, and 
a class, the country over, are slow to admit the first year I piled up a neat loss. I be- 
economic improvement in their own affairs 84” to wonder if my friend was right. But 
—are saying cautiously that they’re not so the second year, which was 1933, I increased 


” ““ 


— 
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badly off as they were. sales by a wide margin, and so far this 
year I’m well ahead of the corresponding 
Fitting Collateral Lines to months of last year. I’m planning now, 
the | umber Business or at least considering seriously, the ad- 
dition of coal. Dealers farther north have 
Mr. Collier has had a wide experience long carried coal successfully, but it hasn’t The Allen Lumber Co., of Middlesboro, 
in association affairs, and is a past presi- been so common a practice here. Our Ky., has a big warehouse; it buys in straight The Ster 
dent of the Kentucky retail organization. sales of building materials, however, slacken cars and does some jobbing to neighboring mous co! 
In his opinion the average yard will find it off during the winter months, though they towns 
advisable to add certain collateral lines. never completely stop, and coal ought to 
cn eruin tac uae ace ccc ee whet OE a 
are, to make sure thé y sle season. ticular community, ought to be _ beneficial tion h 
the main line. Where possible, they ought “The reason I’m interested in these sO and at least could do no harm. I don't in- needs 
to be such that they do not lend themselves called sidelines is that I rather doubt if tend to neglect the sales of building mate eighty 
readily to the making of an exclusive busi- new building is going to reach high vol- yjals; I plan merely to round out my mer- union 
ness. For example, Mr. Collier deals exten- ume for some time, perhaps for several ¢antile service. We maintain a repair serv- War: 
icc for farm machinery, and that operates has ex 
much like the sale of lumber to repair lege. 
houses. A good many farmers who would life is 
like to own new machinery are contenting in par 
themselves by putting old machines into ple de 
good workable condition.” work, 
Just a step up the street is the Mansfield as a | 
The Mansfield & Jef- & Jefferson Lumber Co. Mr. Mansfield was terpris 
ferson Lumber Co., away, and Mr. Jefferson was deeply in- that j 
of Paris, Ky., as is volved in making a sale. This is another ects 
evident from the dis» 00d looking plant, operated by friendly availa 
play of fencing and men. There are plenty of signs about that than | 
J i Al My, ie dian drole. farm trade is important; such as stocks : farm 
; : ‘= it I, pays 0 goed deel of fencing and posts. Note that the picture has m 
, iB : h of both the Bourbon and the Mansfield & of a : 
Fa u_1cheeesenn<2 -—. at. attention to the farm = jy trorson yards show sheep feeders on dis any ¢ 
we ‘ MAA * trade play in front. Paris is the seat of Bourbon and 4 
‘ahabddil me County; the county, as we understand it, the si 
* that gave iis name to a famous Kentucky sand; 
product that has been legalized again since into t 
our previous visit. The _ principal distil- He 
leries, so we are told, are to be found in cially 





Louisville and Frankfort. Paris is in the the 1 
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Bluegrass country, and between that city 
and Lexington are some of the handsomest 
stock farms it has ever been our privilege 
to see. In the paddocks and pastures, these 
spring days, are many young colts with all 
the pride of bearing natural to future Derby 
winners. Tobacco is probably the chief field 
crop, and everywhere the visitor sees the 
great barns or drying sheds for taking care 
of this crop. 


Educating Mountain 
Boys and Girls 


At no great distance south of Paris is a 
village and an institution of world-wide 
fame. It is the town and college of Berea. 
Located between the Bluegrass to the north- 
west and the Cumberland Mountains to the 


ae am 


The Stephens & Muncy retail yard serves the fa- 
mous college town of Berea, Ky. It does contract- 
ing and operates a planing mill 


southeast, this noted educational institu- 
tion has ministered to the educational 
needs of mountain young people for some 
eighty years. It had its beginning in a 
union church, some years before the Civil 
War; and from very simple beginnings it 
has expanded into a famous and strong col- 
lege. Much of the original simplicity of 
life is maintained. While it still depends 
in part upon operating gifts sent by peo- 
ple deeply interested in its unusual type of 
work, it would be a mistake to thirk of it 
as a feeble and struggling missionary en- 
terprise. Poor it is, as all colleges are poor; 
that is, every college has important proj- 
ects which require more money than is 
available. But Berea College owns more 
than 6,000 acres of land, used for campus, 
farm instruction and food production; it 
has more than 100 buildings, many of them 
of a size and stateliness that would grace 
any campus in the world; it has a faculty 
and staff numbering nearly two hundred; 
the student body numbers about two thou- 
Sand; and the property of the college runs 
into the millions. 

Here is the reason it may be called finan- 
cially “poor’; it charges no tuition, and 
the necessary cost of attending runs $150 
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Part of the campus 
of Berea College— 


educational _ institu- 
tion of worldwide 
fame 





or less per student per year. The college 
provides work so that the average student 
earns perhaps four-fifths of his expenses. 
Some earn their way entirely. Ninety per- 
cent of the students come from the moun- 
tain regions; that unusual area of old Co- 
lonial stock that included the Boones, the 
Seviers, the Campbells, the Robertsons and 
many others famed in the frontier history 
of the Revolution. Many of the graduates 
go back to the mountains as teachers and 
leaders of their own people. 


From ABC’s to the 
Bachelor's Degree 


The college has separate schools that 
carry students through from the grades to 
the A. B. and the B.S. degrees. There are 
intramural but no inter-collegiate athletics. 
The college owns and operates all its own 
utilities, and supplies water and electricity 
to the village. It operates the Boone Tav- 
ern, as attractive a hotel] 1s one could find 
anywhere. It operates the so called Fire- 
side Industries, including weaving and pot- 
tery making, a broom industry, the Berea 
College Press, a woodworking plant, a 
creamery, a sewing industry and many 
other projects which give employment as 
well as trade training to the students. It 
receives no grants of money from Kentucky, 
and since it is undenominational it receives 
no support from any organized church. Its 
support comes from endowment funds, 
scholarship funds and gifts from people who 
are interested in its splendid work for the 
mountain young people. 

They are most attractive youngsters; in- 
telligent, energetic, simply but beautifully 
dressed. There are no silk dresses, but the 
gowns of the young women are evidence 
enough of the skill with which dressmaking 
is taught. These young people are of a 
type that would gladden the heart of an 
educator on any campus; and this college 
is performing a labor beyond praise for a 
great group of gifted but otherwise under- 
privileged Americans. If, as seems likely, 
the great natural resources of water power 
and mineral deposits make of the southern 
mountains a future source of industrial 
wealth, Berea will be of incalculable serv- 
ice in leavening this development; and in 
any event it has already performed such a 
leavening service to the mountain people. 
If you have not:’already done so, the next 





time you tour the Southeast, include Berea 
and the Smoky Mountain National Park on 


your itinerary. Both are marvels of which 
every good American may be proud. 

The village of Berea has a first-rate lum- 
ber yard, operated by Stephens & Muncy. 
This company sells lumber and building 
materials, operates a planing mill and, like 
many of these Kentucky yards, does con- 
tracting. Mr. Muncy tells us the new sea- 
son is opening well. The company is build- 
ing a number of new houses, is doing a lot 
of repair work, and is making some sales 
to the Government. Quite a number of CCC 
camps are in this general region, and they 
buy a reasonable amount of lumber and 
other building materials. 


The Code Encounters the 
Mountain Sawmill 


Mr. Muncy said the Code presented a 
tough little problem to local lumber re- 
tailers, in the form of stock produced by 
small sawmills in the mountains. It may 
not be an apt comparison, but these moun- 
tain people, or at least some of them, have 
never been overly impressed by regulations 
laid down by the Federal Government—as 
for instance those covering the production 
and taxing of “mountain dew.” Anyway, 
it’s been tough going to apply minimum 
prices to lumber the farmers haul away 
from these mills. Retail yards have been 
accustomed to buy a certain amount of this 
rough lumber, which they retailed to their 
customers. But if they try to charge the 
legal minimum for it, the customers lift 
their eyebrows or otherwise express re- 
pugnance, drive to the mills and load up 
at mountain prices which know not the 
Code. Mr. Muncy thinks it would have 
been fair and reasonable to except this 





The Bourbon Lumber Co., of Paris, Ky., has added farm 
implements to its line—there wasn't enough volume to 
maintain an independent dealer; and is thinking of adding 
Note the sheep feeder on display 


coal. 











lumber, allow dealers to buy it and sell 
it out again at a reasonable percentage of 
profit over cost. It’s a local matter, any- 
way, and experience indicates that the job 
of policing these mountain sawmill prices 
would be some policing job. 

Stephens & Muncy suffered a fire some 
little time ago, and have since rebuilt their 
plant along more compact lines. 

Hugh Allen, of the Allen Lumber Co., 
Middlesboro, Ky., is a great fan for this 
city; and in this sentiment the Realm joins 
him. It is a fine looking place, some four 
or five miles from Cumberland Gap, and it 
has a tremendous trading area. Mr. Allen 
formerly did some wholesaling to mining 
towns in this area. As everyone knows, 
the mining industry has been disorganized 
for some time; there is hope that govern- 
mental efforts will improve matters, but for 
several years the mining towns have done 
little building. The Allen yard does some 
jobbing to yards in neighboring towns, by 
virtue of the fact that Mr. Allen buys stock 
in straight cars. The season is opening in a 
promising way, and wholesale salesmen tell 
Mr. Allen that dealers in all lines are buy- 
ing to fill out their stocks. A good deal of 
public improvement of one kind or another 
is going forward in Middlesboro. 

Mr. Allen is in favor of the Codes; be- 
lieves they are following sound principles, 


Co-operation Sells Sixteen Carloads 


This is the story of how a re- 
tail lumber dealer battled for an 


effective 


insulation is 
Defiance to decay 
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and hopes heartily that the principle of re- 
tail minimum prices will be continued. He 
thinks that some of these minimum figures 
have been put too high. He mentioned sev- 
eral lines in which the Code is compelling 
him to charge an unreasonably wide gross 
margin. This, he thinks, is bad business; 
for sales involve buyers, and if buyers are 
discouraged to the point of staying out of 
the market, it isn’t going to make any dif- 
ference what the prices are—nothing will 
be sold. He is anxious that as recovery 
begins to appear it will not be destroyed by 
price discouragement. But this is a mat- 
ter which can be corrected without dis- 
turbing the principle of minimum prices. 

W. H. Reams, of the Reams Lumber Co., 
Middlesboro, agreed with Mr. Allen that this 
season is going to see a quite ‘satisfactory 
advance in dwelling construction. Like 
many other dealers, he bases this predic- 
tion in part upon the more cheerful and as- 
sured temper of the public. We forget 
sometimes, in appraising the future market, 
that in the best of seasons the vast ma- 
jority of citizens do little or no major build- 
ing and only a casual amount of repair 
work. This is where a better temper and an 
optimistic outlook does its good work: It 
reassures the comparatively small number 
of people who need buildings and can 
finance them, and it helps them arrive at 


important. 
and freedom 


help Mr. Babbitt in the handling of 
this business rather surprised him, 
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the decision to go ahead. It is quite pro, 
able that during the darkest days of the 
depression there were people enough wit, 
building needs and money in the bank to 
have given the industry a great forward 
impulse. But so long as these prospectiy, 
customers were frightened and lacking jy 
assurance, they kept still and held to their 
money. They were not sure, in the light 
of their fears, whether they’d need ney 
houses. They might need that money to 
buy groceries. Get them over that unce. 
tainty, and they’re there with the nee 
and the money or credit to satisfy them, 
This is far from saying that the whole thing 
is merely a state of mind. Curing fear, 
needs more than just the assertion that 
there’s nothing to fear. It needs the re 
moval of the cause. 

Mr. Reams had much to say about the 
beauties of this country, and they are mar. 
velous. The rhododendron was not in bloom 
at the time of our visit, but will be by the 
time these lines are in print. Famous Cun. 
berland Gap, through which Daniel Boone 
traveled from North Carolina to Kentucky, 
is an impressive notch in the mountains, 
We drove up the winding road to the top 
of the Pinnacle, a mountain that stands 
guard over the gap, and looked over end- 
less stretches of valleys misted with moun. 
tain haze; an inspiring experience. 


of Lumber 


Babbitt and Huss well knew the 


order for sixteen cars of lumber 
and won. 

John Babbitt operates the W. L. 
Babbitt Lumber Co., Niles, Mich. 
Now, selling 2x4s and sheathing 
lumber is an everyday occurrence 
with him, but selling sixteen cars 
of lumber at one time is not. And 
so the interest of this story is not 
in the daily sales of small items of 
lumber, but in the fact that the large 
orders that come up, ranging from 
one car up, could in many cases be 
sold by the lumber dealer if there 
were proper co-operation between 
him and the manufacturer. 

Which direction is our progress 
in selling lumber to take, if we 
are to keep pace with our neighbor 
in the building material field, han- 
dling goods ranging from paint to 
plaster? Are we to continue in 
our rugged individualism, or has 
the time come for the lumber manu- 
facturer to allocate a part of his 
money and time to helping the lum- 
ber dealer sell more lumber, and 
to sell the proper lumber for the 
job? 

In Niles there is a large mush- 
room canning plant, with acres of 
large buildings given over to the 
growing of mushrooms the year 
around. Mushrooms are grown in 
the dark, in long, low buildings, 
always humid—tearing at the very 
life of any wood. The beds are 
built from floor to roof, separated 
just enough to enable the workers 
to pick the mushrooms at the 
proper time. Tier after tier of 
lumber beds must be kept at uni- 
form temperature throughout the 
year. The inside of these buildings 
must be kept free from condensa- 
tion of the humidity; there must 
be insulation against loss of heat 
in the winter, and inasmuch as the 
buildings are cooled in the summer 
to maintain the proper temperature, 


‘the wood 


from any impartation of taste from 
require qualities and 
technical requisites that point to 
use of a limited number of woods. 

The mushroom industry at Niles, 


but was quickly accepted, and so 
dealer and manufacturer joined 
forces. One had the good-will of 


the local industry, together with a 
willingness to serve and a desire to 





Portion of the plant of Michigan Mushroom Co., Niles, Mich., to which 
a local lumber dealer sold sixteen carloads of cypress 


planning further buildings and a 
general expansion program, asked 
Mr. Babbitt to quote prices; at 
the same time asking other sources 
for prices on different kinds of 
lumber, in various grades and 
sizes. The Michigan Mushroom 
Co. had previously built a number 
of other plants which are in opera- 
tion in various parts of the coun- 
try, so the buying of sixteen cars 
of lumber for its Niles expansion 
program involved nothing new to 
the concern. 

Mr. Babbitt secured prices from 
his usual lumber connections, and 
wrote Alvin Huss of the Huss 
Lumber Co., at Chicago; also dis- 
trict rmanager for the Florida- 
Louisiana Red Cypress Co., for 
further information on cypress. A 
telephone call from Chicago by Mr. 
Huss offering to come to Niles and 


keep the business at home; plus 
ability to service the account at all 
times; the other, offering all that 
goes with a quality lumber prod- 
uct. 

A preliminary conference in the 
office of the Babbitt Lumber Co. 
brought both viewpoints in thor- 
ough accord, and together these 
salesmen called on Mr. Porter, 
head of the Michigan Mushroom 
Co. 

Here was a case where quality 
lumber should be used, to the ex- 
clusion of cheap and short-lived 
material, in view of the severe con- 
ditions set up for its use. There 
should not be any compromise with 
long life, for to do so would only 
give lumber a higher hurdle to get 
over next time. And “next time” 
rolls around very quickly when we 
compromise with quality. Both 


background of Tidewater red cy- 
press; and realized that this order 
had to be sold on the basis of qual- 
ity or allowed to go elsewhere. One 
ot the men had always lived in the 
community and would be there to 
bear the brunt if the value did not 
bear out; while the other repre- 
sented the finest group of cypress 
producers in the industry, and the 
value had likewise to bear out if 
sold by him. 

Out of this interview grew a de- 
sire on Mr. Porter’s part to inspect 
with his engineer those other plants. 
Mr. Huss had been on this firing 
line with other dealers before. He 
well knew the value of the tech- 
nical data that had been furnished 
to the Michigan Mushroom Co. 
He knew that if John Babbitt was 
to win the order all points would 
have to be covered, such as insul- 
ating values, nail-holding qualities, 
tensile strengths, and manufactur- 
ing practices at his mills. So many 
complexities had been offered to 
Mr. Porter by various species that 
he insisted that this lumber must 
be grade-marked and trade-marked, 
no matter who furnished it. 

The following week, without 
knowledge of Mr. Babbitt or Mr. 
Huss, Mr. Porter started his sur- 
vey of other projects that had been 
furnished. On the completion of 
this survey, both Mr. Porter and 
his engineer were convinced that 
the quality product would stand on 
its own facts, showing the saving 
in their contemplated project. John 
Babbitt secured his order. 

Sixteen cars of cypress is no 
small order for one dealer to sell, 
and it well illustrates an important 
point; namely, that if you invite 
the manufacturer in to help you 
over the hill he will welcome the 
opportunity to match his time, éef- 
fort and knowledge of his product 
with yours, 
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Business Was Slow—And How, 
and Maybe Why 


There wasn’t much happening at the Whosit 
jyumber yard when an AMERICAN LUMBERMAN 
representative passed by. There was a feeble 
and discouraged-looking display of paint barely 
discernible through the smoky film of what 
claimed to be a “display” window, but only the 
faintest suggestion of paint could be detected 
anywhere else about the place. Certainly not 
on the fence, which looked more dilapidated 
than it really was. Certainly not on the de- 
jected truck, either, but the fenders, wheels and 
body were well covered with a protective coat- 
ing of mud from the river flats. 

Lumber was in the yard in crooked, unkempt 
piles, and there were other evidences of hap- 
hazard methods. The yard man—(or was he 
the owner ?)—was sitting on a box at the en- 
trance of the main shed, waiting placidly for 
the time when an order might come in or quit- 
ting time come ‘round. 

No, we did not go in to the office. We'd gone 
into such places before and knew all the an- 
swers by heart: Farmers didn’t have any 
money, city people were scared of the depres- 
sion and could not be talked into building, cred- 
its were bad and nobody would pay if they 
were sold, and the only thing to do would be 
to just wait ‘til business got better—in the 
meantime just sit tight—on the box at the en- 
trance to the shed—and do the best you can. 
The less money you spend the longer you'll 
own the box to sit on, and the less work you do 
the less you'll spend. What’s the use? There’s 
no business in this town anyway. 

The writer would have gone into the yard, 
just to pass the time of day, but he was in a 
hurry. He had made a special trip of hundreds 
of miles to this city, to find out how another 
retailer (across town from this first one) was 
operating to obtain so much business, orders 
that were bought and paid for. At this second 
place the buildings and yard were neat and 
bright, the windows were clean and really dis- 
played what was in them. The trucks were dis- 
plays, too, for they were kept clean and bright, 
and orders kept them quite consistently on the 
move about town. 

The contrast was so marked because it was 
observed in the same midwestern city on the 
same day. Not only that, but the first-men- 
tioned yard is in a much more favorable loca- 
tion, from the display standpoint, than the 
other—on a busier street, nearer the center of 
town, on level ground (whereas the other is on 
a hillside), and with a good location for a wide- 
awake merchant. The inference, though pain- 
ful, is obvious—it is all in the man, not the yard 
nor the town. 

The fellow on the hillside put plenty of signs 
on the side of his building, and had interesting 
things in his window. Also, unlike his somno- 
lent neighbor, he kept interesting things in his 
femote control display,” his regular advertis- 
ing space in the local newspaper. He had a 
wooden box, too, but it wasn’t being used for 
sitting purposes at the entrance of a shed; in- 
stead it was full of builders’ hardware on the 
Way to a remodeling job. He didn’t have much 
time to wait for the trade to come in, for he 
was busy looking for people whose homes 
needed repairing and whom he thought would 
have the money to have the work done. He 
made contacts with people who had never been 
m his yard before, and some of his repair and 
remodel jobs were comparatively small; but 


these people know him, now, and he will stand 


a better chance for the big business which will 
come later, for he has proved to them during 
depression times that he is a hustler and that he 
knows his building industry. 


Is This Long-Established Retail 
Firm the Oldest? 


In a recent issue [April 28, page 22] the 
AMERICAN LUMBERMAN began a little search for 
the oldest retail lumber company in the United 
States and in that connection mentioned the 
Libbey Lumber Co., of Washington, D. C. This 








Ralph S. Campbell, president and treasurer 
Libby Lumber Co. (Ltd.), Washington, D. C. 


company was founded in 1824 and has been 
under the ownership and management of one 
family for 110 years. The third generation is 
now in control of the business. 

This company has a _ remarkable record. 
Joseph Libbey came to Georgetown, now a part 
of Washington, in 1816. In 1824 he founded the 
Joseph Libbey Lumber Co. The founder of the 
company was active in civic affairs in the city. 
His youngest child, the late Frank Libbey, born 
in 1847, succeeded his father in the ownership 
and management of the company. Frank Libbey 





Present home of the Libbey Lumber Co. (Ltd.), 
Washington, D. C. 


lived until 1929; so the two men, father and son, 
managed the company for a period of 105 years. 
Ownership now rests with two of Frank Lib- 
bey’s daughters and a son-in-law. The latter, 
Ralph S. Campbell, is president and treasurer 
and is active manager. 

The late Frank Libbey was graduated from 
Yale in 1867 and was a member of the Skull 
and Bones Society, perhaps the most famous 
undergraduate society in American academic 
history. He had intended to become a lawyer 
but was diverted to his father’s lumber business 
in association with two brothers. The company 
has borne several names; Joseph Libbev Lum- 
ber Co., Willet & Libbey, Libbey, Bittinger & 
Miller, Frank Libbey & Co., and at present the 
Libbey Lumber Co. (Inc.). From 1872 to 1931 
it occupied a site at Fifth and Sixth streets (N. 
W.), and New York avenue. At the latter date 
it moved a short distance to its present site at 
621 New York avenue (N. W.) This is a 
downtown site, within a short distance of the 
White House. 

Mr. Campbell, present head of the business, 
received his initial training as a banker. The 
company conducts a general lumber, building 
material and planing-mill business; but its 
downtown location gives it a large and some- 
what specialized trade in repair work and un- 
usual millwork. Mr. Campbell has taken end- 
less interest in adapting the new home of the 
business, built for a different purpose, to the 
needs of his industry. He is much interested in 
discovering if his is the oldest retail lumber 
business in the country. He is certain that it is 
the oldest in the city of Washington by a mar- 
gin of many years. He states that he will be 
guided in his advertising of the company as the 
oldest in the country by the facts the AMERICAN 
LuMBERMAN is able to collect, bearing upon 
that point. 





Homes Become Obsolescent as 
Well as Autos 


Steady increases in automobile production 
and accompanying gains in car sales have added 
a decidedly cheerful note to the progress of 
recovery. All industries benefit to some ex- 
tent, directly or indirectly, when any member 
of the producing family registers advance. 
There is considerable promise that the auto- 
mobile manufacturers may play a leading part 
in regaining national prosperity. 

But what is the magic secret? How have 
the purveyors of automobiles succeeded in 
coaxing so many hoarded dollars out of re- 
tirement? Certainly not by remaining quiescent 
and waiting for people to buy new cars when 
the old ones were worn out. 

The automobile research laboratories and 
advertising forces have been campaigning sys- 
tematically to make people self-conscious and 
dissatisfied with their old cars, even though 
the old cars may have hundreds, or even thous- 
ands, of miles of satisfactory service in them. 
The latest cars are so radically different in 
appearance, with having so many new do-dads 
and gadgets, that John Citizen can no longer 
derive a full measure of happiness from driving 
the old bus. The poor old machine is complete- 
ly outmoded in appearance. It is angular and 
awkward, top-heavy and clumsy in outline and 
lacks many of the comfort and convenience 
features of the smart, streamlined modern jobs. 
Besides, some of John’s intimates are driving 
and extolling the latest models and he just 
can’t be happy until he has one. 

Recent surveys show an astonishing number 
of obsolescent homes in the country. It isn’t 
physically possible to scrap, swap or trade-in 
an old house just because the owner has grown 
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more discerning and more exacting. It is alto- 
gether feasible, though, to modernize, dress up, 
and brighten up the old dwelling, and make it 
more attractive, more convenient and more 
livable. Of course, some folks can always be 
sold new homes and the sale of these can be 
facilitated and stimulated by designing and 
building right up to the minute. The great 
opportunity though, in these times, is to awaken 
the dormant urge for home improvement. Sell 
the idea of home modernization while building 
and construction costs are low. Bear down on 
the obsolescence theme, just as the automobile 
folks have been doing so successfully. Push 
the sale of porches, porch enclosures, garages, 
closets, partitions, new roofs, new fences, new 
paint and wall paper jobs, flower boxes, new 
kitchen and porch fittings and furnishings, and 
the multitude of other items that make homes 
more comfortable and more cheerful. Individual 
sales may seem small, but in the aggregate it is 
mighty profitable business. And a lot of it can 
be had by systematically going after it. 


Holds Paint Demeoneivation 


Prescott, Ark., May 7.—The local yard of 
the Ozan-Graysonia Lumber Co. _ recently 
staged a two days’ paint demonstration, in co- 
operation with the Pittsburgh Plate Glass Co. 
Mrs. Betty Wright, of the home decorating 
department of above company, lectured twice 
daily on color harmony and selection and ar- 
rangement of furniture, illustrating her talks 
with wall panels of woodwork and samples of 
drapery. 

On the evening of the first day a special 
meeting of the master painters and contractors 
of the city was held in the lumber company’s 
showroom. This was in charge of J. R. Gas- 
dorf, a representative of the Pittsburgh Plate 
Glass Co., who presented an interesting demon- 
stration and gave some practical information 
and suggestions that were appreciated by the 
assembled painters. 





Adds Architect to Staff 


The Barton Lumber Co., Jonesboro, Ark.. 
has added to its staff an architect, Richard 
Curson, according to a recent announcement by 
James Swanson, manager. It will be Mr. Cur- 
son's job to assist customers in planning new 
homes as well as modernization and remodel- 
ing jobs. 

He was for several years connected with a 
Little Rock concern. 

The above company recently held its annual 
paint demonstration, which like those of pre- 
vious years was well attended and successful. 








"Open House" Attracts 
Crowds 


McLean, Texas, May 7.—The Foxworth- 
Galbraith Lumber Co. is now comfortably set- 
tled in its improved business quarters—the re- 
sult of recent remodeling and additions, which 
included enlargement of the salesroom and new 
offices for the bookkeeper and manager; also 
repainting of the inside. 

To give the people of the community oppor- 
tunity to view the new quarters and to become 
better acquainted, an “open house” day was 
held. Everyone in the company’s trade area 
was invited through a large advertisement in 
the local newspaper, and by other means. The 
response was excellent. “In fact,” Manager 
B. F. Gray informed the AMerIcAN LUMBER- 
MAN, “we had a big crowd all days. They be- 
gan to come about eight o’clock in the morning 
and we had to keep our store open an hour 
later than the regular closing time, and even 
then some came after we had closed. While 
we made only a few direct sales that day, the 
people have been coming back, and_ buying, 
since then. 

“We featured several of our special lines, 
one being wall paper, which we have only re- 
cently added. We handle a well known line 
of electric refrigerators, also paints, and we 
had special displays of these, as well as of 
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some other lines, and salesmen were present 
representing several of our manufacturers and 
wholesalers.” 


Ads That You Step On— 
But Can't Help Seeing 


Upon occasion of a visit to the sales room 
of the Sunkist Lumber Co., Monrovia, Calif., a 
merchandising scout for the AMERICAN LuM- 
BERMAN almost stumbled over a small pyramid 
of gallon cans of paint which was placed along 
the traffic lane in front of the office counter 
where most customers come to a stop. Natu- 
rally he looked to see what had temporarily 
halted his progress, and noticed it was paint. 

In the course of a visit with S. J. Hathaway, 
secretary of the company, the writer asked, 
“Isn't it a bit unwise to have that pyramid of 
paint so close to the traffic lane that visitors are 
likely to run into it?” The reply was, “We 
want them to notice that we do carry paint, and 
if they run into it, they can hardly escape doing 
SO, 

This brought up the question of “Three-Tim- 
ing the lumber store customer’s interest,” a sub- 
ject we shall explain with aid of an accompany- 
ing sketch, which represents the wall shelving, 
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Departmental sign posts, counter displays and 
floor ads make three bids for visitors’ attention 


the display counters, and the traffic lane down 
one side of a lumber company’s sales room. 
By “Three-Timing” a customer’s interest, is 
meant presenting a thought about a_ specific 
item, or several items, or classes of items, three 
times. 

The first interest-arousing element may be 
“sign posts” suspended outward from the tops 
of the wall shelving to inform the visitors of 
the various types of merchandise carried, or to 
designate departments. We prefer the former, 
as there are many types of merchandise that can 
not be displayed inside the sales room in de- 
partments. 

The second interest-arousing element is a 
counter or table display of merchandise in 
close proximity to the “sign post.” 

The third element consists of floor signs in 
the traffic lane, accomplishing much the same 
purpose as was accomplished by the Sunkist 
company’s paint display. 

The floor signs consist of 2x3-foot plain 
linoleum rugs, on which sales messages are 
painted with materials that will resist foot traf- 
fic. Such messages, like the sign posts, should 
be of “institutional advertising” sort, calling 
attention to certain lines, specialties or depart- 
ments. The rugs need not be placed in the 
traffic lines “square with the world,” but may 
be turned askew, or some even may be so 
turned that the lettering is upside down to the 
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approaching visitor, whose curiosity may be gs 
aroused that he will walk around the rug to 
gain a reading position. 

Nor need the rugs be confined to the depart. 
ments which they advertise; they may jy 
placed anywhere that seems practical in view 
of the merchandise that is being pushed at the 
time. 

Neither do the counter displays have to be 
confined to the departments the goods repre- 
sent; it may be well to display nails on , 
counter in the paint department, or paint in the 
section devoted to nails. 

So, with sign posts, counter displays, ang 
floor advertising, the lumber merchant three. 
times the interest of his visitors, and he places 
the in-the-store advertising on three levels— 
above the eye, on a level with the eye, and 
below the level of the eye. And that’s ap 
“eyeful.” 


HALF-MINUTE STORIES 


An exhibit of art work in the windows of 
the Meek Lumber Co. (Inc.), Lincoln, Neb, 
has been attracting considerable favorable at. 
tention. The displays are changed each week. 
to show different types of work. The articles 
shown are the work of Mrs. C. L. Meek and 
her pupils. Mrs. Meek maintains a studio on 
the third floor of her residence, known as the 
Arts and Crafts Studio. 

* a +r ” 


The ramifications of the retail lumber trade 
are sO numerous and varied that the average 
dealer is often called upon to supply material 
for purposes outside of the regular construction 
field. For instance, G. E. Larson, of the Way- 
land Lumber Co., Wayland, Mo., tells us about 
supplying some high-grade fir lumber for a 
customer who is going to build a refrigerator 

7 feet wide by 20 feet long and 6 feet 





trailer 7 
high, for hauling eggs and poultry into Chicago. 
This big van is to be insulated with a special 
product known as Dry Zero. The name of 
the manufacturer of this insulating material is 
on file in our office, in case any reader should 
wish to know more about it. 

x * ok 


A free movie show was given recently under 
the auspices of the Holmquist Grain & Lumber 
Co., Oakland, Neb., in co-operation with the 
American Steel and Wire Co. Films showing 
the Century of Progress Exposition in Chicago 
were exhibited in the school building in the 
afternoon and evening, the afternoon show 
being especially for school children. 

ke a * + 


Considerable interest seems to have _ been 
stirred up by an article headed, “Do Other 
Folks Know What You Have to Sell?” which 
appeared in last issue (page 22), in which was 
mentioned a list of the items carried by a Pa- 
cific Coast retailer. Numerous requests for 
copies of the list have been received, among 
them one from a mid-West dealer who urgently 
requests that we do not publish the list; for, 
says he, “If our competitor is not sufficiently 
interested to write to you and request it, we do 
not think it is fair to give him the information 
in any other way.” 

* & * + 

For several years the Sullivan Lumber Co, 
Dawson, Neb., has been building brooder houses 
for sale, mostly to tenants, and so constructed 
that they can be moved from one place to at- 
other. The size 10x12 feet is preferred, this 
being as large as can safely be moved. Mat- 
ager Dom O’Grady tells us that since the de- 
cline in prices of chickens he finds less demand 
for the brooders. 

x * * 

A plywood manufacturer writes us deploring 
the lethargy of retail lumber dealers in get 
eral in developing demand for paneled rooms. 
He thinks they are neglecting a field that offers 
excellent sales opportunities. This manufac- 
turer has tried for several years, he says, t 
promote this idea with retailers, but jut 


couldn’t get them interested—with exception ot 
a very few. He even furnished material grats 
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jor paneling the offices of one or two dealers, 
hoping that such a demonstration might “prime 
the pump,” in those localities at least, but 
without result. So the manufacturer started out 
working directly with architects and speculative 
puilders (in an eastern territory) and has 
found that there is a real demand for paneled 
Perhaps dealers are missing a chance? 
. & 6S -s 


rooms. 


For nearly a century the name Valentine 
Fries has been known commercially in Huron, 
and Erie County, Ohio, being now represented 
iy the lumber company operated under that 
name. Recently the company completed an 
extensive modernizing program, and held a pub- 
ic opening which attracted many visitors. A 
striking feature is a replica of a log cabin, 
which serves as the office of Valentine A. Fries, 
president. It has a large fireplace, antique 
chandelier and mantel lamps, hewn beams, and 
wide board oak floors. Ira C. Bailey has been 
general manager for twenty-seven years. 

k *k *k * 

Speaking of diversified retail stocks, there’s 
a hardware store within a stone’s throw of the 
AMERICAN LUMBERMAN’S offices that carries 
46,000 distinct types of articles, making up 
what is claimed to be the most complete stock 
of hardware in the world. It’s not a depart- 
ment store or mail-order house, but a regular 
open-face, street level retail hardware store. 
Its display windows always have a group of 
“lookers” before them. A walk through the 
sore is a liberal education in merchandise ar- 
rangement and display. Better make a note, 
Mr. Hardware Dealer, to visit it when you 
come to the World’s Fair. No, this is not an 
“ad,” just a “timely tip.” 


* * * * 


The Paty Lumber Co., Elizabethton, Tenn., 
supplies the local painters, gratis, with neat busi- 
ness cards bearing the name of a nationally 
known line of paints, varnishes, lacquers and 
enamels, imprinted with the name and address 
of the painter. Doubtless many other dealers 
are doing the same thing, as the cards are sup- 
plied to dealers by the paint manufacturer with- 
out charge. The Paty company has been in 
business only about eighteen months, but is mak- 
ing rapid progress. 

x *k *k * 

“In cleaning up the cobwebs about the yard 
we hope to catch an inspiration that will keep 
the cobwebs from forming in our minds, and 
thus help to keep us in tune with progress,” 
says B. F. Miller, resident manager Rock 
Island Lumber & Coal Co., at Tonkawa, Okla., 
in telling the AMERICAN LUMBERMAN about 
some improvements made recently. These im- 
provements include considerably increased shelf 
space for paints and builders’ hardware; sand- 
ing and refinishing the hardwood floors, and 
painting all walls and woodwork. “By practic- 
ing what we preach,” said Mr. Miller, “we are 
better fortified to talk to our customers about 
ixing up; and it also gives us some concrete 
examples to show them.” 

* * * * 

“For your information,” writes C. O. Hen- 
drickson, president Hendrickson Lumber Co., 
Esbon, Kan., “the remodeling which we are 
now doing consists of changing the woodwork 
in our office, putting down new floors, installing 
some new fixtures, and redecorating. We've 
tried to keep in touch with changing conditions. 
We do not preach something that we do not 
ourselves follow.” 


x * * * 


Building activities reported under way by 
Hugh Trott, manager Long-Bell Lumber Sales 
Corporation, Pauls Valley, Okla., include a 
residence remodeling job, with entire new roof; 
a 40x60-foot hay barn on a farm, and addition 
ot a second story, as well as a ground floor 
extension, to a business building in town. 

x * * * 


One of the well known and long established 
umber concerns of the Southwest is the Cal- 
tasieu Lumber Co., Austin, Tex., which has 
recently given new evidence of its progressive 
Spirit by installing complete equipment for 
grinding glass and replacing automobile wind- 
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shields and windows. Along with new equip- 
ment purchased from the Henry G. Lange 
Machine Works, Chicago, some good used ma- 
chinery was installed. The Calcasieu company 
stocks the nationally known Libbey Owens- 
Ford line of glass. 
a a ae 

Stuart Smith, manager of the Lawton Lum- 
ber & Coal Co.’s yard at Lawton, Mich., re- 
ports increased activity in building and re- 
modeling; adding details regarding one new 
residence and two remodeling jobs under way. 


Cuts Big Timbers in His Mill 


Traveling through south central Kentucky 
last week an AMERICAN LUMBERMAN repre- 
sentative stopped for a chat with D. S. Har 
din, of the lumber concern bearing his name, 
located at Glasgow. Mr. Hardin operates a 
sawmill in connection with the retailing of lum- 
ber and builders’ materials. His plant is lo- 
cated just at the edge of the city, on one of the 
main State highways, offering an excellent op- 
portunity for displaying the various lines of 
merchandise carried. The sawmill is at the 
back end of the track. The picture herewith, 
with Mr. Hardin therein, shows a couple of oil 





Mr. Hardin looks over a couple of “small” oil 
well timbers cut in his mill 


well timbers. These “toothpicks” are small, 
Mr. Hardin remarked, in comparison with some 
that he gets out on special orders. 





Opens New Lumber Store 


In Los Angeles, Calif., the W. E. Cooper 
Lumber Co. had too many salesmen, and not 
wishing to lay off good men, took one of them, 
rented a small store building, put in a small 
stock of lumber etc., some building hardware, 
a line of paints; and turned the salesman loose. 

The public found it convenient to drop into a 
store downtown, where they were already shop- 
ping, to get a sack of cement or a few boards; 
and while they were purchasing these, informa- 
tion o’ten was dropped about an intended re- 
modeling job. The live salesman contacted a 
contractor or carpenter friend, and the job was 
landed. 

The carpenter, appreciating the job, brought 
more business to the store, and soon the stock 
of lumber had been doubled, the volume had 
grown beyond the ability of one man to operate, 
and the store was making money. 

Another store was opened, and vet another. 
The above firm now has three such branches, 
and contemplates more for the future. Others 
copied the idea, and now Los Angeles has about 
twenty such stores scattered about its metro- 
politan area. Not all, however, are making a 
success. The small independent dealer finds it 
hard to buy in small quantities successfully. 
He is handicapped by price. The large oper- 
ator, however, finds an added outlet. His de- 
livery equipment is able to fill orders taken at 
the store from the main large yard direct to 
the job. 

The contractor or carpenter is able at all 
times to get twenty-four hour service, and many 
times quicker, from a neighborhood store that 
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is conveniently close to where he lives. His 
small pick up wants can be furnished from the 
store, and replaced the next day by the man- 
ager. 

The ‘downtown sales room has developed 
into the store. The women find it convenient to 
shop for their wants. The lumber store han- 
dles everything needed for building, repairs or 
remodeling, including such items as linoleum 
and shades. 

Convenient location, which is fifty percent of 
successful modern merchandising, is putting it 
over. Zoning ordinances would prohibit hav- 
ing a lumber yard there, because of fire hazard, 
but a modern lumber store creates no more fire 
risk than a department or paint store. 


a ° . 

An Ingenious "Train" Display 

SAND Sprincs, Oxia., May 7.—A most un- 
usual and ingeniously contrived display has been 
attracting considerable attention to the show 
window of the Antrim Lumber Co., in which it 
appears. It is the work of George B. Wilson, 
local manager, and consists of a miniature 
freight train, made up of an arrangement of 
square and round cans. A milk can, with bot- 
tom frontward, forms the locomotive; a. flash- 
light bulb and some small tubes, placed at 
proper angle, serve as headlight and cowcatcher, 
respectively; steel wool issuing from the stack 
gives the appearance of smoke coming out. Two 
square cans, with smaller ones on top, make a 
good representation of the tender, while gallon 
buckets, placed bottoms together, serve as tank 
cars. Square cans are used effectively in mak- 
ing the caboose. For the whole train, small 
round cans serve as wheels. 





Window Display Sells 25 Tons 
of Sawdust Yearly 


A small window display, approximately four 
feet long, is selling an average of 25 tons of 
sawdust per year for the Federal Lumber Co., 
Denver, Colo. The display is simple sawdust, 
piled against the glass to a height that will at- 
tract attention, and held in place on the other 
three sides by box construction. Above the dis- 
play, at eye level from the street, hangs a sign 
reading, “Sawdust For Insulation—Insulate For 
Winter and Summer Comfort.” The sign is 
printed on white cardboard in large black let- 
ters so that it will catch the eye of people driv- 
ing or walking past. Year-round sales are 
maintained on sawdust by stressing the fact that 
insulation is as important for excluding sum- 
mer heat as for retaining warmth in winter. 

The display also acts as a “leader” for lum- 
ber, and for other insulating materials. When 
it is ascertained that a customer is purchasing 
the sawdust for insulation, the firm suggests 
other materials. This however, is not stressed 
too strongly, as the prospect might not be a 
logical prospect for the more expensive insula- 
tion. Leads obtained through delivery of the 
sawdust are followed up, especially where there 
are indications that the buyer might be inter- 
ested in repairs or improvements about his 


home. 
OO 


Salt Lake Exposition to Be 
Repeated 


Satt Lake City, Uran., May 7.—Most of 
Salt Lake City’s well known lumber firms have 
expressed their intention to participate in the 
building exposition to be held here from May 
12 to June 30. The exposition will be staged 
by a non-profit corporation, called Moderniza- 
tion Exposition (Inc.) Last year’s exposition 
was so successful, bringing in as it did more 
than $6,000,000 worth of business in all, that 
it was decided to have another this year, in a 
larger building. It is most likely that the expo- 
sition will become an annual event. It attracted 
national attention last year. James S. Taylor, 
manager of Morrison-Merrill & Co., is one of 
the directors of the Modernization Exposition. 
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Fig. 1. This chart shows that at “Mode” prices the cost of lumber and 


millwork as used in an average six-room house is 8.2 percent below the 
1926 figures, taken as normal 
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Fig. 2. The price of lumber and millwork is not a reliable index of the 
cost of building a house, as study of this and the other charts will show 
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Are Retail Lumber 


“No!” Declares Wisconsin Dealer: 


“The cost of lumber and millwork as used in an ordinary 
six-room house is, at ‘Code’ prices, 8.2 percent below normal, 
with 1926 prices taken as normal.” 


“The cost of lumber and millwork does not determine the 
cost of the house.” 


“The cost of building has not been the governing factor 
as to volume of residential construction, in the past.” 


That, in brief, is the message of the three charts here reproduced 
They were prepared by C. K. Arp, of the Pantzer Lumber Co., Sheboy- 
gan, Wis., from actual, definite figures which he obtained from reliable 
sources, and are worthy of careful study by any person who belieyes— 
and some have declared that they do so believe—that lumber prices are 
so high that they are stifling the construction industry. 

Careful study of them should be made, also, by any other person inter- 
ested in the retailing of lumber and kindred materials, for as Mr. Arp 
told a visiting representative of the AMERICAN LUMBERMAN, “the pros- 
pective home builder is price minded today, and it is necessary to show 
that the present price of lumber is not too high.” 


Graphs Based on Survey of Costs 


It was for that purpose, and also to guide his own buying and mer- 
chandising policies, that this alert executive made a complete survey of 
prices, costs and volume. He has been associated with the Pantzer com- 
pany for thirteen years, and before that was with the Universal-Atlas 
Portland Cement Co. and other firms, so he has had abundant practical 
experience in the construction industry to assure that he knows what he 
is talking about. These graphs and others like them, by mapping out 
the course of events that affect his business, help him to know what he 
is talking about, and to make his meaning clear to customers and others. 

“For some unaccountable reason,” Mr. Arp said, “people seem to judge 
the cost of building a house by the price of lumber.” So the first chart 
(Fig. 1) concerns the cost of lumber, millwork and wood shingles, in 
the quantities in which each item is used in this average six-room house. 
Various individual items would show different fluctuations in price, and 
if any one of these were taken as an index to the total cost the lines 
on this chart would appear entirely different from what they are. But 
the costs considered for this chart are for all items used, in the amounts 
in which each is used, and these same quantities of the respective items 
were used throughout the survey of prices—that is, a material list was 
prepared for a one-story, six-room house and to this list were applied 
the Pantzer prices from 1920 to date. Because there had to be some 
standard of comparison, the 1926 prices were taken as normal. 

The variations in this composite price of lumber, finish, windows, doors, 
storm sash, wood shingles, and screens are shown in the solid line 
in the lower part of Fig. 1, as percentages above or below normal. 


House-Cost Fluctuations Through the Years 


“Starting with 55 percent above normal early in 1920,” Mr. Arp ex- 
plained, “there is a sharp decline to normal in 1921. The slight fluctua- 
tion up until 1931 shows the adjustment of the various items which go 
to make up a material list for a house. The summer of 1933, showing 
22 percent below normal, is the low point. Figuring the house on Jat- 
uary, 1934, prices it was 8 percent below normal, and with the Code 
figures in effect in February it was 8.2 percent below normal.” 

Observe that this graph is a true picture of the price situation, for it 
is horizontal on a given level until an actual retail price rise or fall 
changes the level; retail lumber prices do not go up gradually from day 
to day, and neither does this line. 

To the cost of this material Mr. Arp next added the cost of the neces- 
sary carpenter labor, at the prevailing wage scales, and the broken line 
in Fig. 1 shows the effect of the cost of labor upon the cost of lumber 
and millwork erected in the house; it should be remembered that changes 
in the cost of either material or labor would affect this line. “On present 
prices of materials, and the present wage scale of 85 cents an hour,” Mr. 
Arp said, “about 8% percent below normal prevails today. If the $1.20 
per hour inaugurated by CWA becomes effective, the cost would be 8 
percent above normal.” 

Searing in mind the fluctuations shown by the solid line—lumber and 
millwork, delivered but not in place in the house—notice the behavior ol 
the line at the top of Fig. 1. It is the graph which shows the variations 
in the lumber-and-millwork percentage of the total cost of the house. — 
study and comparison will show that the relative cost of lumber-mill- 
work to the total cost has varied but little from 30 percent since 1921, 
and that now it is right on the 30 percent mark. This Mr. Arp iter 
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Prices Too High ? 


His Charts Show Building Costs 


| 


er: 





nary prets as another indication that retail lumber and millwork prices are 
not unreasonably high. 
mal, Fig. 2 is exactly like Fig. 1 except that the broken line represents the 
variations in the complete cost of the home, taking into consideration not 
th only all labor, and lumber and millwork etc., but also all other materials 
4 including masonry, plaster, excavation, concrete basement floor, painting, 
wiring, hot air heating, plumbing, sheet metal roof, and rough and finish 
ctor hardware. ; : ; 
“A study of these charts,” declared Mr. Arp, “will show conclusively 
that lumber can not be taken as a pivot about which a decision to build 
uced, or not to build should be made.” 
eboy- Low Cost Does Not Sell Homes 
_ And in fact, people apparently have not been doing so, for Fig. 3 
oe points out quite clearly that the relative cost per unit has had little if 
anything to do with the volume of residential construction. These figures 
inter are for Sheboygan only, but Mr. Arp had a similar graph, based on 
Arp figures for the entire country, and it showed that Sheboygan is about as 
pros- near to being the average American community in this respect as it is 
» tl possible to be. At most periods the Sheboygan graph and the national 
graph were practically parallel. 
The two solid lines tell their own conclusive story of why people buy 
homes. Not because the price is low, or is rising or falling, but because 
people need homes, and feel they have the income with which to build 
mer- or buy those homes. Those figures on the relative cost per unit were 
ey of taken from the municipal records of building permits, and are interesting 
com- in themselves. Lumbermen with memories will also be able to deduce 
Atlas much information from the broken line showing volume of alterations. 
ctical It rose rapidly in 1922, '23 and ’24, in Sheboygan as in other cities, and 
at he then began to descend. Mr. Arp said he was confident that the sudden " 
y out rise in the volume of this work, in 1929, was directly due to the Pantzer 1920 2) 22 23 24 2 26 27 28 29 9H 3 3 
at he company’s own efforts, in a special campaign it pushed vigorously, which YEAR 
thers, aided the volume for all building interests in Sheboygan. Observe that Fig. 3. People build houses because they want homes and think they 
judge it started on the upswing again in 1933, and consistent merchandising can pay for them because of a steady income, not because building costs 
chart efforts will keep it there. happen to be low, as this chart clearly shows 
as, in 
“eo ° . tributi hich h heretof iled i 
> ~ . ibu y av > re « o,e 
amt | Cincinnatians See Disruption of tie "limber industry. ‘Wholesalers are abso- Oppose Wholesaling Definition 
> 2CeSS , y 2 sales ts ¢é 
But Trade Channels financial aid for small milis, and their serv- PHILADELPHIA, Pa., May 7.—The monthly 
ounts Cincinnati, Ono, May 7.—With plans for ices are more economical than direct-selling meeting of the Lumbermen’s Exchange of 
items renewed activity, and for doubling the present ™ethods of these mills. Adoption of pro- Philadelphia was held in the Commercial Trust 
aa membership, Edwin H. Ward, the newly elected posed administration substitute would cause Building on Thursday afternoon, Mav 3, at 
i sident of the Cincinnati Lumbermen’s Club, Confusion and disruption of recognized and which time the members bitterly denounced the 
»plied president of the f . efficient distribution channels.—THE CINCINNATI d Code defi holesale lumb 
some assumed office last night, succeeding Thomas C. LumMBERMEN’s CLUB. proposed Code definition of wholesale lumber 
Matthews, sales manager M. B. Farrin Lumber ce Ml ga hy! ag tm 
Co. and head of the club for the past two years. ° ee oie tO i X- ’ 
. The retiring president was pod a ho Buffalonians Add Protest deputy administrator, we W ashington : 
i of the board, as a recognition of his service Burrato, N. Y., May 7.—The Buffalo Lum- . = the —— _— of this Exchange, 
dis the two, crucial years of the depression, ber Exchange, at its mesting of May & drew aanimously adgpted trent” opvosing th 
=e 7 peg ‘ ; 3 : a : NRA definition of wholesale lumber distribu- 
secretary of the Dwight Hinckley Wholesale change in the rules for fair practice, as con- tion, as set forth in the proposed Schedule B, 
p ex- Lumber Co., and his election last night marked cerning the status of wholesalers. It was held _ Rules of Fair Trade Practice, Chapter 2, Sec- 
ctua- the third time that the club had honored him that the change would be unfair to that class tion 3, submitted March 6.—LUMBERMEN’s Ex- 
+h go with its presidency. of lumbermen. The resolution, which was sent CHANGE OF PHILADELPHIA. 
ywing Other candidates elected were: by wire to A. C. Dixon, deputy administrator, 
_ Jan- First vice president—Wilbur J. Wright, wae peg 7 bi as follows : is 
vice preside , y ¢ ‘ x The uffalo Lumber Exchange, represent- 
- M. Agmeny in: Ay -nguey ee Sore ing practically all anes.” whole- Southern States Consider Use 
. Seco ric “esi ceil Ss. K ,  salers and retailers of the lumber industry 
~ president oak okee wr ae wittten B. nt “ agp cn snag gp egg bs ecetgaeaan for Reverted Land 
Ge a yrotests ne adoption o ne substitute pro- y . 
n day lhe gg Edelmann (re-elected). ama by NRA for Section 3, Chapter 2, an New Organs, La., May 7.—With 18.6 per 
s Treasurer—J3. Watt Graham (re-clecteé). posed rules of fair practices. cent of the forest area in the South involved 
— Directors—Dewey S. Ammon, E. M. Bon- in tax delinquency, the State and local govern- 
ie ner, T. C. Matthews and Roy E. Thompson. Di Wh | F Code rong face _— | aged hic ye ne as 
imber The club held a roundtable discussion of the iscuss olesaie rees, , — at bart — t Rie ~ ic — 
s recent action of A. C. Dixon, deputy adminis- Homes points out the Southern Forest Exneriment Sta- 
anges trator NRA. Washinet DC. iad a tion in its thirteenth annual report. There are 
resent the atietn i he eh Divi ore - yg te PortLAND, Ore., May 5.—The Portland 219,805,000 acres of land in Georgia, Florida, 
” Mr. gy — *t er 4 cae = ai <‘~ Wholesale Lumber Association at its semi- Alabama, Mississippi, Lousiana, Arkansas and 
$1.20 Schedule B ro 1 ll La Penge cage monthly meeting held Thursday discussed code the pine belts of east Texas and eastern Okla- 
be 8 sraatices nly Ban R "The club po te word matters and home financing, the latter in con- homa, and of this 144,251,000 acres is forest 
sent the following selaprass to Mr. Dixon to. nection with legislation now before the authori- land. Of this forest land 13,352,000 acres has 
r and night : . ties in Washington, D. C. Roy Dailey, of the already reverted for taxes, and on 5,272,000 
‘or of RT Ee ae ae ee National-American Wholesale Lumber Associa- acres taxes are delinquent but the land not re- 
ations ke tienes wads ec down from Seattle and spoke on the verted yet. In total of reverted forest lands, 
“ie ir sretests the eubetieuis neemmat te See of negotiations under way between the Arkansas leads with 2,340,000 acres reverted, 
“mille NRA for Section 3 Chapter 2, rules of fair Wholesalers and the West Coast Lumbermen’s and 670,000 acres delinquent ; Louisiana is sec- 
1991 trade practice. The administration proposal Association in regard to commissions and fees. ond with 1,354,000 acres reverted, and 450,000 
= nullifies entirely present schedule B, thereby Herbert A. Templeton is president of the asso- delinquent; and Mississippi is third with 750,000 
intef- breaking down the orderly channels of dis- ciation. William H. Andersen is secretary. 

















acres reverted, and 510,000 acres aelinquent. 





Small Town Dealer Speaks Up for 
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NRA 


While Local Newspaper Editor Rounds Up a Fat String 
of Items Showing Many Farm Repair Jobs Under Way 


In an interesting communication to the editor 
of the Esbon (Kan.) Times, C. O. Hendrick- 
son, president of the Hendrickson Lumber Co., 
located there, outlines his views with regard to 
the NRA and the Lumber Codes and their effect 
upon the so-called “little fellow” or one-yard 
dealer, situated in a small town and serving an 
agricultural community. The letter was printed 
as a paid advertisement on front page of the 
newspaper, reading as follows: 

There are many opinions as to the NRA 
and the Codes. Certain reactionary politi- 
cians, undoubtedly speaking for the interests 
who dislike the idea of a controlled indus- 
try, loudly make claims that it is the little 
fellow who is being punished. They do this 


because there are more little fellows and if 
they can get them disgusted with the pro- 
gram their case is won and the program 


will be discarded 


"Speaking as a Little Fellow" 


Speaking as a little fellow, a 
owner, in an already coded industry, it may 
be interesting to know how our company 
views the NRA and the Codes, 

We are for this control for the reason that 


one-yard 


such control is necessary if the administra- 
tion (Liberal Republicans and Democrats) is 
to accomplish its purpose of a parity price 
for the farmer. Without this control, as in 
the past, when the farmer did get a break 
and a good price for his product, industry 


took away from him this advantage with in- 
creased price for their own products. In 1920, 


No. 1 dimension from a Class A mill sold on 
the market, at retail, for a few months at 
$80 per M, and for a number of years sold 
above $50. Our price now, under the Code, 
approved at Washington, is $47.50 and the 
lumber comes from mills whose Code price 
is also approved at Washington. The mills 
have controlled their cut, increased wages 
and shortened hours of labor, and undoubt- 
edly, given sufficient volume, the mills and 
the retailer will be able to make enough 
money at the Code prices, and when the 
farmer does come to his parity price the 


volume will arrive, not only for the building 
codes but for every other line. 

The parity wheat price last week was $1.06 
as an average to be paid the co-operating 
farmers over the United States, and because 
the market price has dropped the processing 
tax from which they pay the difference be- 
tween the market price and the parity price 
to co-operating farmers will be increased 
July 1 to an amount necessary to make up 
the difference. The corn-hog program and 
other measures are being taken to obtain for 
the farmer a parity position with industry so 
the farmer's dollar will be big enough to get 
the job done. It is the conclusion of logical 
reasoning that this parity price for the 
farmer to give him buying power can not be 
maintained if we, for instance, shoot our 
price up to $80, or just as high as the traffic 
will stand and thus destroy consuming power 
again. 

We are now selling on 
it is a part of a general program, the same 
program that will give the parity price to 
the farmer and a better wage scale for labor. 
Incidentally, we will sell you enough red 
cedar (the durable wood) siding for a 10x16 
garage for $16.80. 


Would Rather See Prices Kept Down 
With farmers prospering again, we 
rather see these prices kept 
people in this community can 


the Code, because 


would 
down so the 
go ahead and 


build up nice modern homes and improve- 
ments. With the NRA, or the control over 
industry and prices, it will be possible; 


otherwise we'll drift back to the old method. 
Another thing, if we make $100 during the 
year, we send $13.75 of it to Uncle Sam. If 
we make $1,000, the corporation income tax 
takes $137.50. If we make more than is good 


for us, he takes it from us in excess profits 
taxes. This is the price of recovery which 
we are happy to pay. We like the idea. 


Here we pause to reflect on what the cost of 
recovery will be to the big corporation, the 
fellows who have heretofore been getting the 
“eravy.” Under this program we can see 
happier times coming for all of us. The 
farm program is a big one. It doesn’t seem 
to have been possible to have it work out as 
rapidly as an impatient people would have 
wished. 

However, our position, regardless of codes, 
prices, NRA, AAA etc., ad infinitum, will not 


be bettered until we can MAKE SALES. We 
can only make sales when the farmers can 
buy, and they are beginning now, with only 
the slight increase in price on some of the 


products which they have to sell. 

The reaction to the advertisement was imme- 
diate and pronounced. “Many farmers and town 
customers have told me that they had no 
idea that the NRA and the Codes would work 
to the end suggested in our ad,” said Mr. Hen- 
drickson to the AMERICAN LUMBERMAN. “Look- 
ing at the plan from the standpoint set forth 





FARM REPAIRS 


Under the heading, "Items 
Gathered in Rambling Around,” 
the editor of the Esbon (Kan.) 
Times prints the remodeling and 
repair items here quoted, with 
the following comment: 


"With only a slight increase 
in prices for farm products the 
items here recorded speak vol- 
umes in support of the Recov- 
ery Act, and forecast what will 
take place when the farmer re- 
ceives parity prices for his 
products." 





by our ad, they were heartily in favor of the 
plan. I had previously quoted a farmer our 
Code price on No. 1 shingles. He had objected. 
He had called at the yard of a Nebraska com- 
petitor of ours and been quoted 20 cents less 
per square and told that if he’d come back in 
six weeks he doubtless could buy them 25 
cents less than that, as this dealer ‘knew the 
Codes wouldn’t stand up.’ The end of the 
story came when this farmer came in and 
bought the shingles from us at the Code price, 
in support of the same general program which 
seeks to establish him in a buying position.” 


News Columns Tell Story of Repairs 


A perusal of the local news columns of the 
above paper—and there is no better way of 
feeling the business pulse of the country than 
by scanning its small-town newspapers—re- 
veals a gratifying number of local items con- 
cerning new building, remodeling and repairs 
under way. Multiply these by tens of thousands 
of other rural communities in the United States 
where the same sort of thing is going on these 
spring days, and yow have a total consumption 
of lumber and other building materials of no 
small proportions. Moreover, it is a steady 


demand, and one that will increase as the farm- 
er’s purchasing power increases. es 
We quote a few typical items from this sin- 


gle issue of the above newspaper, as follows: 

Frank Vance has been doing some repair 
work on his house and outbuildings, When 
_Mr. Vance gets things fixed up he will haye 
a mighty fine looking farm. 

Between dust storms J. B. 
painting his house. 

Winnie Thompson is getting ready to fix 
up the residence property he recently bought 
of the Fry estate. 

KE. A. Hendrickson has been working sgey. 
eral days on some repair work that Wayne 
Themas is having done about his premises 
principally about the house and barn. Some 
cement sidewalks are included in the job, 

Ben Steinshouer has just finished putting 
anew roof on John Hajny’s house. We can 
now expect a good rain, as Mr. Hajny always 
plans for things in advance. Mr. Hajny used 
the 50-year cedar shingles on this job, and 
it will be keeping out rain long after he is 
looking down from above. 

Jesse Allen is remodeling his farm home 
south of Otego, adding extensive improve- 
ments. His will be a splendid modern farm 
home when he is through. 

Rev. John Lamb has built another modern 
chicken house on his Whitemound Township 
farm—proof that the taste for yaller-legged 
chicken still lingers. 

Ed. Regan is making some worth while re- 
pairs to his farm improvements. He's keep- 
ing the boys busy hauling out materials, 

Eldon Schoen is enlarging and remodeling 
a chicken house on his farm and is getting 
ready to construct a large enclosed porch as 
an addition to his already fine home. 

toss Bullock has been having Bert Henry 
help him build a 12-foot truck bed and stock 
rack. 

Bruce Justice has been helping Ivan Mec- 
Ginnis with some repair work on his house. 

Mrs. Julia Justice has built a new garage 
and chicken house that adds to the appear- 
ance and convenience of her town residence 
property. 

Harold Brittain has been doing a little fix- 
ing up on the business building he purchased 
from the Fry estate. 

The Metz Packing Co. has completely re- 
modeled the interior of the Garrber building 


Phillips jg 


which they now occupy with their Esbon 
business, 

D. N. Brandon has built a chicken house 
on the place bought from the M. A. Lantis 
estate. 


The Jenkinson drug store has an entirely 
different appearance with the new fixtures— 
oak floor and other improvements. 


Paul Forrester has built a new crib and 
moved his surplus corn into it and will hold 
for better prices. 

Roy Dutton is painting his new garage and 
coal house. Roy has the snuggest built 
garage in town. 

Dr. Hershner started Tuesday morning on 
the job of painting the hospital inside and 
out. 

The Hendrickson Lumber Co. office is being 
remodeled on the inside. 

“Hap” Winslow has the material on the 
ground for a hollow tile insulated ice house. 


Bert Henry is building a new bed for one 
of his trucks to haul the big crop that Is In 
prospect for us as a result of the big dust 
storms. 


Highest Wood Radio Tower |s 
Completed 


Wasuincton, D. C., May 7.—What is fe 
ported to be the highest wood tower m the 
world has recently been completed at Mueh- 
lacker, Germany, for radio broadcasting, ac 
cording to advices to the Commerce Depart- 
ment from Assistant Trade Commissioner Rol- 
land Welch, Berlin. The new tower is 1% 
meters in height (about 625 feet), and has 0# 
the top an antenna ring weighing 1,320 pounds, 
10 feet in diameter. The ring is said to guaral- 
tee fading-free reception within a circumference 
of 130 kilometers. This Muehlacker station 
also has a vertical one-wire aerial connect 
with the wooden tower. 
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Southern Pine Analyzes Recent 
Statistics 


New OrLEANS, La., May 7.—Slight, success- 
‘ve monthly improvement in business condi- 
tions in the southern pine lumber industry is 
revealed by an analysis of production, ship- 
ments and orders as reported to the Southern 
Pine Association by 3,689 identical mills for 
December, 1933, and January and February, 
1934, according to a statement by the associa- 
tion. , ‘ r 

These 3,689 identical mills throughout the 
producing territory, the report shows, shipped 
76 per cent of their production in December, 78 
per cent in January, and 85 per cent in Feb- 
ruary. Business booked in December was only 
66 per cent of production, whereas in January 
it was 81 per cent of production, and in Feb- 
ruary 84 per cent of production. 
The analysis shows that January production 
increased 8 per cent over December, and Feb- 
ruary production increased 3 per cent over De- 
cember, but decreased 5 per cent under Jan- 
yary. January shipments increased 10 per cent 
over December, and February shipments in- 
creased 16 per cent over December and 5 per 
cent over January. January orders increased 33 
per cent over December, while February orders 
were 32 per cent over December, but 1 per 
cent under January. 


Industry's Stocks Increase to Normal 


The association’s statement mentions that 
future reports on these factors will include 
analyses of stocks and unfilled orders, which 
were not available at this time. Estimates com- 
piled by the association for the U. S. Timber 
Conservation Board, however, placed total 
stocks of southern pine as of April 1, 1934, at 
all mills in the industry at 1,750,000,000 feet, 
compared to 1,659,000,000 feet on Jan. 1, 1934, 
and 1,820,000,000 feet on April 1, 1933. Total 
stocks, it is stated, have been increased since 
Jan. 1 this year by 6 per cent, while they are 
4 per cent below those of April 1 of last year, 
and are about equal to what the industry would 
carry under normal conditions of supply and 
demand. 





Fire Destroys Lumber Stock 


New Orteans, La., May 7.—Fire originat- 
ing in a fuel house May 5 destroyed the plan- 
ing mill, boiler house, 11 box cars, a 300-foot 
lumber shed containing more than a million 
feet of high grade lumber at Mab, near Oak- 
dale, La. The property destroyed was that of 
Hillyer- Deutsch- Edwards (Inc.), hardwood 
lumber manufacturers. 








Inland Empire Firms Get New 
CCC Orders 


_SpokKANE, WasH., May 5.—The concentra- 
tion of the CCC camps, and the letting of con- 
tracts for building, has resulted in heavy busi- 
ness for the retailers in this district. Fort 
Wright, at Spokane, is headquarters for the 
largest CCC district in the United States, and 
lumber is now rolling toward eighteen of the 
new camps scheduled for construction. Bids 
totaling about $46,000 for building materials 
were let recently at Fort Wright. The win- 
ners, with the amount allotted to them, are as 
follows : 

Lumber and Cement—Spokane Sash Co., 
$2,896; Monroe Street Lumber Co., $2,634; 
Hudson Lumber Co., $2,920; Standard Lumber 
Co., $2,563; Newton Lumber Co., $2,895; New- 
ton Lumber Co., $2,614; Blackwell Lumber 
Co, $2,856; Russell & Pugh, $2,614; Monroe 
Street Lumber Co., $2,653; Potlatch Yards 
(Inc), $2,850; J. Neils Lumber Co., $3,006; J. 
Neils Lumber Co., $3,006. Each figure is for 
a different camp. 

_ Millwork—Spokane Sash Co., $315; Build- 
ng Supply Co., $309; Turner Lumber Co., 
$311; M. W. Foster, $309; M. Fox, $313; Home 
Lumber Co., $310; Building & Supply Co., 
$310; Home Lumber Co., $308; Warner's 
(Ine.), $309; Exchange Lumber Co., $316; 


Building & Supply Co., $310; Building & Sup- 
Ply Co., $313 
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Hardware—Marshall-Wells, $199; Warner’s 
Inc., $193; Spokane Paper and Stationery, 
$392; Hudson Lumber Company, $196; M. W. 
Foster, $196; Nott-Atwater Co., $205; Build- 
ing & Supply Company, $194; Monroe Street 
Lumber Company, $204; Jensen-Byrd, $193; 
M. W. Foster, $195. 

Roofing — Jensen-Byrd, $1,365, and 
shall-Wells, $1,346. 

There was some delay in the letting of these 
bids, as it was found, when they were opened 
at Fort Wright, that every lumber firm in the 
Inland Empire had submitted bids exactly the 
same. One bid coming in from a Tacoma firm 
was lower, but arrived too late to be entered. 
The bids were sent on to Washington, D. C., 
but word was later received in Spokane allow- 
ing for the letting of the contracts as above 
designated. 


New Mill Has Modern 
Equipment 

Houston, TeEx., May 7.—The Grogan Manu- 
facturing Co., formerly located at Gladstell, 
Tex., has completed and placed in operation a 
new yellow pine mill at Bivins, Tex. The Trin- 
ity River Lumber Co., Houston, is exclusive 
sales agent for the Grogan company. Among 
other modern features of the new mill is a 
battery of Moore reversible cross-circulation fan 
kilns. The new method of stacking, the loads 
piled tight, with boards edge-to-edge and no 
“flues” being left, the Grogan company officials 
say not only is faster and cheaper, but makes it 
possible to get as much as 50 percent more lum- 


Mar- 








ber on the truckloads. This feature gives the 
new kilns large holding and drying capacity. 
The new kilns are being operated progressive- 
method, with tracks on ground level and the 
fan system installed overhead. The fans are 
operated by a steam engine, exhaust from which 
is turned into heating coils to help heat the 
kilns and save fuel. W. R. Grogan, president of 
the company, says the entire mill layout has 
been designed with the idea of securing the ut- 
most in efficiency. 





Three Birmingham Homestead 
Projects Approved 


BIRMINGHAM, ALa., May 7.— Birmingham 
Homesteads (Inc.), whose projects in the dis- 
trict number four, has had three of these ap- 
proved by the Federal Agency, and reports 
plans completed. Contracts will be let within a 
few days for about 300 of these 5- and 6-room 
dwellings. The total to be expended is about 
$790,000, and $550,000 will be used on the three 
approved projects. Original plans called for 
CWA labor, but these plans were changed and 
lock-and-key contracts will be let. 





Subsistence Homesteads 


Planned for Buffalo 


BurraLo, N. Y., May 7.—Preliminary steps 
are being taken for the establishment of a sub- 
sistence homestead plot in Erie County, in 
which Buffalo is located. A delegation from 
the county work bureau of the Emergency Re- 
lief Administration will confer at Washington 
with M. L. Wilson, in charge of the subsist- 
ence homestead division of the PWA, and also 
with the Buffalo delegation in Congress. The 
proposed plot is a 115-acre farm in West 
Seneca. It is planned to build 100 homes on 
the land, which includes a small island in Caze- 
novia Creek. 
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Coast Plywood Producers 
Report Better Trade 


ABERDEEN, WASH., May 5.—Improved condi- 
tions in the Pacific Coast plywood industry are 
reflected here in announcement this week of a 
2'4-cent an hour wage increase affecting some 
800 men workers in the Harbor Plywood Cor- 
poration mill, the American Door factory and 
the Knox & Toombs plants. The increase also 
affects many men employed in the Harbor Ply- 
wood Corporation’s mill at Olympia. 

Another favorable indicator was the reopening 
this week of the Washington Veneer Co. plant 
No. 2 at Olympia, which is operated by the 
Capital Plywood Co. Reopening of the plant 
was ordered by E. E. Westman, president and 
general manager of the Washington Veneer 
Co., following his return from a three-week’s 
tour of California markets. He was optimistic 
over conditions in California, and predicted 
an increased demand for Pacific Northwest lum- 
ber and lumber products. The plant was re- 
opened on a one-shiit basis, giving employment 
to 125 men, but operations will be extended to a 
24-hour basis within 30 days, giving employ- 
ment to 250 or 300 men, Mr. Westman said. 
He added that he has sufficient orders on hand 
to keep the plant in steady operation at a capac- 
ity basis for some time. The Washington Ven- 
eer Co.’s No. 1 plant here is now working on a 
24-hour basis. 

The wage increase at the Aberdeen mills was 
announced by A. R. Wuest, head of the Har- 
bor Plywood Corporation, following his return 
from a California business trip. He reported 
that he found business about 25 percent better 
than it was a year ago. The increase brings the 
hourly minimum wage for men in the plywood 
mills here to 42% cents, which is the same 
level as was paid in 1929. The 40-cent an hour 
minimum wage for women, which is higher 
than was paid in 1929, was not changed. 





Arkansas Celebrates Return of 
Cooperage Making 


Hetena, Ark., May 7.—Marking the return 
of the cooperage industry to Arkansas after a 
lapse of over fifteen years, Governor J. Marion 
Futrell on April 30 pulled the switch that set 
in motion the electrically-operated Ozark Bar- 
rel & Body Corporation plant at West Helena, 
and later affixed his autograph to the first 
stave produced. A large and interested crowd 
witnessed the formal opening. 

The single unit already installed is one of 
four that will soon be in operation. Both beer 
casks and whiskey and wine barrels will be 
made. Each unit will have a capacity of 12,000 
staves a day, and require about 40 men. 

Frederick J. Ryker is president; W. W. 
Clark is works manager, and R. J. Perry is 
the plant manager. 





Two Jolly Purchasing (?) Agents 
to Meet with Salesmen 


Freeport, N. Y., May 7.—A treat, solemnly 
assures Publicity Chairman Ray Guinn with the 
support and approval of President A. J. Pracny, 
is in store for all who attend the May meeting 
of the Long Island Salesmen’s Association, to 
be held May 22 at the Freeport Elks Club. Jim 
Brown and Howard Meyers, the two partners 
in the Manhasset Lumber Co., will be the guests 
of the evening, and the club announcement thus 
discourses about them: 

Jim Brown is well known to all the boys 
traveling Long Island as that diplomat of 
purchasing agents who can joke his way out 
of giving the salesman an order and make 
him think he made a successful call. How- 
ard Meyers, an ex-member of LISA, has 
proven himself capable of picking up where 
his .partner leaves off, in making the visit- 
ing salesman happy though orderless. 

The club’s first golf tourney of the season 
will be held May 23 at the Hempstead Country 
Club, Hempstead, and courts will also be avail- 
able for those who prefer tennis. 
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MILLWORK 


By F.W., De Boice 





JTEM No. 10O—RUNNING TRIM 


sy the term “running trim” is meant all 
moldings running horizontally, except the heads 
of the door and window trim. It includes base, 
base mold and shoe picture mold, chair rail. It 
does not refer to any moldings affixed or a part 
of any fixture, nor the stool, apron and apron 
mold for the window trim. 

As in Items No. 8 and No. 9, there will be a 
charge for set-ups and grinding for all mold- 
ings that are not standard, or not listed as 
standard by the manufacturer. This includes 
S4S material, and is regardless of quality. Add 
10 percent for selected lengths. For intermedi- 
ate width, charge at next wider width given, 
plus 10 percent. This refers to stock sizes S4S 
% by 3%-, 4%-, 5%-, 7%-, 9%-, 11%-inch. 
For less than 100 lineal feet of any of the 
above widths, add 25 cents net, If cut to spe- 
cial lengths, add 10 percent, 


Deducting for Openings 


To determine the amount of running trim 
necessary, take the total distance around each 
room, and deduct for the openings where open- 
ings cut out the trim—as a door would cut out 
the base for that opening, a window would cut 
out the chair rail, unless the chair rail mem- 
bered with the apron of the window trim, in 
which case you would omit the apron from 
the window trim and let the chair rail extend 
under the stool, and include the footage of the 
apron in your chair rail footage. Picture mold- 
ing is sometimes dropped to or below the win- 
dow head; in this case, you would deduct the 
width of the windows over the casings, from 
the total amount of lineal feet around the room 
plus 10 percent for cutting waste. In deduct- 
ing for openings, a 4-foot opening has been 
used in this article as a minimum width, al- 
though some estimators use 3-feet; others make 
no deduction whatever for openings, and some 
use a net amount, all openings out, and 10 
percent. 

The man on the job that cuts your running 
trim, sent in random lengths, is the man that 
decides what you are to furnish, and not what 
you have sent or figured. It is an easy matter 
to make long pieces into short ones that just 
won't fit anv place but the scrap pile. How- 
ever, a careful workman will look out for the 
short pieces. 

A minimum opening of four feet has been 
adopted here, as this deduction has been found 
to be practical under ordinary circumstances. 

Now the four methods would result as fol- 
lows: 
ist. All opening under 3’—0” wide, and un- 
der deducted: 

Total, no deduction for openings. . .318’—0” 
(This total is expected to take care 

of the closet trim.) 

18 openings, 3’—0” and less........ 54’—0” 


Net 


2 Closets, 4°—8”—Use.........0.+.- 5’—0” 
ak a eaias cab at So cs oes io St rl hat 
3d. Total, no deductions..............318’—0” 
All openings out, with 190% added. 
18 openings 3’—0” and less. .54’—0” 
1 opening 3’—6” opening between 
D. R. & Hall, 2 sides 3’—6” 7’—0” 
61’—0” 
Deduct 61’'—0” from 318’.............257’—0” 
dna db dia Sk Maree ee eee ee 26’—0” 
0 ee ee ee ee ee 283’—0” 


Method used in this article—285’—0”. 
Better have a few feet over for which you 


receive payment, than not enough and receive 
no pay. 
Listing Gross and Net for Each Room 


If the reader desires, he can show on his 
list toth the gross and net footage for each 
room, and then add the net footage in one col- 
umn, instead of deducting the net from the 
gross footage as used in this article. 

To illustrate ; 





Gross Deduct Net 

Living room.12’ 0”x16’ 0” 56’0” 14'0” 42’0” 
Din. room...12’ 0”x 9’ 6” 44'0” 9’0” 35'0” 
Kitchen .... 8’ 8”x 7° 0” 34°'0” 5’0” 29°0” 
re Tret e ee 5’0” 17'0” 
Rear Hall... 6’ 6”x 4’ 0” 22’0” 22’0” 
Bedroom ....10’ 6”x10’ 0” 44'0” 44’0” 
Perr en Te OU 20’°0” 
Bedroom ....10’ 6”x10’ 6” 48’0” 48’0” 
ae crass @ 360" 14’0” 
0 aa 2°10”x 3°10” 14°0” 14’0” 
318’0” 33°00” 285'0” 


As this is a 2-member base. there would of 
course be 285 linear feet of each member or, 
if a 3-member base is used, as Nos. 8740, 8741 





ACHIEVING BEAUTY IN DESIGN 
WITH STOCK MOULDINGS 


Wood moulding patterns have been com- 
pletely re-designed and refined to permit 
more beautiful effects in woodwork. The 
new designs are all of American Standard 
size. They were prepared, under the au- 
thority of the Central Committee on Lumber 
Standards, and the Consulting Committee 
on Lumber Standards, by Emory Stanford 
Hall, fellow of the American Institute of 
Architects and member of the Special 
Moulding Committee, and a specially qual- 
ified committee representing manufacturers 
and distributors of lumber, millwork and 
mouldings. They have been approved by 
these divisions of the trade, and by the 
American Institute of Architects. 

These new designs incorporate graceful 
curves that blend harmoniously to produce 
the gradations of shadow that give char- 
acter to form, and combination of them 
permits designs in good taste. They pro- 
vide, in other words, an efficient and pleas- 
ing vocabulary of form, in stock mouldings, 
as these may be selected to carry out the 
effects called for in a freely-made design, 
and satisfactory architectural effects 
achieved. 

Standard Wood Mouldings—7000 Series 
—Revised 1931 contains 14 pages of mould- 
ing designs. There follows a valuable fea- 
ture—four pages of plates illustrating the 
combination of these stock patterns into 
pleasing architectural effects, with a page 
of notes explaining the combinations. Then 
come three pages listing in numerical order 
first the mouldings of this new 7000 series, 
and giving the nearest corresponding num- 
ber in the old 8000 series. There is also 
a page giving cross-reference in the reverse 
order—the old 8000 series is listed numeri- 
cally, and opposite each old design of 
moulding is given the number of the near- 
est corresponding number in the new 1931 
series. A Handy Moulding List, giving the 
list prices per 100 lineal feet according to 
finished width and finished thickness, com- 
pletes the book. 

Copies of Standard Wood Mouldings— 
7000 Series—Revised 1931, may be secured 
from the American Lumberman, postpaid, 
at 30 cents a copy. 














and 8422, there would be the same number oj 
lineal feet of No. 8740 as there is lineal feet 
of the other two numbers. ; 

For the picture mold listing, there would t- 
the gross column only—no deductions, except 
in instances as before stated. List only thos 
rooms in which picture mold is intended to be 
placed. 

The same would hold true with the chair rail, 
Deduct for window openings where the chair 
rail cuts into the casing, for cabinets where 
there is not an apron attached to the cabinet— 
in fact all openings 4’,—0” and under in width, 


ITEM No. 11—2 COLD AIR INTAKES 


1-0x2-8—screen only. Made from %"x1\" 
strips halved together on the 1%” way, form- 
ing a 1” mesh between strips. These intakes 
can be made for $1.50 per square foot, figur- 
ing on even feet of area. Figure 1-0x2- 
three square feet, at $1.50—$4.50 each intake. 
Add your overhead. 


ITEM No. 12—STAIRWORK—B. Y. P. 


The terms “run” and “rise” are often used 
and indicate certain dimensions of the stairway. 
The run of a stairway is the length over the 
floor the stair will occupy, and the rise is the 
total height from top of lower floor to top of 
upper floor. The pitch of the stairway is the 
angle of inclination along the line of the nosings. 
On the run, rise and pitch depends the whole 
system of stair building. To illustrate: A-B is 
the run, or length on the floor measured from 
the face of the first riser to the face of the last 

e riser, or the distance 
P from the face of the first 





1% | =sriser to a point where a 
f! 3| plumb line from the face 
Sud &! of the last or top riser 
A B would strike the floor. 


B-C is the rise, 
distance from the top of one floor to the top 
of the next. 

A-C, the pitch, is the line of nosings, or angle 
of inclination of the stairway. 


Closed and Open Stairways 


The body or staircase is the room or space m 
which the stairway is contained. This may be 
a case where the space includes the width and 
length only, as between partitions. A stairway 
of this sort is called a close stairway, or a box 
stairway in some sections of the country. No 
rail or balustrade is necessary in a stairway ol 
this kind. 

A stairway not closed on both sides is called 
an open stairway, the ends of the steps showing 
on one end, while on the other end they are gen- 
erally placed against the wall. : 

Sometimes stairways are open on both sides, 
and both ends of the steps are exposed—a prac- 
tice not uncommon in hotels, public buildings 
and steamships. 


Figuring Run and Rise; Treads and Risers 


The tread is the horizontal upper surface of 
the step upon which the foot is placed. 

Riser is vertical height of the step. Its duty 
is to connect the treads together and give the 
stairs strength and rigidity 

The run is, in fact, simply the distance that 
the treads would measure together if pl 
side by side—without, of course, taking im the 
nosings. Suppose we have 15 treads 10 inches 
wide; this would make a run of 150 inches, of 
12 feet 6 inches. . 

To obtain the rise, we would use 16 risefs 
(there is always one more riser than the num 
ber of treads) and a height of 10 feet from top 
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———— 4 
PUR: IQUAN st | TOTAL| of 
p (Ova ul o() | NET 
CHASE TITY DESCRIPTION PRICE | LIST SH PRICE TOTAL 
FROM ra) 
' (10) INSIDE RUNNING TRIM. t. P. RANDOM LENGTHS. 
Base 3/4"x7 1/4" No. 2828. Shoe No. 8422 1/2"x3/k" 
Drum sanded on face side only 
ber of Living room 12'-0"x16'-0" = 56 L. Ft. 
feet 
Dining room 12%0"xg'=6" = Yb ® 
ald be ‘ 
except Kitchen S'=S"x7'-0" = By 8 
those 
to be Nook 5t-2"x5'-0" = 22 
r rail Rear hall 6'=6"x4'-0" = 22 8 
chair 
wher Bed room 10'=6"xl0'-o" = 4a ® 
—_ ' " ' f = ” 
width. Hall 3'-0"x7'-0 = 20 
\KES Bed room 10'=6"x10'-6" = 4g * 
— Closet Yrn6"x2'-0" = 14h 8 
— " 24-10"x3!-10" =_ 14 
0x2-8 
take, Total 31g—=C«*® 
p Note: Do not deduct for ovenings under 4'-0", Example: 
used 1 opening living room and dining room 9'-0" - 2 sides 18'-0* 
rway 
r the 1 ® nook 5'-0" - 2 sides 10'-0*" 
is the 
op of 1 " mantel 5'-0" - 1 side 5'-0" 
is the 
sings. Total to deduct 33'-0" 
whole 
-B is 285 | Lineal feet No. 8828 (9) 8.00 22.80 
from 
e last 285 ? *" No, sh22 1.00 2.85 
tance 25.65 50 12,82 12.82 
2 first 
ere a 
_ (10) INSIDE RUNNING TRIM. PICTURE MOULD NO. 8265 Y. P, 
na Example: 
ge 4 
e top Living room 12%=O"xl6'-0" = 528 Lin. Ft. (2'-0" added for returns on 
chimney) 
angle Dining room 12%=O0"%x9'-6" = 44 " 
Kitchen B'-8"x7'20" == 34 " 
ice in Nook 5'-2"x5'-0" = 22 " 
ay be 
and Bed room 10'=6"x10'-0" = 44 " 
irway . ‘ 
i box Hall 3°20"x7'-0 = 20 " 
No 
ay of Bed room 10'=6"x10'-0" =_44 " 
-alled Total 266 Lin, Ft. 
ae Note: It is customary to add 10% to the net amount of picture mould 
sides, to take care of the cutting waste; in the above case add 27'-0" to 
a 266 L. F. totals 293'-0" 
293 | Lin. Ft. picture mould Wo. 8265 2.00 5.86 
ers 
acl 26 | Lin. Ft. chair rail No, 8640 D.room and nook Y. P. 4,20 1.09 
duty 38 Lin, Ft. No. 8920 Ceiling mould at intersection of wall and ceiling of 
> the rear porch 2.90 1.10 
he 4O | Lin. Ft. No. 8065 At intersection of walls on rear porch 1.00 -40 
a 
1 the 10 | Lin, Ft. No. 8394 Casing for wall at first tread of basement stair 5.50 55 
-— 9.00 | 5 4.50 
1 | Shelf 3/4"x11 1/2"x3'-0" 30 30 
'isers 
num- 1 *  3/4"x11 1/2"x2'-0" .20 .20 
1 top 
= 10 | Lain. Ft. shelf cleat and hook strip 3/4"x3" s.4 s. 4 -03 -30 
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Set up. Mouldings loose. 














r— 
5 = 
CHASED pus. DESCRIPTION sate | toe 1? Ol ee 1 
FROM LIST a3 PRICE 
(11) MISCELLANEOUS INTERIOR WORK 
2 | Cold air intakes 1'-0"x2'-g" -- screen only 4,50 9.00 
(12) STAIR WORK . PP, K. D. KITCHEN TO REAR HALL 
1 | Nosing 1 1/8"x3 1/4"x3'-2" Rabdt. for flooring, 3/4" 
2 | Risers 3/4"x0'-7 1/4"x3'-2" sug 
1 | Tread 1 1/8x0'=11"%x3'-2" §.4 S$. and nosed 1 EF 1,61 
2] Pes. No. 8060 3/4"x3'-2" — Under nosing and tread 
2 ® No. 8065 3/4x3/4"x3122" At bottom of riser. No rovgh horses 
1 | Nosing 1 1/8"x3 1/4"x4'-0" Radt. for 3/4" fle. 
1] Riser 3/4"x7 1/4"x41-08 s.4s. : 
1 | Pe. No. 2060 3/4#x3/Uxu'-08 " 
1] " Wo. 8065 3/4%x3/4"xut_on 
Note: The above is from first to second landings, 
(12) STAIRWAY TO BASEMENT To Fe OPEN 1 SIDE, . & 
Specifications: Made from dimension stock, Treads, 1 5/8"xll". 
No risers. Rough horses, 2x10". Rail 2"xk"--sus top edge 
rounded, Newel 6"x6" S4S top bevelled four ways. 
8 | Treade 1 5/3"x11"x3'-0" -- $2 8, - 1 £. 
1 | Nosing 1 1/8"%x3 1/4%x3'=-6" -- Rabt. for 3/4" flooring 
3 | Rough horses 1 5/¢"x 9-1/2" x 10' O” S2S1E 
1] Pec. rail 2"x4"x10'-0" $.4 Ss. 4,60 
1 | Newel 6"x6"x4'-0" 5S. s. 
Note: This stairway would be built on the job, therefore only the rough 
material would be furnished and so mentioned on list. 
1 Disappearing stairway - Comlete, not set in place 50.00 
(Get price from mamfacturer) 
(13) CABINET WORK KX, D. se CARTON PACKED 
Specifications: Standard stock cabinets, as made by the 
(Name here’ or equal. 

Davie Mfe.Cb. 1 | Telephone cabinet No. Set up complete 8.00 8.00 
" ee 1] Ironing board No. ss Set’ up inc, hardware 6.00 6.00 
° e 6 1] Drain board 7'-O" Wo. Center opening 6.00 6.00 
® * © 2] Cabinets 2'-0" Wo. ___ss—s«éSTop:«- sect. doors and hardware inc. 8.55 17.10 
. #8 2 " 20" Mo. Baee * ooo" " " 9.55 | 19.10 
* «#8 1 . 3'.08 Ho. ss Sink * 8 " " 6.35 6.35 
° * 1| Linen cabinet 2'-0" No. —Fsss« Top and bottom sects. No hardware 26.65 26.65 
® ss 1 | Medicine Cabinet Wo. Set up. Wo hardware 4.85 4. 85 

1] Mantel shelf 8" wide -- 5'-6" breest, two returns. 


12.19 12,19 

















May 12, 1 


of floor to 
vided by 16 


at 
— 


The firs’ 
others to t 
tread. Th 
and risers 
accompany 
portions of 
and 11 inc 
A-F the ° 
would be 1 
F-C tread 
Cj. FD 
F-E tread 
the riser, 
inches. A 
tread, and 
xX7A-+ 1 
a hard-go' 
7-inch rise 
equals 24 
narrower | 
the riser, 1 
the tread < 
together. 
scale of t1 
of the tre 
height of 1 
Treads 

:- 


” 


‘ 

9” 
Etc., ete. 

This ru 
plus the w 
ever, the 
erned by 
allowed fc 
getting th 
which is n 
the actual 
inch or le: 


In settis 
tion of th 
of the st 
These poi 
tance bet 
the numb: 
pose we | 
or 180 11 
inches, th 
there is a 
of treads, 
a story hi 
by referri 
find that 
7-inch ris 
inches eq 
inches hig 
If a fracti 
rise, the { 
minished 
of the tre 
is slight, 
exact. 

Strings. 

The str 
of the st: 
ing, the e 
housed o1 

oused st 
treads to 
it is knox 
strings al 
but on ff 
1%-inch 
The widt 
Irom out: 

Open s 








1934 


AL 


86 


2,19 








May 12, 1934 


of floor to top of floor, or 120 inches, which, di- 
vided by 16, equals 744 inches for the riser. 








The first riser is always narrower than the 
others to take care of the thickness of the first 
tread. The proportional dimensions of treads 
and risers can be more fully explained by the 
accompanying sketch, using the standard pro- 
portions of 24 inches for the base of the triangle 
and 11 inches for the height. Lay off on line 
A-F the width of the tread F-B, then B-K 
would be the height of the corresponding riser. 
F-C tread would have as a corresponding riser 
c-J. F-D tread would have a riser D-I and 
F-E tread a riser E-H. Twice the height of 
the riser, plus the width of the tread, equals 24 
inches. Applying the above, 10 inches, width of 
tread, and 74 inches, height of riser, equals 
9X7!14-+10 inches, or 25 inches, which would be 
a hard-going stairway. The rule would be a 
7-inch riser for a 10-inch tread—2X7-+-10 inches 
equals 24 inches. The wider the treads, the 
narrower the riser; and, conversely, the higher 
the riser, the narrower the tread should be—but 
the tread and riser should not be over 18 inches 
together. Some stair builders use a graduated 
scale of treads and risers, by which the width 
of the tread is increased by inches, and the 


/ 


height of the riser reduced by %4 inch, thus: 


Treads Risers Treads Risers 
5” ol 9” , iad 
a” R14” 10” 61%" 
, as g” 23° 6” 
8” 7%” | 138” 51%” 


Etc., ete. | 

This rule gives twice the height of the riser, 
plus the width of the tread, as 23 inches. How- 
ever, the run and rise of a stairway are gov- 
erned by the space the architect or builder has 
allowed for it, and the only accurate method of 
getting the run and rise is by the story rod, on 
which is marked the actual number of risers and 
the actual height of each riser to a 32nd of an 
inch or less. This height must be exact. 


How to Set a Stairway 


In setting a stairway, you first find the loca- 
tion of the first and last risers, with the height 
of the story wherein the stairway is placed. 
These points should be marked out, and the dis- 
tance between them divided off equally, giving 
the number of steps or treads required. Sup- 
pose we have between these two points, 15 feet, 
or 180 inches, and we make our treads 10 
inches, then we would have 18 treads, and, as 
there is always one more riser than the number 
of treads, we would have 19 risers. Assuming 
a story height of 11 feet 1 inch, or 133 inches, 
by referring to the graph shown previously, we 
find that for a 10-inch tread we would have a 
inch riser, 24—10=14 inches; one-half of 14 
inches equals 7 inches, or the rise; 19 risers 7 
inches high equals 133 inches, or 11 feet 1 inch. 
If a fraction arises from these divisions, run and 
tise, the tread or riser must be increased or di- 
minished in width or height. Usually the width 
of the tread can be taken care of if the difference 


is slight, but the height of the riser must be 
exact. 


Strings—Housed, Mitered; Open, Rough 


The stringboard is the board forming the side 
ot the stairway, connecting with, and support- 
ing, the ends of the treads. Where the steps are 
housed or grooved into the board, it is called a 
oused string ; and when it cuts through for the 
treads to rest upon, and is mitered to, the riser, 
itis known as a cut and mitered string. These 
strings are usually made of 1X10-inch lumber, 
but on first-class stairways they are made of 
1%-inch lumber for both front and wall strings. 
The width is the measurement over the strings 
'rom outside to outside. 

pen strings are outside strings or supports, 
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cut to the proper angles for receiving the ends 
of the treads and risers. It is over a string of 
this sort that the rail and balusters range, and 
on which the nosings return. This string is 
sometimes called a return string. 

Rough strings are cut from rough lumber, 
usually 2-inch planks, and 
are used to give strength to 
the stairs. They are some- 
times called rough horses. 


Me si“ 





T- Triao 
\ - Ris FR 
Ya - HousinmE> 





A represents a cut and mitered string. 
B shows a housed string. 


Approximate Costs per Riser 


A closed or box stairway, with 1%-inch 
treads, 34-inch risers, 34-inch housed strings, 
will cost approximately $2.50 per riser. A plain 
open string A with 1%-inch treads, 34-inch ris- 
ers and 34-inch strings, cut and mitered with 
risers mitered to fit strings, treads slotted or 
bored for balusters, will cost approximately $3.50 
per riser: and a plain housed or curb string 
with 14-inch housed strings will cost approxi- 
mately $3.50 per riser, open one side. These 
prices do not include the cost of erection, rail, 
balusters, newels, rough horses, well hole skirt- 
ing or base. The treads and risers will be 
tongued and grooved, all will be knock down, 
ready to put together, and the prices here given 
are based on yellow pine. 


How Basement Stairway Is Figured 


The basement stairway figured in the plan on 
which this article is based, is the simplest rough 
stairway, open on one side and made of rough 
lumber and open risers. To arrive at the run 
and rise of this stairway, we assume a height 
of 8 feet 2 inches from the top of kitchen floor 
to the basement floor, or 98 inches. There are 
3 risers from the kitchen door to rear entrance 
floor. Assuming these risers to be 7 inches 
high, we have 21 inches total, from kitchen floor 
to rear entrance floor, leaving the rise from the 
latter floor to the basement floor 77 inches 
(98 inches—21 inches). As there are 11 ris- 
ers and 10 treads, each riser would be 7 inches 
(77-11). There are 10 treads each 7% inches, 
or 75 inches—the total run. The cut on the 
rough horses would be 74-inch run, 7-inch rise, 
exclusive of the nosing on the tread. The first 
nosing occurs at the kitchen door, with 2 risers 
and one tread and the moldings. The second 
nosing is the one on the landing up to rear hall. 
There is one riser and molds. These are listed 
in detail under Item No. 12. 

In case a stairway is over 4 feet wide, a rough 
horse is used, notched to the run and rise of the 
stairs, to add rigidity and strength. 


Flight of Steps (To Ist Landing Out of 
Kitchen to Rear Hall) 


Many dealers carry “stepping” in stock 
14%x11%” S.4.S. and nosed 1E, in 10’ to 16’ 
lengths, also %”x7\4%” S.4.S. for risers. The 
material for these treads and risers can be 
furnished from any ordinary yard, except pos- 
sibly, the nosing, which can be easily made 
“on the job.” 








WATCH FOR NEXT INSTALMENT 


[The sixth and final instalment of this series of 
articles on the estimating of millwork will appear 
in an early issue of the AMERICAN LUMBERMAN. 
It will include methods of figuring, and extension 
on the estimate form, of five groups of items: No. 
14—Exterior molding (rafter ends, brackets, look- 
outs); No. 15—Porch work (columns, brackets, 
corbels, rails, balusters etc.); No. 16—Miscellan- 
eous exterior items (facia, plancier, frieze, porch 
box, belt course etc.); No. !7 Outside screens; No. 
18—Outside blinds and shutters —EDITOR. ] 
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List 
1 Nosing 1%”x3%"x3’-2” (Fig. 4’-0”)...$1.00 
2 Risers %”x7%4"x3'-2” (Fig. 4'-0”)—5’-4” 
1 Tread 1%”x114%4"x3'2” (Fig. 4’-0”)—5’-0” 
2 Pc. No. 8060—3’-2” (Fig. 4’-0”).$1.00 08 
2 Pc. No. 8065—3’-2” (Fig. 4’-0”). 1.00 .08 








WI BONE ik. o 6 bbws i accnes 10’-4” 
ee Ee ere $1.16 
EN, eens ovata Ree ao ain or ebm a. oe 
Figure 11’-0”—BM @ $80.00 per MBF...$0.88 
DE, kee cdnesbacsacessed> eenewa we -58 
$1.46 
AGE 10% Coe CBt IOMBURB. 64 cc sccccccces 15 





Total for tread and 2 risers 
Add your overhead. 


1 Riser and Nosing Ist to 2nd Landing 
Rear Hall 





Total 

: List 

S TOG SE bbs scvcicssaacceea $1.00 
1 Riser %x7%x4’-0"—2’-8” 1.1... ce eee 

SE = eer ere .04 

ES aia. oo yin se wishin beau -04 

$1.08 

SU ee bo oe Fare ee i Ow heh sees wce eure .54 

Total bd. feet...... 2’-8” 


Fig. 3’-0” B.M. @ 80.00 per MBF.—$0.24 


DE  aivb. dae cwerdns s00s0 466 a8 -54 
$0.78 
Add 10% for cut lengths.......... .08 


Total cost for 1 riser and nosing. $0.86 
Add your overhead. 


Basement Stair Y. P. 


(Material only—no labor, no risers, notched 
strings) 

This item is frequently included in the 
lumber bill by the carpenter, but in case he 
has not done so, it will require the follow- 
ing material for him to construct it, and this 
can be included in your millwork list. 

All material standard yard dimension, No. 
1 Common, commercially dry. 
Treads— 





Bd. ft. 
10 Pes. 156”x7%%"x3’'-0” 
Or. 2 Pes. 2” x8”—16’ S2S1E: ....... 40’-0” 
Rf. horses— 
2 Pes. 15446”x91%4"x10’-0” 
Or 2 Pcs. 2”x10”—10’ S2S1E ........ 33’-4” 
Rail— 
1 Pe. 156”x354”x10’-0” 
Oe i Re. 2” wer——10" BER .ncciccacve 6’-8” 
Newel— 
1—5 %4x5%x4’-0” 
Cr es ee | nh wv edn eansenceseeue 12’-0” 
EE 8 a0 ekb close bad» uaa ae een 92’-®” 
Cost of material, 92 B.F. @ $50.00 pr. 


M.B.F., $4.60. 
Add overhead. 


ITEM No. 13—CABINET WORK, K. D. 
CARTON PACKED 


The various articles of cabinet work shown 
on the plan can be furnished by a number 
of manufacturers of this particular line. 
Many dealers carry these cabinets in stock. 
Catalogs can .be obtained from manufactur- 
ers. Add overhead. 


Mantel Shelf Y. P. 


This item is cabinet work and should be 
so constructed as to show no “‘end wood” on 
either face or returns. Figure a minimum 
of 8 ft. for face and returns. All mouldings 
should be figured separately. A shelf of this 
description will cost.approximately $1.50 per 





l. f., including the returns and exclusive of 
mouldings. List 

less 50% 
Figuring: 8 linen) @ SL.G0.cccccccceccess $12.00 
8’—Lin. 8544 @ $2.50 list 1.25......... .10 
8’—Lin. 8532 @ 2.25 list 1.13......... 09 
Se aig ooh oe odie Ka paws. beeuen $12.19 


Add overhead. 
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The Southern Logging Association, New Or- 
leans, La., in its 1929 bulletin, published the 
following rules, as a sample of those in use by 
one firm—the Long-Bell Lumber Co., Quitman, 
Miss. A committee of the association, says 
Secretary James Boyd, worked for a year in 
an attempt to formulate rules that could be 
generally applied throughout southern territory, 
but found that it was impractical to do so. The 
following rules were presented to the association 
by Clarence Vandercook, of the Long-Bell 


company : 
HARDWOOD 


Lengths—Cut all logs 6 inches longer than 
specified lengths. Cut first for 16-foot 
lengths, and then 14-foot, and then 12-foot. 
Will accept not more than 5 percent 10-foot, 
to avoid waste, but will require at least 50 
percent 14 and 16-foot. 


Seale—Measure at small end, the narrow 
way, inside bark. Reduce length 2 feet if 
not at least 4 inches over-length on short 
side. Reduce length proportionately if ends 
shivered, split or defective. 


Deduct for hollow centers, full scale for 
size of hollow. No hollow logs accepted if 
less than 6-inch ring of sound, clear wood. 


Standard Defects—Sound knots not over 4 
inches in diameter; grub worm holes; decay; 
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blemishes indicating interior defects; crooks 
and twists. The outside and both ends of 
logs to be considered. 


Crooks and Twists—No. 1 logs will permit 
not to exceed %4-inch crook or twist per foot 
of length, if otherwise grading No. 1. 


White Oak—WNo. 1 logs to be 18 inches and 
up, surface clear, straight and sound. No. 2 
logs to be 16 inches and up; may have standard 
defects no closer than 4 feet apart. 


Red Oak and Water Oak—No. 1, same as 
white oak. No. 2, same as white oak. No 
hill or post oak accepted. 


Red Gum—Must have 18 inches or more 
red heart. No. 1 logs to be 22 inches and 
up, surface clear, straight and sound. No. 2 
same as No. 1; may have standard defects 
no closer than 4 feet apart. 


Sap Gum and Magnolia—No. 1 logs to be 
18 inches and up, surface clear straight 
and sound: ends free from heavy stain. No. 2 
logs to be 16 inches and up, ends free from 
heavy stain. May have standard defects no 
closer than 4 feet apart. 


Tupelo and Black Gum—No. 1 logs to be 
20 inches and up, surface clear, straight and 
sound. No. 2 logs to be 18 inches and up, 
practically clear, with only occasional scat- 
tered defects. 

Poplar—No. 1 logs to be 20 inches and up, 
surface clear, and straight. Free from stain 
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og Grades 


on ends. No. 2 logs to be 16 inches and up; 
may have standard defects no closer than 
4 feet apart; or 10 inches and up if surface 
clear, straight and sound. 


Ash—No. 1 logs to be 20 inches ana up 
surface clear, straight and sound. No. 2 logs 
to be 16 inches and up, with occasional stand. 
ard defects no closer than 4 feet apart. 


Cottonwood—No. 1 logs to be 18 inches ang 
up, surface clear, straight and sound. 


GENERAL 


-Ownership Certificate—Notice carefully— 
Do not deliver logs until certificate of owner. 
ship showing land description is approved 
and accepted by head office. 


Identification Marks—Contractors’ or truck 
haulers’ identification marks must be placed 
on small end of log, using different color of 
crayon than scaler uses. 

Unacceptable Logs—Note—Can not use ex- 
tremely crooked, undersized or unsound logs 
at any price. 


“Reject” logs, not removed by contractor 
within one week after inspection, will be 
loaded, without recourse, to clear right of 
way. 

It is understood that the mere grading, 
tallying and marking of the logs, at our 
scalers’ convenience, does not constitute fina] 
acceptance of the logs. 


Memphis Log Grading Rules 


The following “Rules for the Measurement 
and Inspection of Logs” were adopted March 
15, 1924, by the Lumbermen’s Club of Memphis, 
Memphis, Tenn. 


General Instructions for Measuring and 
Grading Logs 


The inspecting or grading of a log is 
necessarily a matter of judgment, in deter- 
mining from the outside appearance of the 
log the seriousness of its defects, and its 
adaptability for lumber of different grades, 
or for other purposes. 


In determining the grade of a log, the 
entire surface (which includes both ends) 
must be taken into consideration, and in- 
spectors must use their best judgment in 
determining the seriousness of each and 
every defect in and on the log. 


On account of knots and other defects 
frequently being under the log, imbedded in 
the ground, or hidden from view between 
logs, which are closely bulked, inspectors 
will put all “line” logs (logs on which there 
is a reasonable question as to grade) into 
the lower grade with which it is in ques- 
tion. 


Standard lengths shall be 10-, 12-, 14- and 
16-feet, 60 percent or more to be 14 and 16 
feet, and not over 2 percent to be 10 feet 
long. 

All logs must be cut 4 inches longer than 
the above lengths, to allow for the proper 
trimming of the lumber. 


All logs must be measured at the small 
end, the narrow way, inside the bark, and 
all fractions of an inch must be called back 
to the next lower figure. Deductions must 
be made from the above measurements for 
certain defects as hereinafter stated. 


All logs should be straight, or due allow- 
ance must be made in grade and measure 
for crooked logs. 


An allowance is to be made in the meas- 
urement of hollow logs, to fully compensate 
for the loss in lumber scale. 


A No. 1 log shall not twist more than one 
inch to every foot in the length of the log. 


Damaged sap is a serious defect and must 
be considered in determining the grade, 
Doty or rotten sap is to be measured off, re- 
gardless of the grade of the log. 

Grub worm holes, spots, spot worms, bark 
specks, pecks, mineral streaks, dote and cat 
faces are very serious defects. The appear- 


ance of any of the above mentioned defects 
on the surface of a log is practically con- 
clusive evidence of its existence within the 
entire log, and inspectors must carefully 
take them into consideration in determining 
the grade. On account of uncertainty as to 
the quantity of such hidden defects, they are 
each to be considered as much or more dam- 
aging than a sound knot, especially when 
they appear on both ends of the log. 


A reduction is to be made in measurement 
or grade, or both, for loose-hearted or shaky- 
hearted logs; or for logs which have popped 
open or split open on the ends. 

Double-heart is a very serious defect, and 
same is not admitted in the grade of No. 1 
logs, unless both hearts can fully be en- 
closed in a 6-inch circle on logs 24 to 29 
inches, inclusive, in diameter; and an 8-inch 
circle on logs 30 inches and over in diameter; 
and in any case inspectors will take into 
consideration the seriousness of the defect 
in determining the grade. 


Bulges and irregularities on the bark sur- 
face of a log are practically conclusive evi- 
dence of some hidden serious defect, and are 
to be given careful consideration by the in- 
spector in grading the log. 


Ring shake is a very serious defect, and in- 
spectors will carefully consider same ac- 
cording to its extent and damage, both for 
grade and measurement. 

On No. 1 and Select logs, where the heart 
is more than two inches out of center, one 
standard defect will be counted for each 
additional two inches or fraction thereof. 


All stump shot or shivered logs are to be 
matched sawn, making the ends smooth. 


It is understood that a run of logs is to 
contain the full amount of good logs which 
the standing timber will produce, and that 
no large nor high grade logs are to be 
separated from the run of logs. 


The standard of measure for a standard 
defect will be a sound bright knot with a 
maximum diameter of not more than 4 
inches. Where the rules call for its equiva- 
lent, it is understood to mean its equivalent 
in damage to the product of the log, and 
NOT its equivalent in size; for instance, a 
grub worm hole will be considered as serious 
as a standard knot, and may be considered 
as more serious according to the inspector’s 
judgment as to the existence of such holes 
within the log. 


Any defects not mentioned in these rules 


are to be considered by the inspector accord- 
ing to their damage to the log. 


These rules describe the poorest logs in 
any grade, but the respective grades must 
contain all logs up to the next higher grade. 


Where the rules mention the amount of 
sap a grade will take, it is understood that 
the measurement of the sap is to be taken 
in the average from the inside of the bark 
to the heartwood; sap to be measured on 
small end of logs. 

The size of a log, 
made for defects, 
same. 


after deductions are 
is to govern in grading 


OAK—WHITE AND RED 


No, 1—Two inches of bright sap is no 
defect. Sap in excess of 2 inches is one 
standard defect. No. 1 logs must be 24 
inches and over in diameter. 24 to 29-inch, 
inclusive, will admit of one standard defect 
or its equivalent. 30-inch and over will 
admit of two standard defects or their 
equivalent. 


Select—Select logs must be 18 inches and 
over in diameter. Two inches of bright sap 
is no defect. Sap in excess of two inches is 
one standard defect. 18 to 23-inch, inclusive, 
must have ends and surface clear. 22 and 
23-inch will admit of one standard defect 
or its equivalent. 24-inch and over will 
admit of one more standard defect than is 
admitted in No. 1 logs of the same size. 


No. 1 Common—No. 1 common logs must 
be 16 inches and over in diameter. Bright 
sap is not a defect in this grade. 16 and 
17-inch will admit of one standard defect or 
its equivalent. 18 to 23-inch, inclusive, will 
admit of two standard defects or their 
equivalent. 24-inch and over must cut 7 
percent or more in No. 1 common and bet- 
ter lumber. Nore—It is understood that 
Overcup logs are not included with pur- 
chases of White Oak logs, unless special 
agreement is made in writing to include 
same. 

WHITE ASH 
Bright sap is no defect in any grade. 


No. 1—No. 1 logs must be 18 inches and 
over in diameter. 18 to 23 inch, inclusive, 
must have ends and surface clear. 24 t? 
29-inch, inclusive, will admit of one stand- 
ard defect or its equivalent. 30-inch and 


over will admit of two standard defects 
their equivalent. 

Select—Select logs must be 16 inches and 
16 and 17-inch must have 


over in diameter. 
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ends and surface clear. 18-inch and over 
will admit of one more standard defect than 
is admitted in No. 1 logs of same size. 


No, 1 Common—No. 1 Common logs must 
be 14 inches and over in diameter, and must 
cut 75 percent or more into No. 1 common 
and better lumber. NoTe—It is understood 
that soft, or pumpkin, ash logs are not in- 
cluded with purchases of white ash logs, 
unless a special agreement is made in writ- 
ing to include same. 


YELLOW POPLAR AND CYPRESS 

No. 1—No. 1 logs must be 24 inches and 
over in diameter. Two inches of bright sap 
is no defect in 24 to 29-inch, inclusive. Three 
inches of bright sap is no defect in 30-inch 
and over. Each additional inch of bright 
gap is one standard defect. 24 to 29-inch, 
inclusive, will admit of one standard defect 
or its equivalent. 30-inch and over will 
admit of two standard defects or their 
equivalent. 

Select—Select logs must be 18 inches and 
over in diameter. Bright sap is no defect 
in this grade. 18 to 21-inch, inclusive, must 
have ends and surface clear. 22 and 23-inch 
will admit of one standard defect or its 
equivalent. 24-inch and over will admit of 
one more standard defect than is admitted 
in a No. 1 log of the same size. 


No. 1 Common—No. 1 common logs must 
pe 16 inches and over in diameter. Bright 
sap is no defect in this grade. 16 and 17- 
inch will admit of one standard defect or 
its equivalent. 18 to 23-inch, inclusive, will 
admit of two standard defects or their 
equivalent. 24-inch and over must cut 75 
percent or more in No. 1 common and better 
lumber in poplar, and 75 percent or more 
in No. 1 shop and better in cypress. Note 1— 
Mineral streaks and blue wood in poplar are 
very serious defects. Note 2—Peck and shake 
in cypress are very serious defects. 


RED GUM 


No. 1—No. 1 logs must be 24 inches and 
over in diameter. Three inches of sap is no 
defect in 24 to 29-inch, inclusive. Four inches 
of sap is no defect in 30-inch and over. 
Each additional inch of sap is one standard 
defect. 24 to 29-inch, inclusive, will admit 
of one standard defect or its equivalent. 
30-inch and over will admit of two standard 
defects or their equivalent. 


Select—Select logs must be 18 inches and 
over in diameter. Sap is no defect in this 
grade. 18 to 21-inch, inclusive, must have 
ends and surface clear. 22 and 23-inch will 
admit of one standard defect or its equiva- 
lent. 24-inch and over will admit of one 
more standard defect than is admitted in a 
No. 1 log of the same size. 


No. 1 Common—No. 1 Common logs must 
be 16-inch and over in diameter. Sap is no 
defect in this grade. 16 and 17-inch will 
admit of one standard defect or its equiva- 
lent. 18 to 23-inch, inclusive, will admit of 
two standard defects or their equivalent. 
24-inch and over must cut 75 percent or 
more in No. 1 common and better lumber. 
Notfe—Discoloration of sap on ends of Gum 
logs must be accepted, provided stain is not 
sufficient to lower the grades of the product. 


COTTONWOOD, ELM, MAPLE, BASSWOOD, 
TUPELO AND BLACK GUM 


Bright sap is no defect in any grade. 

No. 1—No. 1 logs must be 24 inches and 
over in diameter. 24 to 29-inch, inclusive, 
will admit of one standard defect or its 
equivalent. 30-inch and over will admit of 
two'standard defects or their equivalent. 


Select—Select logs must be 18 inches and 
Over in diameter. 18 to 21-inch, inclusive, 
must have ends and surface clear. 22 and 
23-inch will admit of one standard defect 
or its equivalent. 24-inch and over will 
admit of one more standard defect than is 
admitted in a No. 1 log of the same size. 


No. 1 Common—No. 1 common logs must 
be 16 inches and over in diameter. 16 and 
li-inch will admit of one standard defect or 
its equivalent. 18 to 23 inch, inclusive, will 
admit of two standard defects or their 
‘quivalent. 24-inch and over must cut 75 


percent or more in No. 1 common and better 
lumber, 





HICKORY, PERSIMMON AND SYCAMORE 


These woods are usually bought for specific 
Uses, and therefore it is deemed best that 


mutual inspection or special contract should 
govern, 
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Grades of Walnut Logs 


Following are rules for the grading of Amer- 
ican Black Walnut Logs, adopted by the Amer- 
ican Walnut Manufacturers’ Association, Chi- 
cago, October, 1930: 

Prime Logs—Prime logs are butt logs only, 
fresh cut from live timber, sound, straight 
and free of all defects and excessive sap. 
Logs are to be 12” and larger at the small 
end; must run 8’ and longer. Logs 12” to 15” 
diameter 66% percent to be 10’ and longer. 


Select Logs—wWill admit: 
(a) Butt logs 16” and up, 8’ and up; must 


have three clear faces; no unsound defects 
admitted. 


(b) Clear butt logs 6’ to 7’, 16” and larger. 

(c) Second cuts 16” and up, 8’ and up, clear 
of all defects. 

(d) Slight crook if otherwise prime. 

Sap: On both Prime and Select logs 16” and 
larger, all sapwood in excess of 1%” on each 
side of the heart shall be measured off in 
taking the diameter. 

No. 2 Logs—Will admit: 


(a) Logs.12” and up; 8’ and up; must run 


65 percent, 10’ and up. Must have two clear 


faces or better. 


(b) Clear butt logs 12” to 15” and 6’ to 7’. 

(c) Any log 6’ to 7’, 16” and up, with three 
consecutive clear faces or better. 

Cull Logs—aAll logs which will not meet 
above specifications are cull logs. Excep- 
tions: Logs with ring shake, wormy, or bird 
peck, bark growth have no classification. 


Inspection—Logs to be graded as found 
and no part of log to be raised in grade un- 
less cut off before inspection. Logs must be 
piled so they can be rolled over and all sides 
inspected. 


Defects—All of the following are defects 
and must be considered as such: Knots, 
worms, cat faces or blind knots, splits, doty, 
double heart, crooks, shaky, iron or wire, 
ring hearts, frost cracks, stump shots, light- 
ning streaks, ingrown bark and bird pecks. 

Measurement—Measurement to be taken at 
small end, Doyle’s Rule as given in Scrib- 
ner’s log book to apply. Allowance to be 
made for abnormal swells caused by double 
hearts. All logs must be cut 4” over in 


length to allow for end checking and equal- 
izing. 


Grading Rules for Northern Logs 


At a 1922 meeting of the Northern Logging 
Congress, the following new rules for scaling 
hardwood logs were adopted: 


The inspection or grading of logs is neces- 
sarily a matter of judgment in determining 
from the outside appearance of the log the 
seriousness of defect and the adaptability for 
lumber of different grades or for other pur- 
poses. 


In determining the grade of a log the en- 
tire surface, which includes both ends, must 
be taken into consideration, and inspectors 
must use their best judgment in determining 
the seriousness of each and every defect in 
and on the log. 


On account of knots and other defects fre- 
quently being under the log, imbedded in the 
ground or hidden from view between logs 
which are closely bulked, inspectors will put 
all line logs or logs on which there is a rea- 
sonable question as to grade into the lower 
grade which is in question. 


Standard lengths shall be 10, 12 and 14 and 
16 feet; 50 percent or more shall be 14 and 
16 feet and not over 5 percent shall be 10 
feet long. All logs must be cut 2 inches 
longer than specified lengths to allow for 
properly trimming the lumber. All logs must 
be measured at the small end, inside the 
bark, and any dead logs inside the stain or 
doty or rotten sap, and all fractions of an 
inch must be called back to the next lowest 
figure. 


Deductions must be made from the above 
measurements for any and all defects as here- 
inafter stated. All logs should be straight, 
or due allowance must be made in grade and 
measurement for crooked logs. All logs 
must be scaled for what they will produce of 
10 feet and longer lumber, no shorter lumber 
being considered in the scale. Logs less than 
standard length to be scaled as the next 
shorter standard length. 


An allowance is to be made in the meas- 
urement of hollow logs to compensate fully 
for the loss in lumber scale. A reduction is 
to be made in the measurement or grade 
(or both) of loose hearted or shaky logs or 
logs which have puffed open or split open on 
the ends. Bulges and irregularities on the 
bark surface of a log are practically con- 
clusive evidence of some hidden serious de- 
fect and are to be given careful consideration 
by the inspector in grading logs. 


Ring shapes and mineral streaks are very 
serious defects and inspectors will carefully 
consider same according to extent and dam- 
age, both for grade and measurement. 


All stump shot logs must be saw trimmed 
to make ends smooth. 


It is understood that a woods run of logs 
is to contain the full amount of good logs 
which the standing timber will produce, and 
that no large or high grade logs are to be 
separated from the woods run of logs. 


Any defects not mentioned in these rules 
are to be considered by the inspector accord- 
ing to their damage to the logs. The term 
“merchantable” means iogs of Nos. 1 and 2 
grades together. 


The standard measure for a standard de- 
fect is a sound, bright knot with a maximum 
diameter of not more than three inches. 
Where the rules call for its equivalent, it is 
understood to mean its equivalent of damage 
to the product of the log. 


These rules describe the poorest log in any 
grade, but each grade must contain all logs 
up to the next highest grade. 


Grading Rules for Birch, Basswood, Ash, Oak, 
Rock and Soft Elm, Hard and Soft Maple 


No. 1 Locs—Should be cut from live timber, 
12 inches and larger in diameter at top, 
standard lengths, of generally smooth ap- 
pearance, sound and reasonably straight. 


Logs from 12 inches up to 14 inches in 
diameter will permit of one standard defect 
or its equivalent, and hollow or rotten or 
shaky hearts not exceeding 10 percent of the 
diameter of the log. 


Logs 14 inches up to 17 inches in diameter 
will permit of two standard defects or their 
equivalent, and hollow or rotten or shaky 
hearts not exceeding 15 percent of the diam- 
eter of the log. 


Logs 17 inches and up in diameter will 
permit three standard defects or their equiva- 
lents, and hollow or rotten or shaky hearts 
not exceeding 20 percent of the diameter of 
the log. 


No. 2 Locs—Standard lengths, cut from live 
timber, 8 inches and larger in diameter, or 
logs less than 10 inches to be surfaced clear, 
straight and sound. Ten inches and over 
must be reasonably straight, no rough top 
logs, no rotten or hollow or shaky hearts 
that do not have more than 6 inches of sound 
wood around the hollow, rot or shake. 

No. 3 Locs—Rough top logs, 8 inches and 
larger, excessive shake, crack or mineral 
shakes, large hollow, rotten or shaky butts, 
numerous large knots, logs cut from dead 
timber, but which are sound except for sap 
rot. 


No logs smaller than 8 inches permitted 
in any grade except by specific agreement. 

CuLLS—Rough top logs, very crooked, very 
rotten, very doty or very shaky are not ad- 
missible in any grade and must be inspected 
and scaled by specific agreement only. 
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Northern Millmen in Meeting 


Wis., May 7.—With approxi- 
mately seventy manufacturers present, both 
members of the Northern Hemlock & Hard- 
wood Manufacturers’ Association and of the 
code division, a meeting was held here on 
April 25, presided over by R. B. Goodman, 
president of the association. Organization of 
the Lumber Code Authority and the Hardwood 
Co-ordinating Committee were described by 
Secretary O. T. Swan, and Ralph Hines gave 
a resume of the active work of the committee. 
W. A. Holt and A. L. Osborn also discussed 
the committee work, Mr. Osborn dwelling par- 
ticularly on the legislative situation which 
crystallized in the passage of the NRA Act. 

Problems of the retail lumber dealers under 
their code were discussed informally by Haw- 
ley W. Wilbur, Wilbur Lumber Co., Milwau- 
kee, and Don Montgomery, secretary Wisconsin 
Retail Lumbermen’s Association. 

S. L. Coy, Cloquet, Minn., president North- 
ern Pine Association, discussed the problems on 
which the northern pine and northern hemlock 
divisions can co-operate to their mutual advan 
tage. As examples, he mentioned the joint elec- 
tion of the regional tie committee, the current 
work on northern pine minimum cost-protection 
prices, and rules and regulations under the 
forestry code. He estimated that there are 
forty to fifty hardwood operations in Minne- 
sota. His association has 500 firms on its mail- 
ing list, and of these 150 are actively reporting. 
Mills producing aspen, he said, generally are 
producing pine and should be a part of the 
Northern Pine Division. 

Forest Conservation Rules Presented 

Rules of forest practice proposed by the re- 
gional forestry board for adoption by the North- 
ern Hemlock & Hardwood Division were pre- 
sented by John M. Bush, chairman of the board. 

Discussing these rules, District Forester Tink- 
er said he felt that the public agencies had 
submitted reasonable public requirements, but 
that the rules would require some modification 
in logging operations. Some changes may be 
required in the working rules, and there must 
be give and take on both sides. 


MILWAUKEE, 


Grade Marking; Code Reports; Complaints 


The report of the bureau of grades, covering 
the grade-marking under the code, was pre- 
sented by Al Klass, of Oconto. The report in- 
dicated that it is necessary to make a slight 
change in the brand previously adopted. He de- 
scribed the requirements of the code and said 
the effective date for grade-marking has not 
yet been determined. 

There was a brief discussion of cost account- 
ing plans, special emphasis being laid upon the 
desirability of securing a greater percentage 
of reports from small operators. The plan will 
be to have two cost forms, one for the large 
mills and the other for the small ones. 

Following a report on rules and regulations 
for the establishment of a Divisional committee 
on trade complaints, and a regional committee 
on labor complaints, Ralph Hines, Chicago; 
Zeno Nelson, Grand Rapids, Mich.; and Frank 


Carter, Menomonie, Wis., were named as a 
trade complaints committee. 
For nominations of the Northern Hemlock 


Division and the Northern Hardwood Subdivi- 
sion for members of the labor complaints com- 
mittee, the following names will be submitted 
to the Code Authority: R. G. Flanders, Oconto, 
Wis.; William Bonifas, Escanaba, Mich.; Paul 
Bushong, Gladstone, Mich.; G. H. Houghton, 
Goodman, Wis.; J. A. Morner, Park Falls, 
Wis.; and C. C. Hobbs, Medford, Wis. 

The report of the committee on trade promo- 
tion, presented by W. B. Earle, Hermansville, 
Mich, recommended printing 10,000 copies of a 
revised issue of the Birch Book; the desirability 
of publicity material stressing the non-odor 
value of basswood for cheese and butter con- 
tainers; the desirability of special publications 
outlining the qualities of northern ash and elm; 
and that the persons in charge of the finishes on 


northern woods in the World’s Fair Lumber 
Industry House be advised of the finishes pre- 
ferred. Mr. Earle said that in lower Michigan 
birch is being quoted by woodworkers at a 
higher price than oak, poplar and red gum. In 
Milwaukee the price of birch trim is less than 
for these woods. 

An assessment of 10 cents per thousand for 
trade extension work in northern hardwoods, 
and employment of three field men instead of 
one, were recommended. 

Traffic Manager F. M. Ducker, reporting 
for the bureau of transportation, discussed in 
particular the status of the present West 
Coast application for a rate reduction to east- 
ern points through the establishment of a flat 
rate in eastern territory. 

Establishing Michigan-Wisconsin Prices 


Report of the minimum price committee cov- 
ering the recommended plan for establishing 
minimum prices on northern pine in Wisconsin 
and Michigan was read by Secretary Swan. 
It was indicated that if Duluth rates are to be 
used as required by the report, there should be 
made immediately available a tabulation of the 


current rates to at least 500 representative 
points. Mr. Ducker said the association has 
15,000 rates recorded from Wausau. Mr. Coy 


said that such rates would be prepared based 
on Duluth, covering several hundred points. 

lollowing a discussion by O. T. Swan of the 
amendment providing for a railroad cross tie 
division, the meeting voted approval of the 
nomination of M. P. McCullough, Schofield, 
Wis., and John C. Campbell, ir., Duluth, Minn., 
as candidates for the subdivisional tie commit- 
tee, and endorsed plans for the election. 

A motion was adopted to amend the bylaws 
to authorize the establishment of a bureau of 
legislation for Wisconsin, and a similar bureau 
for Michigan. This automatically makes Paul 
Bushong, chairman of the bureau of legislation 
for Michigan, a member of the board of direc- 
tors of the association. 


Alabama Dealers Open Annual 


Nore: A report of the remaining sessions 
of this convention will appear in the May 
26 issue of the AmMerican LUMBERMAN.— 
Eprror. 





MontcoMery, ALA., May 8.—With a large 


attendance, a history-making session of the 
Alabama Retail Lumber & Builders’ Supply 
Association and the Retail Code Authority 


organization, composed of the same _ officials, 
got under way this morning. 

Following an invocation and address of 
welcome by W. M. Gunter, “Montgomery’s 
perpetual mayor,” President C. H. Cowan 
presented a report of his handling of affairs 
of the State organization for the past three 
years. For months his time was divided be- 
tween work in Washington, helping to frame 
the Retail Lumber Code, and work in Alabama, 
helping to iron out the kinks in the State code 
organizations and get them to working 
smoothly. With the employment of the pres- 
ent secretary-manager, Mr. Cowan has been 
able to continue association efforts, and re- 
ported the alignment of every section of the 
State in the present working organization. 
Noting the requirement of NRA that asso- 
ciation work be divorced from the operation 
of the retail code, Mr. Cowan introduced 
Joseph G. Rowell, executive secretary of 
the State Code Authority and secretary-man- 
ager of the association. 

Among other things, Mr. Rowell reported 
the distribution of Code information, bulletins, 
price lists etc. totaling 193,500 sheets of mimeo- 
graphed matter, and that his organization had 
endeavored to keep the retailers in Alabama 
well informed. 

O. O. Axley, 


staff representative of the 


May 12, 193) 


Secretary Swan explained various actiyit. 
under the code and as an association, and tol 
how the various association services could by. 
used by the members to their advantage. i. 
presented charts showing the seasonal prod. 
tion and shipments of hardwoods and hemlock, 

W. A. Holt, Oconto, Wis., discussed the Wis 
consin Unemployment Insurance Act. He i 
the committee preferred the UBA plan, but tha: 
each person should study that plan as a base for 
what might be worked out rather than to adoy 
it without change. He thought there need } 
no great hurry to file a plan with the commis. 
sion, but said there are advantages in filing ; 
plan under the 5-year contract within a reason. 


able time. 
Code Fees Authorized 


At a subsequent meeting of the associatio, 
as administrative agency for the Lumber Cog, 
Authority, assessments of code fees were ay. 
thorized as follows: 


3ased upon shipments, including lumbe 
used for remanufacture: for hardwood lun. 
ber, 17 cents per thousand feet; softwood 
lumber, 9 cents; for hardwood lath and hard. 
wood logs, 6 cents per thousand feet, log 
scale or lumber equivalent. 

For Lumber Code Authority assessments 
2 cents per thousand feet on hardwood and 
softwood lumber shipments and 2 cents per 
thousand feet, log scale, or lumber equiva. 
lent, for lath, shingles and logs. 

For compliance administration, subject t 
correction for shipments after April: 2 cents 


per thousand for hardwood and_ softwood 
lumber: 1 cent per thousand for lath 
shingles and logs. 

Total code fees, subject to above modif- 
cation beginning April 1: hardwood lumber 


21 cents; softwood lumber, 13 cents; lath 
shingles, logs, 9 cents per thousand feet. 


Fees covering association dues were fixed 2 
5 cents per thousand feet on hardwood lumber 
shipments, including sawn ties; and 3 cents per 
thousand feet on softwood lumber shipments 
including sawn ties. All lumber used by the 
manufacturer or producer thereof for remanv- 
facture into commercial products is to be con- 
sidered as lumber shipped and subject to the 
same association dues. 


Southern Pine Association, brought a message 
from that organization, calling upon Alabam 
dealers, and manufacturers as well, to ge 
squarely behind the Code in every respect 
Through his contact as a former southern pine 
manufacturer and now as an operator of fou 
retail yards in Arkansas, Mr. Axley said he 
had found the majority of mills now under 
S.P.A. authority, and satisfied with operation 
under the Code, with only a small percentage 
complaining about any injustice. a 

After consideration of the new constitution 
and by-laws recommended by the executive 
committee, upon motion these were unair 
mously approved. 

President Cowan then appointed the follow: 
ing committees, who will report at the second 
day’s session: 

NoMINATIONS—W. Tunornton Estes, chairman 
W. M. Richardson; J. E. Patterson; E. B 
Merrill; W. H. Ross. 





LABOR, WAGES AND Hovurs—J. M. Gorrie 
chairman; Albert Holman; A. W. Dilworth; 
R. L. Parsons; Fred J. Crampton. 

Far TRADE Practices—E. H. Longshore 
chairman: R. O. Brownlee; D. L. Whetstone 
Allen K. Wood; J. A. Pilgren. 

RESOLUTIONS—W. M. Richardson, chairman 
Frank Horton; O. H. Barnard; C. C. Hume; 
J. Mercer Barnett. 

TO REVIEW AUDITOR’S REPORT ON FINANCIAL 


CONDITION—T. L. Bear, chairman; A. L. Dish- 
man; ©. J. Staub. 

To WELCOME NEW MEMBERS—E. Bridger’ 
chairman: Mrs. Welborn B. Smith; Joseph & 
Rowell; C. Ellis; Frank Goddard. = 

TERMS AND CONDITIONS OF SALE—B. L. Noojit 
chairman; W. M. Milling; C. H. Grayson; Max 
Laycock; E. H. Marshall. 

DisTRIBUTION—C. H. Sims, chairman; H. Cur 
jel; W. L. Long; W. M. Richards; T. L. Bear. 
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Drake Hotel, beginning June 11 and continuing 
through June 13. Lumber Code Authority will 
meet in Chicago June 11 and will adjourn later 
to resume its deliberations in Washington. 





Planning for Big Convention 


New York City, May 7.—Because of the 
many vitally important questions that are to 
come up for discussion on that occasion, it is 
expected that the annual convention of the 
National-American Wholesale Lumber Associa- 
tion in Washington, May 23 and 24, will be 
ne of the most largely attended gatherings in 
the history of that body. Secretary Schupner 
has made arrangements for round-trip tickets at 
fare and one-third from points in the United 
States and Canada on the identification plan for 
those attending. Tickets will be on sale in east- 
ern States and eastern Canada from May 18 to 
4; western States and western Canada from 
May 9 to 22—with final return limit from all 
sections thirty days. Return portions of tickets 
must be validated at Washington. It is ex- 
pected that most of the time of the convention, 
outside of routine matters, will be devoted to 
discussions of problems arising under the Lum- 
ber Code. A subject of particular interest will 
be the proposal submitted by the National Re- 
covery Administration, substituting a new sec- 
tion now before the administrator for final 
approval, for that in Schedule “B” covering the 
wholesale trade. 


Find Roofer Business Improving 


CoLumeus, Ga., May 7%.—More optimism 
than has been manifested in many months 
marked the meeting of the Roofer Manufac- 
turers’ Association held at the Ralston Hotel 
here Tuesday, May 1. Belief was expressed by 
many of the lumbermen and others attending 
rom Georgia and Alabama that the business 
outlook for the industry is really improving. 
The members expressed, by resolution, their 
approval of the action taken recently by the 
board of review of the Lumber Code Authority 
i restoring the differential of $2 per thousand. 
The differential had been cancelled by action 
ot the Southern Pine Division. The differential 
Was originally granted to small mills because 
they did not have the sales facilities and other 
advantages of the larger plants. The board of 
review, of which H. Dixon Smith is a member, 
recently restored the differential. J. Hallman 
ell, of Richland, president, presided. The 
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What the Associations Are 
Planning and Doing 


members lunched at the Ralston on concluding 
their business session in the afternoon. 

Before adjourning it was announced that the 
next meeting of the association will be held 
here on June 12. 





Arkansans Arrange Convention 


LittLe Rock, Ark., May 7.—L. P. Biggs, 
secretary of the Arkansas Association of Lum- 
ber Dealers, has practically completed arrange- 
ments for the annual convention and Code 
meeting of that organization, to be held at the 
Hotel Marion, this city, on May 15 and 16. It 
is expected that the meeting will be very largely 
devoted to a discussion of matters connected 
with the Lumber Code. E. E. Woods, Code ad- 
ministrator for the Southwestern Lumbermen’s 
Association, of Kansas City, will be present 
and will address the convention. Other speakers 
will be supplied by the Southern Pine Asso- 
ciation, the Hardwood Manufacturer’s Institute 
and the builders’ supply industry. Annual re- 
ports will be heard, and officers for the new 
year will be elected. 





Announce Date of Cypress Annual 


JACKSONVILLE, Fia., May 7.—E. M. True, 
secretary of the Southern Cypress Manufac- 
turers’ Association, has announced that the 
twenty-ninth annual meeting of that organiza- 
tion will be held at the Hotel Mayflower, in 
Jacksonville, on Wednesday, May 16, begin- 
ning at 10 am. This meeting will be preceded 
on May 15 by meetings of the Committee on 
Grades and Specifications, the newly formed 
Trade Practice Complaints Committee and the 
Control Committee. This being the annual 
meeting, there will be an election of officers 
and annual reports from the various officers 
and committees will be heard. 





Set Dates for Merdweed Annual 


At a meeting held on May 4, the executive 
committee of the National Hardwood Lumber 
Association selected Cincinnati, Ohio, as the 
place for the 1934 convention, to be held on 
Sept. 27 and 28, at the Netherland Plaza Hotel. 
Secretary L. S. Beale says that the association 
is making plans for one of the most interesting 
programs of the many successful conventions it 
has held during the thirty-seven years of its 
existence. The interest shown by the members 
in that vicinity in having the thirty-seventh an- 
nual convention held in their city this year and 
the fact that Cincinnati is approximately the 
geographical center of the association member- 
ship were factors in the decision of the directors 
to hold this year’s convention in Cincinnati. De- 
tails of the program are under consideration and 
will be announced later. 





Ontario Branch Finds Business 
Making Gains 


Toronto, Ont., May 7.—The Muskoka, Parry 
Sound and Simcoe branch of the Ontario Re- 
tail Lumber Dealers’ Association held its open- 
ing meeting for the year at Orillia on May 1. 
A. R. Shier, Bracebridge, chairman of the as- 
sociation, presided, and the attendance repre- 
sented most of the important centers in the dis- 
trict. The chairman made a brief address in 
opening the meeting, stating that the associa- 
tion, which was organized a year ago, had been 
of much benefit to him in his business. He felt 
that other dealers 


sure would say the same 
thing. 
Horace Boultbee, secretary-manager of the 


Ontario association, outlined its activities dur- 
ing the past few months, telling chiefly of its 
work in connection with the Natural Products 
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|. STEPHENSON 
COMPANY 


WELLS, MICHIGAN 


“IDEAL” MAPLE, BIRCH, 
and BEECH FLOORING 


Kiln Dried Hardwood Dimension 

White Pine and Spruce Lumber 

Hemlock and Tamarack Lumber 
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Marketing Act, and in connection with the 
“mass buying” problem now being investigated 
at Ottawa. He also told of a particular case in 
which the association had recently been able to 
save one of its members from entering into a 
contract which would have involved a heavy 
loss. 

F. Albany Rowlatt, manager of the White 
Pine Bureau, Toronto, gave an encouraging re- 
port of increased shipments by white pine manu- 
facturers. 

G. B. Van Blaricom, editor of the Canada 
Lumberman, Toronto, gave an address on busi- 
ness conditions and association work. 


Another meeting will be held in about a 
month, and there is a proposal that it should 
be held on board one of the Muskoka Naviga- 
tion Co’s steamers during a round trip of the 
Muskoka Lakes. 


News Flashes From the South 


Maryville, TenN.—The State Park and 
Forestry Commission has filed a condemnation 
suit to acquire 24,405 acres from the Morton 
Butler interests here, for the Great Smoky Na- 
tional Park. It is the last remaining tract of 
timber on the Tennessee side of the park. Roy 
Beeler, States attorney-general, announced no 
more suits would be filed, since funds were 
unavailable to pay judgments. There are, how- 
ever, 32 other small unpurchased timber tracts 
totaling 3,149 acres, which it is hoped to annex 
later on without suit. Assurance has been re- 
ceived that the Federal Government will pass 
the award for the Morton tract. 


NASHVILLE, TENN.—Shelby Lumber Co., lo- 
cated at the foot of Shelby Avenue, has begun 
construction of a new building for dressed lum- 
ber and building material. The shed will be 
50x150 feet, facing South 2nd Street, at which 
place the new offices will be located. It is also 
planning to add to the planing mill facilities, 
according to M. J. Schlosser, president of the 
company. 


Jonessporo, Ga.—Jonesboro Lumber Co. is 
the name of a new retail yard opened at the 
Turnipseed Building by J. H. Fincher and 
J. P. Porter. A complete line of building mate- 
rials and rough and dressed lumber will be 
carried. 


Watton, Ky.—J. Clifton Mayhugh, of Wal- 
ton, has opened a retail yard at Nicholson, Ken- 
ton County, where he will handle rough and 
dressed lumber, paints and other building ma- 
terial. 


KNOXVILLE, TENN.—Eight members of the 
senior class at the New York State College of 
Forestry, who are specializing in forest utiliza- 
tion, will be in Knoxville and Kingsport on 
May 18 and 19 to inspect operations of the 
Tennessee-Eastman Corporation, and the Mead 
Fibre Corporation. The students are driving 
from Syracuse, and are accompanied by Prof. 
Nelson C. Brown, head of the department of 
forest utilization at the college. This is part 
of the itinerary of this annual trip which will 
cover a period of some months, during which 
time inspections and visits will be made to many 
of the large logging and lumber manufacturing 
operations in the South. 


Marietta, Ga.—J. W. Tumlin, of the Tum- 
lin Lumber Co., Clermont, Ga., has started 
construction of lumber and building material 
sheds here, where his son, J. S. Tumlin, will 
operate a retail yard. A planing mill will also 
be installed. J. S. Tumlin was formerly in the 
retail lumber business at College Park and 
Hopeville, Ga. 


LoutsviLLte, Ky.—The Camp Knox Lumber 
Co. of this city, originally formed to dispose of 
used lumber taken from former army buildings 
wrecked at Camp Knox after the war, has since 
become an active retailer of lumber, sash, door, 
millwork etc. This company has also been one 


May 12, 193) 
Red Letter Day in Sioux City 


Sioux City, Iowa, May 7.—Lumbermen 
Sioux City territory have been advised tha: 
Thursday, May 24, will be a red letter dy 
and every lumberman in the territory js ey 
pected to be in Sioux City on that day for the 
annual get-together of the Tri-State Lumber. 
men’s Club, with headquarters at the We 
Hotel. There will be luncheon and dinner with 
snappy programs, with important messages from 
speakers who are prominent leaders in the jp, 
dustry. George Avery, president of the cy) 
Says: 

With the many new complex problems cop. 
fronting the lumberman today—the Codes 
governmental regulations, sales tax ete 
feel certain that no alert lumberman car 
afford to stay away from this importay 
business session, 


of the more active and consistent advertisers of 
lumber at retail in Louisville. One of its most 
recent advertisements features a 10x16 foot 
garage, including carpenter labor, 2 ply roofing 
No. 2 southern pine framing, No. 3 drop siding 
all hasps, door hinges, nails, and round cedar 
posts set in the ground—all for $53.75, but in- 
cluding no grading, concrete work or paint. 


HayNESVILLE, La.—Charles Tarvin, of the 
Haynesville Lumber Co., has leased the build- 
ings of the Burns Specialty Co., where he will 
operate a planing mill and retail yard. 


Atcoa, TENN.—Plans are under way for the 
early construction of a circular sawmill here 
by Bond-Wolf Co., purchasers of the Babcock 
Land & Lumber Co.’s plant. The remilling 
plant is in operation, and twenty new men haye 
been added to the payroll. 


KNOXVILLE, TENN.—The Chancery Court re- 
ceivership of the Quality Lumber Co. has been 
lifted and control returned to the owners, ac- 
cording to President Fred H. Williams. Mr. 
Williams was receiver when the company was 
under court control. The business will continue 
under its former charter and officers. The plant, 
located at 800 Hannah Avenue, deals in lumber, 
millwork and building material, and was for- 
merly known as the Shepard-Huffaker Co. 


Covincton, TENN.—T. S. Galloway, for the 
past six months head of the Government re- 
employment service here, is now connected with 
the Chicago Mill & Lumber Co.’s plant at 
Tallulah, La. 

Tenn.—The 


DRESDEN, new sawmill now 
under construction by John Vowell & Sons, will 
be in operation about May 15. The mill is lo- 
cated at Latham, and will be in charge of 
Albert Maxey. 


Louisvitte, Ky.—Consider H. Willett (Inc.), 
Louisville, capital $100,000, has been formed by 
C. H. Willett and W. W. Wales, president and 
vice president, respectively. Mr. Willett, who 
for 20 years has been an official of the W. R 
Willett Lumber Co., stated that the new com- 
pany was taking over the dimension stock pro- 
ducing end of the W. R. Willett Lumber Co. 
business, operating in a part of the former 
North Vernon Lumber Co. plant, in which the 
business has been operated some years. Con- 
tracts will be placed at once for rebuilding five 
dry kilns, burned a couple of years ago. The 
new kilns will have capacity of 40,000 feet each. 
The W. R. Willett Lumber Co. will continue in 
the wholesale and yarding business, but is drop- 
ping out of the manufacturing business. 
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Forpyce, ArK.—Additional storage space for 
lumber is being provided at the Fordyce Lum- 
ber Co. plant by the building of a large shed 
400 x 20 feet. The new sheds are to be used m 
storing wolmanized lumber as it comes from 
the liquid bath in the huge tank. They will 


have a storage capacity of 750,000 feet. 
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Move and Change 


Perhaps this summer here 
Will be my last; 

The hill is nearly clear, 
The vale long past. 

I soon must seek new hills 
And other vales, 

New timber for new mills 
Upon new trails. 


Some day I’ll pack my load 
And leave the shack, 


The last time walk the road, 
And not come back. 

I’ll find another place, 
Another crew, 

Where ev’ry voice and face 
And tree are new. 


A funny trade this trade 
Of falling trees, 

The trails that I have made 
But memories ; 

Yet this much I can say 


With honest heart: 
That I put in a day, 
And did my part. 


And what is life but this, 
But move and change? 
A camp, a friend, a kiss, 
Then something strange. 
A little we abide, 
And then we go, 
And think that we decide, 
Who never know. 





We See b' the Papers 


Campaign promises are the courtship of poli- 
tics. 

Criminal juries seem to be frequently dead- 
locked, but seldom criminals. 

As far as Mr. Mellon is concerned, the 1932 
campaign seems to be still on. 

Dillinger is rumored to be at sea. So, it is 
rumored, are the fellows who are looking for 
him, 

If you want to know what is the matter with 
America, you might note that John Dillinger 
was loudly applauded when his picture was 
shown in a Chicago theater. 

“These taxes,” says a newspaper dispatch, 
“will be levied on those who derive their in- 
come from dividends.” So a lot more of us are 
to be exempt. 

What a lot of fellows would like to do is to 
prosecute their business, and not have somebody 
else always trying to do it. 

The attempts of Congress to “protect the in- 
vestor” remind us of the kind-hearted elephant 
that sat down on the nest to hatch the birdies. 

Mr. Hoover promised us two cars in every 
garage, and what we got was two families in 
every house. 

“Movie Leaders Claim A. T. & T. Rules In- 
dustry.” The pictures we get is proof enough 
that it doesn’t. 

_ We wish to heaven it did. What Walter Gif- 
ford would to to the bunch of lowbrows now 
running the movies! 

Mr. Hoover is going to help “rebuild the Re- 
publican party.” But we bet he gets no loan 
irom the PWA. 

_ Just when educators have decided that teach- 
ing children the alphabet is useless, along comes 
our alphabetical government. 


Attorney General Cummings has 
decided which nations’ credit is no 
good for further loans. Hitherto 
we have run the government like 
a retail lumber yard. 


In the New York schools chil- 
dren are to be taught how to fight 
mosquitoes. But it is the big bugs 
they ought to be after. 


The Government is going to 
crack down on a certain chain 
store concern for sending mailable 
matter by private express in com- 
Petition with the Government 
postal service. Of course, if the 
Government had gone into the 
chain store business, that would 
have been quite all right. 


This may be a war, but no war 
Was ever won by marching awhile 


— right, and then awhile to the 
eft. 


We have a pup that experiments 
with eating all sorts of things, and 


every time we clean up a mess we 
think about posterity. 


Between Trains 


Wausau, Wis.—They call him “John” up here, 
we used to call him “Jack” in Chicago; anyway, 
he is now J. L. Barchard, of Milwaukee, in the 
box business, of course, and re-elected today 
president of the Wisconsin State Chamber of 
Commerce. Jack delegated to us the duty of 
breaking the news to Mrs. Barchard that he 
had been re-elected president, which we did by 
reminding her that it proved he was a better 
man than Hoover. The cause of our coming 
up here, of course, was Jack, and the occa- 
sion a luncheon given to the farm leaders of 
the State by the State Chamber—not a bad idea. 


Maptson, Wis.—Seemed like every business 
man in Madison was out tonight; at least the 
price of the dinner. Anyway, we took the de- 
pression and threw it down the elevator shaft: 
which is much better than our former habit of 
letting the depression throw us down the shaft 
aforesaid. 


Uniontown, Pa.—The Chamber of Com- 
merce had its annual dinner tonight, even though 
the coal business is bad. After all bad business 
ought to make good business men. Men are not 
yet making as much money as they used to, 
but they are making more money on the money 
they use. Speaking of the country at large, 
the deadwood has been pretty well weeded from 
the payroll, advertising improved, merchandis- 
ing methods remodeled, and we are all set for 
the New Deal and the new day. As far as the 
retail business is concerned, what we need isn’t 
so much a new kind of deal as a new kind of 
dealer. 

Among those present was O. C. Cluss, the 
w. k. lumberman, and don’t any punster dare 
to write in and say that he is probably a Scots- 
man; because he isn’t. 


The Northborn 


I was born of a breed of which giants are born, 

In the dark of the woods in the dusk of the morn, 

Of a daughter of God without blemish or blame, 
With the help of her faith, and the women who came. 
I was born of a sire who had little of gold, 

But an arm for an ax and a breast for the cold, 

Yet the trail that he made showed a people the way, 
And the fields that he cleared are the cities today. 


I was born in a land that was made for the strong, 
Where the summers are chill and the winters are long, 
Where we build of the tree and the wealth of the soil, 
Where the honor we wear is the honor of toil. 

I was born in a world that knows little of walls, 

Where the waters are swift, where the whip-poor-will calls, 
Where as far as we hear and as far as we see 

God has given us all, in a land of the free. 


I was born in a place where the evergreen grows, 

That is green in the sun and is green in the snows, 
Where a vale is a church and a pine is a spire, 

Where the winds are a voice and the woods are a choir. 
I was born in a land that believes in a God 

Who is heard in the gale and is seen in the sod, 

One who walks by his side when a mortal goes forth 
To the wild, to the world. I was born in the North. 
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Export and Import Trading Affected by 


British Columbia Reports Big 
Gain in Exports 


Vancouver, B. C., May 5.—British Colum- 
bia’s empire lumber trade is definitely headed 
for a record year. In the first three months the 
province did more lumber business with the 
United Kingdom than in the full twelve months 
of any previous year except 1933, and has al- 
ready reached nearly half the 1933 total. Ship- 
ments to Great Britain jumped by close to 100,- 
000,000 feet, or nearly 400 percent over the same 
period last year. Exports to Australia advanced 
almost 30 percent over 1933. At the same time 
the province more than doubled its foreign ex- 
port business, and multiplied shipments to east- 
ern Canada fourfold in the same period, as 
compared with last year. The figures give for- 
eign exports as 222,917,416 feet, against 104,- 
179,000 feet in 1933; to eastern Canada 3,850,000 
feet, against 915,000 feet—and what is left of 
the trade with the United States declined from 
271,000 feet to 193,000 feet. 

The three main markets which recorded gra- 
tifying increases are: 


1933 1934 
UW. Th. cccccesccncccocens 26,521,000 125,342,479 
PX ee 26,239,000 34,550,000 
CHING .cccccscccccccces 25,140,000 37,587,000 


Washington and Oregon shipped only 11,000,- 
000 feet to Britain, and 1,000,000 feet to the 
Antipodes. 

Striking evidence of the improvement in the 
market for B. C. lumber, and of the confidence 
of the industry, is contained in the remarkable 
increase in timber sales. Number of sales for 
the first three months increased 50 percent over 
last year; value of the timber sold increased 
100 percent.. Despite the loggers’ strike, the 
falling off in the Government scale of logs dur- 
ing the first three months of the year has been 
comparatively slight, and it is still double what 
it was for the first quarter of 1933. 


Maritime Exports Also Expand 


MonTREAL, Que., May 7.—Increased demand 
for Nova Scotia lumber in Great Britain con- 
tributed largely to increasd shipments out of 
the Province this spring, shippers report. Not 
only was there a greater market, they said, but 
prices were better than last year’s. Millions of 
feet of lumber have been shipped already 
through Halifax, N. S., and the eastward move- 
ment is expected to continue undiminished 
through the summer months. An _ exporter, 
who shipped only 500,000 feet last year, said his 
shipments this year would be between 12,000,- 
000 and 15,000,000. 





Foreign Market 


Wasuincton, D. C., May 7.—Under the 
heading “Substitution for American Woods 
Threatens Our Foreign Markets’, Axel H. Ox- 
holm, in the May 1 issue of the Bulletin “World 
Lumber Press Information”, comments on a 
situation that should be of vital interest to 
every American lumber exporter. In this ar- 
ticle, Mr. Oxholm says: 

With few exceptions, the nomenclature ap- 
plying to American woods abroad is well de- 
fined and clear. Nevertheless attempts are 
being made at present to substitute inferior 
foreign species resembling certain American 
woods in appearance. A recent case was 
brought to the attention of the Forest Prod- 
ucts Division, where a large contract calling 
for ‘pino tea’ (pitch pine) was placed with 
a European exporter. There is no pitch pine 
grown in Europe, and the European substi- 
tute was inferior both in regard to strength 
and lasting properties. In this instance the 
European species was not grade or species 
marked. American pitch pine shippers seldom 


mark their supplies for export, and this 
negligence therefore encouraged substitu- 
tions. This example clearly indicates the 


wisdom of grade marking lumber for export. 

The shippers of unmarked American lum- 
ber eventually pay for this failure to pro- 
tect their interests and those of their foreign 
customers. They also encourage substitu- 
tions and grade manipulations. No first class 
agents or importers in foreign countries ever 
objected to the grade marking practice—as a 
matter of fact they welcome it as a means of 
eliminating unscrupulous practices on the 
part of chislers. 


Build Big Vancouver Island Mill 
for Export Trade 


Vancouver, B. C., May 5.—Construction is 
to be started immediately on a new sawmill on 
Port Alberni waterfront, Vancouver Island, by 
the Bloedel, Stewart & Welch interests. The 
new mill is to be one of the largest in the Prov- 
ince, with a production capacity on a two-shift 
basis of 100 to 120 million feet per year, and 
will employ 400 men when running to capacity. 
It is expected that six to nine months’ time will 
be required to complete the mill. Construction 
of a logging camp and boom grounds, right of 
way etc. will proceed at once on the company’s 
timber holdings ten miles down the canal from 
Port Alberni. It is expected that active log- 
ging will begin in September, with an ample 
supply of logs placed in the water before the 
mill is ready to begin operation. While no 
announcement to that effect has been made, it is 
believed that the building of this plant is the 
result of the tariff, which practically shut Brit- 
ish Columbian lumber out of the United States; 
and the British preferential tariff, which has 
deprived American mills of much of their ex- 
port business. 





Sharp Rise in British Imports of 


American Plywood 


Wasuinecton, D. C., May 9.—A notable ex- 

pansion in British imports of American plywood 
occurred during the first quarter of the current 
year, according to a report to the Commerce 
Department from Trade Commissioner James 
Somerville, jr., London. 
_ Receipts of plywood from the United States 
in that period totaled 452,456 cubic feet, a 
figure six times that recorded in the first quar- 
ter of 1933. Imports from the United States 
in the 1934 period represented 17 percent of 
total plywood imports into the United Kingdom, 
compared with 4 percent for each of the two 
preceding years. 

Aggregate imports of plywood into the 
United Kingdom during the first quarter of 
1934 amounted to 2,627,000 cubic feet, a 39 per- 
cent increase as compared with the 1933 period. 
As has been the case for several years, Russia 
and Finland continued to be the leading sup- 
pliers, but Finland regained the premier position 
which Russia secured during the latter part of 
1932 and 1933. 

While, owing to the growing appreciation of 
American plywood in the British market, there 
1s some increased demand, the report states that 
it is probable that the sharp rise in British im- 
ports was the result of speculative buying. 


Italy Increases Lumber Tariffs 


Wasuincton, D. C., May 7.—Imports of 
lumber and wood products into Italy were made 
subject to substantial increases in duty by a 
decree effective April 23, according to a cable- 
gram received in the Department of Commerce 
from Commercial Attache Charles A. Liven- 
good, Rome. The new general duties on the 
principal items of interest to American trade 
are as follows, in lire per 100 kilos (former 
rates, where clear, given in parenthesis) : 

Common lumber, rough, beech and chestnut 
3.00 (free); other 2.25 (free); squared, beech 
and chestnut, 8.00; other 6.00; split or sawn 


beech and chestnut 12.00; other, 9.00; pox 
shooks 25.00; fine lumber, rough or Squared 
6.00 (free); split or sawn 16.00. The adgj. 
tional duty of 15 percent ad valorem, which 
was formerly applicable on a few of the 
above-mentioned items, has apparently been 
removed from the entire above group by the 
present decree. 

Plywood, 96.00 (formerly 33.00 to 38.50, ac. 
cording to thickness). Staves for barrels, 
oars, poles and posts, rough, 11.00; further 
worked 13.00; treated with preservatives 15,99 
(formerly duty-free except posts and poles 
treated with preservatives, on which the duty 


was 3.65). Boards and squares for flooring 
veneered, 75.00 (58.70); other, glued 60,05 
(44.00). The 15 percent ad valorem addi- 


tional duty remains in effect on these items, 





Should Help Lumber Compete 
Abroad 


SEATTLE, Wasu., April 7.—Discussion at 
Washington regarding reciprocal trade agree- 
ments with foreign nations, particularly empha- 
sizing agricultural products, seems to indicate 
that unless lumbermen themselves have some- 
thing to say about their product it may not be 
given consideration. L. E. Force, manager of 
the Douglas Fir Exploitation & Export Co, 
Seattle, is urging lumbermen and others to make 
an effort to bring lumber into the picture. Mr. 
Force says: 

The Administration at Washington is out- 
lining a foreign trade policy as well as con- 
sidering a tariff bargaining program. No 
doubt trade agreements will be entered into 
with some of the foreign countries to which 
our lumber is being exported. Reciprocal 
tariff arrangements may be made between 
countries where our lumber does not go, but 
lumber should be considered even in these 
negotiations. 

As to how reciprocal agreements affect our 
export lumber trade, note that in 1928, of 
the total exports from the Pacific Northwest, 
British Columbia shipped only 5.9 percent to 
preferential markets. Its proportion in- 
creased as a result of the preference between 
the units of the British Commonwealth of 
Nations, until in 1933 British Columbia 
shipped to preferential markets 33.2 percent 
of the total exports from the Pacific North- 
west; that is, of the total from British Co- 
lumbia, Washington and Oregon. 

To further illustrate the trend of export 
business, please note the shipments of sawn 
lumber to Australia from the U.S.A. and 
Canada during the last six years: 


Australia purchased (in 


thousands feet) From From 
During U.S.A. Canada 
See ee 181,956 20,843 
a areca aan hg de 224,632 41,493 
I esha 4 cocks col at gh espe ae aol alanine 81,903 33,076 
IE font ar aes kati ee ee 26,723 50,803 
I ak aad ar ace wil arte te deca 10,986 125,551 
Se er 6,913 123,733 


This shows the extent to which American 
lumber manufacturers shared in Australia 
business prior to the preferential tariff 
granted Canada, and the extent to which 
trade dropped off after its passage. ; 

The preferential tariff on Douglas fir which 
Canada enjoys from Australia at present 1s 
approximately $5 per thousand feet board 
measure on the current rate of exchange. 
This makes it impossible for American lum- 
ber manufacturers to compete in that mar- 
ket. 

It would seem, with the markets for Aus- 
tralian goods in the United States, that it 
would be decidedly to Australian interest to 
work on a more favorable basis with the 
United States, and take lumber into consider- 
ation in such negotiations. 

Lumber should be entitled to some sup- 
port and assistance in the pending trade 
agreements. The industry should bring this 


to the attention of the Department of Com- 
merce and the State Department. 

The AMERICAN LUMBERMAN is in hearty ac- 
cord with the above views expressed by Mr. 
Certainly the lumber industry should 


Force. 
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AMERICAN LUMBERMAN 


Important Developments 


be alive to the necessity of regaining any of its 
jost markets. For perhaps half a century the 
United States enjoyed a healthy lumber trade 
with Australia. American lumber manufactur- 
ers had served Australian customers with mu- 
tual satisfaction over a long period of years. 
If the much talked of reciprocal trade arrange- 
ments are made between the United States and 
foreign countries, the lumber industry should 
be given consideration, but if that is to be done 
it is up to the lumber industry to speak up for 
itself. No one else can be expected to do it. 





Log Imports May Hurt Lumber 
Tariff Preference 


Vancouver, B. C., May 5.—British Colum- 
bia lumbermen have forwarded protests to the 
Provincial prime minister, Hon. T. D. Pat- 
tullo, who is at Ottawa conferring with the 
Dominion Government, pointing out that the 
sawmills of the Province will be forced to 
close down if the Dominion trade department 
persists in its objection to the importation of 
United States logs. The department has warned 
jumbermen that Canada can not expect to en- 
joy British lumber preference if it makes its 
lumber from logs imported from a foreign 
country. In reply, lumbermen state that, on 
account of the loggers’ strike, they cannot get 
sufficient log supplies in British Columbia. 
They are asking Premier Pattullo to seek to 
avoid a ban on United States importations 
until the British Columbia logging situation 
adjusts itself. The premier has the whole 
question under advisement, and plans to confer 
with Dominion authorities at Ottawa. 


British Consider Increased Tariff 


on Doors 


WasuincTon, D. C., May 9.—The United 
Kingdom Import Duties Advisory Committee 
is considering an application for an increased 
duty on imported doors, 6 feet or more in 
height and 2 feet or more in width, now 
dutiable at 20 per cent ad valorem, or 2 shill- 
ings each, whichever duty is greater, accord- 
ing to a cablegram received in the Department 
of Commerce from Commercial Attache Lynn 
W. Meekins, London. The existing duties ap- 
ply on shipments from countries outside the 
British Empire, imports from Empire sources 
(except the Irish Free State) being admitted 
duty-free. 


British Columbia Shingles 
Selling Better 


Since the advent of spring in the eastern and 
central United States, the red cedar shingle 
mills of British Columbia have been receiving 
a few more orders. The question of shingle 
imports into the United States is under survey 
by the U. S. Tariff Commission. Practically 
all mills have been working on a curtailed pro- 
gram since last August, in collaboration with 
the shingle mills in Washington and Oregon. 
Considerably higher wages, predicated largely 
on the lessened operating time, have been paid 
on both sides of the line. The Canadian market 
has been absorbing a fair quantity of shingles 
this spring, but prices have been discouragingly 
low, and operators, with the sanction of labor 
unions, have found it necessary to pay a lower 
scale of wages for shingles consumed in Canada. 





Refuses to Prevent Commissions to 


Direct Buyers Abroad 


[Special telegram to AMERICAN LUMBERMAN] 


MEMPHIS, TENN., May 9.—The directors of 
the Hardwood Manufacturers’ Institute last 
night denied the request of the British delega- 
tion in Memphis, representing the Timber Trade 
Federation of the United Kingdom, for an 
amendment to the Code to stop the allowance 
of del credere brokers’ commissions to direct 
buyers. The ruling came after heated argu- 
ments presented by both the brokers’ committee 
and the direct buyers. A. F. McFarlane was the 
spokesman for the brokers, and Fred Hooten, 
spokesman for the direct buyers. 

_The Institute directors, however, said that if 
similar rules could be adopted by the Timber 
Trade Federation on all hardwoods imported 
into the United Kingdom, so that shippers of 
American hardwoods would not be discrimi- 
nated against, the board would again give con- 
sideration to the request of the Timber Trade 
Federation. It was felt by the directors that 
the fight was one for the British to settle, and 
that any rules promulgated should be for world 
trade, and not just for imports of hardwoods 
irom America. 


Mempuis, TENN., May 8.—The age-old argu- 
ment regarding selling through brokers or di- 
rect to the trade in the United Kingdom will 
be aired today before the directors of the Hard- 
wood Manufacturers’ Institute by thirteen Brit- 
ish lumber buyers, who have been in Memphis 
several days planning their presentation. The 
brokers’ committee of the Timber Trade Federa- 
tion is composed of H. G. Sharp and A. D. 
McFarlane, of London, and R. O. Edwards and 
R. Lyle Dobell, of Liverpool, England, who 
were sent over by the Federation to present 
the matter before the Institute, agency of the 
Lumber Code Authority. The following Brit- 
ish timber merchants are in Memphis to protect 


their own interests and to urge the Institute to 
let well enough alone: Fred Hooten, Ross Tel- 
fer, W. E. McKee, and Stanley Lloyd, Liver- 
pool; Andrew Elliott, Glasgow, and John 
Rollings, Albert and Harold Glicksten, and 
G. A. Farber of London. 

The official committee of the Timber Trades 
Federation will ask that the Institute include in 
its export code protection for the del credere 
brokers, who finance the shipments for the mer- 
chants and thus obtain a 5 per cent commission. 
Prior to the depression, all hardwoods were 
sold through brokers, but, as merchants be- 
came able to finance their own shipments, many 
started buying direct and thus saving the 5 per 
cent commission and buying at a lower price 
than they could purchase at through the brokers. 
The threat to the middleman in England is 
much similar to that of which American whole- 
salers complain. If this arrangement cannot 
be agreed to by the Institute directors, then they 
will be asked to advance the prices so that the 
merchants will have to pay the same prices as 
the brokers now pay. 

There are representatives of practically every 
American exporting firm here for this impor- 
tant meeting, eager to know the decision of the 
Institute directors. The British lumbermen will 
be in the States for several weeks. 

Yesterday the visiting British lumbermen and 
the Institute directors were the guests at a 
luncheon given by the National Lumber Ex- 
porters’ Association for members only. Joe 
Thompson, treasurer of the association, was 
toastmaster and introduced all the visitors. To- 
day the Lumbermen’s Club of Memphis will give 
a luncheon for the British visitors and also the 
directors of the Institute, and all visiting lum- 
bermen, which will be held at the Peabody Ho- 
tel, with T. E. Sledge, president of the club, 
presiding. 
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A Sure-Fire Way for 


Wide-Awake Dealers to 


INCREASE 
SALES 


The sure-fire way of increasing sales and 
profits is to sell your present customers sup- 
plies they are now forced to buy elsewhere. 


Are you all set on today’s biggest opportunity 
in the building field—a first-class, complete 
insulation line? Listen, here’s how fast the 
idea of insulation against heat and cold is 
spreading over these United States. 


A recent canvass by the Popular Science 
Institute of New York among a 5000 cross- 
section of architects and home builders un- 
covered the practically unanimous opinion 
that insulation is now just as much a part of 
the modern house as the heating plant. 






Capitol Rock Wool batting is the big 
new seller to building contractors for 
new and old construction. Simpleto 
install, because fabricated to uniform 
size and thickness and supplied in 
cartons. Available in wall thickness, 
cut 15x18 or 15x23 to fit between stand- 
ard 2x4 studding spaced 16"c. or 24"c. 


Rock Wool Insulation is admittedly the most 
efficient type of insulation known to science. 
CAPITOL ROCK WOOL Insulation not only 
modernizes homes and buildings by making 
them heat-and-cold proof, but the job pays 
for itself by reducing fuel costs 20% to 35%. 


Capitol Rock Wool is manufactured by a 
company known in the building materials 
field for its quality products since 1888. For 
financial strength refer to Dun & Bradstreet. 


Can you afford to let competitors run off with 
this fast-growing field? Lumber dealers every- 
where have already proven the value of a 
CAPITOL ROCK WOOL department. 


5 EC 


NOW ALSO AVAILABLE—Remarkable 
new Water-Proofed Capitol Rock Wool Bat— 
so light it floats on water; will not break down 
even where moisture is always present. Ideal 
for cold-storage and refrigeration work. Made 
also in granulated and commercial rock wool 
forms. 


CAPITOL 


ROCK WOOL INSULATIONS 


Mail This Coupon Today 


THE STANDARD LIME & STONE Co., 
Baltimore, Md., (Est. 1888) AL5-34. 


Without obligation, please send us full details on the 
Capitol Rock Wool line. 


Personal attention of...... 
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Tells About Opportunities in 


Forestry 


Young men who are at the stage where they 
are ready to choose a career, and are thinking 
about forestry, will appreciate the information 
distilled from the long experience of Arthur D. 
Read—who has been in the Federal and Texas 
Forest Services and recently with the Civilian 
Conservation Corps, and has also been with 
one of the largest lumber organizations—and 
presented in “The Profession of Forestry.” 
This concise little book, of 68 pages, tells about 
the nature of the work; covering silviculture 
by subdivisions treating mapping and cruising, 
working plans, reforestation, surveying, mark- 
ing timber and scaling; forest protection by 
subdivisions relating to fire, insects and fungus 
diseases; utilization; forest management and 
policy. Then it proceeds to deal with the em- 
ployment of foresters in field work by the Fed- 
eral Government, States and counties; their 
employment similarly by private concerns; then 
opportunities in research work and at forestry 
schools; finally covering work done by trained 
foresters in several related fields. The third 
section deals with the demand for foresters, the 
qualifications needed, and probable earnings. 
There is an appendix listing the headquarters of 
the regional chief foresters, U. S. Forest Serv- 
ice; locations of experiment stations; forestry 
societies and their journals; and both under- 
graduate and graduate schools offering instruc- 
tion in forestry. Price of this useful publication 
is $1.25, postpaid; and it may be obtained from 
the AMERICAN LUMBERMAN. 

Those interested in the general subject of 
forestry are reminded that six new books on 
various phases of it were mentioned in the is- 
sue of Feb. 3, page 63; and that forestry books 
of special interest to boys were listed in the is- 
sue of March 17, page 54. 





Plans to Build Pine Boxes 


Entitat, WASH., May 5.—Modern equip- 
ment for manufacturing rotary cut stitched box 
covers of Ponderosa pine is being installed by 
C. A. Harris & Son (Inc.) at the company’s 
pine box plant at Ardenvoir, near here. The 
equipment includes a Moore recirculating tun- 
nel dryer, which is being installed adjacent to 
the 24x112-foot factory building; by seasoning 
the stock at low temperatures and controlled 
humidities, C. A. Harris and Arden Harris 
expect to find a ready market for their boxes 
with bright, stain-free covers among the or- 
chardists of the Okanogan section. 





Progress Made in Study of Sap 
Stain Control 


New Orveans, La., May 7.-—Development 
of a special procedure in sap stain control for 
small mills is being made the object of study 
by the Southern Forest Experiment Station. 
While the essential features of the control prac- 
ticed by the larger mills apply, there are fre- 
quently certain differences in small-mill opera- 
tion which must be specifically considered. The 
study of small mill dipping began July 1, 1933, 
and the features under observation are: (1) 
bulk piling of green lumber; (2) subjection of 
the lumber to an unusual amount of rain wet- 
ting between the saw and seasoning yard and 
the seasoning pile; and, (3) delay of dipping 
after sawing. Work planned for 1934 includes 
experimental work at small mills to work out 
procedure. 

In referring to the year’s work in sap stain, 
mold and early decay control, the station reports 
that lignasan (ethyl mercury chloride) and 
borax have continued to give excellent results 
on dipped hardwood lumber, though the prob- 
lem has been more difficult on pine stock. Dur- 
ing the past winter, there was difficulty in con- 
ducting experiments because of extensive periods 
of cloudy and rainy days. 

Importance is given in the year’s tests to 
highly satisfactory showing of sodium tetra- 
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chlorophenolate and sodium  2-chloroortho- 
phenylphenolate. The former, reports the sta- 
tion, “ranked equally with lignasan in control- 
ling sap stain on hardwoods, and was markedly 
effective, although less outstanding, on pine 
lumber. Sodium 2-chloroorthophenylphenolate 
was not effective on hardwood material, but 
gave excellent control on pine, the results were 
so consistently good that the manufacturers of 
these compounds have placed them on the mar- 
ket: (1) in mixture, under the trade name 
‘Dowicide-P,’ for treating pine stock and where 
both pine and hardwood lumber are to be 
passed through the same solution; and (2) the 
sodium tetrachlorophenolate alone. ‘Dowicide- 
H,’ for treatine hardwood material. The re- 
sults of special tests indicated that these com- 
pounds do not volatilize appreciably, and are 
comparatively resistant to rain-washing.” 

On spraying hardwood logs to be banked, the 
previously established treatments again proved 
superior to new ones, with possible exception 
of chlorinated cresol and pentachlorodiphenyl- 
oxide, both of which will be given further trials. 





Nova Scotia Huskies Set 


Lumbering Record 


Hauirax, N. S., May 10.—Paul Bunyan, the 
mythical giant of the northwoods, has rivals. 
They are John and Alex Welton, of South 
Alton, N. S., who, according to reports re- 
ceived by the natural resources department of 
the Canadian National Railways, have just 
achieved feats in lumbering hitherto unknown. 
On a bet as to which of them could fell the 
greatest number of trees during three days of 
eight hours each, John, age 30, cut, trimmed, 
junked and helped to load on a trail sled, 12.000 
feet of lumber. But Alex, age 24, beat his 
record with a cut of 12,187 feet. Working to- 
gether the two cut 700 trees, scaling approxi- 
mately 150,000 feet, in forty days. The younger 
man has a reputation for unusual strength. 





Inland Empire Box Men Expect 
Good Demand 


SPOKANE, WaAsH., May 5.—Wooden box 
manufacturers of eastern Washington, northern 
Idaho, and Montana, comprising groups in the 
Inland Empire division of the Association of 
Wooden Box Manufacturers, met in Spokane 
during the past week. The meeting was pre- 
sided over by Oscar Brewer, of the Brewer 
Pine Box Co., Spokane, who acted for Grant 
Dixon, of the Exchange Lumber Co., Spokane, 
governor of the Division. Code discussions oc- 
cupied the greater part of the day. It was the 
consensus of the meeting there would be good 
fruit crops this season, calling for an increased 
demand for wooden boxes. 





Southern Pine Personnel Shows 


Expansion 


New Oreans, La., May 7.—Further expan- 
sion of quarters occupied by the Southern Pine 
Association is being effected, an additional floor 
of the Interstate Building having been leased. 
Since becoming administrative agency for the 
Southern Pine Division, the association’s staff 
has been expanded to a total of 190 field and 
office personnel. The new lease gives the asso- 
ciation occupancy of the entire fifth, sixth and 
second floors, two-thirds of the seventh floor, 
and a third of the fourth floor. Prior to taking 
over the code work, the association had a staff 
- 35, and occupied about one and two-thirds 

oors. 





Tue YELLow Popvar or tulip tree, which was 
cut off rapidly, early in the history of Appala- 
chian lumbering, because it was so easy to cut 
and raft, is coming back by natural regenera- 
tion and is replacing blight-killed chestnut trees 
in many places where there is deep, moist, well- 
drained soil. 
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Study of Stocks May Disclose 


Items Priced Too Low 


CincINNATI, OnI0, May 17.—That higher 
prices on lumber are possible, especially ¢ 
scarce items, is a statement embodied in jx 
monthly stock sheet recently sent out by the | 
C. West Lumber Service Corporation, of thi: 
city. In this connection the company says: 

A good many mills and wholesalers seen 
to be under the impression that minimum 
Code prices, even after absorbing freight up 
to 10 cents to meet competition when per. 
missible and necessary, also represent top 
market prices, and feel elated when able ty 
book any business on that basis. 

There might be some justification or excys, 
for this attitude when it comes to items tha 
are plentiful and in very poor demand, byt 
with stocks on hand in the Appalachian fielq 
at only about 64 percent of normal, it is 4 
fact that many items are scarce and could, 
and properly should, command prices suff. 
ciently above minimum Code to bring up 
the average to a profitable basis. 

It is only by seeing all grades and thick. 
nesses of every kind of Appalachian hard. 
wood compiled in comparative form, from a 
large number of mill inventories or stock 
lists, that one is able to comprehend or see 
at a glance the items that are over-produced 
or very scarce, as the case may be. 

The suggestion is made that by the careful 
study of the most reliable information available 
on the subject, possibilities of more sales, higher 
prices and better profits may be determined. 





Agree to Abandon Misleading 
Wood Descriptions 


Wasuincton, D. C., May 10.—A stipulation 
has been entered into between the Federal 
Trade Commission and a corporation manufac- 
turing caskets, which has agreed not to use the 
words “walnut” or “mahogany” in ways which 
would mislead purchasers as to the wood con- 
tent of their products. 

Also the words “walnut” and “oriental” will 
not be used to describe products of a furniture 
manufacturer so as to create the mistaken im- 
pression that they are derived from the wood 
of trees of the walnut family, he having entered 
into a stipulation with the commission. 

The names of both of the firms entering into 
the stipulation are withheld by the commission, 
as is the usual custom. 





Decides Lumber was Not 
Insured Under Policy 


New Orteans, La., May 7.—Suit brought 
by the H. D. Foote Lumber Co. (Inc.) Alex 
andria, La., against eight fire insurance com- 
panies, for collection of indemnity for fire loss 
on its lumber and their planing mill, was ad- 
versely ruled upon by the Louisiana supreme 
court, which upheld the district court of juris- 
diction. The fire destroyed the planing mill 
and 84,000 feet of lumber. The company had 
two coverages, one for planing mill and the 
other for lumber in yards etc., there being a 
100-foot clear space clause. The high court 
decided the insurance contracts of the eight 
defendant companies did not cover the lumber 
in and around the planing mill which was de- 
stroyed. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that rev- 
enue freight for the two weeks ended April 28, 
1934, totaled 1,198,107 cars as follows: Forest 
products, 48,848 cars (an increase of 76 cars 
above the amount for the two weeks ended 
March 31) ; grain, 52,793 cars; ore, 18,024 cars; 
coal, 215, 843 cars; coke, 11,789 cars ; livestock, 
37,114 cars; merchandise, 331,061 cars, and mis- 
cellaneous, 482,635 cars. The total loadings for 
the two weeks ended April 28 show a de- 
crease of 28,798 cars below the amount for the 
two weeks ended March 31. 
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CHECK THIS LIST 


[_] PINE, Dense Rosemary, a Bruce fea- 
ture item— Yard and Shed Stock. 


[] TRIM, Gum and Pine. 

[_] CEDAR, Bruce Ceda-Line. Genuine 
Tennessee Aromatic Red Cedar Closet 
Lining. 

[] FLOORING, Hardwood — Oak, 


Maple and Beech — Planks, Strips, 
Blocks — Untreated or CELL-ized. 
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“Ready to Roll” 
Complete— 





_] LUMBER — Sills, Joists, Sub- 
Flooring, Porch Flooring and other 
Construction Timbers. Also Bruce 
Preserved Lumber. 


[}] HARDWOODS—Maple, Ash, Elm, 
Oak, Cypress, Hickory, Cottonwood, 
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MIXED CARS 




















Beech, Poplar, Sycamore, Gum, 
Magnolia and Basswood. 
* This 


TERMINIX 


is on the Air?! 





COLUMBIA NETWORK 





Topay, as in years gone by, Bruce offers the finest— 
quick, dependable Mixed Car service on your needs. 


means that your orders to Bruce are filled complete. No 


shopping around—no extra expense. Bruce has ten great mills 
—hbig yard and shed stocks—and is ready to give prompt service 


on your needs. 


Bruce Service 


Thursday 
Nights 


—The E. L. Bruce Company and its 
Terminix Licensees, in this nation-wide 
broadcast, are reaching millions of 
people to tell the story of termite de- 
struction and thereby create a better 
understanding of how lumber may be 
saved from attack. 


Terminix offices are located in principal 
cities throughout the 26 states most 
heavily infested with termites. Communi- 
cate direct with E. L. Bruce Company 
for the name of the nearest Terminix 
licensee, or if interested in Terminix 


Is Always Dependable 
— The dependability of Bruce 
Service saves delay—reduces ex- 
pense for you, and adds an extra 
margin of profit. Bruce can fill 
your orders promptly—and com- 
pletely — thus saving you much 
time. You can get everything you 


need from heavy yard stock to 
trim, flooring, Ceda-line and 
other types of material. The Bruce 
organization knows lumber — 
knows your needs—knows how to 
serve you well—and to aid you in 
keeping your inventory adequate, 


and your profits up. 





distribution. 





6.2..Bruce Co. 


EXECUTIVE OFFICES: MEMPHIS, TENN. 


W orld’s Largest Maker of Hardwood Floorings 
Hardwoods ¢ Pine 





Wl) Great Mills Make ruc Sewice’ Complete 
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Sell More 
Modernizing Jobs 


by showing prospective customers how the 
completed job will look, how much it will 
cost. 

Send us your prospect’s own sketch or 
snapshot of present building with suggestion 
of what change is desired. We will furnish 


FLOOR LAYOUT, PERSPECTIVE SKETCH, 


++ ne 


Immediate attention by air mail. Send us 
a trial job—will make money for you. 

We also make, sell and rent models made 
to your plans and specifications. We fur- 
nish house plans and material lists. Write 
for special low prices. 


Lumberman’s Drafting 
& Listing Service 


233 Drumheller Bldg., Walla Walla, Wash. 


LUMBER AND 
MILLWORK LIST 








ARE YOU READY? 


OAK FLOORING Time Is Here 


OCKWOOD 
OAK FLOORING 
SOFT TEXTURE UNIFORM COLOR 
NONE BETTER 


Prices Below Minimum 
Ask for Price and Stock List 


GEO. C. GRIFFITH STAVE CO. 
1750 Ry. Exch. Bidg. ST. LOUIS, MO. 














They Call for it By Name 


Wicmincton, Dev., May 7.—Lumber manu- 
facturers report to E. I. du Pont de Nemours 
& Co. (Inc.) that retailers and wholesalers are 
specifying Lignasan-dipped lumber on increas- 
ing numbers of their orders to the mills, as a 
result of the Du Pont company’s advertising 
acquainting dealers with the dependability and 
value of Lignasan in preventing sap stain. 
When dealers understand what this product 
can do for them in assuring bright lumber for 
a public that demands bright lumber, they want 
its advantages for the lumber they sell. 

So that mills which are able to supply Lig- 
nasan-dipped lumber may acquaint their retail 
and wholesale customers with that fact the Du 
Pont company has prepared an attractive little 
envelope stuffer, to be mailed with stock re- 
ports, invoices, etc., announcing the fact that 
the mill can supply this product and reviewing 
the advantages of lumber free from sap stain. 





Economy and Dependability in 


Structural Timbers 


The grouping or grading of timbers accord- 
ing to strength features is well recognized as 
promoting economy and dependability in their 
use as structural material. As, in specifying 
timbers, the poorer pieces admitted to a grade 
become the minimums to be considered, economy 
suggests a larger number of groups according 
to strength factors. A generalized system for 
specifying the features that affect the strength 
of timbers, together with a procedure for de- 
termining the working stresses appropriate to 
any grade, is presented in a new publication of 
the Forest Service, “Guide to the Grading of 
Structural Timbers and the Determination of 
Working Stresses,” Miscellaneous Publication 
No. 185. It treats the subject in five sections— 
1—Grade descriptions relating only to features 
that affect strength are presented “in blank.” 
2—Provides data for filling in the blanks and 
making the descriptions applicable to grades 
having the strength features desired, strength 
ratios being given for timbers having various 
defects. 3—Discusses grading for strength. 4— 
Shows how to determine working stresses ap- 
propriate to a grade. 5—Evaluates existing 
commercial grades, strength ratios being given 
for various lumber association grades. Copies 
of this booklet may be obtained from the Su- 
perintendent of Documents, Washington, D. C., 
for 5 cents each, 
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Shows Dealers 


Building 


Real merchandising in the construction in- 
dustry must center in, and operate through, the 
retail dealer if profitable success is to crown 
the efforts of the manufacturer. Advertise- 
ments, circulars and brochures addressed to the 
customer direct are valuable in favorably iden- 
tifying the product in the customer’s mind 
when the dealer mentions it to him—“Yes, 
I’ve read about it and I’ve seen pictures of it” 
—but the balance of power is held by the man 
who deals personally with the customer, face 
to face. When a customer reads one of the 
many and varied claims for individual ma- 
terials, and takes notice of the “points of su- 
periority” of that product, his first question is, 
“Just how important are these features?” So 
he asks his lumber dealer, who might properly 
be expected to know the answer to that ques- 
tion. And as the dealer answers, so in many 
cases is the customer—and the sale—influenced. 
Therefore it is of the utmost importance that 





May 12, 193; 


Many Uses for 
Products 


Keating, from the Chicago sales office of the 
company, which has its factory in Louisiana, 
It uses as the base of the product crushed 
sugar cane, a waste product until the many- 
facturing process was perfected. 


Mr. Knapp, in discussing the meeting, said: 

W. R. Keating is one of a number of jp- 
terior finish experts whom we employ to 
teach our own dealers and their contractor 
and architect customers how to design at- 
tractive Celotex interiors, how to create in- 
teresting effects with various tools used, and 
how to apply the boards. These men traye] 
all over the country in company with our 
salesmen, calling on dealers, addressing gath- 
erings of architects, contractors, window 
decorators etc., and actually demonstrating 
their work on jobs. 


As a consequence of this work, Celotex 
dealers are doing extremely well on interior 
finish work. They are finding that when one 
well-designed and well-executed job js 
erected in a community, its unusualness, its 





A few of the designs which lumber dealers can make on insulation board, with special tools now 


available. 


The Celotex Co. is having interior decorators show lumber dealers how to use this 


product in new ways 


the dealer be informed about the reasons why 
a certain product should be used, if the manu- 
facturer would really merchandise what he 
makes. 

Recognition of this fact by one of the in- 
dustry’s most successful merchandisers is of 
interest. The Celotex Co., of Chicago, con- 
sistently uses the pages of the AMERICAN LuM- 
BERMAN and other business papers to keep en- 
terprising dealers everywhere informed of new 
Celotex products and new opportunities for 
profit. But this company does not stop with 
that. Some things can only be presented by 
actual demonstration. 

Recently the AmMericAN LuMBERMAN heard 
mention of a meeting in Spokane, Wash., where 
a Chicago representative of the Celotex Co. 
was reported to have spoken. Harold Knapp, 
Celotex general sales manager, was asked about 
the event and in reply he sent a news clipping 
from a Spokane paper, which read: 

Sixty retail lumber dealers and contractors, 
half of them from outside the city, were 
guests of the Exchange Lumber Co. at a 
dinner last night in the old Silver Grill of 
the Spokane hotel. The affair was arranged 


as a demonstration for use of Celotex, a 
building product. 


The demonstration was staged by W. R. 


charm and its exclusive advantages invari- 
ably result in other jobs. 


A program of this kind really makes dealers 
understand what can be done with a product, 
and is an effective way to obtain more profit 
from printed advertising of new and old prod- 
ucts. The Celotex Co. is now announcing— 
and using this demonstration method to help 
popularize—a new product that seems to have 
much to offer the construction industry. It is 
called Celotex Di-Noc Finish, and consists es- 
sentially of any of numerous hardwood finishes, 
domestic and foreign, photographed in colors 
on Celotex hard board and Cemesto board. It 
is the same process that is used to impart a 
hardwood finish to the metal instrument boards 
of many automobiles, and the company points 
out that its durability may be understood from 
the fact that the metal is finished first and then 
stamped to shape without damaging the finish. 
This finish may also be obtained from the com- 
pany, for special purposes, on asbestos cement 
board, plywood, or metal. The designs include 
three different marble finishes besides the vari- 
ous burl, crotch and other patterns of wood 
grains; in fact, the company explains, prac- 
tically any design can be faithfully reproduced 
in colors, to order. 
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Wisconsin State Retail Lumber 
Code Approved 


(Continued from Page 21) 


cient quantity of lumber, stock millwork, or 
other material coming under the jurisdiction 
of the Retail Lumber and Building Material 
Code, to complete any job for a definite sum 
of money. 

4, Returned Material. A service charge of 
not less than ten percent of the selling price 
shall be made for all unused and undamaged 
material, returned for customer’s account, 
except when material is returned by cus- 
tomer With no expense to the member of the 
industry. A discount of at least 25 percent 
from the selling price shall be made for all 
used, damaged or degraded material returned 
and accepted. 


5. Sales to Dealers. Sales between members 
of the industry, subject to the jurisdiction 
of the Retail Lumber and Building Material 
Code, shall be construed as subject to such 
terms and conditions of sale as the Code 
Authority may determine. 


6. Price Changes. Applications indicating 
any proposed changes in price are to be 
made to the Code Authority, and shall be 
acknowledged by them within 24 hours. The 
effective date of any change in price shall 
be no sooner than 10 days after the date of 
such acknowledgment. In case a revision is 
desired to meet the reduced price of a com- 
petitor, by notifying the Code Authority, 
prices may be changed to become effective 
on the same date as those of the competitor 
previously making request for changes. 


8. Price Guarantees. Guarantees cannot be 
made against price advance, nor can prices 
be protected against declines unless a bona 
fide quotation is made on material for a 
specific job as under Article IX, Section 1 
above provided. Sales contracts for future 
delivery on a specific job shall be evidenced 
by a firm acceptance showing signature of 
buyer, properly witnessed, on face of con- 
tract. 

TERMS OF SALE 

1. Payments. All payments for sales shall 
be due upon presentation of the invoice. 

2. Cash Discounts. No cash discount shall 
be allowed in excess of two percent for pay- 
ment by the tenth day of the month follow- 
ing delivery. No cash discount shall be 
allowed after the tenth day of such month. 


3. Direct Car Shipments. No terms in excess 
of thirty days net, from date of invoice, or 
a cash discount of 2 percent of the net 
amount, after deducting actual freight, if 
paid within ten days after arrival of car, 
shall be granted on full carload sales, not 
handled or delivered by the retail lumber 
dealer but shipped direct to the buyer or 
purchaser. 

4. Delinquent Accounts. Accounts not paid 
within sixty days from the first day of the 
next succeeding month following delivery 
shall constitute delinquent accounts. 


5. Interest. Interest shall be charged on all 
delinquent accounts at not less than the rate 
of one-half of one percent per month. 


6. Time Payments. Sales of material upon 
a deferred monthly payment plan shall be 
evidenced by a promissory note dated not 
later than thirty days after the date of the 
first delivery. The face value of such note 
Shall include the price of the material com- 
puted in accordance with the current price 
list of the seller together with all legitimate 
charges for financing. 


ARTICLE XI. BNFORCEMENT AND 
PENALTIES 
_ Section 5. It is the intent of this Code to 
insure that there will be compliance there- 
With by all members of the industry in the 
State of Wisconsin. If, for any reason, any 
Specific provision or any specific rule or reg- 
ulation promulgated thereunder and pursu- 
ant thereto is not enforceable against any 
member of the industry who has not ap- 
Proved this Code, any such provisions shall 
not be enforceable against any other mem- 
ber of the industry. It is the intent of this 
Provision to insure that those approving this 
Code or agreeing to comply therewith shall 
not be burdened with such provision if any 
members of the industry who have not ap- 
Proved the Code or who have not agreed to 
comply therewith, are not similarly burdened. 































E WANT to thank “‘Sawdust and 

Chips”’ for this apt description of 
sap stain. It is a “Blue Devil’ true 
enough. Sap stain can cause you plenty 

of trouble from claims and cost you lots 
of money. But you don’t have to put up 
with it. For LIGNASAN kills the fungi 
that cause sap stain. 

Lignasan applied in cold solution as a 
dip or spray on newly-sawn lumber cov- 
ers it with a protective coating that pre- 
vents infection by stain fungi. You can 
even flat-pile Lignasan-dipped ‘sap gum 
or poplar directly from the saw, saving 
the expense of endracking. Mills using 
Lignasan report an average cost of 12c 
per M board feet. And there are now 
hundreds of mills using Lignasan . 
Further proof that it controls the ‘““Blue 
Devil” of the lumber industry...makes 
possible bright lumber. 

And, as you well know, bright lumber 
is easier to sell than sap-stained stock. 
Keep your old customers and go after 
new ones with bright, Lignasan-dipped 
lumber. Send coupon below for prices 

and details about Lignasan. 





REG. U. 5. PAT. OFF 


LIGNASAN 


REG, U. &. PAT. OFF. 


E. I. DU PONT DE NEMOURS & CO., INC. ALS-12 
Organic Chemicals Dept., Wilmington, Del. 


GENTLEMEN: Piease send me more information and prices on LIGNASAN. This is not to obligate 
me in any way. 





























Right 


Downtown 


When you stop at Hotel Fort 
Shelby, you don't waste 
valuable minutes “getting 
places”; you're near every- 
thing—the shops, theatres 
—even the transportation 
depots. 900 rooms and 
suites — all with private 
bath — circulating ice 
water — box-mattressed 
beds and tip - eliminating 
servidors. Rooms $2 to 
$10. Suites $6 to $25. 


Three popular 
priced restaurants. 
Lobby Shops. 
Radio. Garage. 


MAYNARD D. SMITH 
President 


DETROIT 
“AGLOW WITH FRIENDLINESS” 





follows: 
Softwoods 
Southern Pine Association 
Carolina mills included)........... 
West Coast Lumbermen’s Association* 
(Washington and Oregon)......... 
Western Pine Association (Inland 
Empire and California)......... een 
Northern Pine Manufacturers*....... 


(North 


Northern Hemlock & Hardwood Manu- 
facturers’ Association............6- 


California Redwood Association...... 


Southern Cypress Manufacturers’ As- 
sociation ..... ia sale pewsanen 
Northeastern Softwoods 


po peneee 


Hardwoods 
Appalachian and Southern Hardwoods 


North Central Hardwoods............ 


NI, i cesxcvssncnen ous 
ED So wo bS one ectnndeament 
*American mills. 
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ended 
April 28 
May 5 
April 28 
May 5 
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May 5 
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Mills 
176 
163 
579 
594 
124 
120 
27 
16 
20 

21 
18 
18 


131 


563 
526 
1559 
1512 
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Bookings 2 Percent Above Output 


[Special telegram to AmprICAN I.UMBERMAN] 
Wasuinoton, D. C., May 10.—Nine groups for the two weeks ended May 5 reported as 








Production Shipments Orders 
27,343,000 28,375,000 27,406,000 
24,829,000 24,393,000 26,250,000 
96,247,000 87,208,000 100,924,009 
95,255,000 $4,746,000 — 1027445 "099 
43,609,000 38,474,000 38,438,000 
42,260,000 41,758,000 42,487,009 

1,438,000 1,524,000 1,445,000 
1,565,000 1,137,000 656,000 
1,101,000 871,000 809,000 
1,102,000 1,401,000 1,301,000 
7,116,000 6,592,000 5,535,000 
6,759,000 6,095,000 6,274,000 
1,280,000 2,855,000 1,996,000 
1,267,000 3,171,000 2,321,000 

458,000 1,228,000 1,709,000 

729,000 1,201,000 1,256,000 

178,592,000 167,127,000 178,262,009 

173,766,000 163,902,000 182,990,000 
22,796,000 24,262,000 23,744,000 
20,225,000 23,275,000 21,001,000 

2,095,000 1,627,000 1,470,000 
2,000,000 1,541,000 1,262,000 
1,008,000 705,000 752,000 
1,421,000 903,000 594,000 
1,645,000 1,518,000 1,045,000 
1,353,000 1,401,000 1,215,000 
27,544,000 28,112,000 27,011,000 
24,999,000 27,120,000 24,072,000 
206,136,000 195,239,000 205,273,000 
198,765,000 191,022,000 207,062,000 








Movement of Timber Products 


Wasuincton, D. C., May 8.—Following is a statement of the movement of timber products 
during the two weeks ended April 21 and 28 (some reports are compiled later and cover two 
weeks ended April 14 and 21), as reported by identical mills and published by the National Lum- 
ber Manufacturers’ Association for the Lumber Code Authority. 


Unit of, 
Week No.of Meas- Production 
Ended Mills , me ‘ py = 
Apr. 21 22 MW d. Riss " % 
— Apr. 28 24 5,017 3,893 
Douglas Fir Apr. 21 4 Number 6,828 3,656 
eer ...0-. Apr. 28 4 10,568 10,181 
Douglas Fir Apr. 21 4M _ sq. ft.. 2,898 1,814 
Plyw ..Apr. 28 4%” basis... 2,763 1,593 
Southern ....Apr. 21 19 M bd. .ft.. 606 357 
Cut...Apr. 28 20 782 521 
Lumber 
Red Cedar Apr. 14 187 Squares c) Pe 
Shingles* .Apr. 21 200 67,834 
Stained Apr. 21 17 Squares ... 2,829 
Shingles* ..Apr. 28 14 1,126 
Southern 
Hardwood ...Apr. 21 7M bd, ft.. 151 422 
nn eikaaee Apr. 28 5 190 406 
Ege Apr. 21 10 M bd. ft.. 357 9-355 
ED dhacaan Apr. 28 9 260 292 
Woodwork Stock Manufacturers— 
Deere 2.20. oe 12,546 
: adeddes Apr. 14 38 Number ... 42,955 
Frames ..... 3,991 
0 ee 11,072 
Dh 6cneanes Apr. 21 38 Number ... 58,820 
Frames ..... 6,408 


*Totals reported for week are 


data for identical mills are not available. 


.... 53,501 


-..+. 11,259 
-+++ 40,572 


-++. 12,649 
-- +. 49,146 


given for stained 


Unfilled 
Shipments Sales Orders Gross Stocks 
1934 1933 1934 1933 1934 1933 1934 1933 
4,926 4,802 4,346 3,832 20,760 2,195 35,410 35,060 
5,866 4,252 5,015 4,333 25,434 2,135 30,957 31,114 
6,973 5,475 13,876 2,200 33,844 18,655 18,252 11,759 
10,406 6,497 8,008 5,390 31,446 20,095 18,414 15,443 
2,933 1,440 1,994 1,182 3,869 1,739 9,377 4,978 
2,781 2,323 2,553 2,190 4,542 2,909 9,949 4,399 
552 400 2a 1,164 
737 557 a 

59,244 .... 50,990 98,734 .. 431,622 

osce Gee 98,142 . 445,989 

3,034 2,440 14,572 20,967 

2,260 2,329 14,555 21,063 
144 601 57 171 657 301 260 243 
173 459 3 63 468 97 186 135 
796 604 103 659 2,121 1,693 1,585 584 
604 586 6 356 1,957 1,817 1,324 530 

.. 13,606 .. 114,494 .. 195,080 

.-.. 45,616 . 302,427 . 344,418 

5,866 .... 4,312 ; 44,431 ‘ 23,667 

.. 10,718 -- 112,563 . + 193,503 

. 44,483 . 290,464 . 346,792 
5,966 6,756 45,221 24,1 coos 
and red cedar shingles, as comparative 





Montana Company Starts on 
5-Year Logging Program 


SPOKANE, WasH., May 5.—Announcement 
was made here during the past week to the 
effect that a 5-year logging program, with sev- 
eral millions of feet of timber to be cut each 
year, is being planned by the Somers Lumber 
Co. of Montana. Preparations are under way 
to start the cutting of a large timber tract 
surrounding Lake Ronman, ten miles west of 
Dayton, in the northwestern part of the State. 
A logging road which was built to the lake in 
1930, but, because of poor market conditions in 
the past few years, never used, is being re- 
conditioned, about five thousand tons of rails 
moving through Spokane from the Coast for 
this project. The Great Northern Railroad 
was recently authorized by the Interstate Com- 
merce Commission to abandon the operation of 
33 miles of railroad from Kalispell to Marion, 
Mont., and from Kalispell to Somers. But this 
road will now continue in operation, being taken 
over by the Somers Lumber Co. It will be 
used primarily to haul the logs and ties from 
the Marion district to the mill at Somers. 


California Redwood 


San Francisco, Cauir., May 5.—The fol- 
lowing information is summarized from the re- 
ports of 25 mills to the California Redwood 
Association for January: 


—Redwood— White 
Percent of Wood 
Feet production an & 
Production . 25,184,000 5,262,0 
Shipments . 21,755,000l ... 4,013,000 
Plant use ..... 1,907,000 § 94 399,00 
Orders— 

Received ... 26,083,000 104 4,301,000 
On hand ..... 32,222,000 oat 3,981,000 
Detailed Distribution of Redwood 

Shipments pee 

Northern California*.... 8,077,000 7,152, 
Southern California*.... 3,315,000 3,373,000 
WMO occas nasa clade 252,000 166,000 
EE i org 5 wrwnimadancd 7,925,000 12,527,008 
SE insta peteraso need 2,186,000  2,865,00 
MN 203i J 21,755,000 26,083,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada, 





yay 12, 19 


WASHING 
seventeen W 
identical m1 
Two WEE 
Softwoods? 
southern P 
West Coast 
western P: 
California 
Northern F 


Total sof 


Hardwoods 
Hardwood 
Northern 
Total ha 
Grand t¢ 
SEVENTE! 
softwoods: 
Southern I 
West Coas 
Western F 
California 
Northern |! 


Total so 
Hardwood: 
Hardwood 
Northern 1] 


Total hé 
Grand t 


Wes’ 


[Special 


PorRTLAN 
Associatior 
of Inland 
the two W 


Average 1! 


Total pro 
Total shi} 
Total ord 


Weekly 2 
number 


Productio 
Shipment: 
Orders re 


Unfilled c 


oe 


W. 


[Speci 


SEATTL 
Coast Li 
productio 
two weel 
Producti 
Shipment 
Orders 

A gro 
ports fot 
as follow 
Avelage 


1933 . 
1934 . 


Average 
May 5 
A gro 

the two 

leet, ref 


Bel... 
Domesti 





cargo 
Export 
Local .. 


A gre 
of prod 
plete fa 
follows ; 


Product 
Shipme 
Orders 





1845 1 yoy 12, 1984 AMERICAN LUMBERMAN 51 
National Production, Shipments and Orders 


Wasnincton, D. C., May 7.—Following is the National Lumber Manufacturers’ Association report for two weeks ended April 28, and for 
geventeen weeks ended that date, covering mills whose statistics for both 1934 and 1933 are available and percentage comparison with statistics of 
Pd as identical mills for the corresponding period of 1933: 























: EKS: Av. No. Production Percent Shipments Percent Orders Percent 
fers — a Mills 1934 of 1933 1934 of 1933 1934 of 1933 
6,000 ss thern Pine Association........++++++++++ 96 45,018,000 105 45,679,000 85 48,369,000 80 
0,000 west Coast Lumbermen’s Association........ 184 164,723,000 133 155,819,000 97 159,502,000 109 
400g 9 Wein Pine Association..............0+0+: 127 93,044,000 189 83,731,000 116 85,068,000 117 
5,000 vaifornia Redwood Association............. 11 11,908,000 243 11,360,000 133 10,293,000 120 
8,000 Northern Hemlock & Hardwood Mfrs.’ Assn.. 15 2,612,000 eal 1,874,000 75 1,892,000 66 
7,0 : per tae ee eg gee on aes ine aad alae Bante 
5000 Total SOftWOOdS ... 6... cece eee reece eee ceee 433 317,305,000 143 298,463,000 100 305,124,000 104 
6,000 Hl rdwoods: 

19,000 Hardwood Manufacturers’ Institute.......... 197 30,905,000 191 30,792,000 100 32,141,000 84 
1,000 Northern Hemlock & Hardwood Mfrs.’ Assn.. 5 4,347,000 342 2,961,000 121 4,027,000 198 
ryt ei MM had vcaucareneinekevnnndin 212 35,252,000 202 33,753,000 101 36,168,000 90 
aie Ty > er ete tal eis Seite 630 352,557,000 148 332,216,000 100 341,292'000 103 
1,000 SEVENTEEN WEEKS— 

Sat ff Sten Pine Asscciation.....<.02-00++-++0: 98 369,784,000 108 332,280,000 90 363,828,000 94 
Be West Coast Lumbermen’s Association........ 184 1,353,573,000 148 1,198,189,000 121 1,252,545,000 125 
2,000 Western Pine Association. . spaparoanee estes rt egy = ety ty t+ = at ry thE oe 135 
0,000 California Redwood Associa ae TE Be etl 1¢ 18°682°000 os 16'914°000 18'908,000 140 
4,000 Northern Hemlock & Hardwood Mfrs.’ Assn.. Ba i J 332 é 141 _18,908,000 126 
ven Total BOLtWOOdS ....cccecccccccesscccccese 445 2,373,058,000 152 2,241,716.000 117 2,365,557,000 122 
2,00) | Hardwood Manufacturers’ Institute.......... 198 244,435,000 179 223,752,000 118 244,902,000 119 
ryt} Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 34,912,000 384 23,580,000 141 29,020,000 161 
5,000 gcc isnshuenanebecies 214 279,347,000 192 247,332,000 120 273,922,000 122 
5,000 RTE Cosco cn ss accccenceconscce: 643 2,652,405,000 156 2,489/048,000 117 2,639,479,000 122 
1,000 

te ; ; ; 

‘ei Pine S Rel f Unfilled Ord Stock 

vim | Western Pine Summary elation ot Untilled Orders to Stocks 

— [Special telegram to AmerIcAN LuMBERMAN] Wasuincton, D. C., May 7.—Following is a statement for five groups of identical mills- 


PortLAND, Ore., May 9.—The Western Pine | of the gross stock and unfilled order footages, in thousand board feet, April 28: 
Association reports as follows on operations No. of Gross Stocks Unfilled Orders 
19 9 





. > , “yg : “17. . Mills 1934 1933 34 
lucts of Inland Empire and California mills during Southern Pine Association... ......cccscccsscess 88 466,479 424,200 79,179 é3 327 
the two weeks ended May 5. West Coast Lumbermen’s Association........... 130 1,079,065 929,086 263,177 202,269 
two on Western Pine Association...................... 118 1,016,459 1,080,748 134,664 93,303 
um- Average number of mills reporting, 122: Northern Hemlock & Hardwood Manufacturers } , . 
Total production for two weeks.. 85,869,000 Association— 
Total shipments .....-......0.00- 80,232,000 gL tea hy Do Set eee 10 49,472 80,962 3,694 4,736 
‘ Total orders received...........-- 80,925,000 Rn ine gM bo phone anne ere = atime A tcin Gites 154 568,235 588,360 80,066 73,072 
ocks ardwood Manufacturers’ Insti , 5 7 6,27 
1933 Weekly average of identical mills, average ate 10 94,351 116,158 7,118 6,271 
5,060 number, 116: 
1,114 r-—Two weeks ended—, 
1,759 May 5,1934 May 6, 1933 
5,443 PreoG@action ...scccee 42,308,000 26,012,000 
4,978 NE. sich andes 39,982,500 33,800,000 














4,399 Orders received ..... 40,355,000 36,586,500 
On May 5, On May 6, D /\ 
biti 1934 1933 
Unfilled orders ...... 111,789,000 274,503,000 1) 4 
= SPRUCE LADDERS 


« | West Coast Review ) 
na [Special telegram to AMERICAN LUMBERMAN] Don t Let You Down 


SEATTLE, WasH., May 9.—The 586 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended May 5 reported: 


In ladders, you’re dealing with a product to which the user often intrusts his life 
and limbs. Can you afford to take a chance with anything short of the best? 











ail Production 191,583,000 . . Babcock Ladders will not let you or your customers down. You can depend on 
hai Shipments 172,034,000 10.21% under production . = s 
tive Orders 203°361.000 6.14% over production them to safeguard your customers—and to hold up your ladder profits. 
= A group of 594 mills whose production re- They are made by ladder specialists, of Genuine Air Dried Spruce with a high 
ports for 1934 to date are complete reported factor of safety and strength, yet they are light in weight and easy to handle. Bab- 
as follows: cock ladders will withstand severe service and outlast ordinary ladders. 
Avelage weekly cut for eighteen weeks— ‘ — = a 4 
fol- —_ . Ne ip " : 4 " * ie ee 58,525,000 There will be more painting, decorating, repairing, remodeling 
b re- eerie p Pen tera 88,311,000 and rehabilitating than ever this Spring. Lots of folks are doing 
yood Average cut for two weeks ended | the work themselves and they’re prospects for new ladders. For 
MAY 5 eee e eee cece ener eee eee 95,943,000 every purpose, there’s a Babcock ladder. Play safe and sell Bab- By 
hite A group of 586 mills whose production for cock Quality. Write to-day for our free catalog and latest price 
‘ood the two weeks ended May 5 was 191,583,000 list—and merchandising ideas that have helped other dealers to 
+* leet, reported distribution as follows: boost ladder profits. 
vee Unfilled 
oN Shipments Orders Orders 


67,756,000 84,636,000 135,394,000 
Domestic’ ” 97778 The W. W. Babcock Co. 
,000 : cargo 52 4,000 58,201,000 124,586,000 








<< an 21 2 

000 Export 32°511,000  40'970,000 142/593,000 

Local ..::: 19'5537000  19°554,000........ BATH, N. Y. , 
ers 172,034,000 203,361,000 402,573,000 
000 , : ; . 
000 A group of 163 identical mills, whose reports 
000 of production shipments and orders are com- 
00 plete for 1933 and 1934 to date reported as 
,000 f ’ 
petit Ollows : 
,000 Aver. for two 

weeks ended Average for 18 weeks 

ugh May 5, 1934 1934 1933 


Production 72,149,000 63,774,000 47,113,000 
na. Shipments 67,059,000 58,702,000 51,238,000 
rders 75,720,000 63,627,000 53,710,000 
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News Notes About the Codes 


Going After The Violators 


Wasuincton, D. C., May 7.—The N.R.A. 
National Compliance Board has recommended 
to the Litigation Division prosecution of War- 
ren & Griffin, sawmill operators at Williams, 
S. C., for violation of the lumber code. They 
are charged with violations of wages and hours, 
production control, and minimum price pro- 
visions of the lumber code. 

The Lumber Code Authority has recom- 
mended to the N.R.A. immediate prosecution 
of the Western Logging Co., Ocosta, Wash. 
The respondent is charged with having con- 
stantly neglected to pay code fees and make 
code reports, employing a part of its labor in 
excess of 40 hours per week, paying less than 
the minimum wages required, and operating 
without a production allotment. 

Lumber Code Authority has cited the Dam- 
eron Veneer Co. at Liberty, N. C., to the 
N.R.A. as a code violator. The respondent 
is charged with having refused to pay code 
fees or make code reports. 

The Authority has recommended to the 
N.R.A. Compliance Division that it undertake 
prosecution of Thomas Roberts, of Forbes, N. 
C. A report on the case by the Hardwood 
Manufacturers’ Institute indicates among other 
things that the respondent is paying a wage 
as low as 7'4 cents per hour, working em- 
ployees in excess of 40 hours per week, operat- 
ing without production allotment, has failed to 
submit code reports and pay code fees, and has 
made sales below cost protection prices. 

The Authority has requested that legal pro- 
ceedings be instituted against the Jacksonville 
Crate & Basket Co., Jacksonville, Tex., which 
is stated to have been such a flagrant violator 
as to have proved a disrupting influence in the 
community, having been selling below cost pro- 
tection prices and refusing to pay code fees or 
to make code reports. 

The Retail Lumber & Building Material Code 
Authority in a general news bulletin quotes an 
article from a New York newspaper, which, 
under the heading “N.R.A. Violator Averts Jail 
by Pledge,” said: “An example was made to- 
day of another violation of the N.R.A. Follow- 
ing his plea of guilty, Gottel Radish, retail 
lumber dealer, was sentenced to thirty days in 
jail by Special Sessions Justice McInerney, St. 
George, S. I. Sentence was suspended on his 
promise to live up to the code, but if he fails to 
do so a warrant will be issued for him, Justice 
McInerney warned. Radish pleaded guilty to 
five of seven counts, alleging that he failed to 
file price schedules etc. Complaint was made by 
Frank H. Alcott, code director for the retail 
lumber dealers, and A. I. Menin, counsel for the 
New York Lumber Trade Association.” Com- 
menting on this, the Retail Code Authority says: 
“This is an example of the effectiveness of the 
Retail Lumber & Building Material Code if 
proper evidence showing violation is submitted. 
It should encourage all divisions in their effort 
to administer the code.” 


—_—_—_—_—_—_—_——— 


NRA Approves Stumpage Values 


Wasuincton, D. C., May 7.—The National 
Recovery Administration has approved for in- 
clusion in cost-protection price computations, 
the following schedule of prices for standing 
timber, effective under the Lumber Code until 
July 1, 1934: 

Cypress division, per M feet board measure, 
$5.80; Appalachian and Southern Subdivision, 
$6.04; Northern Hardwood Subdivision, $6.00; 
North Central Hardwood Subdivision (se- 
lected stumpage), $8.10; North Central Hard- 
wood Subdivision (mixed ungraded stump- 
age), $3.70; Northeastern Hardwood Subdivi- 
sion, $5.51; Northern Hemlock Division, $2.56; 
Northern Pine Division, $3.43; Redwood Divi- 
sion, $3.75; Northeastern Softwood Division, 
$5.09; Southern Pine Division, $4.75; Western 
Pine Division—Ponderosa pine, $2.66, Idaho 


white pine, $4.89; sugar pine, $2.46; western 
larch, $1.05; Douglas fir, $1.05; white fir, 
$1.61; western red cedar, $1.12; spruce, $1.99. 

The following schedule for the West Coast 
Logging and Lumber Division was approved 
three weeks ago: 

Douglas fir, $2.92; western red cedar, $3.32; 
west coast hemlock, $1.06; Sitka spruce, $3.50. 

rs 


Missouri Senator Wants Codes 
Investigated 


Wasuincton, D. C., May 7.—Senator Clark 
of Missouri has introduced a resolution (S. 
Res. 230) in the Senate calling upon the Fed- 
eral Trade Commission to study the Lumber 
Code and make a report on it. The resolution 
is as follows: 

“That the Federal Trade Commission is hereby 
directed to make an investigation and study of 
the Code of Fair Competition for the Lumber 
and Timber Products Industry and the Code 
of Fair Competition for the Retail Lumber 
Trade, and report the result thereof to the Sen- 
ate as soon as practicable, showing the practice 
of the lumber industries under such codes with 
reference to price fixing, the increase in price 
of lumber products, and such other matters as 
would give a full presentation of facts touching 
the industries since they began operations under 
such codes, respectively.” 





Hardwood Directors Go Over Pro- 
posed Code Changes 


MeEmPHiIs, TENN., May 8.—Directors of the 
Hardwood Manufacturers Institute, and also 
members of its price-protection committee, have 
been in session in Memphis for the past week 
or ten days, going over many matters in con- 
nection with changes in price and rules of fair 
trade practice, which have been brought to their 
attention by officials and sales managers of the 
various hardwood firms. A meeting was held 
in Memphis April 27 and 28, at which these 
changes were suggested by the sales managers. 
These changes have to do with many prices as 
well as rules, and just what they are have not 
been announced, but they will be announced as 
approved by the institute in circulars to manu- 
facturers. 

Yesterday the directors turned down the re- 
quests of Lee Wilson Lumber Co., Wilson, Ark., 
and the Meadow River Lumber Co., Rainelle, 
West Va., for extra time for cutting timber. 
They also denied the latter firm permission to 
make up 31 hours which it had failed to use 
earlier in the year. By this action it was in- 
dicated that extra time would not now be 
allowed manufacturers. 





Cypress Committee Makes Rulings 


JACKSONVILLE, Fria., May 7.—At a recent 
meeting of the control committee of the cypress 
division a ruling was requested as to whether 
or not sales of cypress lumber to ferneries 
should be construed as retail business or if 
manufacturers and wholesalers were privileged 
to sell this trade. It was shown that many 
ferneries buy lumber in lots of from one to 
ten cars at a time and that wholesalers and 
manufacturers for many years have been selling 
this trade. It was ruled that ferneries be classi- 
fied as industrials and when buying in car- 
load lots or equivalent be entitled to legitimate 
manufacturers’ and wholesalers’ prices. 

It was also ruled that cypress lumber moving 
in quantity by truck should be construed as a 
carload shipment when a sufficient amount is 
moved on one order within a period of three 
days to equal existing rail minimum carload 
weights. 

A protest was presented relative to mode 
prices established by the retail division in the 
city of Jacksonville and other Florida trade 


areas. Upon motion, C. R. Macpherson, presi. 
dent Southern Cypress Manufacturers’ Associa. 
tion, was instructed to handle the matter with 
the Florida Lumber & Millwork Association 
with a view of bringing about a reduction in th 
excessive retail prices on cypress lumber. 

It was ruled also that concentration yards 
are not required to pay code fees on lumber 
purchased on which the manufacturer prody. 
ing the lumber had already paid fees. 

F. S. Buffum, J. F. Wigginton, A. B. Mar. 
shall, P. J. Feitner, E. W. Hutchins, and | 
W. Gilbert were named as a trade complaints 


committee. 
_ 


Big Ones and Little Ones 


Wasuincton, D. C., May 7%—Under the 
monthly production classifications set up by the 
Southern Pine Association in connection with 
the price differential to small mills, less than 
100 southern pine manufacturers fall into the 
large mill group, while the small mills num. 
ber between 7,000 and 8,000. 





Plywood Prices and Substitutes 


Wasuincton, D. C., May 7.—Based upon an 
analysis of 45 replies to questionnaires sent to 
96 manufacturers of plywood, the Plywood and 
Veneer Association in a report to the Lumber 
Code Authority declares it does not believe the 
established minimum prices for low grade ply- 
wood are causing any notable shift to substi- 
tutes, except possibly in the cases of those fur- 
niture manufacturers who had not been in the 
habit of using plywood for case backs and dust 
proofing until the plywood prices fell to dis- 
astrously low levels in early 1933. Of the 45 
replies, 31 stated the minimum prices of low 
grade plywood products are either too low or 
are satisfactory. Two said they had noticed 
some slight shift to substitutes. 





Nominated by Egg Case Makers 


Mempuis, TENN., May 8.—F. W. Schaty, 
vice president of the Chicago Mill & Lumber 
Co., Helena, Ark., has been nominated for mem- 
bership on the Lumber Code Authority as a 
representative of the Egg Case Manufacturers’ 
Association, which held a meeting in Memphis 
last week. 





Change in Activities Announced 


Mempuis, TENN., May 9.—George Land, in 
charge of the price protection department of 
the Hardwood Manufacturers’ Institute, has re- 
signed to succeed A. H. Stiers as secretary- 
manager of the Egg Case Manufacturers’ Ex- 
change, Southern Hardwood Box Association, 
and the Southwestern Plywood Association. Mr. 
Stiers has resigned as secretary-manager be- 
cause of pressure of his own business. Mr. 
Land has been with the institute for about te 
years and has been responsible for much of the 
making of the Lumber Code, especially with 
reference to prices. The directors of the isti- 
tute have not named a successor to Mr. Land, 
who will remain in his present position until his 
successor is chosen. 


Undertakes Labor of Love 


SeatrLe, WasH., May 7.—Lyle S. Vincent, of 
Seattle, has accepted service with the West 
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Coast Lumbermen’s Association in a capacity 
similar to that of general sales manager in the 
code work on minimum prices. Mr. Vincent 
has joined the association staff at the Seattle 
office, serving without salary. He will collab- 
orate with the committee on lumber and trade 
practices in the development of minimum. price 
lists, in the study of merchandising conditions, 
correlation of West Coast prices with those 
other divisions, and related activities. 
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THE BUSINESS RECORD 








Business Changes 


CALIFORNIA. Clearwater—Albert F. Stangor 
succeeded by Clearwater Lumber Co., 401 N. Para- 
wa aster -Antelope Valley Lumber Co. being 
worganized and changing name to Lancaster Pio- 
neer Lumber Co. : 
Ppalmdale—South Antelope Valley Lumber Co. 
neing reorganized and changing name to Palm- 
gale Pioneer Lumber Co, 


FLORIDA. > 
Long Renfro Lumber Co. 

ILLINOIS Leland—Buildings formerly occu- 
pied by Alexander Lumber Co. taken over by Le- 
land Farmers Elevator Co., which will open a 
iumber yard. 

' Sidell—Parker Bennett announces that the name 
of the Bennett & Bunnell Lumber Co. has been 
changed to Sidell Lumber Co. 

IOWA. Burlington—Rand Lumber Co. and Burl- 
ington Lumber Co. have been consolidated and 
will continue as the Rand Lumber Co., using the 
yards of the Burlington company. 

LOUISIANA. New Orleans—John R. Haas and 
J. Clyde Duckworth have been named liquidators 
of the Carolina Lumber & Supply Co., 2730 Clio 
st. which is in dissolution. 

MARYLAND. Baltimore—Charles H. 
& Co.: Harry C. Dorsey and Louis E. 
now proprietors. 

MISSOURI. Kansas City—Southwest Lumber Co. 
sold to Dascomb-Daniels Lumber Co. 
Richmond—McGee, Hamilton, Lusk Lumber Co.: 
Woodford Lusk has resigned and name of com- 
pany will be changed back to McGee Lumber Co, 
NEBRASKA. Danbury—Valley Lumber Co, pur- 
chased by Ira Sheets and son, Emmett. 

NEW YORK. Brooklyn—Marine Lumber Co. 
(Inc.) sold to Kingshighway Lumber Co. (Inc.). 
New York City—Canal Lumber Co.: Salvatore 
Esposito now proprietor. Opened branch at 254 
West 17th Street. 

New York City—Woodworth & Bowen Supply 
Co.: George C. Bowen, jr., withdrew and name has 
been changed to Woodworth Builders Supply Co., 
Boston Post Road and Connor St. 

NORTH CAROLINA. High Point — Tomlinson 
Chair Manufacturing Co. changed name to Tom- 
linson of High Point Inc. 

Whiteville — Thomason-Ripple Lumber Co. has 
been purchased by G. W. Fleming of Clinton and 
J. L. Thurston of Bolton and will be operated as 
the J. L. Thurston Lumber Co., Inc. 

SOUTH CAROLINA. Moncks Corner—Berkeley 
Barrel & Basket Co. sold to Santee Cooper Pack- 
ige Co. 


Gainsville—G. D. Long succeeded by 
(wholesale). 


Schlosser 
Schlosser 


Incorporations 


CONNECTICUT. Bridgeport — Burritt Lumber 
Sales Co.; $50,000 Incorporators: William F. Sev- 
ern, John S. Pullman and H. Almon Chaffee. 

FLORIDA. Miami—Wilford H. Burkhart Inc.; 
uilding materials. W. H. Burkhart, 143 N. E 
Third Ave., an incorporator. 

River Junction—North Florida Veneer & Pack- 
age Co.: manufacturing. Directors: L. R. Monroe, 
H. D. Trawick and E. S. Blake. 

West Palm Beach—Palm Beach Woodwork Co.; 
chartered by Z. C. Grant, J. C. Pike and O. Grant. 

MARYLAND. Hagerstown—The Forest Prod- 
ucts Co. M. L. McCormick and M. J. Priest in- 
corporatora, 

MICHIGAN. Detroit—A. A. 
ing Co., 11822 Russell St. David 
Vernon an incorporator. 

_ Detroit—Modern Roofing & Lumber Co., 
Grand River Ave.; $25,000. Harvey W. 
4517 Lincoln Ave., an incorporator. 

Plymouth—Penhale-Hubbard (Inc.); $10,000. To 
do millwork and to conduct a lumber yard. 

NEW YORK. Brooklyn—Beaver Sash, Door & 
Lumber Co.; $20,000. Incorporators: Louis Kantor 
and Betty Kantor, 899 Schenectady Ave. and Iris 
Rothstein, 435 Linden Blvd., Brooklyn. 

rooklyn—Greenhouse Lumber & Supply Cor- 
poration; $5,000. Nathan Rosenthal, 215 Montague 
‘t. Brooklyn, an incorporator. Will operate busi- 
ness in Queens County. 

Brooklyn—A. Trotter 
$10,000. Arthur Trotter, 581 
ncorporator. 

New York City—Litman Lumber Co., 174 Lewis 
St. and E. 6th & E. River; retail hardwood lumber. 

New York City—Mid-City Lumber & Supply Cor- 
poration. J. B. Nudelman, 1087 Carroll St., Brook- 
yn, N. Y., an incorporator. 

,OKLAHOMA. Oklahoma City—Ho-Ho Lumber 
Yards; $25,000 Incorporators: Owen Chaffin, John 
Kilpatrick and C. J. West, all of Oklahoma City. 


OREGON. Grove — Anderson - Ohrling 


Lumber & Wreck- 
Lax, 939 Mt. 


13646 
Hovey, 


Supply Co.; 
93rd St., an 


Lumber & 
East 


Cottage 


Lumber Co.; $5,000. M. H. Anderson an incor- 
Porator, 
Portland—Wood Fibre Co.;: $1,000. R. C. Han- 


son and Burns Powell interested. 
, Salem—Rose Lodge Trading Co., 462 N. Winter 
Aye.; $1,000. Lumber and building materials, 


« RHODE ISLAND. Providence — Atlas Lumber 


“ld _ Beneral lumber business. Incorporators: 
Melilla H. Durfee, Mary E. Sullivan and Evelyn 
“. McNamara. 

SOUTH CAROLINA. Atkins—Mauney Lumber 


Mills, Inc.; $6,000. 
€ss. Officers: 
Mall, vice pres 
treasurer, 


To engage in the lumber busi- 
Heman R. Hall, president; J. R. 
president; D, A, Rudisill, secretary and 


Charleston—Santee-Cooper Package Co; 
W. A. Corbett and R. K. Corbett interested. 

Troy—Rush Manufacturing Co. Incorporators: 
J. F. Rush and R. M. Rush. 


TENNESSEE. Memphis — National Stave & 
Heading Co.; $15,000. M. W. Ross, A. B. Loomis 
and Bessie Boydston, incorporators. 

TEXAS. Galveston—W. A. Kelso Building Ma- 
terial Co.; $10,000. W. T. Livingston and E. T. 
Reingart incorporators. 

VIRGINIA. Halifax—Spencer 
do a lumber business. S. §. 
president, 

Norfolk—Wood Tile Corporation, a Michigan 
corporation, with J. G. Durno agent in charge of 
business at Norfolk, has been granted a certificate 
of authority by the Virginia State Corporation 
commission to manufacture and deal in wood prod- 
ucts. Maximum capital is $45,000. W. J. Mikulski, 
of Grand Rapids, Mich., secured the certificate. 


WASHINGTON. Aberdeen—Salmon Creek Log- 
ging Co., Finch Building; $25,000. A. Nelson, 
I’. D. and E, A. Hobi interested. 

Knappton—Knappton Logging Co. W. G. and 
Herbert R. Brix interested. 

Seattle—Stevens Pass Salvage Co., Exchange 
Building, has engaged in the sawmill and logging 
business. Capital $50,000. John Mikkelson, George 
E. Thuesen and F. H. Leber interested. 

Tacoma—Fairfax Lumber Co., Rust Building; 
$60,000. S. M. Jackson, T. S. Galbraith and S. L. 
Barnes, incorporators. 


$25,000. 


Lumber Co.; to 
Spencer of Halifax is 


New Ventures 


ARKANSAS. Trumann—Ten 
will open in about four weeks. 

Yellville—Moriarty’s Lumber Yard will open in 
about five weeks. 

CALIFORNIA. Los Angeles—P. & A. Frame & 
Carving Shop, 1573 E. 23rd St., opened by Peter 
Van Slooten and Arthur E. Scholer. 

MASSACHUSETTS. East Hampton—Easthampton 
Lumber Co. recently began. Gillis T. Arsenault 
proprietor. Retail millwork. 

MINNESOTA. Minneapolis — Bernadette Disn- 
berger, 5th and Hennepin Ave. applied for license. 

MISSOURI. Piedmont—R. W. Rayfield & Co. 
organized by R. W. Rayfield, Dr. E. C. Berryman 
and Mr. Wayland, to manufacture yellow pine and 
oak lumber. 

NORTH CAROLINA. 


Co 


Mark Lumber Co. 


Lexington—Hulin Lumber 


Morganton—Morganton Lumber Co. Hugh Tate 
Ervin, South Sterling St., interested. 
OHIO. Cincinnati — Superior Fuel & Builders 


Supply Co., 4044 
a month, 
Painesville—Dainesville Coal Co., 274 Rockwood 
Drive, will open in about three weeks and will 
handle building materials and coal. 
PENNSYLVANIA. 
Lumber Co. 
IL. Sober and 


Williams St., will open in about 


Vandergrift — Kiski 
(wholesale and commission). 
Earle Chinnock, proprietors. 


Casualties 


ARKANSAS. Fayetteville—J. P. Brower veneer 
company suffered $75,000 fire loss, covered by about 
$6,000 insurance, to stored walnut veneer, grape 
baskets and walnut lumber. Offices and plant hous- 
ing machinery were saved and it was planned to 
continue manufacturing uninterrupted. 


FLORIDA. Lakeland—Webster Lumber Co. suf- 
fered $5,000 fire loss when three of its buildings 
were burned. No insurance. 

ILLINOIS. Batavia—Kahlke Coal & Lumber Co. 
had loss by fire estimated at $9,000, with $5,000 
insurance. 

IOWA. Lansing—Peter E. Rethwisch & Son 
lumber yard destroyed by $30,000 fire, covered by 
insurance. Corner of building containing office 
was saved. 

MINNESOTA. Detroit Lakes—Joseph B. Spraska 
sawmill and lumber destroyed by fire with loss 
estimated at $12,000. 

WEST VIRGINIA. Dunbar — Dunbar Lumber 
Co., Industrial Ave.. mill destroyed by $20,000 fire, 
with about three-fourths of the loss covered by 
insurance. 


New Mills and Equipment 


ALABAMA. Selma—J. D. Caples Lumber Co., 
Forkland, Ala., will erect a mill here and will 
begin operations within a few weeks. 

ILLINOIS. Batavia — The Kahlke Corporation 
plans rebuilding recently burned lumber and coal 
yards at a cost of about $28,000. 

TENNESSEE. Maryville—Bond-Wolf Co., suc- 
cessors to the Babcock Lumber & Land Co., plan 
new circular sawmill to take the place of the old 
band mill of the Babcock company. Construction 
will start within the next few weeks. 

WEST VIRGINIA. Diana—Diana Lumber Co. is 
building a sawmill on the site of the old H. B. 
Nicholas Lumber Co. mill. John Fields is presi- 
dent of the Diana Lumber Co. The Thomas Fields 
Wholesale Co. will handle the products of the saw- 
mill, including laths and staves. 

CANADA. British Columbia, Vancouver — The 
U. K. Saw Mill, Ltd., plans construction of saw- 
mill to cost about $100,000. 

Loos—Interior Saw Mills, will erect $50,- 
000 sawmill here. 


Valley 
Charles 


Ltd., 
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TERMITE AND 
* | DECAY PROOF— | x 
FIRE RETARDENT 


Holds Paint...Reduces Repairs 


FOR HOMES, 
BARNS AND 


ALL FARM 
BUILDINGS 





Sold Exclusively Through Retail Lumber Dealers 


CROSSETT LUMBER CO. 


MANUFACTURERS 
CROSSETT, ARKANSAS 








MAKE MORE MONEY 
ON GLASS REPLACEMENTS-- 


HERE'S 





‘ECONOMY’ 
GLASS 
EDGER 


SEND TODAY FOR 
YOUR COPY of our 
free catalog and let us tell you how other 
lumber dealers are making worth-while ex- 
tra profits on glass repair work. A little 
effort—a small investment in Lange Glass 
Edging equipment will mean greatly in- 
creased profits in your Glass Department. 
A postcard will bring you the whole story. 
Write NOW! 


Henry G. Lange Machine Works 


Pioneer Manufacturers of 
Glass Grinding Machinery 


166 NORTH MAY STREET -- CHICAGO, ILL. 











Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
bes «alculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
usetul lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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QUERY AND COMMENT 


Machine for Cleaning Brick 

Can you tell us of anyone who manufac- 
tures or sells a machine for cleaning mortar 
from brick, where one is wrecking buildings 
of brick and for the purpose of salvaging 
brick for resale?—INQuiRY No. 3097. 

[No information as to a machine of this kind 
being found in the files of the AmEerIcAN LuM- 
BERMAN, a large concern that keeps closely in 
contact with big wrecking operations in and 
about Chicago was asked if such a machine was 
on the market. The reply was that so far as 
they knew there is no such machine and that 
this work of cleaning mortar from brick is 
still done by hand. If any reader of the 
AMERICAN LUMBERMAN has information as to 
a machine for this purpose, he is invited to 
supply the information so it can be passed along 
to this inquirer, whose name will be furnished 
upon request.—EpirTor. ] 


Slack and Cement Mixture as Fuel 


Will you kindly send me the formula for 
mixing slack coal with cement for use as a 
fuel which was recently printed in the 
AMERICAN LUMBERMAN?—INQuIRY No. 3094. 

[This information was printed in the Feb. 17 
issue (page 20) and the March 3 issue (page 
22), tear sheets of which have been sent to the 
above inquirer. For the benefit of any others 
who may be interested, we explain that the for- 
mula referred to was sent in by a Kansas lum- 
ber dealer who told how he was utilizing his 
slack coal by mixing it with cement and using 
the mixture as fuel for heating his office. He 
stated : 

“We find that a mixture from 12 to 14 parts 
of slack to one part cement (by weight) makes 
a good block. We burn them in the stove and 
get good results.” 

In a previous letter, in which he had reported 
some preliminary experimentation, he stated the 
mixture should be reasonably dry, that is, it 
should cure for at least three or four days be- 
fore being burned. “Thus handled,” said he, 
“we get a fuel that burns just as good as lump 
coal.” 

It is our understanding that this dealer makes 
up and uses these blocks only for heating his 
own office—not for commercial purposes.— 
Epiror. | 


Seeks Market for White Oak Waste 


Will appreciate any information you may 
have as to a possible market for white oak 
waste, such as edgings, blocks and cull 
staves.—INQuIRY No. 3096. 

[To anyone interested in locating a source 
of supply of material of this kind, the name of 
this inquirer, who is located in West Virginia, 
will be supplied upon request.—EpiTor. ] 


Notes Large Eastern Trees 


We enclose you an article from the Bemus 
Point Journal under date of Jan. 7. This 
states that there was cut from the John C. 
Cheney Woods at Bemus Point, Chautauqua 
County, New York, this being one of the few 
virgin tracts left in the county, what was prob- 
ably one of the largest logs ever cut in the 
county. It was a native chestnut, 102 feet tall, 
and at least 285 years old, according to the 
ring count. A log cut from it was 32 feet long, 
7 feet in diameter at the base and 4 feet, 2 
inches at the top, and showed but little decay. 
The forester reported that it scaled 6,000 board 
feet, but according to the Doyle-Scribner rule, 
which is commonly used in the section, I think 
this is in error, and that the correct board 
foot content of the log would be 3,760 feet. 
[It is possible that the forester figured, in addi- 
tion to this log, an additional smaller log.— 
Eprror. ] 

A larger tree, said to be the largest east of 
the Mississippi River, is the American elm at 


Villenova, near Purcell’s Corners, Chautauqua 
County, on the Silver Creek-South Dayton 
Road.—WarreEN Ross, president Warren Ross 
Lumber Co., “The Home of Cherry,” James- 
town, N. Y.—ComMent No, 3011. 


Wants Dry Mahogany Sawdust 


We are looking for a supply of dry mahog- 
any sawdust and will appreciate it if you 
can put us in touch with any concern who 
may be producing this type sawdust?— 
INQuIRY No. 3099. 

[While the AMericaN LuMBERMAN has in its 
files a list of concerns who have advised it from 
time to time that they are producers or sellers 
of sawdust, there does not happen to be in that 
list any concern which specifies particularly that 
it can supply mahogany sawdust. To any in- 
terested reader who is in position to supply his 
requirements, the name of this inquirer will be 


White Ash for Tennis Rackets 


Will you please inform us where we could 
secure white ash dimension for tennis 
rackets %” x %” x5 feet, cut straight grain? 
—INQUIRY No. 3098. ; 


[To this inquirer, a well known wholesale 
lumber concern in Canada, were given the 
names of several concerns in the United State 
who probably are in position to supply white 
ash dimension for tennis rackets. To any 
reader interested, who may be in position to 
supply material of this kind, the name of the 
inquirer will be given upon request.—Eprro, | 


Mixed Car Birch, Walnut, Chestnut 


We are interested in buying a mixed car 
of birch, walnut and chestnut, FAS grade 
and thoroughly dry. Please put us in touch 
with concerns in position to quote us on this 
material.—INqQuiry No. 3100. 


given upon request ?>—Epttor.] 


Wants a Market for 


Will you please put us in touch with parties 
spokes or 
. 3095. 

[To this inquirer, a concern located in Ken- 
tucky, were given the names of persons or com- 
panies who at various times have expressed an 
interest in getting in touch with suppliers of 
To anyone interested, the name of the 
inquirer will be given upon request.—EprrTor.] 


who want hickory for 
kinds of handles?—IN@QuiIryY No 


hickory. 


[Inasmuch as these three woods are not in- 


Hickory 


various 
species. 


digenous to the same soil or section of the coun. 
try, there may be some difficulty in securing a 
mixed car of this kind except from some large 
distributing yard which carries in stock all 
i To this inquirer, a well rated concern 
in Texas, have been given the names of several 
companies who may be in position to ship a 
mixed car of this kind. To any reader inter- 
ested, who is in position to supply its require- 
ments, the name of the inquirer will be given 
upon request.—EpiTor. | 
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The “Permanent Exhibit and 
Exchange of Building Materi- 
als and Improvements” at Chi- 
cago is this week receiving ex- 
hibits, and will soon be in shape 
for visitors. It is located on 
the third floor of the building 
at the northeast corner of Wa- 
bash Avenue and Washington 
Street, occupying a space 
90x150 feet, less only space 
necessary for stairways and 
light shaft, and to this may be 
added the floor above, if nec- 
essary. This large floor is fit- 
ted with platforms which will 
be rented to parties desirous of 
making a permanent exhibit of 
their goods in such a central 
and favorable place. 

* e @ 


Putting a Stop to Timber 
Stealing.—Deputy United States 
Marshall Poole returned to 
Fargo, D. T., after making a 
raid on the thieves who had 
been so boldly cutting the Gov- 
ernment timber in that vicinity, 
with a most daring and reck- 
less lavishness. He arrested 
two men, besides securing evi- 
dence against four others whom 
he expects to capture soon. 
Stealing timber has grown to 
mammoth proportions in that 
territory, some very prominent 
personages being implicated in 
it, but the Government has de- 
termined to put a stop to it, 
and vigorous measures have 
been adopted to suppress it. 
Sixty-three men who are under 


arrest for recent cases of tim- 
ber thieving are now in con- 
finement at Fargo, and more 
prisoners are received each 


week. 
— - 2 


A Remarkable Machine.— 
The manufacture of tight bar- 
rel cooperage stock is on the 
eve of an important revolution, 
and by the aid of the modern 
engine by means of which all 
great revolutions are wrought 
—improved machinery. There 
is standing in a machine shop 
in this city an experimental 
machine for making tight bar- 
rel staves, that is as much of 
an advance over the machinery 
in present use for sawing, 
jointing, dressing and crozing 
staves, as that machinery was 
an advance over the good old 
method of riving them out by 
hand. The machine alluded to 
will make staves out of ordi- 
nary pieces of board of the 
proper dimensions, and per- 
forms the work of dressing 
both sides, concave and convex, 
crozing and chamfering the 
ends and pointing the edges in 
such a manner as to give the 
proper bilge to the piece and 
bevel to the jointed edge to 
conform to the size of barrel 
designed to be made. In other 
words, the rough piece of 


board goes in at one end of 
the machine and comes out at 
the other a perfect tight barrel 
stave all ready for the truss- 





hoop, and just 18 staves of the 





size put through in the pres- 
ence of the writer of these 
lines last Tuesday make a bar- 
rel that holds exactly 50 gal- 
lons and half a pint. 


Boston Trade Points.—We 
often read about rainy spells 
in other sections of the coun- 
try, but if anything can sur- 
pass the kind of weather we 
have had to endure the past 
six weeks, then we are satisfied 
not to have a sample of it. 
Just as trade shows an inclina- 
tion to spring up and amount 
to something, it begins to pour; 
before a pile of lumber can dry 
out sufficiently to be hauled, 
the snow begins to fall, then it 
clears off for a day cold enough 
to freeze us all up, and before 
we fully recover, this delightful 
program is repeated. 


The project for a northwest- 
ern outlet to Europe by way 
of Hudson’s Bay, British 
America, is making headway in 
the minds of the people of the 
Canadian Northwest. Even the 
farmers in Dakota are awak- 
ening to the importance of the 
scheme. Surveys of a railway 
from Winnipeg to Hudson's 
Bay have been made. The only 
question of feasibility now 's 
as to the length of the naviga 
tion season on the great nort 
ern sea. Tests of this will be 
made the coming summer. 
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Home of Mr. N. W. Willard, Vice President of the Atchison, Topeka and Santa Fe 
Railway, Riverside, Ill. Roofed with 35 squares of 8” x 16” Quarry Blue Eternit 
Timbertex Asbestos-Cement Shingles. 


This RU-BER-OID Style Leader 
Has Every Appeal That Wins 
Roofing and Modernizing Business 


ERE is a shingle everybody wants—Eternit Timber- 
tex. Although built from time- and fire- defying Asbestos- 


Cement, it has all the natural beauty and charm of a 
W eathered Cypress Shingle. 


The beauty of the rich wood colors and the deep shadow lines 
are still further enhanced by the staggering of the %4” thick 
tapered butts. 





Buyers marvel at the remarkably low cost of all this beauty 
wrought in fire-proof, rot-proof Asbestos-Cement. Appliers are 
enthusiastic about the time-saving application features of Eternit 
Timbertex. Nail holes are pre-punched for two exposures and 
every shingle is shaped for perfect application. 


Check the unusual features of this Ruberoid leader that is mak- 
ing roofing and re-roofing history. The coupon will bring you 
samples. Clip and mail it today. 





RU-BER-OID’S NON-RECOURSE FINANCE 


PLAN GETS BUSINESS . . USE IT! 





Shingles 


The RUBEROID Co. Slings -Cement o ——— Roofing oO 


ROOFING MANUFACTURERS FOR OVER FORTY YEARS 
ETERNIT MILLS, DIVISION OF THE RUBEROID CO. 


Offices: BALTIMORE, MD., CHICAGO, ILL., ERIE, PA., WZ 


*Newmarble” 





MILLIS, MASS., MOBILE, ALA., NEW YORK, N. Y. 
Factory: ST. LOUIS, MO. wr ou mat 


Asbestos-Cement [] Asphalt Shingles [] 
and Roofings 


“Newtile” and oO Safe-n-Dry 
Sheathing Paper 


AMERICAN LUMBERMAN 


ETERNIT TIMBERTEX 
The Beauty of a Weathered Cypress Shingle 
Wrought in Fire-proof, Rot-proof Asbestos-Cement 
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TIME AND FIRE-DEFYING © os 
Ingredients: Portland Cement, rein-. 
forced with Asbestos Rock Fibres. Both | 
are time and fire-defying. ; & - 
TAPERED CONSTRUCTION . 
Designed to provide thickness sae 
strength where they are most required. , 
Shaced for perfect application. - 
CYPRESS TEXTURED 
Entire shingle textured in various de- 
signs of weathered Cypress. : 
WOoD COLORS 
Five rich, soft “wood colors” of tantind 
beauty. The mineral oxide eg 
are an integral pest ot eth einaiee 
STAGGERED BUTTS a 
Double sets of punched nail holes per- 


Erernit Mitts, Division or Toe Ruseror Co. 
95 Madison Avenue, New York City, N. Y. 


Please send full particulars about Eternit Timber- 
tex Asbestos Shingles. Check at left for added 
information. AL-5-34 
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MIXED CARS 
Virgin Southern Pine 
and Hardwoods 


In One Car: 


Yard stock, mouldings, red fence, wagon 
and dimension oak. Bright, dry lumber. 
All items of No. 3 and Better steam 
kiln dried. 


Send your inquiries and 
orders to Keitys, Texas. 





ANGELINA S 


COUNTY LUMBER COMPANY 
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KANSAS CITY, MO, 








J. A. MATHIEU 
LIMITED 





Mills at — = 
RAINY LAKE, es 
ONTARIO Washington St. 
CHICAGO, ILL. 





NORTHERN WHITE PINE 
White Spruce—Norway Pine 


NORTHERN PINE LATH A SPECIALTY 


White Pine Pattern Lumber Shed Stock 
Norway Pine Piece Stuff Log Cabin Siding 
All Items Northern Pine Boxing and Crating 

















“IN THE CENTER OF THINGS —ST. LOUIS” 


Outstanding Room Values 
$2.50 up 
Fine Food at Reasonable Prices 
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AMERICAN LUMBERMAN 


Market News from Am 


Tacoma, Wash. 


West Coast Woods. ators report 
the market to be quieter than usual at this 
time of year. A falling off in new business, 
except export, is reported, as compared to 
the previous fortnight. Most of the export 
market gain is attributed to the placing of 
another order for railroad ties for China. 
The heaviest water movement from here has 
been to the Japanese market, with lumber, 
logs, Japanese squares and piling constitut- 
ing the bulk of the cargoes. Sash and door 
factory operators report business to be good 
and factories are working steadily. But in 
spite of the comparative quiet so far as new 
business is concerned, production continues 
to go ahead steadily. Though rains have 
been prevalent during the last few days, log- 
ging operations continue to be active, and 
log supplies are plentiful. Several new log- 
ging operations have gotten under way. 


Spokane, Wash. 


Inland Empire Pines.—Mill order files are 
reasonably well filled, and orders from the 
eastern States are showing an increase. The 
weather has become cooler and there has 
been some rain. New lumber, which had 
begun to come in unprecedentedly early for 
air dried stock, is not drying so fast. Pros- 
pects seem to be for a long, dry summer, 
however, and already there is concern over 
the dangers of a bad forest fire season. 


Seattle, Wash. 


for the most part 





West Coast lumbermen 
complain of poor business. Shed stocks and 
side cuts are piling up at those mills which 
ship their lumber to domestic markets. There 
is some indication, however, of yards enter- 
ing the market. 


Rail.—While most shippers report business 
quiet, some have enjoyed a better volume. 
Some industrial orders are being held up due 
to strikes and other uncertainties. Big in- 
quiries for public works are out. Much of 
the car material business is going to south- 
ern pine. Yard orders have increased a little. 
There are signs of improvement in demand 
from the east. Uncertainty regarding crops 
in the middle West is holding up business. 


Intercoastal.—Credits are quite a factor in 
holding back demand from the Atlantic coast. 
Stocks at eastern lumber yards are still 
ample. 


Export.—A substantial increase in business 
is attributed to a large Chinese tie order 
rather than to any general improvement. 
Japanese buyers are inclined to hold off as 
May loading reaches Japan during the rainy 
season. The Chinese generally quit buying 
at this time of year. The rate to Japan has 
weakened; baby squares move at $5.25, and 
large squares at $5.50. Lumber to Shanghai 
moves at $5.50, with the northern ports call- 
ing for $6. A fair volume of lumber is mov- 
ing to the United Kingdom, and sales to the 
Continent are even better—lItaly, France, 
Holland and Germany buying both clears and 
merchantable. Some business is coming from 
Australia, due to strikes in British Columbia, 
door stock being especially in demand. South 
America is nibbling, but exchange conditions 
must improve before any real volume devel- 
ops. Most sales of clears are to Japan and 
the United Kingdom. The mills have fair 
files of export orders. 


Shingles.—This market 
Buying is very scattered. 
creasing. 

Logs.—The market for good fir logs is very 
firm. One informant stated best grade fir logs 
were moving at $22, $17 and $11, plus tow 
bill, with peelers bringing $23 and $24. An- 
other declared $20, $15 and $10 represented 
average sales of large, old growth yellow fir. 
Supplies are sufficient for present needs. 
British Columbia is still buying some logs 
on this side, because of strikes. Hemlock is 
in good demand, and supplies are low. All 
the pulp mills are running, and a fair vol- 


is decidedly dull. 
Stocks are in- 
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ume is being exported. Hemlock moves at 
$8.50 and $9, but some sales have been made 
at $10, with export grade bringing $17. (Ce. 
dar logs are piling up, and log quotations 
reflect the inactive market for shingles, but 
the bulk of the shingle logs are moving at 
$11, with lumber logs bringing $17. 


Louisville, Ky. 


Hardwood demand is showing just a little 
improvement. Cooperage stock continues 
quite active, while dimension for automotive 
as well as furniture requirements has been 
moving well. Automobile interests are active 
buyers of rough hardwood lumber also. Fur- 
niture demand is gradually showing im- 
provement. Box and crate plants are busier, 
especially the producers of ‘berry crates. 
Low grades are the more active, but there 
has been a fair demand for plain and quar- 
tered sap gum, and a slightly better demand 
for plain red gum. Black gum, plain and 
quartered, has been in somewhat better call. 
Cottonwood, common and better plain red 
oak, thick maple, magnolia and sound wormy 
oak, common poplar and quartered white 
oak have been the more active items. Cot- 
tonwood is wanted for beer crates. 


Buffalo, N. Y. 


Trade is called slow. 
the building business is a chief source of 
complaint. Building figures for the first four 
months of the year show a gain of 76 per- 
cent over the corresponding period of last 
year, with each of these months making a 
gain over a year ago. Nevertheless, the fig- 
ures are below normal, and not much new 
construction of dwellings is in prospect for 
the near future. 


Lack of activity in 


Hardwood trade is showing little or no 
improvement. The chief orders received are 
from automobile concerns. Furniture facto- 
ries are doing little; some plants are re- 
ported to be closed down. 


Western Pines trade is below normal for 
this time of year, retailers buying little be- 
yond immediate requirements. Some changes 
in prices in Ponderosa and California pine 
are expected at the middle of the month, 
most of them advances. 


Northern Pine demand is largely for lower 
grades, with box factories taking fair sup- 
plies. Canadian pine is suffering from much 
competition. 


Memphis, Tenn. 


Southern Hardwoods.—There has been but 
little change in the market. Demand from 
domestic consumers continues fair, but over- 
seas buying has slowed up considerably. 
British buyers now visiting the United 
States, while buying some hardwoods, are 
not in the market for large quantities, wait- 
ing first to see what action will be taken by 
the Hardwood Manufacturers Institute in 
reference to recognition of the trade position 
of brokers. 


Domestic Demand is coming principaily 
from the manufacturers of automobiles. Body 
plants have been in the market constantly. 
and some sizable orders have been placed. 
There has also been a nice demand from re- 
tail yards throughout the United States. De- 
mand from manufacturers of furniture 1s 
still rather slow, but there has been some 
improvement. The manufacturers of boxes 
and crates report a slightly better business, 
which has resulted in purchases of hard- 
woods. There is still a fairly good demand 
from the makers of radio cabinets. 


Export Demand has been exceptionally 
slow, but shipments have held up fairly well. 
There are many representatives of American 
manufacturers in England and on the Contl- 
nent, and a large group of British buyers 38 
now in the United States. It is thought with 
the settlement of the present dispute about 
the position of the brokers in the United 
Kingdom, there will be a renewed demand. 

Production continues at a fair rate, as 
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ericas Lumber Centers 


been 
the 


Weather has 
are operating 


allowed by the Code. 
ideal, and most mills 
allowed number of hours. 


Kansas City, Mo. 


Although the rate of improvement has not 
been maintained, business is still somewhat 
petter than during the same period last year, 
and most dealers are encouraged by the 
healthy trend now. 


Retail Sales.—In the Kansas City Federal 
Reserve district, March sales of lumber in 
poard feet increased 15 percent over Febru- 
ary, and were 23.9 percent over March, 1933. 
2etail dollar sales for all materials in March 
were 22.4 percent over February, and 57.6 
percent over a year ago. 


Building.—Surveys of crops in the terri- 
tory show that they are much better than 
last year’s, so dealers have hope of doing a 
good volume of farm business. Value of 
March construction contracts for this Re- 
serve district was 88.2 percent higher than 
for February, and 143.4 percent higher than 
for March last year. Residential construc- 
tion increased 21.1 percent over February, 
and 99.1 percent over March last year. 


Southern Pine.—Larger sizes are in better 
demand than yard stocks. Sash and door 
companies are almost completely out of the 
market now, and demand for shop lumber 
is greatly curtailed. 

Douglas Fir.—There is some demand for 
heavy timbers for construction work, and for 
ear materials for the railroads. Fir, in some 
localities, is being used in flood prevention 
work. 











Hardwoods.—There has been increased de- 
mand from flooring plants in the South and 
extreme Southwest. It is reported that much 


of the flooring is going to PWA projects. 
Furniture plants are still doing some buying, 
but sales to them have declined. An in- 


creased demand for finish, as a result of in- 
dustrial buying, is reported. 


Norfolk, Va. 


North Carolina Pine trade has been rather 


dull during the past two weeks. Millmen, 
wholesalers, retailers, have been patiently 
awaiting the definite effective date of the 


new classification of Southern Pine Division 


mills. The new classification affecting North 
Carolina Pine mills that went into effect on 
May 3 classes the mills into three groups 
based on their “rated capacity,” and there 
are many complaints regarding it. Most of 


the miils in this section are in Groups 2 and 
3, the majority being in Group 3. Those in 
Group 2 are going to find some means of be- 
ing put into Group 3. Complaints continue 
to pour in regarding price cutting under the 
Code. Government purchasing agencies are 
paying little or no attention to the Code 
prices, but are buying from the lowest bid- 
der. A lot of lumber is being sold by small 
mills under Code prices. As yet there have 
been received no reports of prices’ being 
obtained higher than the prevailing Code. 
Higher Grades.—There has been very little 
demand in the North and East for the better 
grades of rough or dressed lumber, due en- 
tirely to the fact that present building op- 
erations do not call for these items. Demand 
for finish, flooring and small dressed fram- 
ing, continues very light. Yards in sections 
close to producing areas are being offered 
Stock every day by small mills without re- 
gard to Code prices, and these offerings are 





causing anxiety to millmen living up to the 


Code. The yards buying this cheap lumber 
are usually operating under a Code of their 
Own, and use their Code as an argument 
when trying to sell prospective customers at 
the new prices. 


Box makers in the North and East have 
been buying some box lumber, rough and 
dressed, but purchases recently have been 
light, because they are now waiting for a lot 
of shipments long overdue, and do not want 
to become over-stocked. The southern box 
Plants are offering orders at very low prices. 


Some mills are accepting these, but most can 
not do so without a loss, after paying the 
present scale of wages etc. 





Production.—The weather recently has been 
much better, but few millmen are making 
any effort to increase their output, most be- 


ing more inclined to dispose of present 
stocks than to add to them. Many are down 
entirely, and do not know when they will 


start up again. Many operators of small 
mills are now busy with growing crops, and 
the prospects of getting returns from crops 
are much better than for getting it from 
lumber production. 


Birmingham, Ala. 


Southern Pine.—Construction on relief proj- 
ects, partly completed, has been at a stand- 
still, and these are not calling for lumber. 
Federal projects in the South have been tak- 
ing a great deal of common lumber, however. 
Mills have cleared up most of their orders, 
and a few are closing down. Mill stocks as 
a rule are in good shape. Code regrouping 
of mills caused little confusion, and most 
plants have prepared their new lists. There 
are fewer complaints regarding code viola- 
tions, Shipments to yards in the southern 
States have been of Nos. 1 and 2 grades as 
a rule; little high grade finish is sold. De- 
mand for No. 3 common flooring and ceiling 
has dropped, and the accumulation at mills 
is heavy. 





Industrial buyers are coming in the mar- 
ket in greater number; recent coal and iron 
miners’ strikes caused a slight delay in in- 
dustrial buying. Most of the orders are for 
high grade lumber for plant and shop uses, 
and for crating and packing. 


Retail dealers secure more business each 
month. April volume held its own in Ala- 
bama in spite of the fact that urban and 


rural construction was slowed down by farm 


operations. Yards are standing for code 
minimums, and are slowly whipping into 
line the small mills that had been selling 
direct as in the past. Repair business 


financed by the Home Owners’ Loan Corpora- 


tion continues heavy; April permits for re- 
pairs in Birmingham ran above $75,000, and 
new building showed a small increase over 


March to above $15,000. 


Nashville, Tenn. 


Hardwoods.—Improvement in the Tennes- 
see market continues, with the demand hold- 


ing up well, both locally and for shipment 
to the North and East. There has been a 
slight increase in purchases by manufac- 


turers of automobiles, furniture, radio cabi- 
nets and barrel and box factories. Latest 
reports indicate there are approximately 300 
houses under construction in this territory, 
and nearly one thousand in eastern and mid- 
dle Tennessee, and a considerable increase in 
sales of hardwood flooring and interior trim 
has resulted. Flooring plants are taking a 
good volume of oak and maple, and retailers 
have increased their requirements for in- 
terior finish and moldings. Furniture facto- 
ries in Tennessee are operating to capacity 
in most instances, and all cooperage plants 
report full order files. Automotive plants 
have also taken a slightly larger volume this 
week, purchases running largely to ash, 
magnolia, soft maple and hickory. The mar- 
ket for oak barrel staves continues to be 
exceptionally good, but the lower grades 
usually absorbed by the box and crate manu- 
facturers are moving slowly. With the open- 
ing of the spring fruit and vegetable season 
at hand, these plants should increase their 
requirements considerably. Some aromatic 
red cedar is moving. Export items are mov- 
ing slowly. 


Softwoods.—With ideal spring weather, 
building and remodeling have increased ma- 
terially. Local dealers report a much better 
demand for pine framing and shed stock, and 
a slightly better movement of cypress and 
other softwoods. In the Nashville territory 
there are at present under construction some 
300 houses, including 200 for the duPont 
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YELLOW PINE 


Straight or Mixed Cars of 
Yellow Pine and Hardwoods 


PILING — CAR MATERIAL 
GRAIN DOORS 
CREOSOTED LUMBER 


W.T.FERGUSON 


LUMBER CO. 
ST. LOUIS, MO. 


T. C. WHITMARSH, JR., PRESIDENT 
N. C. WAGGONER, SALES MANAGER 


WEST COAST PRODUCTS 


CYPRESS 


' 
ft ays We annually produce 40,000,000 feet of 
Ad i Louisiana Red Cypress Lumber, 
Uy Lath and Shingles 
Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 
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Also and Sugar Pine 
Cedar and 
William Schuette Company 
New York 


Califorria White 
Fir Wallboar West Coast Products 
Office—220 5th Ave. 
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Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER frets 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 








Resawed Fables | 


is a collection of the funniest 
prosewritings of the lumber- 
"bh i a d 

t is the ev ay experi- 
ences of the lum n, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St.. CHICAGO 
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interests at Old Hickory. To this figure may 
be added the workers’ houses and barracks 
at PWA projects in the Tennessee Valley, 
and the construction of Government apart- 
ment buildings sufficient to house 850 fam- 
ilies, to be started soon in Nashville. Ten- 
nessee demand for southern pine has in- 
creased. Cypress, always a slow mover in 
this territory, has shown a small increase in 
demand, as also have California white and 
sugar pines, fir and redwood. The industrial 
plants and railroads are taking most of these 
items. 


Minneapolis, Minn. 


Retail Sales, 





Last March 442 retail yards 
in the ninth Federal Reserve district sold 
3,778,000 feet of lumber, as compared with 
3,077,000 feet in February, and 1,902,000 feet 
in March, 1933. At 417 yards, April 1 stocks 
totalled 61,827,000 feet, as compared with 
60,533,000 feet March 1 and 53,277,000 feet 
April 1 last year. Last March, 442 retail 
yards had total sales of $645,100, as compared 
with $552,100 in February, and $399,100 worth 
sold in March, 1933. 


Northern Pine.—Uncertainty over crop de- 
velopments, because of threatened drouth, 
seems to be having a slowing down effect on 
the market. Retailers are buying only to 
meet immediate demands, but, since their 
stocks are low, frequent orders are the result. 
Industrials, particularly box and crating in- 
terests, are in the market for considerable 
low grade material, with the result that 
stocks of these items are becoming low. 


Northern White Cedar.—Demand for small 
posts continues unabated and there has been 
considerable increase in the call for larger 
sizes. Stocks of the former have been so 
heavily reduced that manufacturers are find- 
ing it hard to supply them. The drouth situ- 
ation grows more serious daily, and farmers 
are delaying much needed repair work. 


Millwork.—Sash and door manufacturers 
report an increased demand, mostly for re- 
pair and modernizing purposes. Prices re- 
main firm, but there are prospects of read- 
justments following announcement of code 
quotations on glass. 


Warren, Ark. 


Arkansas Soft Pine mills have enjoyed a 
relatively good business, orders exceeding 
both production and shipments by a fair 
margin. Most orders are for mixed-car load- 
ing, and run largely to upper grade items, 
including finish, casing, base, moldings and 
bundled stock. Only an occasional order is 
booked for a straight car of boards, shiplap 
or dimension, although these items are fre- 
quently used for fillers. Stocks of upper 
grade items have been reduced by 10 to 25 
percent since Jan. 1, while stocks of No. 2 
boards have increased, because smaller mills 
able to offer a price differential are making 
most of the sales. Several mills report be- 
ing either oversold or sold up to stock on 
3-inch B&Better flat grain flooring and 3- 
inch 2- to 8-foot B&better edge grain end- 
matched, while several mills are oversold on 
1x12-inch, 14 and 16-foot B&better, which 
lengths are scarcer now than at any time in 
the past five years or more. There is also a 
limited supply of 5/4x12-inch. Several con- 
tract orders have been booked for specialty 
dimension pine stock, both worked to pat- 
tern and rough. Car material has also been 
in good demand, and some mills are now 
oversold on 4-inch 9-foot B&better, with 10- 
and 18-foot in limited supply. Bé&better 6- 
inch is still fairly plentiful, with demand 
light. Inquiries are out for sizable quan- 
tities of lumber for grain doors, but it is 
difficult to find regular grain door stock, and 
general belief is that users will have to buy 
No. 3 and better to complete orders within 
the next six weeks. Considerable pine piling 
is being shipped from this county to Mis- 
sissippi and Missouri River points. Buyers 
are having some difficulty in placing orders 
for 60-foot and longer piling. 


Hardwoods.—The large mills are enjoying 
an improved business both in flooring and 
dimension stock. Some items of flooring are 
in limited supply, especially No. 1 and better 
shorts. Retail yard orders are largely for 
mixed-car loading include “grocery store 
assortments.” There has been considerable 
improvement in demand for all kinds of 
hardwood trim. Stocks of rough are still 
reasonably well assorted, to take care of 
this class of business. A scarcity of low 
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grade pine has prompted some of the graip 
door makers to figure on No. 3-B oak, which 
is plentiful at most mills. Several smay 
orders for oak car material have been booked 
recently, along with some switch tie orders, 
Logging operations have been restricted 
somewhat by recent overflows, which have 
interfered more with the small 


than with 
the larger operators. 


Jacksonville, Fla. 


Tidewater Red Cypress.—After a sharp de- 
cline in volume of orders during the latter 
part of April, the market is now showing q 
very satisfactory improvement. This has 
been noticeable during the first week in May. 
This increase is not confined to any one 
consuming territory, but is experienced from 
New Pngland to Iowa. The orders are also 
well diversified among industrials and retail 
lumber yards. 


Prices.—Under date of May 5, the Cypress 
Division of the Lumber Code Authority pub- 
lished a new minimum price list for tide- 
water red cypress, which becomes effective 
May 15. There are a few reductions in prices, 
and a few increases, but the general average 
remains about the same as the previous list, 
The decreases seem to have been principally 
in the sap grades. 








Production allotment for cypress mills for 
May has been set at 160 hours, the same as 


—_) Philadelphia, Pa. 


Trade in this territory improves step by 
step. Most industrial plants, particularly 
the glass factories, report steady work, with 
orders ahead. Wholesalers report some gain 
in orders. Retail dealers, with few excep- 
tions, are doing more business, and say that 
seasonal repair work is of fair volume, with 
some new houses being built. The country 
yards are slower to get started. Most of the 
yards are looking for further gains shortly. 
It is felt that the recent revision in some 
Code prices will not help sales, as the de- 
crease was only slight, running between 50 
cents and $1 per thousand. Many of the 
dealers complain that a lot of their custom- 
ers kick about lumber prices being too high. 

One of the outstanding drawbacks to the 
building industry in the Pennsylvania area 
is the fact that the Home Owners’ Loan Cor- 
poration here has granted less than five 
thousand applications for loans, totaling ap- 
proximately $15,000,000, and many changes 
are about to be made in this body. Banks 
seem to be waiting for more favorable con- 
ditions, and no money is available for new 
building projects. 

Hardwood business is fair, but not so good 
as thirty days ago. 

Southern Pine trade has evidenced a slight 
increase, despite recent small change in 
prices on roofers and boards. Flooring and 
finish are selling better. 


Shingles and Lath are in good demand, 
with spring repair work stimulating sales. 


Idaho and Ponderosa Pines sales have had 
a recent increase. The yards have very low 
stocks of these, so better orders are expected 
shortly. 


Fir and Hemlock remain steady, with some 
nice orders being placed. 


Baltimore, Md. 


North Carolina Pine.—Business continues 
quiet, though with some indications of eX- 
pansion. Building operations lag, but some 
of the retailers are fairly busy filling orders 
for repairing. Box makers are running per- 
haps somewhat more freely, and some work- 
ing overtime. 

Georgia Pine.—There has been a 
gain in volume of sales. 


Cypress.—The calls for this wood show 
some increase in number, with turn-over eX- 
panding as a result of the needs of builders 
of tanks and of other special work. The 
wants of millwork plants are showing a mod- 
erate increase. 


Douglas Fir.—Eastern softwood mills are 
taking many orders which have formerly 
gone to fir. Fir is therefore quiet, but busl- 
ness is gaining a little. 


Hardwoods.—Sellers are getting a gratify- 
ing number of small orders, but total volume 
is moderate. Foreign demand is held down 
by restriction of credits. 


modest 
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lers, 
— [By F. J. Caulkins] keeping their assortments in balance, while 
a F i. ae 7—TI ‘ f round-lot orders for mill shipment are in 
—_ BosTON, MASs., ay t-—Lnere % S iteet small volume at the intercoastal offices. The 
movement of lumber from the yards to the jobs, Atlantic Coast price list, c. i. f. at docks, as 
hoth for new home construction and for remodel- shown on another page, is unchanged— 
. repair work, and the consensus of though there has been a slight reduction f. a. 
jing and ref oe - : . 
opinion of the dealers in finding a cause for this s. at the West Coast mills in the small-mill 
oa a rate expansion of demand is that the loan- differentials for fir, the drop being to 50 cents 
itter mode 4 po doing a fine piece of work in on No. 1 common boards, dimension and small 
ig a ing ban Po * 8. I i eee " timbers, and 25 cents on No. 2 and 3 common. 
has broadcasting their ability and readiness to make : ; 
May. jans, and in organizing the building workers Eastern Spruce—The market is relatively 
one , each locality to sell the idea of remodeling ‘trong for most items in both dimension and 
ror ‘ating the home with the assurance random sizes, and, effective April 23, many of 
nt and renovat "i at he available ew { iain the larger mills called for an advance of $1 
t . that ample funds will be available even tor this over Code prices. This brings the base price 
— latter class of improvements. Supporting this qelivered at Boston rate points to $33 for 
campaign are the activities of the dealers them- sizes 8-inch and under, and 16 feet and 
Tess es. aided by the producers of building ma- shorter, with the 10-inch moving up to $37, 
ub selves, e Mg ° P . . . * . 
ide. terial specialties in carrying their story direct and 12-inch to $39, the latter two quotations 
tiv to the home owners. Along this line the activi- showing * clear gain of $3 over the Code 
aeve - of the Red Cedar Shingle Bureau of the minimums. The random 2x4-inch scantling 
ee eT dee ee oe is still offered at $31, with the 2x6-, 7- and 
‘age West, Coast in going direct to the home owners 8-inch at $33; 10-inch, $36. Covering boards, 
list. in this territory with the story of reroofing is 5-inch and up, are firm and fairly active at 
ally of immediate and striking importance. $29 delivered, while the 6- and 7-inch dressed 
and matched boards sell at a range of $32@ 
for Protest New Wholesale Ruling 34, and the 8-inch at $33@34. The northern 
2 as . ee mills are operating under a Code quota of 
Wholesale and retail distributors are greatly forty hours per week, and have full order 
disturbed by the promulgation of a definition as__ files to absorb the production of the next 
to what constitutes “wholesale trade” in lum- Se Operating Lonnie rv marth 
ey stage pee hs / -,; ern Maine were never worse, due to heavy 
by ber gh been aoe Hy “<"* — ice and snow causing floods in the driving 
arly strator iollowing hearings he in ashington streams. feports in the daily press of 
vith during April. In the case of softwoods there broken booms and heavy loss of logs on the 
— are eight paragraphs and we have heard ob- Sst. John River are not warranted by the 
ep- iections to only the seventh. Briefly this para- facts. The log loss is negligible. 
that } : Th 
vith graph authorizes the wholesaler to sell “in car- Lath and Shingles—Sales of spruce lath are 
try load quantities shipped direct from the mill limited, and offerings are not heavy at the 
the to the job, consumer or contractor by ro (or uniform delivered price of $5.10 per thousand 
tly. water) in not less than carload quantities” etc. for both the 1%-inch and the wider size. 
ome The text of this draft was received in Boston ao oS ee ae et ae ce 
de- sday z Tridaw there w cedar ¢ 5 7 
. 50 a re I age ag Se — and, though the 2nd clear grade is not active 
the meeting of the directors of the New Englan at New England consuming points, the Cana- 
peg Wholesale Lumber Association, including its dian home demand is taking up the slack and 
igh. code committee, and, after thorough discussion, holding the price to $3, delivered at Boston 
the an unqualified protest was wired to A. C. Dix- points. The all-rail price for West Coast red a ore an 
rea on, deputy administrator NRA at Washington, cedar 16-inch XXXXX remains at $4.16, and 
‘or- with the statement that this— for 18-inch Perfections, $4.54. At the New 
five ; England terminals there is a fair supply of Ce 99 
peg substitute proposal would mean_ turning waterborne, and several sizable lots have 
be down established orderly distribution, would been landed within the week. They are er 
nie increase unemployment, and place distribut- offered at $3.85@3.95 for the 16-inch XXXXX, 
am tion in the hands of unethical minority dis- and $4.10@4.25 for Perfections. : F 
an tributors. Established channels of trade ‘i iia : No matter what the job, lumber should give 
must be protected and clearly defined to pre- pee agp a ees rhe ge bonne long and satisfactory service. It cannot deliver 
vent chaotic conditions. Uncertainty regard- dirondack mills have moved to a slightly full value if it is inferi Booth-Kel 
. : , hie? ice basis effective today. The new Ul value if it is inferior. Booth-Kelly dealers 
ood ing protection of established channels of or- higner price basis effective today. ° : , . 
italia . No. 2 grade is offered as low as $90 and as have built enduring friendships and good will 
derly distribution at present handicap rea- NO. 4 Srade if ered as a b lli ifi : ore 
ght sonable revival of home building. This asso- high as $105, while the “C” grade may be y selling certi ed lumber serviceability, econ- 
in ciation subseribes to Chapter 2 Section 1 to had as low as $85 and sells as high as $95. omy and investment value. 
and § inclusive, especially section 2, as being a The heel shops have swung into full action , 
reasonable and carefully thought out plan to and will continue busy until late June. The Booth-Kelly Douglas Fir comes from our own 
sail protect orderly distribution, and strongly Smaller shops are free buyers of maple, but superb, old-growth timber. It is carefully sea- 
ia reommends that this chapter two be the larger plants, that rata —_ Snanced soned and properly manufactured in our own 
ill promptly accepted by NRA and enforced. and = able to — a y before = — mills. We safeguard quality all the way 
a 0 ll ) this wail bstitut price advances of last fall, are generally well through and are proud to give it trip] 
low he will not read this proposed substitut€ stocked. This May 7 advance applies also to age P give our triple 
ted and focus his mind upon that portion of para- Northeastern birch and maple lumber. Inch certification of value:—l—the West Coast Lum- 
graph 7 which is quoted above, without being common birch is up $3 to $54, with inch FAS berman’s Association grade-mark; 2—the “Tree- 
_ convinced that its adoption would thoroughly is quoted at $70. Inch FAS maple is up $3 to Mark” of the National Lumber Manufacturers’ 
disrupt both the wholesale and retail branches $78, and 2-inch is up $2 to $87. Eight thou- Association and 3—our own identification mark, 
of lumber distribution. If the “consumer or con- £2nd leather workers at the Massachusets Mill number “20.” 
tractor” will order a full “minimum carload” it oon ees ee ae r Wes Pe Be nove a . : 
wot begga Piece aes ae ” 1on may embarrass the shoe factories later We make a specialty of Mixed Cars-—-finish 
: vuld be classed as “wholesale trade.” The 4). n b FF A. P aoe 7 
ues ogical sequence of such a ruling would be the ' ai CASING, DAC, MOUISINGS, NEPPENGE, Bering, Cah 
ex: deoeti 1u ase g Pine Boxboards—Stocks at the mills are ing, drop siding, dimension, etc. Send us your 
vert f ll schedules for | P y 
ai wlverting of many if not all schedules for houis€ well in hand, and shippers agree that most inauiry to-day for a prompt quotation 
ers Iraming—including boards—away from the re- sales are made at the Code base of $17 f.0.b. manetd y P ah e 
ong tail yards, and make of the builder a proper mill for inch round edge, and $27 for inch 
aise customer of the wholesaler, for almost any ‘Sauare edge. Sales volume does not increase 
house of five or six rooms or more will require 8 it should at this season, for there is & We are headquarters for Association Trade-Marked 
_ at least a minimum carload of such stock tendency to smali-lot buying in anticipation , 
es ¥ ' , of a possible lower price level later in the and Grade-Marked Douglas Fir Lumber. 
West Coast Fir and Hemlock—Cargo re- year. 
OW celpts at Boston terminals in April ‘totaled é 
ex- 6,692,456 feet, which is a gain of exactly 35,- M ? h on dive” he fl I ig a 
ers 436 feet over the average receipts in April in ANY FLIES that “nose dive’ to t © moor we 
rhe the previous four years. In view of the fact When attacked by most of the commercial fly 
od- —_ most large New England yards came sprays are not killed but just paralyzed, and 
into the spring period with large stocks car- recover to continue depredations The “wal- 
ri - . P . pon : & 
are —eoe a winter, the ery — — lop” of these sprays, says a Department of LUMBER C 
rly ra er treer movement or stoc rom A ricul re b lletin : r 7, ° . 
isi- the yards. There is no tendency to swell to- g ye ™ » is provided by perethrins, 


oa receipts artificially, for transits under the — contained . a aang Derris 
ode are “taboo,” and unsold lots may not be owers are more deadly, but slower in action, 
fy- loaded at the shipping point unless definitely Attempts are now being made to combine the TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
‘onsigned to a listed storage point. The two poisons to form one that is both quick and 
| yards are buying freely from storage in lasting in effect. 
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George E. Waters, of George E. Waters & 
Co., Baltimore, Md., the nestor of local yard- 
men, is reported to be making steady progress 
toward complete recovery from a recent opera- 
tion. 

Frank B. Haviland, lumber and cross ties, 
has sent an announcement to the trade, advising 
that he now is located at 338 East 236th Street, 
New York City. Mr. Haviland has a wide ac- 
quaintance throughout the lumber trade. 

W. J. Walsh, manager for the M. & M. Ply- 
wood Co., Longview, Wash., has announced the 
selection of A. T. Nelson, of Olympia, Wash., 
as plant superintendent. For the past year Mr. 
Nelson has been assistant superintendent of the 
Capital Plywood Co., Olympia. Prior to that 
he was employed by the M. & M. Plywood 
Co. at Longview. 


L. C. Stith, head of the accounting depart- 
ment of the Long-Bell Lumber Co. at Longview, 
Wash., was notified by telegraph of the death 
of his mother, Mrs. Mary W. Stith at Kansas 
City May 1. Mrs. Stith was 85 years old and 
formerly made her home with her son in Long- 
view. Besides her son in Longview, she is sur- 
vived by a daughter and two sons, one of the 
latter being Richard W. Stith, former comptrol- 
ler for the Long-Bell company. 


Some of the larger distributors in Baltimore, 
Md., were quite cheered April 27 by a visit by 
E. E. Mack, of Jacksonville, Fla., president of 
the Mack-Chiasson Lumber Co. (Inc.), who 
was on a tour of the eastern markets. His com- 
pany, he said, had about all the business it 
could handle, most of the time, and the demand 
for cypress in particular was good. He reported 
a fair volume of sales for all the other stocks 
produced by the company, and took a distinctly 
optimistic view of the situation. 


J. Kenneth Pearce of Longview, Wash., who 
for several years has been employed as a log- 
ging engineer for the British Government in 
India, more recently in the Andaman Islands, 
one of the largest lumber producing sections of 
India, has returned to the United States to be- 
come associate professor of forestry at the Uni- 
versity of Washington in Seattle. He is a grad- 
uate of the University of Washington School of 
Forestry and will succeed Russell Mills, who 
has resigned to accept a position as divisional 
forester in charge of administering conservation 
provisions of the Lumber Code in Washington 
and Oregon. 





Seek to Secure Tariff Consideration 
for Lumber 


Major E. G. Griggs, chairman of the board of 
the St. Paul & Tacoma Lumber Co., Tacoma, 
Wash., and L. E. Force, general manager Doug- 
las Fir Exploitation and Export Co., Seattle, 
Wash., stopped off in Chicago for a short time 
en route to Washington, D. C., to attend the 
annual meeting of the Chamber of Commerce 
of the United States, of which Major Griggs 
is a director. 

While in Washington, it was the intention of 
Mr. Force and Major Griggs to make a de- 
termined effort to see that lumber is included in 
commodities on which reciprocal tariff agree- 
ments with other countries are to be negotiated 
by the Administration. Commenting upon the 
importance of this matter, Mr. Force said: 

Lack of proper tariff consideration, aggra- 
vated by foreign competition, favored by re- 
ciprocal trade agreements with the more im- 
portant consuming markets, places the lum- 
ber industry—a national resource industry— 
in a position where relief is needed, and this 
relief could be made possible by lumber being 
included very prominently among the com- 
modities considered in any trade agreements 


entered into between the 
foreign countries. 


Mr. Force was prepared to submit figures that 
would show in a startling way the tremendous 
decrease in shipments of lumber from the West 
Coast to countries with which Canada has pref- 
erential tariffs. For example, in 1929, Australia 
purchased from the West Coast region of the 
United States, 224,632,000 feet of lumber, and 
from Canada, 41,493,000 feet, while in 1933 it 
purchased from the United States, 6,913,000 feet, 
and from Canada, 123,733,000 feet. 


Increased Dividends, Signs of Better 
Business 


A 24.4-percent increase in its scale of divi- 
dend distribution, as compared with the rates 
paid during the past twelve months, has been 
announced by the Lumbermen’s Mutual Cas- 
ualty Co., of Chicago, as a result of the im- 
proved compensation experience which increased 
payrolls and higher individual wage scales have 
caused. During the first quarter of 1934 the 
company had a net gain in premium income of 
$776,000, or 15.6 percent, over the same period 
of last year. James S. Kemper, president of 
the company, in commenting on the increase 
said: 

While some of this gain is attributable to 
an increasing policyholder interest in the 
standing of the companies with which they 
are insured, most of it is due to the generally 
improved business situation. One significant 
aspect is that in the month of March there 
was not a single one of our departmental 
offices throughout the country that did not 
show a gain of at least 10 percent. This 
would seem to indicate that the business re- 
covery is general throughout the country. 


United States and 


Log Prices Forty Years Ago 


RHINELANDER, WIs., May 7.—C. P. Crosby, 
head of the Crosby Hardwood Lumber Co., 
hardwood, hemlock and pine manufacturer and 
wholesaler here, has found an old memorandum 
of logs purchased at Edgar and Marathon 
(west of Wausau) and has been considerably 
interested in comparing the log prices of 1896 
with those obtainable today. The logs were 
delivered and scaled at the mill at the follow- 
ing prices, Mr. Crosby said: 

tock elm, $3; soft elm, no market; 
maple, $3; ash, brown or white, $4; birch, 
No. 1, $5, No. 2, $3; basswood, No. 1, $5.50, 
No. 2, $3; butternut, $10 and $5; red and white 
oak, $10 and $5. 

Payments to be made monthly at the mill 
office—the first payment to be Jan. 15 and 
monthly thereafter. 


“At that time,” said Mr. Crosby, “there was 
very little white pine brought in, as we were 
more interested in hardwoods. There was won- 
derful oak timber in those days.” 





hard 





Exporter Visits American Producers 


BattimoreE, Md., May 7.—Hardwood export- 
ers here last week entertained G. A. Farber, of 
London, England, former Baltimore resident 
who now is in charge of the importing depart- 
ment of Price & Pierce, London firm. 

In Baltimore he formerly was a member of 
the well known firm of Price & Heald, and later 
became a member of the Turner-Farber-Love 
Co., of Memphis, Tenn. He went to London 
and became his company’s foreign representa- 
tive, but as business conditions changed he 
severed that connection and joined the Price & 
Pierce organization. He is regarded as being 
as well posted on European and American con- 
ditions as any hardwood man, and has rendered 
important service to the National Lumber Ex- 
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porters’ Association, in presenting reports on 
trade abroad and in aiding to settle American 
exporters’ claims against English brokers and 
buyers. 

He has been in the United States about six 
weeks, visiting his firm’s New Orleans repre. 
sentative, the Pensacola Lumber & Timber (Cp 
and calling on producers in Kentucky, Tennes. 
see and West Virginia. 

In his talks with Baltimore exporters he said 
that conditions abroad were awaiting Code reg. 
ulations, which were to be discussed in Memphis 
in addition to the matter of brokers’ and agents’ 
commissions and discounts. 





To Manage Company's Operations 
in the South 


Loneview, WasH., May 5.—L. L. Chipman, 
manager of the export department of the Long. 
Bell Lumber Co. here, has been transferred to 
Kansas City, Mo., to take over the duties of 
the late W. L. Prickett, vice president jn 
charge of Long-Bell operations in the South, 
who died April 25. 

Earl H. Houston, manager of Long-Bell’s 
western sales, has been promoted to take charge 
of export sales in addition to domestic sales, 
This places him in general charge of the sale 
of all products of the Long-Bell operations 
here. Mr. Houston, whose former residence was 
St. Louis, came to Longview in 1924 with Mr. 
Chipman. 

The promotions were announced by M. B, 
Nelson, president of the Long-Bell company, 
who is here from Kansas City in connection 
with company business. Mr. and Mrs. Chipman 
expect to leave here within a few days for 
Kansas City. 

Commenting on Mr. Chipman’s appointment, 
President Nelson said: 

Mr. Chipman will need no introduction to 
the operation in the South for the reason 
that for many years prior to his transfer to 
the West Coast he had charge of the south- 
ern export sales, with headquarters at Beau- 
mont, Tex., which brought him in close con- 
tact with all of the southern operations, He 
is therefore particularly qualified to handle 
the matters formerly under Mr. Prickett's 
supervision. Mr. Chipman joined the Long- 
Bell family in 1901, coming to the company 
as city salesman for the coal department. 
He remained with that department for five 
years, during which time he rose to the po- 
sition of department general manager. When 
it was decided to close out the company’s 
coal operations, he was transferred to the 
South, where he spent a number of years 
directly connected with the manufacturing 
department. Later, he took over the man- 
agement of export sales. 





Plan for Construction Industry to 
Do Its Own Financing 


A plan for bringing the entire man power of 
the construction industry—employees as well as 
employers—to bear upon the job of obtaining 
money to finance home building has_ been 
devised by A. E. Pearson, of Chicago, former 
contractor and building material manufacturer, 
and he has started operation of the plan by or- 
ganizing the Manufacturers’ & Merchants 
Building Bureau, an Illinois corporation organ- 
ized not for profit. : 

Briefly its purpose is to sell shares in the 
Federal Savings & Loan Association, and to 
accomplish this a concerted effort will be made 
to induce anybody whose income depends in 
whole or in part upon the building industry to 
purchase building and loan shares and thus 
assure the financing which is so essential to 4 
healthy construction industry. ; 

“The Federal legislation signed by President 
Roosevelt on April 28,” Mr. Pearson explain 
to an AMERICAN LUMBERMAN representative 
this week, “provides that the Government will 
invest $3 in the Federal Savings & Loan Ass0- 
ciation for each $1 obtained from private capital, 
but there is no provision in the organization 0 
the association, nor in this legislation either, 
for a fund to promote the sale of these shares. 
The job of the Bureau is to fill this gap—to do 
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the selling of the shares, and thus leave all the 
money thus obtained, available for actual finan- 
cing of building construction. ; 

The expense of _ Operating the bureau itself 
will be borne by its members in the payment 
of membership fees, and Mr. Pearson is urg- 
ing lumber and material dealers, manufac- 
jurers and wholesalers, and other merchants 
whose sales volume would be helped by a pick- 
up in home building, to take out memberships in 
the bureau. Not only that but he is also asking 
them to help tell their employees about the 
reasons why shares should be subscribed in the 
Federal Savings & Loan Association. He said 
that one advantage the bureau will offer, apart 
from the financing angle, will be protection of 
the member merchant from any contractor who 
might try to evade paying for materials—a 
protection that would be easy to provide, he 
explained, because the bureau is a member of 
the savings and loan association to which the 
contractor will have to look for payment. 

Mr. Pearson is president of the bureau; Earl 
George Gubbins, realtor and appraiser, is vice 
president; E. C. Mahoney, who was associated 
with Mr. Pearson in the contracting business, 
is treasurer; and the secretary is A. E. Pear- 
gn, jr. Anthony G. Weyrich is a director. 

The first lumber dealer to join the bureau 
was the Mercer Lumber Companies (Inc.), line 
yard concern with headquarters in Evanston. 
Vr. Pearson believes that as the bureau gains 
in strength and accomplishes what he expects 
it will accomplish in the Chicago area, building 
groups in other cities will want to form similar 
organizations, and he said that the set-up is 
such that it can easily be expanded into a na- 






Buys New Truck for Economy, 
Gets Economy Plus Action 


KNOXVILLE, TENN., May 7.—The Riverside 
lumber Co., which operates a retail lumber 
yard, downtown paint store, planing mill and 
band resaw plant here, was the purchaser of 
the first of the new Ford V-8 trucks to come 
into Knoxville. 

“We purchased this 
feature,” said W. H. 


truck as an economy 


president 


Picklesimer, 





Resting in the rain, but not for long, because 

the Riverside Lumber Co.’s new Ford truck has 

work to do, and does it in a hurry. Helper 
springs increase its capacity 


of the company, “and it has proven itself 
true to our decision. It is the best-engi- 
ee piece of delivery equipment we have 
"ong onan We bought the first truck for lum- 
* business that was bought in Knoxville, 
over twenty years ago, and have since had 
*xperience with all trucks, at our retail plant 
here and our mills in the woods of Georgia.” 
In the summer of 1919 Mr. Picklesimer told 
e AMERICAN LUMBERMAN how his com- 
— in 1916 was hauling logs six miles, 
°m small mills to railroad, and was using 
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tional association. Its headquarters are at 210 
East Ohio Street, and Mr. Pearson has there 
numerous letters from Government officials and 
department stores, besides building industry 
firms, expressing interest in the project. 

Mr. Pearson is well pleased with the prog- 
ress made, and is a strong advocate of building 
financing controlled by people interested pri- 
marily in the building industry itself, rather than 
by bankers and others interested primarily in 
the financing for what profit the financing alone 
will give them. 





Lumbermen's Service to Boyhood 
Recognized by Award 


Jackson, Miss., May 7.—A feature of the 
recent Southern Regional Convention of Boy 
Scouts of America, held in Jackson, was the 
presentation to John L. Moore, Jackson’s first 
scoutmaster, of a silver beaver. The presen- 
tation was made by Dr. George J. Fisher, chief 
deputy Boy Scout commissioner and keynoter 
of the convention. 

Mr. Moore, who is sales manager of the 
Frost Lumber Co., of this city, one of the out- 
standing hardwood lumber concerns in the 
South, in winning the silver beaver award re- 
ceived recognition of his twenty years of serv- 
ice to the boyhood of Jackson. Mr. Moore was 
one of the organizers and first scout master of 
the city’s first Boy Scout troop, and for twelve 
years has been chairman of the troop commit- 
tee. He also is chairman of the council’s board 
of review. He is greatly interested in boys, 
and his influence upen the future citizenry will 
be felt for many years to come. 
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and Yard 


teams and wagons for most of the work but 
employing one 5-ton truck, on which care- 
ful records were kept. It was found that the 
truck was bringing in the logs at a cost of 
$26.50 for 15,000 feet (daily average), includ- 
ing labor, gas, and oil, repair and deprecia- 
tion, and this was so much less than the 
teams were costing that the latter were sold, 
early in 1917, and trucks were used exclu- 
sively. 

Now this purchase of the lighter truck is 
a further bit of economy, the lumberman 
says. “We have quite a fleet of heavy 
trucks,” he told the AMERICAN LUMBERMAN, 
“some with solid tires. We find we get a 
volume on the new Ford equal to our heavier 
trucks—with 50 percent of the gas used and 
almost 50 percent saving of time consumed 
in making trips. While this new truck is 
a 1%-ton, we equipped it with helper 
springs and it goes on with three tons just 
as well as 1% tons.” 

The set of helper springs mentioned con- 
sists of five extra leaves on each rear spring, 
separated from the standard spring by a 
rubber cushion; both sets of springs are 
fastened to the axle by sets of shackle bolts. 
The new truck is used for retail deliveries 
only, an AMERICAN LUMBERMAN  representa- 
tive was informed when he called at the 
yard last week, and was bought as some- 
what of an experiment, to see what could 
be accomplished with this type of equip- 
ment. As previously mentioned, the dealer 
is well pleased with the results. 

Another feature, besides speed and low 
gas consumption, that doubtless will be an 
important factor in effecting operating econ- 
omies for this lumberman and others is the 
novel engine-exchange plan which has been 
announced by the Ford Motor Co. After 
this truck has been driven several thousand 
miles, and in the normal course of events 
Mr. Picklesimer would expect to have the 
engine completely overhauled, he will be able 
to exchange his worn motor for a factory- 
reconditioned motor at a flat price, and thus 
save much repair time, for to take the old 
engine out and put the reconditioned motor 
in will require but little time. This exchange 
plan, and other advantages of the Ford 
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truck, are described in detail in a little 
booklet, “101 Reasons Why You Should Own 
a Ford Truck,” which the company has pre- 
pared for distribution by its dealers. 





Hymeneal 


DEMPSEY-THOMAS—Miss Helen Thomas, 
daughter of the late Mr. and Mrs. J. F. 
Thomas, timber pioneers in the Grays Harbor 
district of Washington, was married on April 
26 to James Dempsey, treasurer of the Demp- 
sey Lumber Company, Tacoma, at a quiet 
wedding in St. Mary’s Church, in Aberdeen, 
with Rev. John O’Donnell officiating. There 
were in attendance only the immediate rela- 
tives, including the groom’s mother, Mrs. 
Lawrence T. Dempsey, whose husband was a 
pioneer Tacoma lumberman. Mr. and Mrs. 
Carl T. Nelson, sister and brother-in-law of 
the bride, with whom she has made her home 
recently, were hosts for the wedding break- 
fast, after which Mr. and Mrs. Dempsey left 
by motor for a fortnight’s honeymoon. On 
their return they will be at home at Lake 
Steilacoom, near Tacoma. The bride is a 
graduate of Holy Name Academy, in Seattle, 
and of the University of Washington, where 
she was affiliated with Alpha Chi Omega 
sorority. The groom attended St. Martin’s 
College, near Olympia. 
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LUMBER MARKET REVIEW 


Southern Pine Bookings Show Gain; Public Works and 
Railroads Are the Best Buyers 


Latest reports indicate an improvement in sales of south- 
ern pine in the week ended May 5. Indications are that a 
good part of the purchases are for industrial requirements 
and Federal projects, and for the railroads, the best moving 
items being large sizes and the box grades. Retail yards 
and millwork plants are less active in the market, partly 
because the prospects for farm purchasing have become 
less favorable. In the East, however, business is rela- 
tively better than in the middle West. There continues to 
be some complaint that the larger mills find it difficult to 
move common grades, in competition with smaller mills 
offering a price differential. 

North Carolina box grades have recently been moving 
well in the East; southern box plants have larger needs but 
offer unattractive prices. Uncertainty regarding mill 
classifications and therefore prices has a harmful effect on 
trading, but there appears to be little consumption of build- 
ing items in the East, so that yards consider their stocks 
adequate. Small-mill offerings at irregular prices are an 
important factor in this producing region. 


Arkansas soft pine factory stocks and car material have 
been rather active, and the larger plants are getting a fair 
number of mixed-car orders for uppers, especially flooring ; 
but the business in yard commons is going mostly to the 
small mills offering a price differential. Grain door lumber 
and piling have sold in good volume. 


Sales of Northern Pine and Hemlock Have Slowed Up; 
Eastern Spruce Strong 


Business in northern pine in Northwest territory has 
become quite dull as a result of drouth. While retailers 
in this territory have recently had good farm sales, their 
stocks were filled out last fall, and they are unwilling to 
make any additions. In the Niagara area, building is slow 
and there is little call for higher grades. In both sections, 
industrial low grades have sold well. 


3ookings by northern hemlock mills have recently fallen 
far below last year’s levels, but they covered more than 
70 percent of the cut, although there has been a large in- 
crease in this compared with last year’s, when mills were 
practically shut down. 

A price advance of $1 over minimum was announced 
effective April 23 by larger eastern spruce producers, partly 
as a result of curtailment enforced by floods, and partly 
because of improved demand and easing of competition 
from eastern Canadian and West Coast lumber. 


Good Gain in Bookings and Slight Curtailment Bring 
West Coast Orders Above Output 


Reports of identical West Coast mills show a gain in 
bookings of about 14 percent over those of the preceding 
two weeks. The reports on origin of this business are not 
comparable with those of the preceding period, because of 
an increase in the total number of mills reporting; but the 
proportions from each of the principal divisions of the mar- 
ket were practically unchanged. Reports of identical mills 
show a curtailment of 3 percent in their output; and curtail- 
ment partly accounts for the fact that total orders were 6 
percent above the production. The situation at Washing- 
ton-Oregon mills is hardly as favorable as shown by these 
figures, for, as is made plain in reports in another section 
of this issue, the British Columbia mills are taking a large 
share of the export business. 


Rail business is suffering seriously from the drouth anq 
threatened crop failures in the middle West, retailers jy 
a good part of the territory refusing to do any more thay 
necessity buying; but an offsetting factor is that in othe; 
sections where crops promise to be good, business will he 
stimulated by higher prices for produce. A large share of 
present business comes from public works and industrial 
buyers, so that larger sizes move well but side-cut yard 
items are very slow. 

The movement to the Atlantic coast is rather light, but 
retailers still have ample stocks, accumulated last fall, and 
supply their needs from wholesale terminals. Mortgage 
money is more easily obtainable in the East, but construc. 
tion activity has not so far shown any decided response. In- 
tercoastal rate and delivered prices are steady. The Cali- 
fornia market appears to continue dull. 


Demand from Japan and China is seasonally slow, except 
for some large tie orders, but, because of labor troubles at 
British Columbia mills, Washington-Oregon producers 
have received a fair volume of business from Europe, par- 
ticularly the United Kingdom, and Australia. 


Furniture and Auto Plants Take Fair Volume of Hard- 
Woods; Cooperage and Box Needs Greater 


Total demand for hardwoods is maintained at about 
recent levels, but its character has changed somewhat. East- 
ern furniture plants are reported busy, but there has been 
a slowing up at northern and middle West points. Auto- 
mobile factories have been steadily in the market. The 
best industrial demand, however, is now coming from the 
cooperage and box plants. Some hardwood is being taken 
for car building, and there is also a call for switch ties. 
Retail yards are taking a little more, their purchases being 
confined to wide assortments of items needed immediately. 
Ilooring is in moderate request on the whole, but there 
has been a rather large footage moved to Federal housing 
projects. The foreign market is uncertain, because of diff- 
culties in regard to British wholesaling arrangements. Few 
orders have recently been booked from the United King- 
dom market, but it is hoped that as an understanding is 
arrived at as to the method of handling this business, there 
will be a pick-up in the movement. 


Western Pines Mills Are Booking Fair Volume of 
Industrial Orders; Yard Items Dull 


While volume of western pines business has been main- 
tained at recent levels, it has not shown the hoped-for sea- 
sonal expansion, and total bookings of identical mills in the 
two weeks ended May 5 were only about 10 percent ahead 
of those for the corresponding period of last year. Produc- 
tion, on the other hand, was 63 percent larger than last 
year’s. The production, however, was only about 6 percent 
above the bookings, and in this region a larger excess 1s 
normal for this time of year, to build up assortments de- 
pleted during the period of winter inactivity. Trade in the 
middle West is suffering from the drouth, most retailers 
refusing to enter into commitments for any more than abso- 
lute necessities. There has been some pick-up in demand 
from the East, but a good share of the business is indus- 
trial, as building continues inactive and there is little con- 
sumption of yard items. There have been some nice ordefs 
for industrial items, and for building items for Federal re 
lief projects, received from sections of the South. Re 
visions in the Code minimums are expected soon, and it 1s 
indicated that most changes will be advances. 


Statistics, Pages 50-51 — Market Reports, Page 56-59 — Prices, Pages 63-66 
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In- Ee ies 32.05 32.49|T cter ” tases ‘38 *40.60/1x10" - 1! 21. oo 1968 1950|12,% 14’ 
ee g|Inch th 1x5&10” 40.67 * 1x10 44 21.37 x 9.50 14’. .*20.85 
“ali 1x4” 21.02 19.13) 4” ick— Fee 45.61 = £0.80) 1x12” vee 22.09 et 12 & 14’ 16’ .. ++ 920.85 21.44 
~all- rift— 2 7 re ee 56.75 45. a ee fF -16) 16’ ~- 21.53 “one 91.33 21.85 
R&better | 6 43.48 43.27 | 5& 96.75 57.2 Lo 13 24.16 eee 21.00 2x8 .85 
Shortleaf.. 52.07 5 “ehsheb 44.85 44.16 | 6/4 thick— Lb ngleaf— : 2x10” ...- 21.81 22.00}12 & 14’ 
Longleaf. . = 52.00/1x5&10"" 44.88 44.06 ACA 1 ote ° 12 & 14’ 16’ 4’..*22.00 23.63 
cept i, alla 57.50 oe 44.06 1510" roe Be te. ee res Tae _ ere +> 20.79 $31.00 er #2300 23.75 
S at ~~ saf..*41.03 * 5 &6/4 *. 61.21 5950| 68.25 $2.76) iy oe Beaters 38°66 2x12” ’ 23°35 *23.00|19 & 14 
Long leat. - 41.42 thick— 1.50 12 & 14’ & 14’. .*21.7 
No. 2 *43.00 ... \4, 6, 8” ae Casin No. 1 Sh 116’ .. 21.50 22 16’ .... - $21.77 25.33 
cers eee ( ey " — £; Ba | ortleaf 22.00 v 23 4 
a Me a SX ee | Lae b2.38 BLA Base & Jamb | 5 1 Shortest fn 23°03 23.00| 2*12” + *23.83 27.45 
par- grain— i. 71.50 oc. 13 | B&better, tf No. 1 Lon 12 & 14’..*2 
B&better.. ; 70.9411x4” | & 14’.. 25 D gleat 16’ ..*24.00 26.25 
‘ r.. 38.53 38 |Inch owt! 49.3 __apeaeneeytete 25.61 25.50 | Soe” = Veit *25.0 oo 
No, 1 2 38.0 thick 1x6&8"” 9.3 48 _. 26.42 2x4” 0 24.88 
eee +336 33:13 res or 1x5&10” |. 49.92 48.44| 2x6" 26.42 26.60/12 & 14’..* Timbers, 20’ & U a 
ard- entthinn tae 19:20 | By sees eee 86eei a + Oe Sali ©: BSF a7, @ 34..9ea, eae No. 1 nder. 
- wa Standard aid ion 37.91 37.50 No. 1 Fe eee 24 4 23.50 2x6” 27.50 26.92 Longleaf— 
ee (eee . Se aren neing, 10-20" | ? 24.48 24.50/12 & 14’ 3x4 & 4x4"*25 
B&better.. 2 2” 2... |. 53.67 42.50 |1%2), _.... 31.9 ewe 14’.. 24.6 16’ . ..*24.47 24.75 4x6—8x8” yt *25.68 
No. 1.. 298.00 28. 13 | +04 53.33 1x6 igi 31.99 32. g5| 16 tore ia 24.64 24.68 | 2x8” Hwee 25.25 25.75 3&4x10” ity’ 24.31 
out — 25.00 | Plaster L - 33.54 33.74| 2x10” . 25.58 25.83/12 & 14’ . 5x10-10x10” tt 35.00 
ast- B&better.. 29.59 27 | %x1%” _ | No. 1 Shiplap | 12" 16’ .. ++ 26.25 £26.80 3&4x12" OIL 00 $31.67 
No. 1..... 35°37 $7.43 Ee i” » & Boards, ap ape Ls Saleisha 26.60 27.00 ox10"”. 27.25 *28.34 5x12-12x12” 45.58 
een 537 95 _— 3.50 3.30 or 1 20. 89.85 SS eet 26.50 +4 ev ©9850 a *40.00 
coves 73 5 10” .. 32.85 34.38) ss cece Shel 28.3: ' sig anaes oO 2 —_ 
Th , 320 lixsgo™ <. gn83 3617 ye ead | RES sieht eso | tee Soest GT 
ska 49 5 O7 oe ° a 5 ” iis +t ' ond J “ Oe oi. 
~ ESTERN 4 | 45.97/16" ...---- es *29.54 7s 14’ 50.59 seaxl0” : oy 3: ty 
the _piiewins f. o NES 55 31.50/16’ .. + 33.25 33.00 si0-10x16"34.00 *25.00 
ken Sanetetion report b. mill pric nape ama 37.33 *38.56 3&4x12" ee eet 
ociation b S ae ee ae oe TER 00 Peete ciekase | o653 
April y m e WwW ual D 28.00 
tes. both in to 15, amp anes mtg yA tage ag Pine Seattle, Wash CEDAR 30.83 
sing on gg = wholesal Averages. A Soe Rag pm wy 5.—Prices f ARKAN 
ely Sees on apocited range gaa ont are arate. bundli ig Followi SAS SOFT 
a Ponde nly. Quotations Beveled Siding, % ing, 8 | f. 0. b. mill figures being t PINE 
1ere SELECTS go sieieis ee me eevee Clear -inch weights, Be. money being a prices thes 
sing C Sele ah or 4S— 1 af 5/4x8” ae au reer yy $22.00 -- “_” mills during ained by A ke on shorti se 
i Cs Ae el x8 z 6 /4x8” ee Saeeeoetesye 26.0 oes. 00 $1 g the week 3 rkansas_ sof eaf 
ee gees err ge var, Swe. | Clea Bm +o} nee +4 17-08 ee — 
Few "5/4 — — ee — “ 8-i — Bungalow om... 00 20:00 Edge gerai — . , 
ae eedsnees as - -inch . ng ? a oe 1x3” 
ing” iene eedaneeseasneneeesonens $33 d. No 12-inch an ta RT POSS % inch ills sin--B&better. “5 debi $53.00 $23.00 
° aoa iiinn ae FINCH vee esses eee eeeeeec eee ness " —  Cetling 36 53.6 
g 1S = 8” Rr S2 or 4S— ae boo $26. is sete me ee ee aE - he B&better, 5x4” Ceiling 9.09 38.00 
| Seite api No. 2 an eae = : 2. ae 
1ere No. 4, RL mplas pst cage sibel at det $21 67 No. 3 sh, B&better eee 69.00 B Partitio . a Se $2 
oa oe 26.67 $18.84 | 1x8” a poston partition, B n and Siding 8.00 
Boccccsecce sig 19.59 OS pobre or S48 rop sidin &bett 
TE" gepbpenbetesaeacs D g, B&better er, {¢x4” ' 
Idaho White Pine 13.83 1x13" Sere alot ee eee eee = rop siding, No. ee, 1x6” 5 eat vents $35.00 
SELECTs, S! « eee eRes ae ee ee eee “scone 1x6” Finish, § Pesessccaserscese & -00 
¢ Select RL. ey Ss ixis” iit ieeeeeeaceeeeeeceeueeeeseees EB peeernenpenses Omm, Heine Daiaiae: 
Pe Select RL ba60 ee e@6 6's $46 68 wdr. he: # eee eee eee ex ereeeeee oieseuier e: a+ Pagar 00200 siete hae Sic $44 00 
MMON SN a De hoes Oe : = Oa erect eta nt: i ee 4. 
oi Ns, S2 or 4S— Noi Noe ore.3% ON _gpectetontaciipinienbnicts voveevees TE icorenisrcomensineten cy 
sn is12" Cee eee aos get No. : 1x3” .. Ceiling or Floor sce keone 2a iin ea —_ i 62.00 
the MS ice ee... $20.03 | NN osperccen 00 | Casing, 1x5" vocceeeieece 
the » Ble. ...---- ” 3.47 mulbenee statis seeeeeeeeees $25.00 GY es $49.00 
Sugar 15 Made f iscount on Moldings anal 18 a aaaliaiaes deen 56 
ead SELECTs, S2 Pine -20 | Made ee 1x4” and on Moldings - 28.00 Vc“. et be 
B& S2 or 4S 1x8 rom oth under. 1%” ldings .09 
juc- better ‘RLe... $663 5/4x8” 6/4x8” ee es sereeeereees 64 %” and under 
uc C Selec Sec r. &w /4x8 ear Lattice 5/16" 4 t - 64% 2 nder .. 
l D Select Ri. °60-82 Serco | Sala 1%” attice 5/16” 4 to < enaes MI WOE deccncntcnncns Discount 
< ect ~~ lids 30.52 oO ° ee , iF de eeeeks seni inietnhaete 7 
ast Suop, g2e ( | re 49.08 54.88 $61.00 SS bieeaaie. See tee 1 1x6” Fe No. 5 penchaie nud ‘oad 50% 
-ent .08 48.75 51.83 ee Sigel bao a 00 lin. ft. 1x8” = eae g and Boards -- 45% 
ae 8/4 tee eens No. 1 N ‘Cc ————— see eee cence phlei ae - - $0.25 rs eS | 
s is Bh cee eee ee eee $36.37 Per No. 3 : ee "30 AS veeeeeeeeeee cece se ees cesses $33.00 
de- SPAR eek sheng gs 35.36 ooh meant RED Cc aS N Sa ap raenes 22.00 
No. Lar +++ 46.20 +4 $22.75 Ss EDAR SH No. 1, 2x 4” 16’ —_——_ 46.00 
the No. 1 Dimension, 2x4"—16"-, Fir ote | ie wees be Gee INGLES ae 18207 Peete tent eee ees a06.50 
3 No. nens oe s rices on 5.—T 3% ppilbteeeeeecnen +44 
lers at Soe a ns Sa a lla $19.84 —" a a b. Be cedar * following 2x10 UG) ee ee eee c eee eeeeeeeeees 38.50 
. on wee floo or 4S, 1x8” RL... |. : 7 , except w , repre ngles, No.’ 2 2x12” Hh eee 95.50 
SO ring, C&b x8” RL. 17.58 following L WwW here figu sent the m per RE ak | ee 99 F( 
and § etter, 4” RL..... ai af sales are Fh nay price t = ~~ 2x 6” Ae’ Rees eee teen eee 35-00 
lus- WESTER Pra ae T 7 minimum: icate aearane N Niet eas die ae Gade 24.00 
[Ss N SITKA SPRUC 16” HE TRADE— No. 1 —— No. 1, %x1%" 4’ “aaa 30:50 
‘on- pecial tele E Oey . | oe eee 
P gram t POE psbvccvences ssP""'xoe sas |” WEST COAST LOGS $ 3.75 
fers portland, Ore. 9 » Ameen tine 7. oe ai... - 2.81 $3. 43 $1.79 WEST CO t 
. eg an Be gem an] | eee 3.30(3.5 ; 1.5 s AST 
re Fi d cz he f Din ese 0) 2 4 eattle 
nish— arlots pre ae ee are cr To see 3.91(¢3.96) x 1.69 Fir: . May 5.—Avera 
~s os caipeninal $55.00 Factory —— er yt Aerts 3.06 . 1.64 $11.9. No. 1, $20-17; ge got logs: 
it 18 xb—i ose eees 36.0 4/4 - 4/2-34") .. 000! 3.30 52 siz. ar: Shin ° -13; No. 3 
8 $55.00) 47a sesenss882.00 | ge VHOUREATEN . gle sia 
ts vetoes: 0 a, cree $22.00 7. Winnie: cies (3.20) me logs, $9-12; lumb 
Bevel 50@ 44.50 ON ae 23.00 Wee sees s (Less disco nlock: Nes. 2 and 3 er logs, 
vel siding— mA. LES 27.50 1 Se tn etesapebaleal ate 4 amt {s 2 and 3, $8-9. Export 
x4" ice ut 28-00 ora 720°” “t+ 300 | 18” fs bel. haha 1.95 1.63 Bessel, teheurate te Acemens — 
x6” Fiat gr. + Oe BA cceecns 34.00 18° (5/24) ..-...---- te 1.88 + tations: » Ore. May aye Lee 
00 Gr tor arees .. 4.0 (5/2-16” cs : 2.05 . ow Fir: } rket quo- 
een box -00 (6” 6”) .. 1.46 Red Fir: No. 1, $18; N 
seeee 15.00 "-5/2%4"-18) . 2... 2.86 Ced is. o. 2, $14; N 
(6724/2347) 3.08 2.36 $18-19. Shingle logs, $12-13; 1 boot 
eee (3.50) os ae 2 ont & umber logs, 
— $18-17; ed 
$14- 13; No. 3, 
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No.1Com No. 2 No. 3 KItn Dryina CHARGES — 5/8, 3/4 
NORTHERN HARDW OODS wr ELM “—. & Sel Com Com 5/4&6/4, $7; 8/4, $8; 10/4, $124 12/4" tt 
Following are minimum prices f. o. b. Wau- 5/4 oe tae rye oes se.38 py basswood, $1 per M less. — 
sau, Wis., on northern hardwoods, as estab- | Betcctesgn 50.00 35.00 26.00 21.00 WEIGHTS PER THOUSAND ON AIR DRIED Sto; 
lished by the Lumber Code Authority: eee 40.00 28.00 21.00 —Hard maple, oak, rock elm and birch 4,00 
No.1 No.2 No.3 10/4 12212... 6800480030000 soft maple, 3,600; soft elm and ash, 3,206: bay 
AsH— FAS SEL Com Com Com 12/4 11.1.2... 75.00 68,00 35.00 2.., “00d, 2,609; kiln dried stock, 500 pounds jes 
yr .. 50.00 40.00 32.00 24.00 18.00 4/4 (Narrow) No. 2&Btr.—$30.00 If inspection is after KD add 5% to price, 
5/4 .ececeee 556.00 45.00 35.00 26.00 20.00 0.1 To. No. 3 For delivered prices, use the freight and m; 
See .++- 60.00 560.00 40.00 30.00 20.00 Rock Etm FAS Com Com Com Work additions shown in Broughton List; ex, 4 
en peheawn -- 65.00 65.00 43.00 32.00 20.00 OPE ksccceccx Gn 40.00 21.00 16.00 figure maple on birch basis. — 
Basswoop 5/4 . 0.0. 70.00 45.00 23.00 18.00 — 
GFE svcee .-- 60.00 50.00 37.00 28.00 20.00 De sscaasees 75.00 50.00 23.00 19.00 
| Beaten: * 63.00 53.00 40.00 30.00 22.00 8/4......... 80.00 70.00 28.00 21.00 MAPLE FLOORING 
GIG canoes . 68.00 58.00 42.00 30.00 22.00 Bee: seeenes .- 90.00 80.00 50.00 eevee Michie: ad Wis nF : 
| petgeitane. 75.00 65.00 50.00 32.00 22.00 12/4....... -.100.00 90.00 55.00 30.00 ichigan and Wisconsin flooring mills fr. 
a: Sadun 90.00 80.00 65.00 45.00 .... No.1 Mo.8 Med ort tne following prices realized f0.b. few. 
Me saceuscs SAae Ge GAGS GEO :--. Geeks me me | Ee eC I Ree Sle he Week one 
Key stock, 4/4, No. 1 and better, $65; or on 4/4 ......-- 55.00 45.00 32.00 23.00 18.00 43x94” serge | Secon Thin 
grade, FAS, $75; No. 1, $55; 5/4, No. 1 and 5/4 ...++.+- 60.00 45.00 38.00 25.00 19.00 ere Gtece Ue Sint wes sii 90-51 $42.9 
better, $70; or on grades, FAS, $80; No. 1, $60. Hr ehwmnwe 33 50.00 43.00 30.00 20.00 
No. 1 No. 2 No.8 8/4 ..--- nan yi 55.00 48.00 30.00 20.00 
BIRCH FAS Sel Com Com Com Harp No.1 No.2 No.3 No.3 ; To Promote Sawdust Sales 
7 60.00 45.00 37.00 28.00 18.00 Marre FAS’ Sel Com Com Com _ Sound SEATTLE, WasH., May 5.—For the 
pe 65.00 50.00 40.00 30.00 19.00 4/4 60.00 45.00 40.00 27.00 16.00 18.00 pose of promoting the use of saw 7 
ee 70.00 55.00 45.00 35.00 20.00 5/4 65.00 50.00 40.00 32.00 17.00 23.00 | g the use of sawdust ani 
eae 75.00 65.00 55.00 40.00 20.00 6/4 70.00 65.00 45.00 32.00 17.00 23.00 hogged fuel, the Seattle Association of Hogged 
Oe Se 95.00 80.00 70.00 50.00 1x4” 8/4 75.00 60.00 50.00 32.00 18.00 25.00 Fuel & Sawdust Distributors has been formed 
1) eee hes 105.00 90.00 75.00 55.00 1x6” 9/4 90.00 75.00 60.00 35.00 1x4” #3 $16.00 here. H. G. Samuels was elected 
|) pee -150.00 135.00 115.00 1x4” A.L 10/4 90.00 75.00 60.00 35.00 Seek Gane : , clected president; 
le baane 51.00 41.00 28.00 22.00 1x4” A.L. 12/4 110.00 95.00 75.00 40.00 bs reenlund, vice president; and 0, J 
canes 53.00 43.00 30.00 23.00 16/4 150.00 135.00 105.00 Humphrey, secretary-treasurer. 
F. O. B. MILL SALES PRICES OF SOUTHERN AND APPALACHIAN HARDWOODS 
Following are ranges of prices on southern and Appalachian hardwoods reported during the period ended May 4, f. o. b. mill basis. 
A—Freight absorption BLACK GUM MIXED OAK SOFT ELM WHITE OAK ASH 
B—Below standard Quartered No. 1 & sel. FAS FAS 
C—Southern export sale|FAS 4/4 32.00JA 5/4 31.004 FAS Quartered 6/4 65.004 
f. o. b. mill—port price 4/4 39.50 @ 41.50 No, 2 com. No. 1 & sel. 4/4 97.004 8/4 T7.00A @ 79,25 
less freight 5/4 42.50 4/4 25.005A 1/4 21.75 aie wipe ee No. 1 & btr 
D—Southern export sale, 6/4 44.254 No. 3-A No. 2 com, No. 1 & sel. oe 8/4 ‘ z 
delivered shipside He, : & sel : . 4/4 14.001 @ 17.50 44 ; 16.00 a gt me el 66.09 
tea 27.25 @ 29.5 No. 3 6 5.00 @ 17.50 D 75.00 No. ¢ sel. 
> —ppemneainn export 6/4 34.254 ry - 10.75 8/4 15.00 pas Plain 4/4 “ 45.50 
> Plai J = : 5 5 @ 48.5 
F—Grade not covered in| no, 1 & aa " ™ 2 wet @ 65.75 COTTONWOOD 4/4. 77.00A @ 93.25 yh oi } sake 
ons 4/4 28.25 Sd. wormy , Box bds. 13-17” 8/4 100 00A i 7 
a ~ tienes 26.75 4/4 20.754 @ 23.00 — 54.00 |No, 1 & sel. a eee 29.50 
5 No. 2 com, & sels. 5/4 38.75A |B ” 4/4 44.00 6/ $9 E 
—! ; ; ¥ 5 ox bds. 9-12 ; 6/4 32.50 
om ter-manufacturer 4/4 13.50 @ 14.50A POPLAR wig! 40.00 FAS wormy i 8/4 36.50 
J—Cireular sawn lumber, TUPELO Plain 4/4 24.50K @ 35.00 Hy pa SOFT MAPLE 
sold on grade > 7 5 27.50K! 29.00K — No. . 
K—Circular sawn, not| ras Plain Pni. & wd. No. 1 aatiad oa 27.50KA@ os _ No. 1 & btr. WHND yh & sel 37.50A 
senuenied ts cee yP oii i. 91.5 ~. el . 4/4 38.00A @ 40.75 6/4 39.50A 
M—Sold green from saw 5/4 33.00A “4/4 60.25 @ 70.00 4/4 21.50K @ 28.00 yh HARD MAPLE 
6/4 38.00 8/4 76.00A 5/4 24.50KA@ 31.00 2 FAS 
SOUTHERN No. 1 & sel. Saps ‘. i 8 OO os once “ mei asuia 4/4 58.25A @ 60.50 
4/4 23.¢ @ 27.25 4/4 44.00 @ 45.50 / 7.50K @ 24.5 / 29. F 2° Ea) ’ 
HARDWOODS 5/4 eS 85-004 8/4 49.00 5/4 20.00KA @25.003 8/4 30.50A oe Fae 
FIGURED RED GUM 6/4 =e 65.00 CHESTNUT ie re Pte ae ahi 
FAS eueiouns No. 2 com. ——- - 98 75K Noa sabia toes 75 yi o-'aa “7 : “iL neA @ 44.00 
4 92.5 @ 97 1/4 12.50 @ 16.50 / rrp ; -acilad / o1.5 5/ ihe 5 
x, ‘ £2.80 Dd 97.00 fy @ 1638 = § ‘ 44.75K _ BASSWOOD RED OAK Sea eed 
4/4 42.50 6/4 17.00 " “4 Oa TSK G 28.00 No. 1 & sel. ” Plain N a 
Plain 8/4 13.25A @ 16.00 ae, 5060 4/4 25.004 | Pas som. . 
1/4 89.50 @ 95.50 oe 6 Gam ves SYCAMORE 4/4 65.50A @ 75.50 4/4 23.50A @ 30.00 
WHITE OAK 4/4 , 19.00 Quartered 5/4 70.50A @ 84.25 No. 3 com, 
RED GUM Qenstreed No. 2-A FAS 6/4 89.25 /4 17.00 
Quartered FAS 4 17.75K 4/4 38.00A 8/4 88.75A @ 99.25 HICKORY 
FAS 4/4 75.25 @ 79.00 6/4 £7.50 No. 1 & sel. ‘ No. 1 & sel. iv? 77.004 
4/4 52.25A @ 56.50 8/4 115.00 @118.00 8/4 24.503 4/4 28.00A 4/4 39.50A @ 47.00 vik pi 
5/4 56.00A |no 1 & sel No. 2-B Plain 6/4 52.00 No. 1 & sel. 
6/4 56.00A @ 56.28D |°°"G 4 . 56.75 4/4 13.50JA@ 16.75 FAS ‘ 8/4 63.254 8/4 42.00 
8/4 58.25A @ 61.25 574 63:28 5/4 17.00 @ 18.00A |, 5/4 42.00A Ino. 2 com CHESTNUT 
No. 1 & sel. 6/4 63.503 @ 68:00] 6/4 17.0 @ 18.00A |No 1 & sel. | 8/4 ; 30.00A Plain 
4/4 35.50A @ 36.25 « ee SD oe be No. 3 com. 4/4 24.264 @ 25.254 7 bir FAS 
6/4 40.25D ‘ 17.505 1/4 14.00 5/4 29.00A No. 3-A 4/4 59.50 @ 63.50 
8/4 45.50 @ 46.25 No. 2 com. 5/4 16.25 No. 2 com. 4/4 7.75A @ 17.25A 5/4 65.25 @ 66.50 
No. : com. OA 4/4 30.50 FAS ASH 5/4 18.00A No. 2 & sd. wormy a’ st & , 66.50 
5 22.504 No. 3-A 4/4 22.50 oO. sel. 
8/4 8.061 4/4 16.001 1/4 44.25A @ 58.00 WEaew 6/4 40.50 ; 4/4 44.50 @ 48.50 
Plain Plain 5/4 49.25A @ 57.75 No. 1 & sel. 8/4 42.50 5/4 46.50 
FAS FAS 6/4 60.75 4/4 23.50 @ 25.75 POPLAR | 8/4 46.50 
4/4 49.00A @ 54.75 4/4 56.50D @ 69.25 8/4 61.50D @ 73.00 No. 2 com. No. 2 com 
5/4 65.25) @ 65 5/4 61.25D @ 67.50 |No, 1 & sel. “6. 600 OS | se Plain 4/4 16.00 @ 18.25 
6/4 54.25 6/4 67.25 @ 71.50 37.75M/ : 15 ’ 
No. 1 & sel. ; 8/4 80.50A @ 87.50 $/4 39.50M @ 43.000 MAGNOLIA 4/4 80.00A @ 83.75 —e 18.00 
4/4 33.50 @ 36.25A Ino 1 & sel 8/4 43.50M @ 46.25 FAS pr ee FAS wormy 
as 40.25D | "4/4 24.25 @ 40.50 |No, 2 com 4/ 55.00 An — 6/4 ; 40.50 
No. 2 com, 5/4 41.00 45. 0 4/4 17 954A @ 22.00 No. 1 & sel. Saps No. 1 & btr. WHND 
i/4 19.00 8/4 714.75 6/4 23:00 @ 24.00 4/4 34.00A 4/4 53.00A 1/4 29,00 
SAP GUM ieee anc 8/4 23°00 . 8/4 39.00 5/4 65.00A 8/4 28.75 
" om. | No. 2 com, Sd. wormy 
me cone a MAS 0 SSEER aug SOFT MAFER | i Sk Oca Ya 
1/4 43.75 @ 44.25 | No. 3-a 4/4 235.00JA @ 43.25 ‘” HACKBERRY No. 1&btr. 6/4 29.75 @ 30.00 
6/4 46.78 4/4 13.25 @ 15.50A 6/4 37.505 @ 38.00K s 4/4 38.00 8/4 31.75 
8/4 44.003 @ 46.001 , Fr 8/4 48.00 
No. 1 & sel No. 1 & btr. WHND ” 8/4 39.757 4/4 28.50D 5. No. 2 & sd. wormy 
4/4 33.00A @ 36.50 4/4 37.50 No. 1 & sel. co. No. 1 & sel, : No. 1 & sel. 4/4 26.00 
5/4 36.50 @ 38.00 5/4 38.75 fe Ae 4/4 a- 4/4 40.00 @ 44.50 BASSWOOD 
6/4 3750 @ 39.50 RED OAK 5/4 27.505 @ 37.00 HOLLY 5/4 45.50 @ 47.25 s 
8/4 34.003 @ 40.00 Plain 8/4 29.755 aie — 6/4 43.00A @ 47.25 4/4 47.75 @ 61.75 
gt Py FAS No. 3 com. pee af ape 8/4 30.59 5/4 53.25A @ 68.75 
8/4 16.603 4/4 50.00 @ 65.00 : No. 1 & sel babies No. 1 com. 6/4 ones 
Plain 5/4 53.50 @ 63.75 HARD MAPLE 5/4 ; 28.25 4/4 33.75 @ 45.50 No. 1 & sel. . 
FAS 6/4 56.25 @ 72.50 FAS 6/4 28.25 5/4 40.50 4/4 29.25 @ 32.75 
4/4 36 o83 @ “9 +o 8/4 50.00M @ 69.75 4/4 58.254 @ 60.50 ee 6/4 37.004 5/4 38.00 @ 43.00 
B/4 39.758 @ 46.50 [No.1 & sel. BEECH oF te — BIRCH 
No. 1 & sel. a6 ae TSA @ ae ae 39.50 APPALACHIAN No. 2 — ieee FAS 50 
4/4 30.25A @ 34.50 ph 6 5 39.5 No. 2- 63.5 
eee Se me 6/4 42.758 @ 44.00 |No. 1 & sel , HARDWOODS 4/4 24.28) | wd/4 @ sel. 
6/4 31.503 @ 37.50 8x4 38.00M @ 59.50 5/4 26.50 5/4 24.25 . R/4 45.00 
8/4 38.00 No. 2 com. HICKORY BEECH 6/4 24.00 No. 2 com 
No. 2 com. 4/4 25.00A @ 33.00 FAS FAS ™ 5 om. “ 8/4 : 30.00 
4/4 11.74A @ 14.75 8/4 40.00 8/4 38.75 @ 42. 6/4 56.00 4 4.0 @ 18.75 J SRNUT 
6/4 13.00A @ 18.50 No. 3-A No. 1 & sel. slapencen No. 1 & sel. ” 5/4 16.25 s — 
ail ‘ 11.75A @ 12.00 sa’! 7.75 @ 17.25A 8/4 23.75 @ 27.00K 6/4 . 41.00 CHERRY 4/4 71.50A 
No. 3 com, Sd. wormy No. 2 com. No. com. No. 2 com ; sel. 
4/4 8.50 4/4 22.00 8/4 17.09K 6/4 26.00 4 37.50A | ° 41.504 
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AMERICAN 





WY OCODWORKING plants the country over are finding it to their 

advantage to purchase at least a portion of their hardwood re- 
quirements kiln dried at the mill. As a result, when their lumber 
arrives it can be immediately put to work without further delay, 
without further handling, without further cost. 


The combination of low inventories and sudden orders found quite 
a few manufacturers right up against it for dry lumber. A number 
of them came to us with their problem. Being ready we were able 
to help them. 


We pride ourselves on our ability to kiln dry lumber. We’ve been 
doing it for years—lots of it. We know how. In most cases, we can 
kiln dry your lumber at less cost. Check over your supply of work- 
able lumber today. We’ll quote on your needs. Then let us ship a 
sample car kiln dried at the mill. We are confident you'll be more 
than pleased. 


LUMBERMAN 


SAVE TIME anv MONEY 
—BUY YOUR HARDWOODS 


KILN DRIED AT THE MILL 


Lumber goes through production 
immediately upon arrival 





Typical of the modern kiln equipment in operation at 
all Atlantic band mills is this Moore Reversible Cross- 
Circulation fan kiln installed at our Arkansas City, 
Arkansas, plant. All three factors of kiln drying—tem- 
perature, humidity, circulation are under automatic con- 
trol at all times insuring uniformly dependable results. 


THE ATLANTIC LUMBER COMPANY 


BOSTON -:- + + + + 





BUFFALO 
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Lumbermen’s 
Library 






SEND FOR sources for new ideas, more economical meth- 
CATALOG ods and time saving suggestions. And right 


a there is where the American Lumberman 
ur list of books . 
eee ¢ @hie book department can be of real service to 
range of sub- you. 

jects. Our ca‘a- Write us the nature of your problem, and 
log will help if we have any book offering a solution, we'll 
you select the he glad to tell you about it, price, ete. If 


ones you want, 


431 So. Dearborn Street, 
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Is There 
Some Book Here 


YOU NEED? 


In the most profitable conduct of your 
business you must frequently refer to outside 





REG.U.S 


TRADE MARK 


we haven’t the book you need, we'll try to 
get it for you. 


American Lumberman 
CHICAGO, ILL. 
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SAMSON SPOT 
The highest quality 


LUD PHOENIX 


Excellent value 


We SACHEM 


§ Your money’s 
4 worth 
” 


% “THERE IS A 
DIFFERENCE 
IN SASH CORD” 


é 


MSON 


CORDAGE WORKS 
BOSTON - 


-MASS 
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AMERICAN LUMBERMAN 


ATLANTIC COAST PRICES 


All Ports—C.LF. for West Coast Fir and 
Hemlock 

Price changes become effective ten days 
after publication by Code Authority. 

Handling charge beyond “ships tackle” 
varies at each port. When figuring back- 
haul freight—dock to delivery point—base on 
nearest quarter dollar; if fraction is 12%ec or 
more, add 25c; if less than 12%c, drop. 


Fir Flooring K.D. 4-20’ 


B&Btr. 

S.G V.G. 
SNIIET” * nists) ah clin te ac wisah ial ohdhas ate ocd ena $32.00 $47.50 
ET (sid, Sar iain Bids aes hah ocean 35.5 45.50 
ta ae hee ieee oleae aa Chat 39.75 47.75 
PO. stdehe ode eb keaeaeenee 36.75 49.25 
SET caraiacs aa dw in w dtadee edi atiens 32.25 48.25 

Fir Ceiling K.D. 4-20’ 

B&Btr — ee 
ME arn ws whee $28.75 $24.75 $14.75 
in sakeoedn beeen 32.00 28.00 18.00 
REE RE ERS aM Ene 33.50 29.50 19.50 
Sr.” + eta iene mien ae 38.50 35.50 25.60 
Sn see huns. awake 37.75 34.75 26.75 
a. waacyiaen cae 45.00 40.00 29.00 

Fir Siding K.D. 

B&Btr. “—" et fed 

1x6—4 to 20”....... $38.50 to $35.50 to $27.50 
40.50 38.50 
Fir Finish 6-20’ 

B&Btr. B&Btr 

F.G. V.G. 
EES Sa ee $41.00 $47.00 
MT. ane clined bal be ean nee 43.00 50.00 
NN Sak’ ac ca the tol le We a Selb amie de a 55.00 65.00 
disk sd ire Kw erelerda wasabi eae 45.75 50.50 
Pt tcp baenke wh eddabe de oeae 46.75 53.50 
NN sk as cr att Saas er oc ae ae a 59.75 68.75 
ES sera ta baat orb tel Ew caine taro, arse 43.25 50.75 
i a pa i a alias co ae 43.00 53.75 
EE Sala ne atk wih who uae ae ae 58.00 69.00 
Di. ikibitavuehtamenewsoekvar 40.50 46.50 
a he Ae aia al ae ean Sees 42.25 50.25 
SEE do ba'é. deca wae alka aes 55.25 65.25 

Fir Stepping 3-20’ 
B&Btr. 

“VG” — 
SIE sshaiidt utah. otf ahh eae ach be aoealale $65.75 $50.75 
REED. Give w dikwks ae aie ral ere aca 70.75 55.75 
Se atwiciwtikduneweca erate 66.00 51.00 
PEE. eabecere wie aces raha ee ae 71.00 56.00 

Eave Gutters 10-40’ 

Eh akial cs asa a he WA Gh gem site cc $49.50 
SE iettciastates ancien ak aca sei el ace nal ee ee ei 49.75 
SG cnn sigvalemeew ewe down aawewecbonsa 49.75 


Fir Dimension and Boards 
2” Fir Green Dimension Surfaced to 4” Off 
No. 1 Com. Fir 15% No. 2 
For straight No. 1 common add $1. 
2x3-6’, $17.75; 8’, $26.75; 10’, $27.75: 12 and 
14’, $28.75; 16 to 20’, $31.25; 22 to 24’, $35.25; 
26 to 32’, $39.25. 
2x4-6’, $19.50; 8’, $29; 10’, $29; 12 and 14’, 
$29.50; 16 and 20’, $30; 22 and 24’, $33; 26 to 


32’, $36. 


2x6”-6’, $20.25; 8’, $24.25; 10’, $25.75; 12 and 
14’, $29.25; 16, 18 and 20’, $29.75; 22 to 24’, 
$32.75; 26 to 32’, $35.75. 


2x8”-6’, $20.50; 8’, $26.50; 10’, $27.50; 12’, 
$29.50; 14 to 20’, $30; 22-24’, $33; 26-32’, $36. 


2x10”-6’, $23.50; 8’, $26.50; 10’, $27.50; 12’, 
HET 14 to 20’, $30.50; 22-24’, $33.50; 26-32’, 


2x12”-6, $23.50; 8’, $26.50; 10’, $28; 12 and 
337 $30.50; 16 to 20’, $31.50; 22x24’, $34; 26-32’, 
37. 


Above items hemlock, $2 less. 


The above sizes in No. 2 common fir and/or 
hemlock are quoted $4 to $5.50 lower; with 
No. 3 $3 to $4.50 below No. 2. 


Fir Plank and Small Timbers 
Surfaced to 4” off Lengths 8 to 20 Ft. 


No. 1 common 15% No. 2-3x3”, $30.25; 4”, 
$29.00; 6”, $28.25; 8”, $28.50; 10”, $28; 12”, $28; 
4x4”, $28.25; 6”, $28.50; 8”, $28.75; 10”, $28.25; 
12”, $28.25. 


No. 2 common in above sizes drop, $2.50 
for 3x3-4-, 6- and 8-, 4x4-, 6- and 8-inch; 
drop $3.00 for 3x10 and 12-inch, and 4x10 and 
12-inch. 

No. 3 common below No. 2 common, $2; for 
3x3-, 4-, 6- and 8- and 4x4-, 6- and 8-inch, 
and $3 for 3x10- and 12 and 4- x 10- and 12- 
inch. 

Fir Timbers 
(For Hemlock, $2 Less) 


C.LF. Prices—Rough—Range from $29.25 
for 6x6-, to $30.75 for 18x18-inch No. 1 com- 
mon 15% No. 2. 

Lengths 8- to 24’ for No. 2 common, deduct 
$3.50 per M from above. No. 3 common, de- 
duct $6.50. 

For lengths 41- to 100’ call for special quo- 
tation. 

Boards 


Inch common fir and/or hemlock green 
random length, 6’ to 20’ S4S. 


For straight No. 1 common, add $1.50. 


For dry No. 1 common, add $2; No. 2 com- 
mon, add $1. 


For matching add 50 cents, for beading 
add $1. 


All %” stock must be branded sub-stand- 
ard after Jan. 1. 


No. 115% 


No. 2 No. 2 No. 3 Rough 

Com Com. Com. Add 

- “aean $26.25 ee miire $5.00 
Se: 24.50 22.50 $16.50 4.75 
Se gee 23.75 21.75 16.75 4.50 
fae 27.00 22.50 18.50 4.75 
> eh errs 26.75 23.75 19.25 4.50 
OS  —”yiir a 27.25 23.75 19.25 4.50 
BEE sté<ae 30.50 24.50 19.50 4.25 
Above boards are %” thick and predomi- 


nate in Atlantic Seaboard markets. 
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OAK FLOORING 


Following are carlot quotations, M 
base, on oak flooring: mphis 

Minimum prices authorized by the Lumbe; 
Code Authority shall be not less than f, 9 b 
mill price, plus freight to destination from, 
Johnson Gy, Tenn., Memphis, Tenn., or Al. 


exandria, La. }x2%" 18x1%" %x2 
x x ad ” ® 
try $73.5 xt 


Clr. qtd. wht...$107.00 0 $54.09 
Clr. qtd. red... 90.00 79.50 61.50 54.99 
Sel. qtd. wht... 73,00 65.50 48.50 46.99 
Sel. qtd. red... 65.00 59.50 48.00 46.99 
Clr. pln. wht... 72.50 63.50 57.00 47.99 
Clr. pin. red... 69.00 60.00 49.00 47.99 
Sel. pln. wht... 66.00 53.00 48.00 39.99 
Sel. pln. red... 65.00 52.50 47.00 40.09 
No. 1 com. wht. 50.50 43.50 35.00 349 
No. 1 com, red. 49.50 43.00 34.50 34.09 
No. 2 com...... 23.00 21.00 18.00 18.99 
%x2” Y%xl\” x2” 
Clr. qtd. wht...$ 83.00 $82.50 $96.00 x 
Clr. qtd. red... 76.00 75.00 84.50 na 
Sel. qtd. wht... 63.00 62.00 66.00 vr 
Sel. qtd. red... 62.00 62.00 64.50 ¥ 
Clr. pln. wht... 68.00 67.00 72.50 
Clr. pln. red... 67.00 66.00 67.50 
Sel. pln. wht... 63.00 62.00 66.00 
Sel. pln. red... 62.00 61.00 58.00 ees 
No. 1 com. wht. 42.00 42.00 41.50 wi 
No. 1 com. red. 42.00 42.00 41.00 ae 
No. 2 com..... 22.00 22.00 19.00 


(New York delivered prices may be obtained 
by adding to the above: For }j#-inch stock, 
$9; for %-inch, $4.50; for %-inch, $5.50. 

Chicago delivered prices may be obtained 
by adding to the above: for tigen stock, 
$6; for %-inch, $3; for %-inch, $3.50. 


CHICAGO MOVEMENT 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. WEST, statistician, of the Board of 
Trade, for the four weeks, April 2 to April 
28, inclusive, and for the year to date, Jan. 1 
to March 31, 1934, with comparative figures 
for the corresponding periods of 1933: 

















Receipts 

Ship- Above 
Lumber— Receipts ments Shipments 
April 2 to 11934 85,039 5,707 59,332 
April 28 to §1933 58,829 17,106 41,723 
Inc. OF GEC... 2.600. + 26,210 +8,601 §+17,609 
Jan. 1 to 11934 270,079 86,184 183,895 
April 28 to §1933 201,379 62,863 138,516 
es. OF GOGicnce oe +68,700 +13,321 §+ 45,379 
Shingles— 
April 2 to 11934 16,230 16,864 #634 
April 28 §1933 11,470 10,027 1,443 
3RG.. OF GOEc wccce + 4,760 +6,837 §—2,077 
Jan. 1 to (1934 37,414 41,044 *3,630 
April 28 §1933 31,869 31,520 349 
Inc. or dec....... +5,545 +9,524 §—3,979 


*Shipments above receipts. 


§Last figure in each group gives difference 
between 1934 and 1933 net receipts. 
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WILLIAM SHERMAN DRAKE, 69, 
of the Calcasieu Lumber Co., Austin, Tex., 
and president of the Mutual Lumber Co., 
which with headquarters in the Calcasieu 
offices operates thirteen line yards in central 
Texas, died at his home April 22 after three 
weeks’ illness. He and Mrs. Drake had been 
planning to accompany their daughter, Miss 
Julia Drake, to Wellesley College, Wellesley, 
Mass., but Mr. Drake became ill Easter Sun- 
day, and when after two weeks he suffered 
a relapse the daughter was summoned back 
to Austin. When Mr. Drake was 15 his fam- 
ily moved from Connecticut to a Texas ranch 
near Dripping Springs, and four years later 
he and his brother Carl bought the Lutcher 
& Moore Lumber Co.’s branch yard at Austin. 
The yard was operated as Drake Bros. for 
a year, and then William Drake bought his 
brother’s interest and, a young man just 
turned 21, became the sole proprietor of the 
Calcasieu Lumber Co., the new name he 
adopted for the business. From his little 
building at 2nd and Guadalupe streets he 
hauled lumber by prairie schooner to Fred- 
ericksburg, where there was then no rail- 
road, and built up a flourishing trade, which 
continued to grow with Austin and central 
Texas. The Calcasieu golden anniversary, 
celebrated last year, found the company 
occupying about two city blocks of ground 
and a position of leadership in the com- 
munity. About forty years ago Mr. Drake 
became interested in the management of 
other yards, at Elgin and Manor, and from 
this the Mutual company was organized. Be- 
sides being one of the outstanding lumber 


owner 


dealers of Texas, well known and highly re- 
spected, Mr. Drake was prominent in finan- 
cial circles. For many years he had been 
a director of the American National Bank, 
and of the Acme Life Insurance Co. He also 
was vice president and a director of the Mu- 
tual Deposit & Loan Co. Besides Mrs. Drake, 
and the daughter and brother mentioned, he 
is survived by two other daughters, Mrs. 
R. M. Thompson, jr., and Mrs. James P. Hart, 
by three sons, Chester, John R. and William 
Sherman Drake, jr., and by three grandchil- 
dren. 


RALPH L. JURDEN, 52, chairman of the 
board of the Penrod, Jurden & Clark Co., 
Kansas City, Mo., died at his home April 28, 
after a year’s illness, of heart trouble. For 
several years he was associated with the 
Penrod Walnut & Veneer Co., of which his 
wife’s father, John N. Penrod, was president, 
and Mr. Jurden became general manager of 
this firm. Then he went to Memphis, Tenn., 
where he operated the firm of Penrod, Jur- 
den & McCowen, which later became the 
Penrod-Jurden Co. In Memphis Mr. Jurden 
took a prominent part in activities for the 
advancement of the hardwood industry. In 
1916 he was elected president of the Com- 
mercial Rotary Gum Association, and later 
that year in his offices was organized the 
American Oak Manufacturers’ Association; 
he was its first treasurer, and in January, 
1918, he became the president of the newly 
organized American Hardwood Manufac- 
turers’ Association, an outgrowth of the 
other group. From this, in turn, evolved the 


Hardwood Manufacturers’ Institute, when in 
December, 1918, the American association 
absorbed the Hardwood Manufacturers’ Asso- 
ciation of the United States; Mr. Jurden pre- 
sided, as president of the American, at that 
merger meeting, and for years was a director 
of the Institute. He also was active in the 
affairs of the National Lumber Exporters 
Association and twice was elected a vice 
president of that organization. He kept him- 
self advised of European trade conditions by 
several personal visits to that continent. In 
1925 Mr. Penrod died, and Mr. Jurden_suc- 
ceeded him as president of the Penrod Wal- 
nut & Veneer Co. Three years later the Pen- 


rod-Jurden Co., of Memphis, was merged 
with several other companies to form the 


Chicago Mill & Lumber Corporation, and 
about the same time the Penrod Walnut & 
Veneer Co., the parent concern at Kansas 
City, was merged by Mr. Jurden with other 
companies to form the Penrod, Jurden 

Clark Co., of which he became chairman of 
the board. He is survived by his widow, Mrs. 
Blanche Penrod Jurden, a son, John Penrod 


Jurden, his mother, a brother Guy, and 4 
sister, Mrs. David Kenard. 
WARREN L. PRICKETT, 60, vice presi- 


dent and member of the executive board of 
the Long-Bell Lumber Co., Kansas City, Mo. 
died at his home April 25, after a months 
illness, of a stomach ailment. When 12 years 
old Mr. Prickett moved with his parents 
from West Virginia to Kansas, and after his 
graduation from high school and some pre- 
liminary experience with his father who was 
in the real estate and loan business, and § 
farmer, the young man became manager 0 
the Minnetonka Lumber Co. at Oklahoma 
City, Okla. Two years later he became audl 
tor for the western division of the Long-Be 
Lumber Co.’s retail yards, and later auditor 
for the eastern division. In 1906 he was 
transferred to the King-Ryder Lumber C0 
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Bonami, La., and soon became treasurer and 
general manager of that company. In 1922 
he was elected a director of the Long-Bell 
company and vice president in charge of its 
mill operations in the South, with his head- 
quarters in Kansas City. He had been with 
Long-Bell thirty-two years, and was widely 
known in the industry. Several of America’s 
jeading lumbermen were in the list of honor- 
ary pallbearers at his funeral April 27 in 
Kansas City. Surviving are his widow and 
qa daughter, his parents, a sister, and a 
prother, E. TT. Prickett, president of the 
Blaker Lumber & Grain Co., Kansas City. 


HARRY R. BANKS, 73, owner of the H. R. 
Banks Lumber Co., Liberty, Mo., and a mid- 
western lumber retailer for fifty years, died 
at his home May 4; he suffered a stroke of 
apoplexy six weeks ago. Born and educated 
in Baltimore, Md., of which city his father 
was a former mayor, Mr. Banks engaged in 
the retail lumber business at Winnipeg, 
Man., when he was 20. Six years later he 
entered the employ of the Kansas Lumber 
Co., of Kansas City, Mo., which subsequently 
became the Leidigh & Havens Lumber Co. 
Mr. Banks managed the company’s yards in 
Minneapolis and Lincoln, Kan., for several 
vears, and then became manager of the com- 
pany’s pine manufacturing plant in Arkan- 
sas. In 1900 he was appointed manager of 
the company’s retail yards (which had in- 
creased in number) and was located at the 
headquarters in Kansas City. He also di- 
rected the company’s business in Arkansas 
and Louisiana. Mr. Banks went in 1915 to 
Liberty, where he purchased the White & 
Withers Lumber Co.’s yard and established 
his own business. In 1922 he took his son, 
William E. Banks, into the business with 
him, but the latter died last March, at the 
age of 29, and the father again was running 
the business alone until his death. 


PARKER D. DIX, 70, vice president of the 
Surry Lumber Co., Baltimore, Md., died at his 
home April 29 after a brief illness. He had 
been in ill health for some time but he was 
at the lumber firm’s office practically every 
day. He was a native of Baltimore and was 


identified with the lumber business there 
for forty years or more, most of that time 
with the Surry company. He was a past 


president of the Baltimore Lumber Exchange 
and for many years had been a member of 
its managing committee. He took an active 
interest in advancement of the North Caro- 
lina pine industry, and was a regular attend- 
ant at the meetings of the North Carolina 
Pine Association. He also was active in the 
social and club life of the city. His widow 
and a son, Parker D. Dix III, survive. 


N. C. MANEY, 85, vice president of the 
Consumers Lumber & Supply Co., Murfrees- 
boro, Tenn., died at his home there April 24, 
after a long period of failing health. Col. 
Maney was one of the founders of the Con- 
sumers company, and was also president of 
the Nashville Paper Stock Co. He was a 
member of several fraternal orders, was a 
32nd degree Mason, a past master of the 
local Masonic lodge, and a past grand com- 
mander of the Tennessee grand lodge. He 
is survived by three sons and a daughter. 


WILLIAM H. FARNHAM, secretary of the 
Clearwater Timber Co., Lewiston, Idaho, and 
former secretary-treasurer of the Weyer- 
haeuser Sales Co., died April 23, after three 
months’ illness, at his home in Spokane, 
Wash. He had long been active in lumber- 
ing and building circles in Spokane, and had 
been active in the civic life of that com- 
munity since 1912, when he came there from 
St. Paul, Minn. He is survived by his widow, 
ason, William H., jr., and a daughter, Ruth, 
all of Spokane. 


_BDWARD B. HOLMES, 62, president of the 
E. & B. Holmes Machinery Co. (Inc.), Buffalo, 
N. Y., died April 13 after a few days’ illness, 
of pneumonia. His widow survives. Mr. 
Holmes was prominent in city affairs and 
was a leader in campaigns for Liberty Loans 
and the University of Buffalo. 


T. M. DEAN, 85, pioneer lumberman who 
was associated for ten years with the late 
E. W. Frost, died April 27, after four months’ 
illness, at the home of his son in Texarkana, 
Ark. He retired in 1915 after a long and 
colorful lumber career. 


L. H. ALLEN, 65, a partner in Hunter, 
Allen & Co., retail lumber firm of Lacon, IIIL., 
died April 25 at the Mayo hospital in Roches- 
ter, Minn., after an operation and a paralytic 


stroke. He had been at the hospital ten 
ays. 


FRANK E. FIFIELD, 78, prominent for 
many years in the lumber industry in Janes- 
Ville, Wis., Alton, Kans., and Everett, Wash., 
died Apri] 26 at Janesville. His widow, two 
Sons and two daughters survive. 





DERRY G. WEILER, 53, a member of the 
On eiler- Weiler Lumber Co., Cleveland, 
ill 10, died at his home April 24, after a year’s 
Ul health. He had been a lumber dealer in 
Cleveland for about thirty years. 
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How to Figure Cests for Advertising 
; In Classified Department 


Two consecutive issues..........55 cents a line ' 
Three consecutive issues..........75 cents a line 








Four consecutive issues......... -90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 
Beven words of ordinary length make 
one line, 
Count in the signature. Heading 


counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
Tate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





















PWNAN CARYL A RS 


Sees Rio 8 ARES COR OH 











WANTED 
Employment 


HARDWOOD LUMBERMAN 


25 years experience on both sides of Atlantic, re- 
sourceful, hardworking, with creative ideas, a 
thorough knowledge of the business, wants steady 
position where he can bring his ability into play. 
Import, export and domestic experience. Moderate 
salary. Will go anywhere. 

Address “E. 33,” care American Lumberman. 

















WANTED—CONNECTION BY A THOROLY 


Capable and experienced Lumber Manufacturer, 
covering phases, North and South. Familiar with 
trade Associations and Code Matters. 

Address “BD. 36,” care American Lumberman. 





MANAGER, EXECUTIVE & SALES MANAGER 


Can take entire charge lumber office, mill or 
wholesale; also bookkeeper; go anywhere; unques- 
tionable references. 

Address “E. 38,” care American Lumberman. 


POSITION WANTED 


Successful young—age 34—retailer now employed 
executive position line yard company is desirous 
of entering wholesale end of business. Like posi- 
tion in sales department of manufacturer or well 
established wholesaler. No objection to traveling. 
Iowa territory preferred. To those interested prin- 
cipals will be given detailed and complete report 
of experience, references etc., and privilege of con- 
ducting most rigid investigation. 
Address “‘D. 76,’’ care American Lumberman. 














THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 

AMERICAN LUMBERMAN, 
Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gies, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 


Send your advertisement to the 


AMERICAN LUMBER. 
431 S. Dearborn St., Chicago, III. 


WANTED 


Salesmen 





eed 











WANTED—LUMBER SALESMAN 


To represent on full time basis successful Carolina 
wholesaler specializing in KD and AD shed stock 
and hardwoods of all kinds. Write fully in con- 
fidence experience, qualifications, past connections. 
Address “‘E. 35,"" care American Lumberman. 





Employees 


WANTED—EXPERIENCED LUMBERMAN 


Capable of handling general retail trade. State 
age, term of experience and references. Write full 
details of work heretofore. 

Address “D. 77,” 





care American Lumberman. 


WANTED—ASSISTANT MANAGER 
Lumber and Fuel Yard in northern Illinois town 
of 5000. Moderate starting salary. 

Address HUNTER LUMBER CO., Henry, IIl. 








WANTED—EXPERIENCED RETAIL LUMBER 


Yard salesman assist manager yard located North 
Alabama. Age 30 to 40. Must be thoroughly com- 
petent, estimator and go-getter. 

Address “E. 34,"" care American Lumberman, 


WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago. 








WANTED TRAVELING POSITION 


In Central Illinois to sell building materials, ex- 
perienced, architectural draftsman; have car; ex- 
cellent references. 

Address “D. 42," care American Lumberman. 


MR. MANUFACTURER! 


Want chance to represent you as _ salesman. 8 
years’ experience selling Southern Hardwoods to 
consumers and manufacturing trade Canada, N. Y. 
State, City and Penn. Reference. Want work, no 
matter how small salary. Can deliver the goods. 
Address ‘‘E. 28," care American Lumberman. 








WANTED—POSITION WITH RETAILER 


16 years with manufacturer and wholesaler, capac- 
ity Hemlock and Hardwood inspector, bookkeeper, 
yard manager and office manager. Will make sub- 
stantial investment. Age 36. Wis., Mich. or Minn. 
preferred. 

Address “‘E. 25,’’ care American Lumberman. 


COST ACCOUNTANT—ESTIMATOR— 


Expert C. B. A. Millwork Estimator. Well grounded 
cost accountant. Ten years’ experience in mill- 
work. 

Address “D. 65,” care American Lumberman. 


MAN WHO CAN SET UP RELIABLE MILLWORK 


Costs, and who has had a broad experience in 
selling and estimating special millwork and the 
erection of same in the building for many of the 
country’s largest and best buiidings, is open for 
a proposition. Will give references and figures 
to substantiate, 

Address “D. 61," care American Lumberman. 











POSITION WTD. IN COLO.—NEW MEXICO—ARIZ. 


Thoroughly experienced retail lumber yard man- 
ager, now employed, seeks a permanent connec- 
tion. Estimate buildings from excavation to 
completion, both labor and material. Make plans 
and details, Long millwork and sawmill expe- 
rience. Competent in all branches. In good 
health. Like position as yard manager, or trav- 
eling salesman with reliable company in this 
territory. 
Address “C. 98,” care American Lumberman. 





SITUATION WANTED BY YOUNG LADY 


Stenographer-Secretary, and gen’l off. wk. Lbr. 
exp. A-l ef. 
Address “D. 36,” care American Lumberman. 


ESTIMATOR, BILLER AND DRAFTSMAN 


Desires position with lumber company, 35 years of 
age. 10 years’ experience. Any location. Avail- 
able now. References. 

Address “D. 31,’" care American Lumberman. 








RETAIL LUMBERMAN 


15 years’ experience as manager, in yard handling 
fir, western pine, yellow pine, coal, cement, paint, 
wire and fence post. Can figure my own estimates 
and rough plans. I am 44 years old, married. 
Will go anywhere; can furnish good references 
from former employers. 

Address ‘“‘D. 84," care American Lumberman. 
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WANTED 











FOR SALE 








| FOR SALE 





Employment 


SPECIAL MILLWORK FOREMAN 


Or other position wanted; thoroughly experienced 
on all Mill and Cabinet Work, all Machines, bench, 





details, billing, laying out; accurate and depend- 
able. Small mill preferred. 
Address “D. 90," care American Lumberman. 





WANTED—POSITION AS ACCOUNTANT 


Bookkeeper—Auditor—eighteen years general office 
and yard experience—age 39—married. Good refer- 
ences. 

Address, “D, 89,"" care American Lumberman, 


EXPERIENCED LUMBERMAN 


Retail salesman and officeman, age 40, 
years city yard, 2 years mill experience. Com- 
petent in all branches lumber and building spec- 
cialties, estimating, buying etc. Moderate salary. 
Go anywhere: prefer central States. 

Address “D. 86,"" care American Lumberman. 


SUCCESSFUL RETAIL MANAGER . 
Experienced with lumber, paint, coal and building 
material. Good bookkeeper and collector. 

Address “D. 92,’° care American Lumberman. 





single, 14 








CLASSIFIED ADS PRODUCE RESULTS 


That's why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements. Advertise 
in a paper that reaches the people 
who would be interested in what you 
want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 





Lumber and Dimension 


ON CYPRESS, PINE AND HARDWOODS 


Let me quote your requirements. WM. A. HAMIL- 
TON, 2218 Myra St., Jacksonville, Fla. 











INDIANA OAK—3 YEARS DRY. 
Offer car each Red or White Oak 4/4, 5/4, 8/4, 
10/4, 12/4, No. 1 com. and better. Also have Hard 
Maple, Walnut, Cherry. 
Address Sawmill, care American Lumberman. 





50 TO 75 M Ft. 8/4 No. 1 & BTR RED & WHITE 
OAK 


9” average width, 75% 12’ to 18’, 3 to 4 years on 
sticks. I. F. MELLINGER, Leetonia, Ohio. 





WANT TO GET IN TOUCH WITH LUMBERMEN 


Interested in buying a mill production of southern 
hardwoods and tide water cypress. 
Address “E,. 37,” care American Lumberman. 


FOR SALE 
8,000 Pes. 2%x2%—39” Clear Hard Maple & Beech; 
3,600 Pes. 2%x2%,—45” Clear Hard Maple & Beech; 
80% Michigan Hard Maple, 12 to 24 months dry. 
Write for delivered prices, W. A. NOBLE, 105 East 
Third St., Cincinnati, Ohio. 








HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, III. 





S. T. BRANHAM 


Lumber, Barrel Staves, and all kinds of 
AMERICAN LUMBERMAN, - — . . ie 
431 8. Dearborn St., Chicago, Ill. i ee 





WTD. POSITION AS FOREMAN OR MANAGER 
In retail yard. 15 year’s experience. Fine refer- 
ences. Go anywhere. 

Address “E. 30,” care American Lumberman. 





MILLWORK EXECUTIVE 


Invites correspondence. Background of 20 years 
special and stock experience—selling—servicing and 
surveying—-5 years executive. Particularly inter- 
ested in handling millwork department for large 
lumber concern. 


Address ‘‘E. 32,"" care American Lumberman. 





Lumber and Dimension 


WANTED 
4/4 Bung Poplar tough Air Dried. ARLING- 
FUNCH LUMBER COMPANY, 915 Fred’k Schmidt 
Bldg., Cincinnati, Ohio. 








WANT INDUSTRIAL TIES, HEMLOCK, PINE 


And hardwood mine plank, large pine props, chest- 
nut lumber, poles, posts and ties; f. o. b. cars or 
truck anthracite coal field. 


tox 259, Hazleton, Penna. 





Engines and Boilers 


WTD. 1 200-250 H.P. UNIFLOW STEAM ENGINE 


Right hand, with or without 220 volt 60 cycle 3 
phase generator. HOGE LUMBER CO., New Knox- 
ville, O. 








Miscellaneous 


BOUND COPIES OF THE MANUFACTURERS’ 


Lumber Code may be obtained from the AMER- 
ICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago, Ill. Price 10 cents. 


Used Machinery 


WILL PAY CASH 


For old abandoned sawmills, for salvage purposes. 
MILLER & JOHNSON CO., 1114 W. Lake St., 
Chicago, 

















W. J. CAMPBELL LUMBER CO., LTD. 
Oshkosh, 
We have for sale dry 
SOFT KLAMATH CALIFORNIA 
1 cars 10/4” D & Better 
15 cars 8/4” No. 3 Shop & Better 
15 cars 6/4” No. 3 Shop & Better 
25 cars 5/4” No. 3 Shop & Better 
Address “E. 36,’’ care American Lumberman. 


FOR SALE HARDWOODS 


C lar sawn Air Dried for 
o@ car 4/4 Hackberry 
% car 7/4 Sycamore 
% car 4/4 Sycamore 
Two cars 4/4 sap gum 
One car 4/4 long run mixed oak. 
MAYNARD-RALEY LUMBER CO., 
Cheraw, 8S. C. 


STANGE LBR. CO., MERRILL, WISCONSIN 
5/4 D and Better Norway Pine. 
6/4 D and Better Norway Pine. 
Write us for prices. 


Wisconsin 


INE 
PINE 





prompt shipment. 


INC. 








Retail Lumber Yards 


LUMBER SHEDS AND REAL ESTATE FOR SALE 


Located on south side of Kaukauna, Wisconsin 
formerly operated by the Union Lumber Co. Wij 
sell on easy terms. NEUFELD LUMBER co 
Green Bay, Wis. ‘ 








FOR SALE LUMBER YARD—EST. IN 1911— 
Buildings, materials, trucks and equipment, rajil- 
road siding into yard. Centrally located on busy 
highway and street car line in city of Milwaukee 
Wis. Your opportunity. : 

Address “‘C, 74,"" care American Lumberman. 


FOR SALE ONLY RETAIL YARD IN FINE TOWN 


In Ill. Splendid farming center. Owner dled. 
No debts. 


Address “D. 73," care American Lumberman. 








Business Opportunities 


FOR SALE 


Large circular mill complete, 20,000-foot capacity, 
logging cars, Whitcomb gasoline motor and log 
loader, complete shop equipment. Will take lum- 
ber in payment. 

DELPHI LUMBER COMPANY, Clarksburg, W. Va. 


FOR SALE—COMPLETE FIR AND PINE 


Sawmilling plant located on Southern Pacific rail- 
way in Oregon, including 40 M capacity sawmill, 
planing mill, railroad, logging equipment and real 
estate. For detailed particulars address “Re- 
ceiver,” care American Lumberman, Chicago, IIL. 











FOR RENT—CONCENTRATION YARD 


In Central Mississippi, equipped with Planing Ma- 
chinery, Kiln, Sheds etc. Excellent location for 
good supply Yellow Pine—fair supply of Hard- 
woods. About a million feet of Pine now on hand. 
Address “D. 64," care American Lumberman, 


SMALL WOODWORKING PLANT 


22 Machines, Operated by Electricity, Practically 
Fireproof Building, Steam Heated. Cost $15,000, 
Will trade for Farm Worth $5,000. 

Address “D. 82," care American Lumberman 


Timber and Timber Lands 


TIMBER LIMITS 


To close an estate we offer Vancouver Island Pro- 
vincial Government licenses 300 Million feet on 
Nootka Sound, 60 Million feet on Johnston Straits. 
Chiefly Fir, also Cedar and Hemlock. 50% of 
Nootka limits on water front with ideal mill sites. 
Nootka is one day nearer Orient than any other 
port. Deep water for any steamer. Apply 
TRETHEWEY ESTATE, 605 Rogers Bldg., Van- 
couver, B. C, 














Retail Lumber Yards 


RECEIVER’S SALE OF LUMBER YARD 


The lumber yard of the Hubbard Lumber Company 
of Martinsville, Indiana, including plant, buildings, 
machinery, fixtures, stock on hand and good will, 
will be sold by the Receiver at public auction at 
Martinsville, Indiana, on Saturday, May 19, 1934, 
at two o’clock P. M 





For full particulars write to O. L. Cunning, 
Manager of Hubbard Lumber Company, Martins- 
ville, Indiana, or the undersigned. 

HOMER ELLIOTT, Receiver, 


1411 Fletcher Trust Building, 
Indianapolis, Indiana. 


FOR SALE—LUMBER YARD IN TOWN OF 4,000 


Will sell stock and rent sheds and real estate at 
reasonable terms. 
Address “D. 68,” 





care American Lumberman. 





RETAIL LUMBER AND HARDWARE FOR SALE 


Or will sell stock and lease buildings for a few 
with option to buy. Arkansas Valley in 


Address “D. 100," care American Lumberman. 





BOUND COPIES OF THE MANUFACTURERS’ 
Lumber Code may be obtained from the AMERI- 
CAN LUMBERMAN, 431 S. Dearborn St., Chicago, 
Ill. Price 10 cents, 





CANADIAN WHITE SPRUCE 


350,000,000 feet Virgin Alberta timber, up to 38”; 
extremely low stumpage and operating costs; clos- 
est investigation invited. Owners, Timber Dept. 
210 McLeod Building, Edmonton, Alberta. 


E. ORE. 60 M. PINE MILL & LOG R. R. BARGAIN 
In cheap timber on R. R. 50 Mi. to Brogan W end 
Owyhee River, $22,000,000 U. S. project local mkt. 
350,000 A. agri. land; U. P. R. R. Chi, rate 68%e; 





$10 per M. margin on today’s mkt; title clear. 
Principals please. 
Address “D. 93,” care American Lumberman. 





FOR SALE—CHOICE WHITE SPRUCE 


Timber Limits in Provinces of Manitoba and Sas- 
katchewan with very low Crown dues. Complete 
logging equipment, river improvements, modern 
sawmill and planing mill. Low costs and very 
favorable freight rates assures profitable operations. 
Principals only. Replies confidential. 

Address “D. 75,” care American Lumberman. 





Trucks and Tractors 


TRACTORS FOR SALE 


Caterpillar Holts, crawler type, size 5 ton or No. 35, 

adaptable to the lumber business, slight usage, 

ready to drive, price $300 each. Also one 10 ton 

No. 65, like new, $750; location Fort Knox, Ky. 
Oo. C. EVANS, Mt. Sterling, Ky. 
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